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Model B-51C with Brodimatic Counter, manual Model B-41C with Brodimatic Printing Quantrol Model B-41C-1 with space-saving Series “G" 
shutoff valve, and integral strainer-air and strainer-air eliminator unit. Counter and strainer-air eliminator unit. 
eliminator assembly. 


@ Inlet and outlet readily piped in any of three With just two moving parts and no metal-to-metal com 
directions in the measuring element — fully protected by double+d 

@ Strainer-Air Eliminator assembly adaptable to construction from shock or vibration damage —the impro" 
installation on left or rear of meter housing Brodie BiRotor Truck Tank Meters offer highest maintam 

@ Counters can be faced in any one of 12 accuracy at lowest maintenance cost. These advanced mo 
directions provide maximum installation flexibility to desired p/p! 
Choice of meters equipped with Brodimatic arrangement. Complete integrated assembly includes strait 
Counters, space-saving Series ‘‘G’’ counters, air eliminator unit. For all tank truck, transport and . 
Brodimatic Quantrol for automatic quantity petroleum metering applications, investigate the imp! 
control, and Brodimatic Printing Counters Brodie Truck Tank Meters. Send for Bulletin No. 638 
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Among other things . . . 

The feature section this month covers a considerable 
amount of geography, including stops in the Pacific North- 
west, the Midwest, Canada and New England. 

The articles once again bear down heavily on selling 
and dealer management, not only because we are asked 
frequently to present material of this kind, but also to 
serve as a reminder of how important it is to organize both 
details well to insure success in the coming selling season. 

A look at four Pacific Northwest oilheating dealers leads 
off, jumping to the Midwest for an analysis of how Bob 
Doepel makes Braun Bros. tick and then on to Toronto to 
find out how and why Thompson Oil finds it profitable to 
pay employees more for producing more. “High Perfor- 
mance, high Pay” explains this company’s incentive plan. 

Catherine Woodbury is certainly no stranger to the oil- 
heating industry in and around New England. The story 
about her, beginning on page 72, tells why we call her “First 
Lady of Sales.” 


YEARLY: 
$3.00 


CANADIAN: 
$4.00 


SINGLE COPY: 
$1.00 
































Fuel oil distributors now successfully 
use new RCA 2-Way Radio to boost 
speed and efficiency of service. 

An operations supervisor says, “When 
a customer calls for service or fuel de- 
livery, we dispatch a service represent- 
ative or driver by 2-way radio. The 
nearest truck handles the call and our 
customer gets service in a matter of 
minutes.” 

A vice-president says, “It was our 
aim to use RCA 2-Way Radio to im- 
prove service by reducing waste time 
and by increasing production time. We 
intended to effect some savings in fleet 





As soon as calls are received, central 
office radio-dispatches service and de- 
livery trucks in a matter of minutes — 
reduces waste mileage, improves effi- 
ciency of service. 





Fuel Dealers Report: 


Faster oil deliveries 
'and burner service 


—more ealls 
per truck 
With RCA 2-Way Radio 


operation, but we also expected that 
the radio system would be used as a 
sales tool to obtain new business. We 
are satisfied with the results in both 
instances.” 

RCA 2-Way Radio can bring new 
revenue and savings to your operation— 
by slashing telephone expenses, routing 
and rerouting trucks faster, reducing 
waste mileage, eliminating back-track- 
ing, obtaining new customers, co- 
ordinating servicemen in the field. 
Write today for full details of RCA 
2-way radio equipment—you incur no 
obligation. 


* RADIO CORPORATION of AMERICA 


COMMUNICATIONS EQUIPMENT 


CAMDEN, N. J. 




















() Have an RCA Communications Specialist get in touch with me. 


fo oon 7 
! RCA Engineering Products, Communications Equipment | 
| Dept. 252G, Building 15-1, Camden, New Jersey | 
i Without obligation on my part, please send me your | 
| reprint, “Rapio SPEEDS DELIVERY AND SERVICE.” 1 
| Name Title | 
i Company | 
Address County 
| City Zone State | 
| : 

J 











Robert L. Fielding has been elected 
president of Commercial Filters Corp, 
Melrose, Mass., to 
succeed Merrill 
G. Hastings, for- 
mer president, 


who died March 


15, 1954. 


Fielding was 
co-founder with 
Hastings when 
the company was 
formed in 1936. Since then he hu 


been sales manager, treasurer and vie 


president. 


Ralph S. Penn has been elected prev 
ident of Penn Controls, inc., Goshet, 
Ind., to succeed Albert Penn, who was 
named chairman of the board of dite 
tors. Ralph Penn joined the compaty 
in 1937 and served as manager of s 
eral district offices. He became mat 
ager of the Special Products Divisio 
in 1946 and was made vice presides 
in charge of manufacturing in 1 
Albert Penn founded the company" 
1919 and has been president sinc ® 
incorporation in 1928, 





4} 
Names in the News 


Joseph Joiner, Jr., has been elected 
president of the Maritime Petroleyn 
Corp., New York, N. Y, He succeed; 
H. B. Van Cleve who resigned, by 
will remain on the board of director: 
John H. Tudor has been elected secre 
tary-treasurer succeeding Rupert R 
Lewis who will also remain a director 






























































CUTAWAY VIEW 
WALL-FLAME 
ROTARY BURNER 
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FLUID HEAT 
WARM AIR FURNACE 
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FLUID HEAT 
BOILER BURNER UNIT 


FLUID HEAT 
WALL FLAME 
ROTARY BURNER 





FLUID HEAT “HI-BOY TYPE” 
PRESSURE BURNER WARM AIR FURNACE 





is built to 


Fluid Heat quality is built into every Fluid Heat unit 
. . . gives you all the selling points you need to make 
prospects customers. The Wall Flame Rotary Burner, 
for instance, has set a new standard of heating efficiency 
and economy. And this efficiency and economy is well 
known. That’s why it’s easy to sell. This Rotary Burner 
is ingenious in design, rugged in construction, beautiful 
in appearance and economical in operation. 


National advertising in publications like Saturday 
Evening Post, Better Homes & Gardens, American Home, 
Living for Young Homemakers, House & Garden and 
House Beautiful, will pre-sell your prospects day in and 
day out throughout the year. This hard-hitting program, 
plus the Fluid Heat Sales Manuals and attractive, de- 
tailed literature, gives you maximum selling support... 
helps you build sales and profits. 


Because the Fluid Heat line is so complete . . . featuring 
pressure burners, Wall Flame Rotary Burners, Warm 
Air Furnaces and Boiler Burner Units . . . every house is 
your prospect. Large or small, old or new, every installa- 
tion can be a Fluid Heat installation. Why? Because you 
can supply customers with a unit ideally suited to fill 
every installation requirement. This completeness of 
line means homeowners and builders alike are your 
potential prospects . . . you have a natural sales-blazer 
and profit maker. For more details on a money-making 
Fluid Heat dealership, write: Fluid Heat Division, 
ANCHOR Post PrRopuctTs, INC., 6700 Eastern Ave., 
Baltimore 24, Md., or Coolbaugh St., Red Oak, Iowa. 


—finid heats 


AUTOMATIC HEATING EQUIPMENT 


“WORLD'S ECONOMY CHAMPION” 


Division of ANCHOR POST PRODUCTS, inc. 
Sales Offices and Factories: Baltimore, Md. and Red Oak, lowa 

















BOILER BURNER UNIT 
Provides Heat and Year Round Hot Water 


If you've been shopping around for a 
boiler burner unit that features QUAL- 
ITY first, ECONOMY of operation and 
absolutely trouble free performance— 
then you owe it to yourself to see this 
V&E Down Draft, Steel, Water Tube 
Unit. People who know boilers—lead- 
ing engineers—install V&E Units in 
their own homes because they know 
that they are getting units whose 
every feature has been thought out 
and constructed by leaders in the in- 
dustry. Yes, as you will see in the 
report on Detailed Performance issued 
by one of the outstanding test labora- 
tories in the country — you just 
couldn't buy a better boiler burner 
unit than a V&E no matter how much 
you spent. 


Yes, it'll look good in the cellar—and 
on the budget too and the only time 
your customer will ever get in hot 
water with a V&E is when he takes a 
bath ... and then the supply is prac- 
tically inexhaustible. ... 


Yes. ... Get the facts . . . and you'll 
sell a V&E and you'll be mighty glad 
you did! 


FAST HEATING 
NO PULSATION 
HIGH EFFICIENCY 
EASY TO CLEAN 
PRICED RIGHT 


DOWN-DRAFT 
Water Tube Boilers 


7 CAPACITIES 


480-2320 sq. ft. stg. H.W. or 
equiv. steam (largest 55" 
high x 44" long x 22!/2"' wide) 





Write or Phone TODAY for Literature and Prices 


V & E PRODUCTS, INC. 


Warehouses: 


BALTIMORE 


Phones: 


SAR. 2387 


e BUFFALO 


GAR. 7300 


PHILADELPHIA 


WAYNE 1625 


SCHUYLKILL HAVEN, PA. 


SCHUYLKILL HAVEN @ 


WORCESTER 


WOR, 4-4421 
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. . - « Names in The News 


Allan A. Reif, for more than Y 
years a pioneer oilburner manuf,, 
turer, is organiz- 
ing an engineer- 
ing company in 
Florida for the 
production of 
Ramie and the 
design and manu- 
facture of equip- 
ment for recover- 
ing the fibre. He 
has established permanent residence 
Vero Beach, Fla. Recently he resigne 
as president of Reif-Rexoil, Inc, By. 
falo, N. Y., and sold his interest to} 
brother, Charles A. Reif, under who 
management the company is continy 
ing. Allan was active in the old Amer. 
can Oil Burner Association, had g 
active military career during the Wi 
when as a Colonel he commanded ty 
74th Infantry Regiment. 


Carl Jonswold on June 9 resigned 
as executive vice-president of Arrom 


Oil Co., Aurora, Ill, 


Willy F. Mueller, 55, president ¢ 
H. Harsch & Co., Maplewood, NJ, 
died after a short illness May 21, Mt 
Mueller was born in Feuerbach, Ger 
many and came to the United State 
30 years ago. 


James H. Lahey will coordinate ty 
activities of the wholesale departmes 
of the Industrial Sales Division, We 


~~ 
ster Electric Co., Racine, Wisc. Tem > 


tory changes involve George F. Britt 
erhoff who formerly contacted whe 
salers in the heating field will now ha 
dle sales or original equipment \ 
manufacturers in Michigan, Ohio, 
diana and Illinois. William Wen 
who has been with the company {it 
21 years and who is the inspiration 
Webster’s trade character, the 
Timer Serviceman, will contact ma 
facturers in Minnesota, Wisco 
Iowa, Missouri, Kansas and Oklahom! 


Brinkerhoff 


Lahey 
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THRUSH QUALITY 


pays dividends in time savings and customer satisfaction 











Ralamcing Valves wt ete 


GIVE ACCURATE CONTROL OF WATER FLOW, 


THRUSH ‘ POSITIVE SHUT-OFF FOR AIR ELIMINATION 
MANIFOLDS | 


SAVE TIME and trouble in balancing radiant coils 


Thrush Manifolds save time, space with these precision built Thrush Balancing Valves. 
and fittings. 1” and 1%” sizes, 
each with two, three or four %/” 


or A" threaded branch outlets. eliminating air, the shut-off is positive. Flared fittings 


Carefully made to give accurate control of flow. In 


ion for 
e 0s 


many 


for 34” and 14” tubing. See your wholesaler or mail 
the coupon below today. 


H. A. THRUSH & COMPANY, Department‘C-7, Peru, Indiana 


Please send us illustrated bulletin on Thrush Balancing Valves and Manifolds. 


ADDRESS 





STATE 























Editorial Leaks 


THIS PAGE is apparently read now and 
then. You can tell by what you stir up 
when least expected. 

It was in the January number that 
we praised a musical auto or truck 
horn that tootled “Keep the Home 
Fires Burning.” In fact we had heard it 
on an oil truck and suggested that it 
would be an effective advertising nov- 
elty for our industry. 

Quite a few dealers thought so too 
and asked where they could get them. 
A couple of associations wanted to 
start their whole town using them. So 
we called the AAA and asked who 
made such horns. After a correspond- 
ence long and penetrating we now 
believe that no one does. 

The musical horn fad died out and 
also a few municipalities banned them 
because the gay blades were using them 
for pickups. 

One manufacturer says he quit be- 
cause they were hard to keep in tune. 
For example, the home fires burning 
might hit a bump and the fire would 
burn too low. 

To those of you who wrote, we still 
share your interest and think the idea 
is good, Our editorial bloodhound Jim 
Miner is staying on the scent and hopes 
for eventual success. 


o, 
“ 


THIS STORY from Tide magazine high- 
lights the new swing to real selling: 

“A person we know bought a Chrys- 
ler recently; it was the first he has 
owned after a long succession of 
Buicks, The last Buick (in fact all of 
them in recent years) had been serv- 
iced by the same dealer for all of its 
50,000 mile career. It needed new 
tires and a general overhauling. The 
dealer pointed that out. He did not 
suggest that our friend buy a new car. 
When our man brought up the subject, 
the Buick dealer treated it a little 


10 


cavalierly and didn’t offer a particu- 
larly good trade. The result is one you 
have heard before, many times. 

“A Nash dealer near Detroit had a 
good many Rambler station wagons 
on his hands last fall, as the 1954 
models were nearly ready to arrive. 
He got out his customer list and started 
calling the wives of his clientele, offer- 
ing each of them a Rambler for the 
week-end: ‘try it out, use it for the 
week-end shopping while your hus- 
band has his car at work, etc.’ The 
first week-end he loaned 10 Ramblers; 
six were kept, four returned. The next 
week-end he sold seven, the next six. 
By the time the °54s arrived, the deal- 
er had sold more of the "53s than he 
had on hand.” 

For our oilheating industry, the one 
and only way to beat natural gas is to 
sell oilburners. You just can’t offer 
to loan one for a week-end but you can 
be just as ingenious in a variety of 
ways. Advertising, either individual or 
cooperatively, is highly important . . . 
but orders are taken by men, and more 
often than not by men on the street. 


0, 
“~~ 


FOR A GRIN, thinking of gas heat, we 
have a letter addressed by the Iowa 
Public Service Co., Sioux City, to a 
gas cooking customer in the town: 

‘According to our records you have 
not yet applied for a gas heat permit. 
Perhaps you had planned to wait until 
next summer. If so, we urge you to 
reconsider. 

“In view of the record-breaking de- 
mand, plus the uncertain future for 
increases in capacity, we recommend 
that you take advantage of gas heat 
while we have the capacity to serve 
you. And you can get it now.” 

Of course, that’s only a small part of 
a long letter in similar vein. It’s the 
type of arrogance a public utility de- 
velops in a city where gas is relatively 
cheap. In the East where the gas people 
are just trying to get going in a big 
way their selling is much smarter. 

Brooklyn Union Gas Co., for exam- 
ple, is selling hard with big ads and a 
lot of men on the street. Their ads 
even offer “$50 for your old oil- 
burner.” 

Thinking of the surge of excellent 
oil heat advertising all over the New 
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York metropolitan area, why don’t ye 
offer “$10 for your old gas burner" 
showing the public that that's all ve 
think they’re worth. 







%, 
“9 





IF WE EVER vote for Hiff Horning fy fl 
president it will be because of sony 
of the sage outbursts in the bulleti 
of the Northwest Petroleum Assn, 
which he masterminds, They carry 4 
little of the pioneer muleskinner flayo, 
This recent one entitled “Just a My 
ment” is a good example. Says Hif. 

There’s a newish telephone scoury 
coming into being lately. It’s like sani 
in the teeth. The buzzer buzzes, Yo, 
pick up the phone and say, “Hello?” 
Then a sweet young thing says, “M; 
Horning?” 

“Yes.” 

‘Just a moment please; Mr. Pain jp 
the Neck is calling.” 

And that’s when it starts, By th 
time Mr. Pain in the Neck is on te 
other line, or he’s wandered out t 
the water cooler. It doesn’t matte 
that you're wasting your time waiting 
for him to come and tell you what tle 
hell he wants. He doesn’t care, 

Oh no! He’s an executive you knov, 
and he’s going to impress both his x 
retary and himself that he is, But 
doesn’t impress anyone else. 


>, 
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A YOUNGISH MAN asked for a job asa 
oilburner salesman, and first off watt 
ed to know if 15% commission wast! 
about right. This lively dealer loi 
for lively salesmen, but this one seem# 
too much so. 

The man didn’t want any trainilf 
but insisted he could go right out at 
sell. He particularly wanted to # 
commercial burners, no technical ey 
cation needed, Arguments got hot a 
the man said that he positively koe 
he could sell three apartment ho N 
jobs within a week . . . “and to xt# 
the argument, you see I own thethtt 
buildings.” 

The man wasn’t hired, the deal 
didn’t get the three jobs. He had oft 
lost business in the past, but not ot 
with the same feeling of nausta. 
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= VENTALARM 


WHISTLING TANK FILL SIGNAL 


Over 4,000,000 VENTALARM Signals 


are now installed on home fuel oil tanks. 


These have been sold or given away by 
more than 4,500 major and independent 
fuel oil dealers. What better proof that 
VENTALARM Signal provides a necessary 
service in the most effective way? 


VENTALARM Signal guarantees proper 
fill conditions. When the whistle 
blows, you know fill pipe connections 
are right, vent pipe is free and clear, 
tank is sealed. You just fill ‘til the 
whistle stops. 


VENTALARM Signal saves up to 30% of 
delivery costs. Every stop is a drop. 
No spills. No delay tocheck up on tank 
contents. No call-backs to increase 
time and equipment costs. Fewer 
complaints to investigate. It frees be- 
tween one and two hours of truck-man 
time a day for additional business. 


VENTALARM Signal gives you a dra- 
matic sales advantage. Time and again 
it proves to be that extra spark needed 
to hold regular customers; to convert 
call-in customers to a keep-full basis; 
to revive interest on the part of a lost 
customer or old prospect. 


BETTER INVESTMENT 











VENTALARM* F= 
Signal af 


INSTALLED HERE Book 


s$ VENTALARM Signal puts an end to 


spills and splashes that damage house 
siding, grass and shrubs. Odorous tank 
“weeping” due to overfilling is ruled 
out. Tracking through the house be- 
comes a thing of the past. 


VENTALARM Signal leaves the cus- 
tomer free to come and go without 
thought of oil delivery time. No wait- 
ing around. No home entry. Oil de- 
livery becomes as automatic for the 
customer as his electricity and water 


supply. 


VENTALARM Signal takes the irritating 
“ifs and maybes” out of oil delivery. It 
makes for that peace-of-mind that 
comes only in knowing for sure that 
fills will be safe, clean, automatic; that 
the service is the best of its kind. 


If you have not already done so, there is no sounder 
profit-building decision you can make than to equip 
ALL your old-customer tanks with VENTALARM Signals. 


Available in a variety of sizes at your Supply House 


SCULLY SIGNAL COMPANY 


hte model VENTALARM® Signal is 
»Y Installed on old tanks. A slip-fit 


°k compression fitting with bayonette 
any pipe threading. Takes 
to 20 minutes. 


eliminates 
only 15 


174 Green Street, Melrose 76, Mass. 


Canadian Licensee: EMPIRE BRASS MFG. CO., LTD., London, Ontario 
Scully Products are manufactured under U.S. and Foreign Patents and Patents Pending. 
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Shipments of Oilburners and Units 


(Including Exports) 
Adjusted to include manufacturers other than the 145 reporting to 
Census Bureau, FuELom & Oi Heat's estimates of shipments are: 













MARCH —— — -~—-THREE MONTHS————— 
Percent Percent 
1954 1953 Change 1954 1953 Change 
Conversion 32,409 37,935 14.6 91,419 103,546 — 11.7 
Boiler Units 3.930 4,434 - 11.4 PIZe2 12,318 — 8.4 
Furnace Units 10,916 13,832 214 32,286 333,132 — 2.6 
All Domestic 47,255 56,201 15.9 134,987 148,996 — 9.4 
Commercial 2,608 3,082 -~ 15.4 7,654 9,597 — 20.2 
Total 49 863 59,283 — 15.9 142,641 158,593 — 10.1 
150 150 
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May Minimum Retail Prices: Key Dealers 


CONVERSION BURNERS BOILER-BURNERS FURNACE-BURNERS 
May Aver. $318 $705 $615 
April Aver. 322 701 611 


Price Index: Conversion Burners: January 1940 is 100% 


WHOLESALE RETAIL 
May 138.9 Six monthsago 136.8 May 126.8 Six monthsago 132.4 
April 141.0 Yearago 142.4 April 127.9 Yearago 137.2 





OILBURNER PRICES COMPARED TO GENERAL INDEXES 


OILBURNER PRICES- RETAIL CONVERSION BURNER - JAN. 1940 = 100 








INDIVIDUAL INCOMES ~ BUREAU OF LABOR STATISTICS -— 1939 =100 -------------- 
CONSTRUCTION COSTS — RESIDENTIAL~ DEPT OF COMMERCE-1939= 100 ——-——-——-- 
COST OF LIVING BUREAU OF LABOR STATISTICS — 1935-39 = 100 seccccccccceccccccccees 
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-reported 55,187 consumer oil tanks 










































Cilheating Trends : 


ESTIMATED INSTALLATIONS of domes 
oilburners and units during May wer 
47,946, a 5% decline from the 50,48 
estimated a year ago. Thus, for th 
first month this year there is reported 
a drop in burner installations, as con: 
pared with 1953, Once more it should 
be pointed ouf that the decline during 
May represents an expected leveling 





off since sales comparisons between thi 





year and last have been influenced 
by the abnormally slow first quarter 
registered at the start of 1953, 
May installations were divided: 
New Homes, 19,350; Replacementso! 
old oilburners, 6,117 and Conversion 
from other fuels, 22,419, Total forthe 
first five months of 1954 is 210,11I,2 
5% increase over the same period lat 
year, when the total was 194,44, 
During May there were slight iv 
creases registered in new home install 
tions and replacements, with the drop, 








naturally, coming in conversion sale 
BURNER STOCKS: A total of 94,77 
burners and units were stocked ly 
dealers on June 1, divided: Conversit 
burners, 57,318; Boiler-burner uss 
14,912: Furnace-burner units, 22,4! 
They dropped from 103,102 report 
in dealers’ hands on May | and com 
pare with 95,202 stocked by deales 
on June 1, 1953. 
Factory stocks on March 31, # 
available data, were 81,222, much hig» 
er than the 69,189 factory stocks 
ported on the same date last year a 
just about the same as the 83,858 
ported on March 31, 1952. 
TANK STOCKS: On May 31 dealers 


31, hs 
















compared with 93,268 a year - 
Current stocks were divided: + 








































No. 620 HI-PRESSURE TYPE 








No. 1190 HIGH CAPACITY OPW has designed these liquids dispensing 
BTOMAUG SHUT-ON NOTE nozzles in a wide variety of sizes to assure 
| ——_—e7,,— you of having the right nozzle for a fast, 
Alb si . fully-controlled, dependable operation re- 

gardless of the delivery condition. 


EACH engineered for high capacity, wide 
flow range with minimum turbulence; easy 
shut-off, with no product surge .. . ALL, fot 
minimum weight, perfect balance, durability 
and long service life. 

corn Ok 
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OPW CORPORATION | 


Write for a. 2737 Colerain Ave. 
Free Bulletin F9 Cincinnati 25, Ohio 
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275 gallon, 49,639; 550-675 gallon, 
3,864; 1,000 gallons or larger, 1,684. 

Tank stocks remain virtually the 
same as at the end of April apparently 
indicating a normal inventory for this 
time of the year. There is no need 
to purchase tanks beyond current 
needs either from a price standpoint 
or supply situation. 

May prices for 275 gallon tanks av- 
eraged $31 which is up from the $29 
reported during April. By sections of 
the country the May average was: 
New England, $27, Mid-Atlantic, $32, 
Midwest, $25, Pacific Northwest, $43. 

COOLING EQUIPMENT: A group of 
questions this month asked how active 
the reporting dealers were in selling 
cooling equipment and how they have 
handled their current sales. 

The average dealer who reported 
that he was selling cooling equipment, 
in the first five months of 1954 in- 
stalled an average of 4 central cooling 
plants, an average of 6 window units 
and an average of 3 larger commercial 
units. Of course, not all dealers sold 
all types and these figures represent 
the average sales made by dealers who 
are installing equipment in each cate- 
gory. 

In response to a question about when 
they started to sell cooling equipment 
it was a little surprising to find that 
some dealers have been doing so for 
almost 20 years. One New England 
dealer reported he has been engaged 
in this activity since 1935 and two 
dealers in the Middle-Atlantic states 
began to sell cooling in 1936, As would 
be expected nearly all of the others 
began in 1952, 1953 or 1954, 38% 
of those who are now selling cooling 
indicated that they added it to their 
line this year. 

The dealers who haven't been sell- 
ing cooling equipment were asked if 
they believed it should be a part of the 
oilheating industry at the retail level. 
Their replies were better than 80% 
in favor and when asked if they were 
seriously studying cooling, 70% an- 
swered that they were and intended to 
add it when they understood it, This 
would indicate that the great interest 
shown by the dealers in cooling equip- 
ment is continuing. 

Last fall we found that a little bet- 
ter than a fourth of the dealers were 
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Oilburner* and Building Permits 


OILBURNERS 

May 5 MONTHS 
1954 1953 1954 1953 
13 26 47 105 
43 45 267 454 


Albany, N. Y. 
Baltimore, Md. 
Binghamton, N. Y. 15 11 s5 


DWELLINGS——__ 
May 5 MONTH; 
1954 1953 1954 49p 


290299104 ag 


Bloomfield, N. J. 11 51 1 


78 105 = 371 


wT “St ee 


Boston, Mass. 49 35 14 
Bridgeport, Conn. ae 1 oi 4 
Buffalo, N. Y. 41 46 
Columbus, O. me ae 
Des Moines, Ia. 286 262 


228 in Detroit, Mich. 233 


20 45-131 
38 27 ~—«178 


Elizabeth, N. J. 1 3 
Freeport, N. Y. A? 
Greenwich, Conn. 30 


Hackensack, N. J. 
Hartford, Conn. 
Hudson County, N. J. 
Irvington, N. J. 
Lynn, Mass. 
Meriden, Conn. 
Milwaukee, Wisc. 
Minneapolis, Minn. 
Montclair, N. J. 
Morristown, N. J. 
Mt. Vernon, N. Y. 
Newark, N. J. 
New Bedford, Mass. 
New Haven, Conn. 
New Orleans, La. 
New Rochelle, N. Y. 
New York City (total) 
Brooklyn-Queens 
Manhattan, Bronx, Rchd es es 
Norfolk, Va. 49 
Oakland, Calif. 
Omaha, Nebr. 
Orange, N. J. 2 
Passaic, N. J. we A 
Paterson, N. J. 3 9 
Philadelphia, Pa. - oe E 
Plainfield, N. J. 11 40 
Portland, Me. 25 57 
Portland, Ore. 732 
Poughkeepsie, N. Y. a a 
Providence, R. I. 18 25 62 
Reading, Pa. 4 2 24 
Richmond, Va. 33 34 200 
Roanoke, Va. - Pes a 


Rochester, N. Y. ee 
Rockville Center, N. Y. 3 


2027 


Salem, Mass. 10 2 23 
St. Louis, Mo. 41 35 231 
St. Paul, Minn. 134 125 458 

Schenectady, N. Y. Ae ae yi 

Seattle, Wash. 291 180 =1033 

Spokane, Wash. es 4 of 


Springfield, Mass. 
Stamford, Conn. 


150 242 485 


Syracuse, N. Y. Hh 63 a 
Trenton, N. J. 2 45 34 


4334254247 
yn) a) ee, 
87 69 225 288 
101 99475 466 
3732207273 


2215 2668 8995 10135 
—17.0 oe —11.3 


Witica, ON: Y- 20 11 49 
Washington, D. C. 
West Orange, N. J. 
White Plains, N. Y. 
Wilmington, Del. 11 12 28 

Worcester, Mass. ae oie o- 
Yonkers, N. Y. me 5 

Totals 2554. V4AizZ 
Percent Change 


7 3 oe 
18 8 89 


10274 1080 


du S29 — 50 = 


_ *Permits are not total sales in each market since none are reported from suburban 
which normally account for 20% to 60% of total sales in each market; nor are they an am 
rate index where enforcement is lax. Rightly used, however, they are a useful working ingm™ 


installing cooling equipment. Based on 
present returns about 35% of them 
now are handling cooling equipment 
and apparently are continuing to sell 
the jobs to individual homeowners 
rather than speculative builders. This 


pattern seems quite clear from 
number of installations reported 9 
individual dealers, : 

Investigating the average sales price 
of central cooling this year the deala 
follow what appears to be a fairly ui 





Mor-Sun Forced Warm Air Furnaces offer a new standard 

of quality for better home heating. Thanks to Mor-Sun's 
design and operational superiority — at competitive prices — 
home heating contractors who display the Mor-Sun 

trade mark are doing more business with less effort and at 

a greater personal profit. If you don’t have all the facts 

about Mor-Sun's tremendous potential, send us your name 
and address today. We'll send you all the details on this 
newest standard of home heating quality and comfort. 


MOR-SUN FURNACE DIVISION 
MORRISON STEEL PRODUCTS, INC. 
613 Amherst Street, Buffalo 7, New York 


Manufacturers of gas and oil operated forced warm air furnaces 
and air conditioners in styles and capacities for every heating and 
cooling requirement. 











¢ Heating Capacity 
¢ Domestic Hot Water 








THE H. B. SMITH 
"2,000" 
BOILER-BURNER UNIT 


Take full advantage of forced hot 
water heat by planning to provide 
for heavy domestic hot water re- 
quirements with a tankless heater 
built in the boiler. This is the lowest 
first cost and lowest operating cost 
method of supplying hot water. 


The new H. B. Smith “2000” 
boiler-burner unit with its over-size 
five gallon a minute heater is not 
only the finest boiler available for 
heating the larger home, but easily 
handles the hot water load for two 
or more baths, dishwasher, auto- 
matic clothes washer and other 
appliances. For that good house 
job, that must be right, specify the 
H. B. Smith “2000”! 





CAST IRON BOILERS 


THE H. B. SMITH CO., INC. 
WESTFIELD, MASSACHUSETTS 
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form price schedule all over the coun- 
try. The average central cooling sys- 


tem sold during the first five months 


of this year cost $1220 and was in- 
stalled in a 7 room house. Translated 
into cost per room the average figure 
comes to about $175. 

Next question sought to find out 
how much of the central cooling sales 
being made by oilheating dealers are 
going into new homes, and whether 
or not the dealers consider the old 
home market worth going after. A 
weighted average for the country, ex- 
cept for the Pacific Northwest region, 


| where dealers reported activity only 


in commercial cooling jobs, shows that 
almost 70% of all of the central cool- 


| ing jobs installed by these dealers went 


| into new homes. 


Optimistic Outlook 


In general the dealers are optimistic 
about prospects for cooling sales in old 


| homes. Eighty-three per cent of those 
| who are selling cooling report that they 


consider these prospects worthwhile. 
The average dealer who is selling 


| cooling equipment employs two men 
| to handle cooling service. This is an 


| average figure, of course, many com- 


panies regularly employ more men 
and one of the dealers who returned 
a questionnaire has a staff of 15 serv- 
icemen for cooling equipment, Others 
who reported cooling installations in- 
dicated that none of their servicemen 


_ was able to service cooling equipment. 
| Even though they weren’t asked spe- 





cifically about this, it is apparent that 
these dealers farm out their service to 
somebody else. 

The dealers are almost unanimous 
in their belief that aside from new 
homes, central cooling sales will follow 
a seasonal pattern. They believe that 
July will be the peak month for sales 
with June second, May and August 
tied for third and one indicating that 
the peak month will be October, About 
half of the dealers picked July as the 
peak month, apparently with the 
thought that the first periods of hot, 
uncomfortable weather will be a more 
compelling factor in deciding home- 
owners than will their advance sales 
promotion. 

The final question asked if dealers 
last winter offered any special price 


July 
1954 





inducements to get cooling jobs started 
early. Very few of the dealers did thi 
Those who did, offered discounts that 
averaged 10%. 

DEALER COMMENTS: Most of the 
comments this month are on cooling 
of which these are typical: “It is mog 
unfortunate that a combined oil deal 
er and heating contractor feels that he 
can give heating at his bare cost tp 
secure the oil business” . . . “Figure 
more jobs in May than for quite some 
time—let’s hope it is an indication of 
a good summer business” . . . “May 
1954 was the best month we have ever 
had, even surpassing October 1953, our 
next largest month. Why? We have 
instituted an aggressive sales promo 
tion campaign and it is paying of in 
large chunks—we are very optimistic 
about 1954”... “The coming of gas 
has frozen our new oil sales (Iowa)” 
... Cooling units are selling at a large 
discount” . . . “It has been our experi 
ence that operating a cooling depart 
ment only creates more overhead, more 
labor, and more headaches, while it 
does not produce. We see no reason for 
being in the cooling business just for 























This 






the fun of selling and servicing equip - a 
ment. Our only criterion is ‘is it good JF ig your 
for the oil business’? Cooling and air But yc 
conditioning does not seem to affect costly nu 
our fueloil volume so we have discor J fuel does 
tinued it”... “There is no such thing J tive, trea 
as an average job in airconditioning’ JJ Additive 
... Cooling should stay with the cool A rece 
ing contractors”... “We need educ closed th 
tion on cooling” . . . “We question po a 
whether central cooling servicing wil 2 a i 
be any more profitable than central yi “a 
heating servicing—that is ‘breakeven! Bp ae 
at best”. . . “Cooling is a three month 

business” . . . “Is it our logical field duPont 
unless we make it a year round propy § ™ tied fi 
sition? If so shouldn’t we invade the J % insolu 
entire refrigeration field? That is t0 es s 
round out the labor problem” . - : all aa 
“From past experience on airconditiov 
ing I believe a special effort should 

made to sell it in the spring. This will 

help the oil dealer to fill in the slack 

period that occurs at that time” ..: 

‘Cannot use water cooling in this af @ --—~—- 
without a tower, Cost too high to make Ei. DUI 
it popular as yet”... . “It appears that FP Petroleum 


new home builders can’t afford a 
conditioning with the cost of a ne 
home at time of building” . . . 
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next winter’s nuisance calls 


by ordering DuPont Fuel Oil Additive No. 2 


Next winter’s clogged-burner service 
calls may be starting now—and right 
in your storage tanks. 

But you can easily cut down this 
costly nuisance if you act now. If your 
fuel does not already contain an addi- 
tive, treat it with DuPont Fuel Oil 
Additive No. 2. 

A recently published survey* dis- 
closed that over the past five years 
service calls have been cut an average 
of 44% with heating oils containing 
an additive to prevent fuel system clog- 
ging. Individuals report cuts of as 
much as 95%, 


DuPont Fuel Oil Additive No. 2 acts 
in your fuel oil to retard the formation 
of insoluble residues that clog filters, 
nozzles, screens and lines. 

And Fuel Oil Additive No. 2 works 
ill the way from your storage tanks to 


E.1.DU PONT DE NEMOURS & COMPANY (INC.) 


p 
*roleum Chemicals Division * Wilmington 98, Delaware 


the flame in your customers’ burners. 
Since it acts as a sludge dispersant, it 
reduces formation of deposits that 
might otherwise plug burners. Thus, 
every step of the way, it is helping you 
eliminate service calls. 


But Act Now... 
The time to improve next winter’s 
service situation is now ... by combin- 
ing DuPont Fuel Oil Additive No. 2 
with your present supply of fuel. It is 
liquid in form and easy to add. 


How much will it cost? 
The cost of Fuel Oil Additive No. 2 is 
amazingly low—with some marketers 
reporting well under 2¢ per barrel. 
And when you consider the increase 
in customer satisfaction by making 
fewer service calls, it more than pays 
for itself. Too, Du Pont Fuel Oil Addi- 
tive No. 2 has an effective sales promo- 


tion and advertising appeal that can 
help you increase sales. 
Try it! 

You can get samples of DuPont Fuel 
Oil Additive No. 2 to test in your stock. 
And you can get complete information 
on it and methods of adding it from 
any DuPont Petroleum Chemicals Di- 
vision representative or regional office 
listed below. May we urge you once 
again to act mow so that you can get 
the most benefit possible next winter. 

*F uel Oil and Oil Heat—May 1954 


AEG. us, Pat, OFF 


Better Things for Better Living 
. . » through Chemistry 


Petroleum Chemicals 


LOS ANGELES 


( -1270 Ave. of the Americas 
Regional \ CHICAGO, ILL.—8 So. Michigan rs. éianen Phone RAndolph 6-8630 
: ~ TULSA, OKLA.—1811 So. Baltimore Avenue... 
Offices: | HOUSTON, TEXAS—705 Bank of Commerce Bldg. 
CALIF.—612 So. Flower St 


NEW YORK, N. Y 


Phone COlumbus 5-3620 


. .Phone Tulsa 5-5578 
Phone PReston 2857 
Phone MAdison 5-1691 


IN CANADA: Du Pont Company of Canado Limited—Toronto, Ont.—Montreal, Que.—Calgory, Alta. 
OTHER COUNTRIES: Petroleum Chemicals Export—Nemours Building 6539—Wilmington 98, Del 
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FUELOIL movement continued season- 
ally slow during June and, with gaso- 
line sales increases not up to expecta- 
tions, a matter of major concern to the 
oil industry was the problem of exces- 
sive stocks and how they could be liqui- 
dated in an orderly manner. 

Of direct interest to fueloil market- 
ers were continuing reports of price re- 
ductions in distillate prices, particular- 
ly along the East Coast, Cuts spread 
to the Philadelphia and Baltimore areas 
the day after Esso and Socony reduced 
wholesale and retail prices in southern 
New Jersey. 

Price protection programs were still 
in the news at press time, with a num- 
ber of major oil companies and several 
independents offering some variation 
of a summer fill-up program. Shell, for 
example, offered a plan that covered 
consumers, along with price protection 
for fueloil marketers. 

In the Midwest, Standard of Ohio 
reduced its tank car prices for kerosene 
and light oils and, as reported in The 
Journal of Commerce, while there was 
no change in tank wagon prices, the 
company offered a temporary allow- 
ance of 0.5¢ per gal. from posted light 
fueloil prices at Toledo, Ohio. 

Of interest to fueloil marketers also 
during June was the awarding of a 
certificate of necessity by the Office of 
Defense Mobilization for construction 
of a petroleum products pipeline from 
Houston, Texas to Newark, N. J. and 
the decision of the U. S, Supreme 
Court that independent gas producers 
are subject to Federal Power Commis- 
sion control in sales of natural gas for 
interstate movement. 








Tank 
Car 
Portland, Me. 9.35¢ 
Boston 9.25 
Providence 9.25 
Springfield, Mass ™ 
Hartford 9.55 
New Haven 9.2 
Syracuse 10.1 
Albany 9.4 
New York 02 
Newark a 
Philadelphia 9535 
Harrisburg is 
Baltimore 9.35 
Wilmington, N. C. OF 
Washington A 
*Delivered. 


Tank wagon prices shown are for maximum one-time delivery discounts. 


No. 2 Heating Oil (Including No. 3 & PS200) 
Price per gallon as of June 15, 1954 


Tank 

Wagon 
13.0¢ Richmond 
12.9 Charleston, S. C. 
12.9 Chicago 
13.7 Detroit 
13.1 Cleveland 
12.7 Minneapolis 
13.2 St. Louis 
12.6 Indianapolis 
13.0 Milwaukee 
[2:7 Des Moines 
12.6 San Francisco 
13-2 Portland, Ore. 
12.9 Seattle 
12.8 Spokane 
13.3 Los Angeles 


Tank 


Car 


9.70¢ 
9.50 
10.6* 
EE5* 
11.0* 
10.25 
10:2* 
10.62 5* 
1 Ne 
10.75 
10.15% 
10.75% 
10.75% 
10.15* 
9.65% 


Tank 


Wagon, 


12.94 
127 
13.8 
14) 
13.7 
13,3 


134 


135 
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DEGREE DAY TABLES 
——SEASON TO DATE— 


——ONE MONTH ONLY— 


May Percent 
Normal 1953 1954 Change* 
246 183 301 “Det 
28 8 105¢ +275.0 
78 38 175 «=F 1244 
236 pH le | 287 21.6 
315 276 aa") ae GSS 
230 225+ 275 +19.6 
108 46 214 “08,1 
yA Be 1797 263 “1 7-9 
6 42 55° a B1G.7 
266 3317 256 3.8 
201 203¢ 275 + 36.8 
251 188 327 + 30.3 
254 186 322 +26.8 
200 164 pd i | aie ee) 
399 516 386 A 
0 37 14 , 
140 62 216 94.3 
111 149 153 +TS3hs 
V2. 82 47 — 34.7 
99 317 =188 + 89.9 
335 3024¢ 415 +-2'3:9 
260 237+ 369 +41.9 
0 0 8 a 
137 116 198 “26.1 
175 186 hyo + 34.3 
97 71 145 + 49.5 
137 48 220 +60.6 
394 341 419 “653 
199 276 203 “+ 20 
258 214 297 arate 
85 ie 205: -a7ret41.2 
94 68 156 + 66.0 
208 331 136 —34.6 
248 265 264 sO 
499 435 612 me wale 
246 2a 247 + 0.4 
245 149 317 +29.4 
91 15¢ 143) +5741 





*Compared with normal. 


PRIMARY STOCKS* 
(Thousands of Barrels) 
East of Rockies 


East Coast 


Midwest 


Gulf Coast 


Total 


June 11 

1954 
26,262 
23.651 
14,375 


64,288 


Albany AP 
Atlanta CO 
Baltimore CO 
Boston AP 
Buffalo AP 
Chicago AP 
Cincinnati CO 
Cleveland AP 
Dallas AP 
Denver AP 
Des Moines AP 
Detroit AP 
Grand Rapids CO 
Hartford AP 
Helena AP 
Houston AP 
Indianapolis CO 
Kansas City AP 
Los Angeles CO 
Louisville AP 
Milwaukee AP 
Minneapolis AP 
New Orleans CO 
New York CO 
Omaha AP 
Philadelphia CO 
Pittsburgh CO 
Portland, Me. AP 
Portland, Ore. CO 
Providence AP 
Roanoke, Va. AP 
St. Louis CO 
Salt Lake City CO 
San Francisco CO 
Sault Ste. Marie AP 
Seattle CO 
Toledo AP 
Washington AP 


City Office. 


Distillate Fueloils 


Sept. through May 


Normal ’52-53 °53-54 


6888 
2838 
4211 
5742 
6719 
6253 
4538 
5659 
2284 
4608 
6383 
6336 
6402 
6096 
7951 
1407 
pa bf 
4880 
1447 
4439 
6809 
7750 
1192 
5036 
6123 
4527 
5035 
7493 
4046 
6041 
4157 
4469 
5399 
2524 
9016 
4237 
6322 
4337 


6216 
2759 
3733 
5179 
6092 
5749+ 
4310 
5180 
2192 
5278+ 
6389+ 
5834 
6045 
5397 
7283 
1405+ 
4845 
4678 
1303 
4002+ 
6664 
7698+ 
1001 
4465 
6115 
4077 
4534 
6701 
3744 
5011 
3853+ 


4197 


4908 
2621 
8198 
3917 
5776 
3741+ 


fAirport Office. 
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SECONDARY STOCKS** 


6313 
2693 
3699 
5124 
6043 
5365 
4126 
9133 
2165 
4953 
5848 
5749 
5837 
5437 
7123 
1242 
4676 
3937 
1102 
4098 
6112 
7198 
1087 
4422 
5412 
4041 
4552 
6928 
3844 
5460 
3927 
3921 
4660 
2360 
8447 
4143 
5677 
3866 


June 13 
1953 
26,992 
20 853 
19,413 


67,258 


*American Petroleum Institute. 
**Bureau of the Census. 


July 
1954 


(Thousands of Barrels) 


East Coast 
Midwest 
Gulf Coast 
Mountain 


Pacific 
Total 


April 30 
1954 
psn 1 ie 
4,53] 

623 
472 


Percent 
Change 
— $4 
— 5] 
—12) 
—108 
—10,1 
—14) 
— 9] 
— 93 
— §2 
+ 15 
— 84 
— 93 
— 88 
—108 
—104 
—117 
— 86 
—193 
—239 
— 7] 
—102 
— 7] 
— $8 
—122 
—11.6 
—10.7 
— 96 
ey 
con 0 
— 9.6 
=) 
—f{}3 
$3] 
gs 
— 
aie 
—1021 
—109 


April 3 
1953 
5 54) 
4,290 

955 
46) 
1,16 


——ee 


12,416 
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Factories : 5715 Smithway St., Los Angeles 22, Calif.; P. O. 
box 500, Succasunna, N. J. Offices: Atlanta, Chicago 7, 
Houston 20, Los Angeles 22, New York 17. Canada: Toronto 
1H 12, Vancouver 1. International Division—Milwaukee 1, Wis. 
3 
4) 
90 
55 
16) 
68 
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Welding Machine 


>» and Electrodes Pressure Vessels an ye 


Heat Exchangers 
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{ A. O. SMITH S-35 METER 


Equipped with Slow-Closing Set Stop Valve and 
Counters. Available with various closing cycles 
of 10 to 30 units, depending on flow rates. See 
nearest representative for complete information. 


TYPICAL INSTALLATIONS: 


Truck Tank Service. Bulk Plants and Termi- 
nals. Batching. Blending. Any application 
where automatic predetermined quantity 
control will speed work, save steps, lighten 
the shock. Remember, this equipment can be 
added to already installed A.O.Smith Meters. 


RED curve indicates severity of shock caused by ordinary 
quick-closing valves. 


BLACK curve shows smooth, anti-shock action with A. O. 
Smith Slow-Closing Set Stop Valves. 


Thousands of A. 0. Smith Slow-Closing Auto- 
matic Set Stop Valves are seeing constant daily 
service year after year in a wide variety of 
applications. They quickly pay for themselves 
because they protect equipment, speed service, 
lighten the work and increase the efficiency of 


your operation. 
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Government Influences on Fuels 


by 
Milburn Petty 


WASHINGTON—The Supreme Court’s 
decision in the Phillips Case was so 
sweeping that even the Federal Power 
Commission was caught unprepared to 
implement it. 

So, the FPC welcomed the rehearing 
petition filed by Phillips Petroleum Co. 
which may stay action under the de- 
cision until late fall. 

Briefly, the high court held that 
prices paid to independent producers 
selling gas for interstate movement are 
subject to the FPC’s control. 

Meanwhile, Senator Lyndon John- 
son (D., Texas), minority leader, has 
written to President Eisenhower ask- 
ing that he set up a commission to 
study the “complex” problems in fed- 
eral-state relations and in the regula- 
tion of the natural gas industry as a 
result of the court’s ruling. 

This commission would be composed 
of representatives of the industry, the 
FPC, appropriate state agencies, and 
prominent citizens. 

It would report back, with recom- 
mendations for “appropriate legisla- 
tion,” by next January. 


Consumer Called ‘Big Loser’ 
The big losers under the Phillips de- 


cision, according to John A; Ferguson, 
Independent Natural Gas Ass'n of 
America, are the millions of gas con- 
sumers. 

Independent producers supply the 
bulk of natural gas transported by the 
interstate pipelines, he pointed out. 

“If these producers would seek local 
markets for their gas rather than nego- 
tiate with the pipeline companies, it 
could materially affect the ample sup- 
plies of gas for consumers outside the 
producing areas,” Ferguson said. 


May Slow Down Gas Expansion 


With independent producers re- 
luctant to sell their gas to the pipelines 
for fear that their prices—and perhaps 
other phases of their operations— 
would become subject to federal con- 
trol, it may be difficult for sponsors of 
new gas expansion projects to line up 
supplies for 20 years as required by the 
FPC. 
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This is particularly true, now that 
FPC has not only the inclination but 
the power—under the Phillips Case— 
to ban or roll back “escalation clauses” 
in long-term gas supply contracts, 

Also, many existing contracts con- 
tain a clause permitting the producers 
to back out, if the FPC regulates their 
prices. (However, FPC officials do not 
expect that such options would be ex- 
ercised; if they were, then the commis- 
sion would have to move in immedi- 
ately, one official said.) 

One leading gas producer for sev- 
eral years has been stipulating that any 
gas sold must not move out of Texas. 

These and other factors, as well as 
the general uncertainty, likely will 
temporar- 





slow down gas expansion 
ily, at least. 


Jobbers Oppose FPC Control 


For those jobbers who have been 
complaining that “‘under-priced”’ nat- 
ural gas was competing with them un- 
fairly, there was little comfort in the 
Phillips Case. 

This decision, it was recalled, re- 
sulted from Milwaukee, Detroit, Kan- 
sas City and other consuming areas 
petitioning the FPC to roll back Phil- 
lips’ prices to the pipelines so that con- 
sumer rates could be reduced. FPC de- 
clined, holding that it did not have 
jurisdiction. So, the case went to the 
courts. 

Fearful of what may happen if pro- 
ducer prices for natural gas are sub- 
jected to public-utilities regulation, the 
National Oil Jobbers Council has voted 
to sponsor legislation “to eliminate fed- 
eral government control of prices of 
natural gas.” 

The NOJC also registered opposi- 
tion to legislation for “end use” con- 
trols on fuels and for further restric- 
tions on oil imports. 

These three points form part of 
NOJC’s program to achieve “the ulti- 
mate goal of successfully promoting 
fuel oil sales.” 


Jobbers Alerted on Imports 


While convinced that the possibility 
of legislative restrictions on oil imports 
“has been minimized considerably,” 


July 
1954 





NOJC warned jobbers to be alert “fo, 

surprise moves from our opposition,” 
The jobbers are also fearful tha 

some advocates of oil import restric 

tions (the coal people) may link their j 

anti-imports fight with “end use” cop, 

trols. 

Meanwhile, leaders of the Independ, 
ent Petroleum Ass’n of America— 
meeting to implement the mandate 
from the Denver convention to ge 
“immediately” the enactment of anti 
imports legislation—chose the flexible i 
tariff approach. 

The IPAA group decided to attempt 
to tack an amendment on the revenye 
code revision bill in the Senate, 

Another producer group, the Tex 
Independent Producers © Royalty 
Owners Ass’n, is preparing to petition 
the United States Tariff Commission 
for an investigation of oil imports “ty 
determine whether the domestic indus 
try is entitled to tariff protection under 
the “escape clause’ of the Reciprocal 
Trade Agreements Act.” 


‘End Use’ Rears Head Again 






Revival of the Senate Interior Com 
mittee’s investigation, looking toward 
the formulation of a “national fuels 
policy” will afford the coal people an 
other chance to argue for “end us” 
controls on fuels. And they won't over 
look it. 

Senator Malone (R., Nevada), 
chairman of the subcommittee assigned 
this study, is not up for re-election this 
year. So, he will be available to com 
duct hearings during the summer re 
cess, 


Northwest Gas Plan OK‘d 


Pacific Northwest Pipeline Corp, 
which will draw on the San Juan Basin 
in New Mexico and Colorado for sup 
plies, has been given the FPC’ 9 
ahead signal to bring natural gas in! 
the Pacific Northwest—the last at 
without natural gas. 

But competitors, which had plane’ 
to utilize Canadian gas (when avi! 
able), plan to ask the FPC for 4® 
hearing; if refused, they will seek cou" 
action to block Pacific Northwest Pipe 
line. 

The successful applicant expects” 
deliver natural gas to local distribut$ 
companies by late 1955. 
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heating job! 





on your next 
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HERE’S WHAT 
YOU'LL DISCOVER 





(/ FASTER RESPONSE 

\/ GREATER ACCURACY 
MORE DEPENDABILITY 
V EASIER TO INSTALL 


... and, you'll discover that suddenly your customers 
are more satisfied . . . that costly, profit-eating service 
call-backs are a thing of the past . . . that you'll sell 
more, make more! 

In both warm air and hot water installations, heating 
men know from experience that Penn’s liquid-filled 
power element combines greater sensitivity with de- 
pendable performance year after year. They have 
learned that Penn’s compact, totally-enclosed snap- 
acting contact mechanism .. . “sight-set” calibrated 
dials ... and other features make Penn controls “tops” 
for any heating system. 

Try ’em on your next heating job and you'll agree. 
Want more information? Write Penn Controls, Inc., 
Goshen, Indiana. Export Division: 13 E. 40th Street, 
New York 16, N. Y., U.S.A. In Canada: Penn Controls 
Limited, Toronto, Ontario. 
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OUTSIDE BAG 


FROM YOUR 
G. E. or PREMIER 


FURNACE CLEANER 
..-Get the 


SOOTMASTER 
Filter Unit 


AWAY 










with 
THROW 








SOOTMASTER Filter Unit, de- 
signed for easy installation in 
container of G. E. and Premier 
Furnace Cleaners, eliminates 
the outside bag. Gives double 
protection against leaks and 
blow-outs. THROW-AWAY 
BAG provides a safe and easy 
method of dirt disposal. 


19" 


© Order from your jobber 
© Jobbers’ inquiries invited 


SUPPLY CO.,"INC. 
HAVERSTRAW, NEW YORK 


Complete with 10 throw- 
away bags and quick- 
release tie-cord. 





Wis A RETAIL fuel company 


runs a promotion that stimulates 
enough interest in oil heat that it is 
reflected in an increase in competitors’ 
sales as well as its own, that’s news— 
and good news for the oil industry. 

For the fourth consecutive year, the 
Pickering Company, Salem, Mass., 
oldest and largest fuel retailer on the 
North Shore of Massachusetts Bay, 
has held a highly successful Oil Heat 
Show. The week-long show was held 
in May on the company’s main show- 
room floors. 

Show hours were from 7-10 p.m. 
Monday through Friday and from 2-10 
p.m. on Saturday. More than 1,500 
residents of the North Shore area who 
have home heating problems visited the 
Show this year and had an oppor- 
tunity to discuss modern home heat- 
ing with skilled specialists. Industry 
groups, Pickering suppliers, and lead- 
ing fuel specialists in the area were 





Pickering Oil Heat Show 
held for fourth Yea 


contacted and invited to display thei 
products and services. 

Interest in the Show was created 
ahead of time by well-planned public 
ity and advertising. Invitations accom, 
panied by tickets for the Show wer 
mailed to all clubs and organizations ip 
the North Shore area as well as ty 
Pickering customers and Prospects, 
News stories and advertisements ap 
peared in 11 papers in the area during 
a three-week period. Spot radio an 
nouncements were used and a larg 
sign was placed in the center of the 
busiest shopping district in Salem, 

All Pickering trucks and hundreds 
of private cars carried bumper signs 
announcing the Show and large signs 
were placed in the six Pickering stores 
in Lynn, Salem, Beverly, Peabody, 
Danvers, and Marblehead, Mass. 

The Oil Industry Information Com. 
mittee displayed a miniature working 
model of an oil derrick and well-drill 


INSTALL 


PICKERING 


Opening the show: Members of the industry explained the functions of thei 
organizations and/or equipment to the radio audience, Those participating ( left 
to right) were as follows: John Buffett, B. & D, Sheet Metal Co.; James McCar 
riston, McCarriston Heating © Plumbing Co.; Harold Davies, Pickering Oi 
Heating Division; Paul Carlson, Delco; Charles Andrias, president of the Pick 
ering Co.; Thomas Lawlor, U. S. Machine Division; C, Everett Elliot, president, 
OHI of New England; Ralph Dennis, Boston Machine Works Co.; Fred Beck: 
with, executive director, OHI of New England; J, Henry Brody, Brody Equip 
ment Corp.; and Ed Fain, General Fittings Co. Below are the Pickering booths. 
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RA817C Protectorelay — for rotary oil 
burners and for furnaces or boilers with slow rising 








R494A Protectorelay—a line voltage con- 
stant-ignition oil burner relay designed for mounting 








in the stack or flue passage. Most commonly used 
on forced hot water systems that employ another 
low voltage relay for controlling the circulator. 


stack temperatures. Provides intermittent-timed 
ignition and recycles on power or ignition failure. 
Adjusted for minimum pull-in voltage protection. 


ine of relays 


It pays to “order Honeywell!” 


Your installation will work better 


2 


You have the widest choice of controls 





R897 Protectorelay with C532B Pyrostat — 

a two-piece oil burner relay for timed intermittent Ea 

ignition oil burners. The Pyrostat is installed in 

the stack or flue passage for combustion protection. You have the world’s best field service 
The Protectorelay which sequences the burner 

operation is normally mounted on the oil burner. 0 





You make more money 


tuUrmer need 





For full information on this 
complete line of Honeywell relays, 
call your local Honeywell office 


H pnevwe ll 
o write to Honeywell, Dept. 
FH-7-138, Minneapolis 8, Minn. fi -y ( ‘yi tals " 
112 OFFICES ACROSS WL 
THE NATION ist , 
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New YorxKER 


HORIZONTAL BOILER 


... offers you top 
efficiency and economy! 
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| £ The NEW YORKER 
horizontal tube boiler provides 

/ top heating efficiency because 

| of its scientific "three-pass" de- 
sign, offering maximum heat trans- 
fer and lowest stack temperature. 
All heat passages are surrounded 
by heat-absorbing surfaces. 
Beautifully jacketed in blue- 
x and-gray hammertone finish. 












Oversize, large capacity 
tankless water heater. 


@ Fire-tubes of extra heavy 
gauge steel. 


@ Pre-cast combustion cham- 
ber withstands temperatures 
up to 3200° F. 


@ Fire-tubes easily accessible. 


\ Seed coupon NOW! 


New Yorker Steel Boiler Co., Inc. 
Colmar, Penna. 


Gentlemen: 


Please rush me full information and prices 
on the New Yorker horizontal tube boiler! 
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ing equipment as well as a graphic po1- 
trayal of the people who work in the 
petroleum industry. Newest home 
heating equipment for modern oil heat 
was displayed by General Electric, 
General Motors (Delco-Heat), and 
Stewart-Warner (Winkler). There 
was a model gameroom designed to 
show how any home could add an at- 
tractive “extra room” once modern oil 
heat was installed. 

There were exhibits of the latest 
techniques for modernizing old heating 
equipment; the newest duct work in- 
stallation systems for warm air heat- 
ing; and new accessories and controls 
manufactured by Minneapolis-Honey- 
well. 

A local heating and plumbing con- 
cern displayed new hot water equip- 
ment features; General Fittings Com- 
pany showed tankless and indirect 
heaters; Scully Signal Company con- 
ducted a live demonstration of the 
“whistling” Ventalarm; and 
Lorden & Edwards presented new 


famous 


draft regulators and controls. 


Pickering Booths 


The Pickering Company manned 
both a service and fueloil delivery 
booth where they told the story of 
modern service facilities and delivery 
operations. Many pieces of literature 
were available to spectators, including 
the oil industry’s “40 Ways to Save 
Money with Your Oil Burner.” Door 
prizes were awarded nightly with the 
grand prize an oilburner of the win- 
ner’s choice. There was no admission 
charge to the show. 

All visitors signed cards that con- 
tained a listing of products and serv- 
ices displayed at the Show and they 
were asked to check off those items 


| in which they were particularly inter- 


ested, These cards were procesed by 
Pickering office personnel who re- 
moved all names already on the Pick- 
ering prospect list as well as names 
where a home address was duplicated. 
Cards were then divided amongst 
Pickering salesmen for follow-up ac- 
tivity. The men first telephoned their 
leads and developed a priority list for 
making sales calls. 

There were 545 prospects for sales 
—enough to keep Pickering salesmen 


| busy through Labor Day. During the 
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week ot the Show, fourteen sales of 
oilheating equipment were made to 
people who had not been Pickering 
prospects, three of these being made 
right on the showroom floor. 

To carry interest in the Show right 
through the final night, news stories, 
photos, and = advertisements were 
placed in all local newspapers. News 








1% 


of the Show was broadcast six times ; Field’s 
daily over the local radio station im fBjyse fuel 
mediately preceding weather forecasts. — 
Harold Davies, Manager of the — 
Pickering Oil Heating Division, be [jralt—a 
lieves that the effects of the Oil Heat [isist on a 
Show are far-reaching. “Our competi oat 

tors tells us that this Show is a boon we 
to them because it stimulates enor jpecurate t 
mous interest in oilheat which is re fp little ¢ 
flected in their sales,” he said. “Our fe A ce 

salesmen can tell you that the impact J. 
illations 





of the Show lasts for several years, 
They have made sales as a result of a 
Show held two or three years ago,” he 
continued. “Even though a family does 
not install oilheat this year, when they 
are prépared to do so, they remember 
the complete oil story they saw at the 
Show and call us for advice and in 
formation.” 











In evaluating the results of the 
Show, Pickering president Charles 
Andrias stated: “Until we began to 
hold these yearly shows, home owners 
in our area did not have the oppor 
tunity to see live oilheat displays 
Now, people interested in oilheat can 
see and inspect the newest models at 
a modern show and get expert advice 
from trained engineers.” 
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Austin E. Fribance has been named 
chief engineer, Rochester Manufactur 










ing Co., Roches- 
ter, N, Y. He had 1- 
formerly been 2- 
with Western 

3- 


Electric Co, and 
has been a mem- 
ber of the Roches- 
ter Institute of 
Technology facul- 
ty from 1937 une © 
til he joined Rochester Manufactuti 
in 1953. He has also served as om 
sulting engineer for several indus 
firms, specializing in electronically oom 
trolled automatic ,mechanisms. 








Draft Control inaccuracy means fuel waste- 


1% for every 1/100 of excess draft 


Field’s unmatched quality important to you? It is be- 
wuse fuel economy is important. An inaccurate draft 
wptrol will commonly permit up to 5/100” of ‘excess 
aft—a fuel waste up to 5%. That’s why wise dealers 
sist on a Field Control, set with instruments. They 
“ow that only a precise: Field permits a setting, 

rate to within 1/100” — without risk of 
» little draft, without the waste of excess 
at, A score of years, and millions of in- 
ijlations have proven Field’s performance. 


*Fyel waste without any draft control runs up to 20%; 
with an inaccurate control 5% fuel wastes are common, 


WANCING FIELD GATES: Steel to- 
varies up to 10% over or under 
ge Measurements —sufficient to 
se enors in draft control per- 
nce as great as draft changes 
5/100” or more. To correct these 
tolerances Field gates are 
* rbalanced using a Duo-Static | Eccentric adjustment for balancing gate in 
ncer, i _ the vertical plane, second of two adjustments. 


\Ti¥imelelh a 


1— Made of heavy materials — Field controls last longer 


2=— Balanced at factory — Eliminating weight variations which could 
affect control's accuracy. 


3— Rocker type hinge pin—Quickly responsive, no friction. No sticking. 


4— Long Collar — No warping or clogging due to heat or soot, no serv- 
ice calls, 


5— Free smoke passage — A Field Control never blocks the flue. 


6— Side wings and fitted gate — More accurate because opening in 
control increases more uniformly. 


7— Factory adjusted — Set to maintain .06” draft until instrument setting 
is made, 












TANK-FILTE 
HOOKUP VALVE 





why? Because it direct-connects 
the oil filter to the new underside loca- 





tion of the oil tank discharge outlets— 
brings oil filter out beyond the tank 
rim where it can be easily installed, 
removed and serviced. 


The new No. 1910 Tank-Filter Hookup 
Valve has all the quality features char- 
acteristic of Guardian valves: 


@ Adjustable packing nut. 

@ Metal-to-metal precision seat- 
ing. 

@ Highest quality machined 
brass bar stock. 

@ Leakproof brazed body con- 
nections. 

@ Long-life packing. 

Write for catalog pages V-I01 and Y-IOI-A illus- 


trating the most complete valve line designed espe- 
cially for oil heat installations. 


Watch October issue for a completely different type 
of flexible coupling. 


‘ 
¢ PRODUCTS CORPORATION 


Valve Division 
Dept. F, 1231 E Second Street 
Michigan City. Indiana 
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Letters 


WALKER MEG, & SALES CORP. 
St. Joseph, Mo. 
Editor: 

In reading the May issue we noted 
your story on the recent oilheating 
show in Toronto. Of particular interest 
was the list of ““How 62 U. S. Manu- 
facturers market in Canada.” To my 
disappointment, however, our company 
was left off this list in spite of the fact 
that we had a completely independent 
booth at the show. 

For your information, Walker Mfg. 
& Sales Corp, should have been in- 


cluded in the list, as follows: Under | 


“Where Manufactured” it should have 
been indicated that all our draft con- 
trol products are produced in our fac- 
tory at St. Joseph, Mo. 

Our Canadian distributor in the 
provinces of Quebec and Ontario is G. 
Mitchell & Co., Montreal; E. H. Price 
Ltd. in the provinces of Manitoba and 


| Saskatchewan and R. E. Johnston Co. 


in Vancouver, British Columbia. 
ANDREW H. ZIPH 
General Manager 
The omission of Walker's name 
from the list was inadvertent, of course. 
We are glad to correct the oversight. 


WALTER H, EAGAN CO., INC. 
PHILADELPHIA 30, PA. 
Editor: 

We note that we are not listed in 
the April issue Buyers’ Guide and In- 
dustry Section. We manufacture heavy 
oil pump sets and offer a line of fueloil 
pump and heater sets. In addition we 
make boiler feed pumps and condensate 
return units. 

DAVID J. SMITH 
Vice-president 


2, 
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Frederic H. Holt has been made gen- 
eral manager, appliance control depart- 
ment, General Electric Co., Schenec- 
tady, N. Y. He succeeds John C. Helies 
who is being transferred to the home 
office. Holt joined GE in 1935 and has 
been sales manager for magnetic de- 
vices and manager of marketing for 
the general purpose control depart- 
ment. His headquarters will be in 
Morrison, Ill. 






RENICK & MAHONEY, ine 











GOODRICH REEL HOSE 
_ ALWAYS KEEPS ITS SHAPE 


There’s no more swelling, no more inner- 
diameter shrinkage when you use 
Goodrich special oil-resistant rubber 
hose. It reduces to a minimum the usual 
obstacles to fast hose delivery. Check 
these superior performance features: 

@ Strong 3-braid construction 

and no flaking 
@ Sub-zero weather flexibilty 
@ Perfect on-the-reel performance 


@ Elimination of permanent kinking 


Goodrich Reel Hose will facilitate oil 
deliveries and keep a full, unobstructed 
flow moving from truck to tank. 





keep your 


ained to know , 








e tr a 
coll for every enereoen’ — ~ 
can always rely on on 

Senvice 


| Send for the R&M complete catalog 


RENICK & MAHONEY, w. 


380 Second Avenue (at 22nd Street) 


New York 10, N. Y. 
Telephone Algonquin 4-4202 
Complete Equipment for the Oil Trade 
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Now you can have a burner compact 
enough to fit the smallest jacket exten- 
sions without sacrificing quality or effi- 
ciency. Only 8%” deep by 15"%e” wide, the 
Sun-Ray Bantam makes possible impor- 
tant space savings in the design of boiler 
and furnace units with limited clearances. 

Despite its truly small dimensions the 


Bantam has the rugged construction and 
efficiency of all Sun-Ray burners. 


PEeEATURES 


Exclusive Perimi-T-Aire.Metering allows uni- scroll designed for smooth, efficient air delivery. 


form, unimpeded air intake, eliminating all 
dead spots. Finger-tip dial facilitates precise PLUS: the use of standard parts throughout; 


; ; ; exposing all vital parts. 
Pressure Seal Design assures efficient, quiet, Me es P 


uniform air delivery. Unique bulkhead seals . The Sun-Ray Bantam has been tested and 
low pressure from high pressure air, contrib- proven in actual operation. It is approved by 
utirig to elimination of pulsation. U.L. (U.S. Comm. Stds.) C.S.A. of Canada 
One Piece Precision Casting with housing . and all other leading authorities. 


ATTENTION BOILER AND FURNACE MANUFACTURERS — Sun-Ray’s engineers will 
cooperate in adapting the Bantam to your particular requirements, Write for details. 








Imperial Oil uses 
New Service Plan 


en PHOTOGRAPH shows a portion 
of the display of Imperial Oil Ltd. 
at the recent heating show in Toronto. 
Notice what it says. For each Esso 
fueloil contract the company will give 
the dealer the illustrated group of in- 
stallation accessories. There’s a draft 
regulator, a VENTALARM signal, oil fil- 
ter, tank gauge and some miscellaneous 


items. These would cost a dealer con- 

siderably over $10 so in effect he’s get- yy 

ting that for creating the oil business. a yy FOR EACH 
This has nothing to do with Esso burn- 4 | Esso FUEL OIL 


ers as such, it’s anybody’s burner. 2 aT CONTRACT 
Then the company has an interest- ; L : THE ACCESS cl 

ing plan for dealers to sell Esso burn- i ; SSORIES 

ers. The dealer, usually a small heat- l DISPLAYED 

ing or plumbing outlet, displays a WILL BE SUPPL p 

burner and sells a conversion job at - ida CHARGE 

approximately $400 . . . it varies a lit- *« 

tle with locality. Imperial Oil Supplies * 

the burner and tank only, the dealer 

the combustion chamber, piping and 

other incidentals, He installs it com- 

plete and for this is paid $118 plus Pete Mussen of Imperial’s sales staff explains the plan. 








MASTER 

STANDARD MODEL 

MODEL 2A-700 
1A-25 d 


—<—t5 Rs ena ES een cme st ae Nee =, 
a ones heed S35 Es Bes <= Rea <2 G Dees : 


Veteran oil burner servicemen call General Fuel 
Oil Filters ‘the best money can buy.” Two-fold, 
positive filtering removes the finest particles, im- 
proves operation of oil-fired furnaces, water heaters, 
space heaters. Service “‘call-backs” are eliminated, 
too, since the General 1A-25 and 2A-700 allow only 
clean oils to pass—greatly reducing possibilities of 
clogged burner nozzles. 


ea 


a 


Set 


3 a 
eS 


OUTLET AND INLET 
AT TOP OF UNIT 


Bae | CORE PROVIDES 
ALL-WOOL FELT phe | SECONDARY FILTER 
FILTER TRAPS AE / 
a FINEST PARTICLES 
@ Finest filtration 


@ Easily replaced all-wool cartridge. ; ate ; 
@ Clogged fuel lines eliminated. i 2H Remember —— 
me i i ; i flues cost dol 
@ Compact — easy to install. ; oi CLEAN RIGHT Soot Re 
@ Double protection filter design. CO -, removes a 1/2" layer of 
ma of soot in 2-5 minutes . . . 
General Filters Are Underwriters’ Laboratories Approved “ - safely and yas gui 
‘ a od Gener poe 
ilters, Inc. 


“weorrorares>’ GENERAL ‘or FILTERS “°°noviiicnican 


Canadian Factory Branch: Canadian General Filters, Ltd., 2679 Danforth Avenue, Toronto 13, Ontario 
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$18 for a year’s service. He also gets 
10% or $40 for making the sale. 

Esso gets the oil contract and car- 
ries the account, The paper can run 
for two, three or even five years at a 
low interest rate. Trade reports have it 
that Imperial sold 5,100 Esso burners 
in Ontario last year, but actually got 
17,600 new furnace oil accounts, and 
that it now has about 101,000 such ac- 
counts in Ontario. 

Imperial’s affiliate company, Gilbert 
&@ Barker, with a plant in Toronto was 
second largest in Canadian oilburner 


output last year. C. W. Cooke, who 
heads the Canadian operation, is presi- 
dent of the Oil Heat Assn. of Canada. 
C. B. Howey is G & B sales manager. 
G & B makes the Esso burner for all 
Canada and in addition sells its own 
Gilbarco residential and industrial 
burners throughout the Dominion. 
6 
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House of Ideas features 
year-’round Conditioning 


HOUSE & GARDEN’S 1954 House of 
Ideas in West Hartford, Conn., opened 








NEW FIROMATIC 


For Bottom Outlet Tanks 


ORDER BY FIGURE NOS. 


NO. 140-T Y/p" IPS (m) x 34" 
IPS. (f) Non-fusible 


NO. 140-TF 1/2." IPS (m) x 34" 
IPS (f) Fusible 


NO. 141-T 1" IPS (m) x 3" 
IPS (m) Non-fusible 


NO. 141-TF 1/5" IPS (m) x 34" 
IPS (m) Fusible 


FIROMATIC PRODUCTS... The 
Standard Of The Industry For 
Nearly A Quarter Century. 


FIROMATIC Design Can Be Imi- 
tated—But Firomatic Quality And 
Service Can Not Be Duplicated 
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One Piece Design Eliminates 


Chance of Leaks 
Curved For Ease Of Installation 


Handwheel Easily Accessible For 
Shut Off 


Available In Fusible or Non-Fusible 
Types 


Designed For Filter or Non-Filter 
Connections 
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to the public on June 19 for a thr 
week period. The house design is g, 
scribed as offering luxury in family jy, 
ing space in a comparatively gq) 
house built on a comparatively gmai 
budget. 

It has nine rooms, two baths, 2, 
carport and is built on three leye; 
Five outdoor living areas, each access, 
ble from three levels and all sides ¢j 
the house, include two main terrac 
a spacious balcony, two outdoor chi) 
dren’s play areas. 

Combination heating and coolig: 
equipment is housed in an aircond; 
tioning room in the cellar of the houg 
It consists of an oilfired Carrie 
Weathermaker unit, with a Trion ele: 
tronic air filter. Baseboard diffuser: 
made by Titus Mfg. Co., are used 
circulate both heated and cooled air 

Auxiliary heating is provided by; 
ceiling heater-light-fan in the bathroon 
and a Continental Radiant Glass Hest 
ing Corp, electric panel heater-tovel 
rack in the children’s bathroom. An 
80-gal. electric General Electric unit 
provides service hot water. 

Complete details are contained in 
the July issue of House & Garden, 






vee 
Com.-ind. burner Shipments 
show Improvement in April 


REPORTS OF SHIPMENTS of commer 
cial-industrial oilburners made to Oil 
Heat Institute of America indicate a 
improvement over the declines whici 
have been registered in the last fen 
months, Total shipments of all type 
of burners in April reached 2,37 
compared with 2,681 reported in Apri 
1953. These were divided: horizonti 
rotary cup burners, 1,131; high and 
low pressure gun burners, 1,020; m¢ 
chanical air and steam atomizing, ¥ 

Also included in the total are: 18 
combination oil and gas burners, # 
vided: horizontal rotary cup, !!5 
high and low pressure gun burners, " 
and mechanical air and steam atom! 
ing types, 12. 

Four months totals for this yeaf,” 
cluding all types, all capacities and a 
fuels covered in OHI’s report on 0 
mercial-industrial burner shipme® 
are 9,548, compared with Si 
the same period last year, about a I 
decline. 
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put these All-Star 


llindmaster features to work 


By taking advantage of these Windmaster features 


Calibrated Weight gives 


i ffici for the 
you help assure peak operating efficiency for slik: anauuea eee 


modern oil-burning equipment you install. At the same right on the job with no factory 
, . ; a ; setting to take for granted. 
time, you-make the job of installation easier and Makes use of draft gauge easier 


; ; é by eliminating guesswork, 
quicker ... and reduce complaints and service call-backs. 


Stop in at your jobber’s and pick up a Windmaster 












Draft Control for your next heating job. Or, write 


for literature and prices. 


eecensevit 


&-Z 'Dapter Simplifies Installa- 
tion, Optional accessory, blanked 
and flanged to guarantee full size 
pipe opening. Only tool needed is 
a screwdriver to tighten control 
bands around it. Each size fits two 
pipe sizes. 


Angle mounted 
square vane provides 
more free grea... 
assures quicker relief 
right when it is needed 
without that quivering 
first 45° of movement. 
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DuPont Molded Nylon Beare 
ings can't rust or corrode... 
never need oiling . .. will out- 
wear steel... and are perma- 
nently silent. 


Sloping Pipe Mounting is made possible by 
the thrust bearing effect of the nylon becrings. 
Can be mounted on sloping, horizontal or ver- 
tical pipe without leveling across bearings. 


Permanent, Positive Stops. Projections on 
nylon bearings stop vane at end of upward 
swing, tie-bar across bearings stop vane at end 


of downward travel. Stops can't get bent nor We c 40 * 
vane go too far. in mas er 
( Anpeiation 
é 
Fewer Sizes Needed. Only three control 
sizes will fit six different pipe diameters, pro- 


viding complete flexibility with few sizes for 
tesidential jobs. 


Post Office Box 776 * Columbus 16, Ohio 




















IOMA Meeting features Plan 
for promoting Oilheating 


F& FUELOIL MEN attending the 
30th Annual Convention of the 
Independent Oil Men’s Association of 
New England, which was held at the 
Hotel Statler, Boston on June 3, the 
feature attraction was a forum on the 
problem of “The New England fuel- 
oil market and natural gas.” 
Pointing out to the oil men that fuel- 


oil is 40% cheaper than natural gas 
in the Boston area, Tom Scott, Buck- 
ley and Scott Co., Watertown, Mass., 
opened the forum by listing some of 
the many advantages that oil heat has 
over gas. 

Among these advantages, Scott 
stressed the fact that the homeowner 
may purchase his fueloil from many 





Here's what keeps Sinclair 





ahead of competition... 


SINCLAIR 


ANTI-RUST FUEL OIL IS 


{ Containing RD-119* } 


There is a difference in fuel oils...and it’s this Sinclair 
difference that makes it easier to switch prospects into cus- 


tomers. Sinclair Anti-Rust 


Fuel Oil contains the amazing 


rust inhibitor RD-119®. It protects against rust-clogged 


filters and burner nozzles. 


You'll find this top quality fuel oil reduces service calls 
— builds good will and boosts your profits. Switch now to 
the fuel oil that’s really different. 
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different sources, whereas with gas he 
is limited to one distributor. He added 
that this competitive aspect of the gj 
industry aids the fueloil buyer by pry 
viding him with dealers who are con, 
stantly alert, and this maintains a high 
degree of efficiency. 

On the economic side, Scott empha, 
sized that the fueloil dealer almost al, 
ways plows his profits back into th. 











; hi 
community, while the profits from g; = 
often are spent in other areas, a factor at 
not to be overlooked especially in New li 


England. 

Noting that fueloil usually is trans pe 
ported by a number of tankers while 
gas customers must rely on a single 
25” pipeline which may break down zt 
any moment, Scott underlined the 
point that fueloil supplies are mor 
reliable than gas. He further asserted 
that oilheating’s record of safety was 
unmatched by any other fuel. 










Later than you Think 


Following the opening comments} 
the moderator, Wilfred Hall, Hall 
Heating Headquarters, spoke, using a 
his theme “It’s later than You think” 

Citing Philadelphia and New York 
as examples, Hall pointed out how 
quickly gas had infiltrated the fueloi 
markets in these areas. He added that 


Prod 


a com 





aif co 
it is not only the distributor who i sy 
hit by the gas influx, but that thos 
people who deal in tank trucks, repai Sellit 
parts, and heavy oil also are affected i 
Calling for the fueloil men to g¢ grams 
together to fight any further encroaci direct 
ment on their markets through united Engi 
publicity, Hall displayed two large bu! simpli 
letin boards covered on both sides wit! ond 
gas heating advertisements aimed # proble: 
for spe 


the New England hot water and cet! 
tral heating markets. 

The third talk was given by a fo 
mer gas man, Rolland Campbell, for 
merly with the Lowell Gas Co., 
now operating the Hayward Oil Bu 
er Corp. 

Campbell briefly reviewed the 1% 
sons why the utilities switched fo 
manufactured to natural gas, 200M 
that since natural gas was cheaper™ 
had more Btu’s, many gas compa’ 
had been bailed out of serious mnalX® 
difficulty. Campbell remarked 
when natural gas first became availa 
for heating, the gas companies 



















ny way you look at your business you'll see why the Lennox dealer- 


ship is more profitable all the way around. In the shop or out selling... 
at your desk or in a prospect’s home... making an installation or han- 
dling a service call... you cash in on the direct Lennox factory-dealer 
“partnership” which has been such a pattern of success year after year. 


Yes, every phase of your business benefits when you display this sure sign 





of better business. 






Products — Lennox gives you more to sell — 
a complete line of advanced design heating and 
air conditioning models backed by the popular, 
easier-to-sell Lennox name, constant advertising, 
and the biggest investment in the furnace business. 


Selling — Lennox gives you more to help you 
sell—superior advertising and merchandising 
aids, profitable sales training, hard-selling pro- 
grams that get sales results...plus valuable 
direct factory assistance. 


Engineering — Lennox advanced designs 
simplify installation... make it easy to convert 
fuels or add units. Perima—flo heating assures 
better customer satisfaction. Lennox shares your 
problems, and free engineering help is on call 
for special jobs and layouts. 


If you are displaying the Lennox sign of better business you 
already know how profitable it is. If you are not a Lennox dealer, 
why not get the complete Lennox Dealer Story. There’s no 
obligation and a profitable Lennox dealership may be available 
in your territory. Write or wire your nearest Lennox office now. 


LENNOX 


® 
THE LENNOX FURNACE COMPANY © SINCE 1895 
AIR CONDITIONING AND HEATING SYSTEMS 





The SURE SIGN 
of BETTER BUSINESS 


Servicing — Your men get practical training 








at Lennox factory and field service schools. Spe- 
cial programs like the Lennox service policies 
and cleaning campaigns keep your service depart- 
ment operating at a good profit all year around. 


Managing — As a Lennox dealer you get per- 
sonal help in the better business practices that 
make every part of your operation more efficient 
and profitable... and you capitalize on the capa- 
ble experience and wholehearted cooperation of 
the entire Lennox organization. 


Financing — Lennox works closely with you on 
this important part of your business . . . assisting 
you in the financing of your purchases and sales. 
This is typical of the extra benefits you get from 
the Lennox direct factory-dealer relationship. 
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anticipated a large rush for the new 
preduct, but in New England when 
this did not occur, the companies were 
forced to embark upon a strong selling 
program. 

This program, Campbell continued, 
was two-fold in scope, based on an 
active retail promotion campaign, with 
very specific advertising along the lines 
of gas costing less and backed by a 
guarantee on a given cost estimate, 
along with a strong sales force. 

According to Campbell, the gas 
companies followed this program up 
by exploring their rate structures and 


slightly reducing their gas retail prices. 

Campbell felt that the greatest 
threat to gas heat lay in the onset of 
a severe winter, for then not only 
would the pipelines be over-taxed, but 
most of the guaranteed estimates would 
be proved incorrect, 

In attempting to dominate the new 
home field, Campbell felt that gas heat 
had a number of initial advantages 
which would have to be countered. He 
listed them as follows: (1) Lower in- 
stallation costs; (2) Free services, espe- 
cially to the contractor; (3) Tempo- 
rary rate reductions, which can often 





FOR QUICK-OPENING, TIGHT-CLOSING, POSITIVE-LOCKING MANHOLES 


no matter 
who 

builds your 
tank trucks 





tS 


Standard 
Manhole 

Size 12” x 16” with 
6%", 8”, or 10” fill 
Opening. A slight turn 
of locking ring opens 
and closes cover. 





Self-Closing 
Manhole 

Size 12” x 16” with 
10” fill opening. Self- 
closing, with positive 
locking device. 
Opened by raising 
lever on either side. 





14” Diameter 
Self-Closing 
Manhole 


For heavy _ fuel-oil 
tanks. Self-closing, 
with positive locking 
device. To open, lift 
either lock arm and 
raise cap. 





= Maulsby ila Neb 


Write the words ‘Manholes by 
Philadelphia Valve? into your 
order. These quick-opening man- 
holes are absolutely tight. They 
surpass every fire underwriter’s 
standard. They open and close 
easily and quickly. They are built 
to outlast the tank. 

Each type of manhole is simple, 
strong, and foolproof. Covers are 
leakproof. Covers and plugs are of 
malleable iron or heat-treated alu- 
No cast iron is used, 
“5-in-1”2 vents automatically close 
if truck upsets, and will release 
under 6 lbs. pressure to prevent 
explosion in case of fire. Gaskets 
are easy to keep tight. 

Philadelphia Valve manholes are 
standard with many major oil com- 
panies from coast to coast. Make 
them standard on your tank 
trucks, too! 

Send for catalog 170 for descrip- 
tions and engineering drawings of 


all Philadelphia Valve Company 


minum. 





products. 


PHILADELPHIA VALVE COMPANY 


3413 Aramingo Avenue, 


Philadelphia 34, Pa. 


Pacific Coast Distritutors: 


Oil Marketing Equipment Co., 325 Fremont 


Street, San Francisco 5, California 


Howard Supply Co., 5125 Santa Fe Avenue, Los Angeles 11, California, 
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gain an entire new market and redy, 
the chance of conversion; and (4 
Dumping gas on the industrial mark 
during the “off-season” at below coy 
prices. 






Concerning space heaters, Campte! 
held that this field was “doomed” 1) 
gas, for gas can give a lower Price, 
is fully automatic and convenient. 

Bob Douglass, Kelley & West (. 
Malden, Mass., spoke on what hy 
been done in New England to comper 
with natural gas. 


THE 
56 
PEA 


In Malden, Douglass said, there hy: 
been major gas competition since 19}| 
and to meet it, Malden fueloil me 
followed plans used in Cleveland 
Ohio, and in northwestern New Yor; 
From the information gained fron 
these two areas, the Malden assoi: 
tion formed a program of their own, 
and adopted the slogan “Use the Fue! 
You can store.” 

The Malden program is based on 
three steps, the first of which aimed 
at obtaining the necessary funds, This 
was accomplished by selling the dex! 





ers on the idea that “in unity theres | OC FY 

strength.” wane 

deliverin 

. accuracy 

Strong Adertising needed bela 

Ma 

After the necessary financial back means y 

ground is obtained, the next step! BF ond jow 

a strong advertising campaign design’ ferences 

to emphasize the difference betwee by... 
the cost of gas heat and oil heat ovr 

a long period of time, and to showthit § Want 

natural gas is less safe and its suppl (§ accuracy 


undependable. As a follow-up, a thit | 
step is utilized, stressing all of t 
a 






advantages of fueloil for domest: 
heating. 

Douglass added that the tools ues 
in the campaign consisted chiefly « 
envelope stuffers and bumper ca 
along with advertising mats provid 
by the Cleveland and Buffalo fuelat 
distributors. | 

Returning to the financial aspect 
the program, Douglass told the oil mes 
that the Malden program was ru ® 
a remarkably small budget, and thi 
it was surprising what a small amoutt 


, 


of money can do in advertising 50 Ww 
used locally. ; 
The first year, 1952, of the Maldes 
95-¢ 





program was followed by 4 secot 
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THE COST OF A 
600D METER IS 


COMPARED WITH THE 






MONEY iT SAVES 





One of your tank truck meters may be making 2800 fuel oil sales and handling 
$75,000 of your money every year! Your bulk plant meters are capable of 
delivering their own value in gasoline in less than half an hour! If a meter’s 
accuracy slips only a fraction between tests, you can't afford the losses you'll 
have. Neither can you afford to test ihe meter all the time. 

Maintenance costs are important, too, for every dollar spent on repairs 
means you lose the profits on many gallons sold. Sustained meter accuracy 
ond low maintenance quickly outweigh all other considerations such as dif- 
ferences in initial price and pumping costs. Insist on the finest meters you can 
buy... Red Seals .. . for all your trucks and loading racks. 


Want proof of sustained ‘‘! drove a tank truck with a Red Seal meter for six 


accuracy? Read what these °°"* put 13,000,000 gallons through the meter, with- 


out a single repair bill," states a man in Texas. 
Red Seal users say: 


ja 


Another Red Seal user in New Jersey asked Neptune 
to modernize six 3” meters that had delivered more 
than 60,000,000 gallons apiece. Each measuring cham- 
ber needed only two inexpensive replacement parts. 





CG 


“We feel these meters paid for themselves within the 
first six months,"’ says a Minnesota oil company which 
has Red Seal Print-O-Meters in four bulk plants. 
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AHecuracy You Can Lank On 


NEPTUNE METER COMPANY 


SO WEST Soth STREET +» NEW YORK 20, N. Y. 


95-€ 





Branch Offices: 
ATLANTA + BOSTON + CHICAGO + DALLAS + DENVER 
NO. KANSAS CITY, MO. + LOS ANGELES + LOUISVILLE 
PORTLAND, ORE. + SAN FRANCISCO 

IN CANADA: NEPTUNE METERS LTD., 
1430 LAKESHORE RD., TORONTO 14, ONT. 




















campaign. The 1953 plan pinpointed, 
again, the cost of gas over the long 
run, Douglass brought his address to 
a Close by suggesting that the oil heat 
men point out in their promotional 
campaigns that although the gas com- 
panies ostensibly offer free service on 
their installations, that the charges for 
this “service” are included in the price 
of their product. 

“Stop being distributors, and be 
merchandisers” was the basis of the 
talk given by Mahlon Walker, God- 
frey Fuel Co. 


Walker listed four means by which 
his objective might be reached. He 
called for the fueloil distributors to 
improve their attitude towards the gas 
threat, becoming more aggressive rath- 
er than defeatist; educate the public 
through personal contact and public 
relations; provide good service by us- 
ing service contracts and employing 
reliable men; avoid advertising too 
heavily before the gas utilities start a 
campaign, the reason being that the 
utilities can usually outspend the oil- 
heating dealers, and should the oil men 








because it's 


other surroundings. 


BETHLEHEM, 





Retlehen OUNATHERM 





E C 0 N 0 M i C A L 2 es The Whirling Flame extracts every bit of 


useful heat from every last drop of oil, assuring big savings on fuel bills! Savings 
up to 40% and even more have been reported after replacement of old oil burner 


(regardless of make) with the Bethlehem DYNATHERM! 


FULLY AUTOMATIG... tr. pethienem dyna. 


THERM. is as automatic as your electric refrigerator and television and costs little 
more, installed complete, than’ converting an old boiler! 


MODERN IN DESIGN... Designed to occupy a 


minimum of space, the Bethlehem DYNATHERM adds real beauty to a basement 
or recreation room. The duotone baked enamel cabinet blends perfectly with the 


A few exclusive Bethlehem Dynatherm territory 
Franchises are still available. 
Wire or write immediately for full information. 


BETHLEHEM FOUNDRY & MACHINE COMPANY 


PENNSYLVANIA 


Whirling 
Flame 


EASY 
TO SELL 
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go in too deeply early in the fight 
their funds would be waste7 However 
he cautioned, the groundwork fees 
forceful campaign should be laid before 
the gas problem becomes imminent 

Concluding the formal part of the 
forum, Tom Scott described the pro- 
posed national oilheating promotional] 
fund. As a preface to the outline of 
the new pilot fund, which was intro. 
duced at the OHI Convention at Phila. 
delphia in May, Scott told the fueloi] 
distributors that looking ahead to next 
year they should be prepared to spend 
about $1,000 per ten to eleven million 
gallons of fueloil on the promotion of 
their product, if they expected to main. 
tain and hold their markets. 

Following Scott’s closing remarks, 
the forum was thrown open for a gen. 
eral question period. 


Work against Gas 


During the question part of the 
forum, Rolland Campbell noted that 
there are two odd psychological fac 
tors which often work against gas heat, 
The first of these is based on the idea 
that since the gas companies’ bills usu 
ally are on a monthly basis, an ex 
tremely cold month will often kick the 
bill up to an unusually high level, This 
invariably catches the home owner 
short, Campbell added, and although 
the overall yearly cost estimate made 
by the gas company may be cortett, 
the consumer generally thinks only in 
terms of the monthly bill sitting on the 
desk before him. 

The other psychological factor af 
fecting gas heat Campbell called the 
“Thermostat Psychosis.” He told the 
dealers that often the gas user will fil 
to raise the thermostat, even thoughhe 
may be cold, for fear of going ov 
the cost estimate and losing his gua’ 
antee. 

In reply to a question conceit 
the lack of regulation on gas instal 
tions, Wilfred Hall suggested that the 
best approach to a change in building 
codes was at the local level throu 
City Hall. He added that a bill no# 
before the Massachusetts Legislatue 
would switch the control of gas - 
installations out of the Department’ 
Public Utilities into the Fire Mars 
office. 

Speaking on “The New Englas 
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ah a a). heating up faster... 
“ “tk thanks to J-M 
Insulating Fire 


Brick!” 
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skin-heat-in-seconds’ 
“ always gets you on the 
a job in a hurry and 


[/ 


aq saves fuel 


#1+M Insulating Fire Brick build fireboxes 
easier, faster—and save up to 10% on fuel \ 


Here’s a sure way to transform any JM-26. For industrial use ...JM-28 
oil burner into a champion at heating and JM-3000. 
up fast and saving fuel. Build its fire- See your J-M Distributor for further 
box with J-M Insulating Fire Brick. information about these easy-to-use | 
They provide a skin-deep curtain of brick that heat up faster, save more 
white-heat intensity within seconds fuel. Or write to Johns-Manville, Box 
after the burner goes on! 60, New York 16, N. Y. In Canada, 
They will make the burner cleaner 199 Bay Street, Toronto 1, Ontario. 
and quieter, too. They not only retard 
soot, smoke and odor... but their 
lightweight cellular COMStrUCtiON Fo, sealing against gas 
holds operating noise to a minimum. and air leaks, use J-M 


You’ll find J-M Insulating Fire FREITE* Asbestos Furnace 
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Economy: Minus, Plus, Balance,” at 
the luncheon, Dr. Alfred C, Neal, first 
vice president of the Federal Reserve 
Bank of Boston, maintained that New 
England had survived its fuel-poor 
position through the use of oil imports 
from abroad. 

If efforts to restrict imports are suc- 
cessful, Neal continued, New Eng- 
land would be forced to depend on 
a limited supply of domestic fueloil 
which in turn would greatly increase 
the region’s fuel costs. “Every New 
Englander,” he concluded, “has a stake 
in maintaining our low cost fueloil 
supplies from abroad.” 

Other speakers at the luncheon in- 
cluded Dr, Edward S, Mason, Dean of 
the Harvard School of Public Admin- 
istration, who spoke on “Boom, Bust 
and Beyond: Where are We?” and 
Wesley E. Downing, I.O.M.A., presi- 
dent, who introduced the speakers. 

At the evening Banguet, Erwin D. 
Canham, editor of the Christian Sci- 
ence Monitor, delivered an address on 
“American troubled 
World.” President Downing again 
introduced the speaker. 

Attendance at the Convention was 
high, with over 1,100 members regis- 
tering. 


Fears in a 


>, 
“~~ 


Robert H. Friedel has been named 
regional manager of Northern and 
Southern California and Arizona for 
the Airtemp Division of Chrysler 
Corp., Dayton, Ohio. He was staff as- 
sistant to J, F. Knopf, vice president 
of Airtemp’s sales. Friedel replaces 
Everett Ham, now special sales repre- 
sentative for the Northwest. Friedel 
headquarters in Los Angeles. 
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OHI Certificate for 


servicemen’s Schools 


A TECHNICIAN’S CERTIFICATE is being 
made available by Oil-Heat Institute 
of America to its Distribution Division 
Chapters for award to graduates of 
their oilburner training schools. The 
certificate would be given to the stu- 
dent at the end of the course, along 
with a wallet card. 

The recipient to complete the card 
and have it registered properly would 
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return it to OHI headquarters after fill- 
ing in his correct name and mailing 
address. The cards then would be regis- 
tered by number, the card validated 
and returned to the graduate. 

Besides giving students tangible evi- 
dence of having completed successfully 
a course of training in oilburner servic- 
ing, the registered cards would provide 
a national list of qualified service per- 
sonnel. This could be used, for exam- 
ple, as a source from which suggestions 
could be received for improving or 
broadening service training. And, at 
times when it is desirable to dissemi- 
nate oilburner service information to 
the field, the list would prove valuable. 

Chapters who conduct training 
schools and who plan to award the cer- 
tificates and wallet cards are urged, as 
a further inducement, to use the re- 
cently-announced OHI line of awards 
and gifts, which feature an attractive 
emblem, “Better heat with oil heat.” 
The best or top three students, for in- 
stance, would receive one of the gifts, 
in addition to the certificate and card. 

In short, these are to be developed 
to the point where students will regard 
the technicians rating as an achieve- 
ment and not just a routine ceremony 
at the end of a training school. 


o, 
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ICHAM Meeting discusses 
Merchandising & Standards 


SIX HUNDRED members and guests at- 
tended the 22nd annual convention and 
exhibit of the Institute of Cooking and 
Heating Appliance Manufacturers, at 
the Netherlands Plaza Hotel, Cincin- 
nati, June 7, 8, 9. Under the direction 
of Samuel and Pauline Dunckel, man- 
aging director and executive secretary, 
the convention sessions were divided 
into several sections, including a Finan- 
cial and Credit Executives group, pre- 
sided over by R. G. Appleby of the 
Tappan Stove Co.; a Purchasing 
Agents and Design Engineers Group, 
with R, F. Hornbach of Geo. D, Roper 
Corporation presiding; and a session 
for Sales and Advertising Executives, 
with Sheldon Coleman presiding, 
which included a panel of manufac- 
turers, distributors and dealers. At the 
general session, presided over by F. 
Donald Hart, executive vice president 
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FUELOIL & OIL HEAT is a 
complete magazine—da jour. 
nal of discussion in which all 
| the “How and Why” ques 
tions, and current items of 
interest are examined and ex- 
plained. Our own Staff (five 
editors, three assistants) and 
competent outside writers, 
give readers everything on 
oilheating and fueloil, includ- 
ing markets, industry trends, 
technical developments, in- 
stallation and service data, 
technical procedures, new 
products, news of men, or- 
ganizations and companies, 
editorial comment, etc. Our 
men prepare and _ make 
speeches for many organiza 
tions in the field, serve on 
Committees, battle for Indus- 
try progress. 


We have some plus services 
for advertisers: A Mailing 
Service for those who wish to 
send out catalog material, 
literature, etc., to augment 
their display advertising; ¢ 
free sample list of jobbers; 
| free lists of manufacturers 
agents and rcpresentatives; 
| the monthly Merchandising 
| Newsletter for executives of 
our advertisers’ organize 
tions; technical and merchat- 
dising advice, etc. 





FUELOIL & OIL HEAT is a member 
of ABC (Audit Bureau of Circulations) 
and BPA (Business Publications Audit of 
Circulations — formerly CCA — Con- 
trolled Circulation Audit). 
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So that Our Advertising Pages and Our Services Mean Good Business 
to Our Advertisers 


‘ 
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"We had a very nice response from the %-page ad in the May “We have been literally swamped with inquiries, resulting from our 
: issue so we are well pleased with the results. Evidently FUELOIL advertisement in your June issue of FUELOIL & OIL HEAT. 

& OIL HEAT is as good as ever in getting results.” “The results from this advertisement were most gratifying, to say the 
O. L. Bock least. The inquiries far exceeded anything that we had ever antici- 
) Bock Corp., pated; so much so, in fact that we have sold all of the ‘Visa-Clean’ 
Madison 3, Wis. machines we had and practically all of our next production run." 

June 1, 1954 Talbot A. Smith, President 
t National Visa-Clean Corp. 
; Baltimore 10, Maryland 
i © & 
'‘\i Advertising Forms For The August Issue 
i 
Close July 26 
Should We Reserve Space For You? 
a : 
2 West 45th Street, New York 36, N. Y. 
: | ° (MUrray Hill 2-4786) 
i WE oil (Sia Chicago: 624 S. Michigan Blvd., Room 718 
of (Wabash 2-9548) 
me Q Michigan-Ohio: P. O. Box 88, Chelsea, Mich. 
@ ts (Greenwood 9-3651) 
Pacific: Don Harway, 1709 W. 8th St., Los Angeles 4 

- (Dunkirk 2-8576) 
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of Temco, Inc., Guy Gabrielson, for- 
mer chairman of the Republican Na- 
tional Committee spoke on the “Free 
Enterprise System,” E. R. Taylor, vice 
president of Motorola, Inc., spoke on 
“Do Old Merchandising Policies Fit 
the New Market Pattern?” and Rich- 
ard Harkness, of NBC, delivered an ad- 
dress on “International Tensions as 
They Affect the Business Climate at 
Home.” 

In the group meetings, the Oil Di- 
vision (including the Technical Sec- 
tion) was presided over by Marc 





IMMEDIATE 





ee ee 
anywhere in the U.S.A. 


Norfolk, Va 





Resek, of Perfection Stove Co. Bow- 
man Breed of the Underwriters’ Labo- 
ratories spoke on “Industry Co-Opera- 
tion on Product Standards” and 
showed some slides of the new labora- 
tory at Northbrook, Ill. In the ques- 
tions and answers session following, 
there was a discussion of the possibili- 
ties of putting UL labels on all the 
products of companies which are listed 
by the Laboratory, also of putting a 
“Directions to Operate” on each stove 
or heater. 

The problems in the field were dis- 


or) 
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Danbury, Conn. 














TERMS ARRANGED 


Trades accepted 




























1050 Gallon — I'/ ton Dodge with 
7:50x20 8 ply tires; complete $4,078. 
1350 Gallon — 2 ton Dodge with 
8:25x20 10 ply tires; complete $4,488. 
1500 Gallon "Special" Dodge; V8 
engine; 133 h.p.; complete .... $4,773. 
1600 Gallon — 2!/2 ton Dodge with 
9:00x20, 10 ply tires; complete $5,286. 
1750 Gallon — 2!/2 ton Dodge with 
9:00x20, 10 ply tires and 19,000 Ib. 


All base prices include 2 compartments, 
full skirting, top shrouding, electric or 
“Fluid Drive’ reel, 125 feet of I14"° 
hose. Rear or side installed equipment 
and variations in basic specifications 
available in all sizes. Other tank sizes and 
prices on request. Consideration given to 
state and local requirements. 





| DY=Yed <=Y 
Brothers 


Ask for prices and specifications on 


YOUR CHOICE OF ANY MAKE CHASSIS 


q Rochester, N. Y. 


3300 Gallon — 4 ton Dodge; specifications on request; complete ................ 





300 LINCOLN AVE. 









iw, 


Richmond, Ind. 


G.V.W. chassis; complete .... $5,478. 
2100 Gallon — 3 ton Dodge with 10:00x20, 12 ply tires: complete ................ $6,882. 
2500 Gallon—3!/2 ton Dodge with 11:00x20, 12 ply tires; 100% air brakes; comp. $7,916. 


$11,890. 





*includes chassis, tank, pumplag 
and metering equipment 





All prices above include Fed. Tax. Tank prices 
on other make chassis and trailer prices with 
specifications on request, 


Send for FREE CATALOG FO 


HAWTHORKE, N. J. 
HAwthorne 7-2100-01-02 
























cussed—at the dealer and consumer 
level—for better results and consumer 
“Fueloil space heater 
have for almost 30 years given th 
American public a means of heating 
homes without basements, economic} 
ly, uniformly and without the drudgery 
of tending the fire,” said M. F. Cote: 
president of Motor Wheel Corp 
(Duo-Therm), Lansing, Mich, “They 
have made forced warm air heating 
available to the average home ona Joy I 
cost basis. Any product so serving the 

demand of the majority of our people 
has a bright, increasing future.” 

In a discussion of “Sales Trends 
Present and Future,” it was pointed 
out that there is an oil heater or cep. 
trally-fired oil heating system in one 
out of every two homes in the U. $ 

“Underwriters Heater Testing Pro 
cedures” were discussed by R. W 
Johnson, president, A-P Control 
Corp. covering the smoke test proce, 
dures, joints in heating surfaces, fue 
level variations, location of draft regu 
lators on the tests, blocked outlet on 
trailer heater test, gravity tank tip tet, 
replaceable supply cord, motor require 
ments, test method for electric ignition, 
and a trailer constant level test. In 
many of these, the group was assured, 
there were changes contemplated by 
the Lab, and progress was being mat: 
toward co-operation. 

A report of a Committee on Ordi 
nances was read by D. F. Jones, vic 
president - engineering, Duo-Them 
Div., Motor Wheel Corp.; FHA Heat 
ing Requirements were discussed by 
Ray Qualley, of The Coleman Co; 
service and installation manuals wer 
reported on by Milton D. Huston, 
manager, Sales and Appliance Eng’ 
neering, Breese Burners, Inc. D. F 
Jones also made a progress report 
the NFPA bulletin on installation a 
servicing of oilburning appliances, The 
traditional cocktail party and bangut 
followed the last session. 






satisfaction. 
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Gulf completes Expansion | 
at Philadelphia Refiner! 


COMPLETION of a $50 million exp 
sion program making Gulf Oil's #¥ 
delphia refinery the largest on the Eas 
Coast, was announced on May MN 
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OW 
the DANIEL C. SICKLER 
| MICRO FILTERED 
pie 
Essoheat 
Fuel Oil 

; WALDEN, NEW YORK 

ted 
‘a August 11, 1952 
Ril’ 
one Bowser, Inc. . 
| § Fort Wayne, Indiana 
0 Gentlemen: 
W For the past six years we have been using Bowser 
rols Filters on all of our fuel oil trucks. The results 
i have been much beyond our expectations. In three 
Ke? years our business has a little more than doubled. 
— I am positive that this is principally due to the 
‘uel fact that we have built a reputation of delivering 
on, the cleanest oil in this vicinity. 

on We can truthfully say that we would not deliver a 

Single gallon of fuel oil without first putting it 
est, through a Bowser Filter. Personally, I have 
. never seen another make of filter that compares 
ire favorably with Bowser. 
ion, 
Very truly yours, 

: = 
red, 

by Daniel C. Sickler 
ade 








bowser filter and ticket-printing meter in 
Sickler tank truck. 





















bowser Xacto meters are the standard 
for accuracy in the oil business. 









The Sickler fleet of tank trucks equipped with Bowser 
fuel oil filters and ticket-printing Bowser Xacto meters. 


FILTER IT © ¢ © either on the truck or at the bulk plant. Bowser 
filters are available in sizes for every need. 


METER iT @ @ @ into bulk storage and into the customer's tank. 
Protect inventory and assure accuracy. Build customer confidence. 


OTHERS ARE DOING IT! 
Read How in Bowser Bulletin 839. 
Write For Your Copy Today. 


BOWSER, INC. 


1330 CREIGHTON AVE., FORT WAYNE 2, INDIANA 







D. C. Sickler at Walden, New York, 













and many other fuel oil. dealers who 
use Bowser equipment, prove that 
metered, printed-ticket deliveries of 
FILTERED fuel do improve business. 
Mr. Sickler's experience is typical. 
Wherever fuel oil is sold competitively, 
Bowser-equipped dealers have a 
distinct advantage. If you want to 
boost gallonage and improve your 


operation, your Bowser man will help. 
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HEATING OILS 
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Sidney A. Swensrud, chairman of the 
board. New units include two of the 
largest ever built, with a resultant 75% 
increase in capacity to a total through- 
put of 183,000 barrels a day. 

First of the new units finished was 
the world’s largest fluid catalytic crack- 
er, with a capacity of 63,750 barrels a 
day. M. W. Kellogg Co, built the “‘cat” 
through which 9 million lbs, of catalyst 
circulates each hour. The unit took 
nearly two years to build. 

Another of the new units is a 125,- 
000 barrel a day atmospheric and vac- 


uum still, also the largest of its kind. 
Constructed by Foster Wheeler Co., 
the still has a furnace or heater which 
covers 8,000 sq. ft. and consumes 2,000 
bbls. of fueloil a day. 

Another new unit is catalytic poly- 
merization equipment, which further 
refines propylenes produced by the 
“cat” cracker. Additionally, auxiliary 
equipment has been installed to bring 
total storage capacity to more than 11 
million barrels. A new tank farm has 
been built across from the refinery on 
the Schuylkill River with a total capac- 





YOU'LL SELL MORE . 


with the NEW 


, a 


OUTSTANDING ACME FEATURES 
MEAN BETTER PERFORMANCE 





.- PROFIT MORE... 


Gentlemen, please send me complete information 
on the ACME Model CP [] on the complete ACME Line (J 


A QUALITY OIL BURNER 
COMPETITIVELY PRICED 
FEATURING THE FAMOUS 


ACME 


TURBOSTAT HEAD 
AS STANDARD EQUIPMENT 
The turbostat head is a non- 
adjustable trouble-free combus- 
tion head proved equal in 
efficiency to much higher. 
priced heads. 


... AND MANY 
OTHERS 














State 





& 

GOOD NEWS—Boiler and - 
Furnace Manufacturers g Name 
Whatever your require- 8 Company 
ments, the ACME Engi- a 
neering department is B Address 
at your service in adapt- & City 
ing this NEW Model CP &§ 
as well as all other 3 

ACME Burners— § © Jobber 
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ity of 2,800,000 barrels of storage an 
a large addition has been made to the 
Darby Creek crude oil tank farm 
about 5 miles distant, giving it a tot 
storage capacity of 2,900,000 barrel, 
More than 30 miles of pipeline haye 
been installed in connection with th 
expansion. 

Two ultra-modern buildings, one fo, 
administrative personnel of the refip 
ery, the other for the Refinery Tech 
nology Laboratory, also have been 
completed. 












































\/ 
“9 


Phillips Decision seen as 
affecting natural gas Sales 


THE SUPREME COURT decision holding 
that sales of natural gas in interstate 
commerce by Phillips Oil Co, wer 
subject to regulation by the Fedenl 
Power Commission is seen as slowing 
down natural gas expansion. This itr 
terpretation was contained in Petty’s 
Oil Letter, with the explanation thet 
independent producers will be re 
luctant to sell gas to the pipelines for 
fear that their prices may be subjected 
to public utilities regulation by the 
Commission. 

The Court majority ruled that the 
exemption for production and gather 
ing activities, as contained in the Nu 
ural Gas Act, was not intended t 
cover natural gas sales by independ 
ents. Such exemption, the decision sai, 
applies only “to the physical activities 
facilities and properties used in the 
production and gathering of naturl 


” 


gas. 
Hines H. Baker, president, Humble NO 


Oil & Refining Co., commenting ® THAD 
the decision, said that unless corrected LIMIT 
by Congressional legislation, it would | 
interfere seriously with supplies of wt 
ural gas for consumers and with t 
development of future supplies by p 
ducers. 

The attitude of the American Petro 
leum Institute was expressed by Frast 
M. Porter, president, who regarded the 
decision as placing the Federal Gove 
ment in the position of departing fros 
its traditional role of regulating 
merce between the states and bringit 





’ persons and corporations not engage 


me its jury 
in interstate commerce under tts J¥ 


diction. 





‘| A New Combination 





“| TO LOWER COSTS... 
: moet FAL-40 comsination 


een 


FAN AND LIMIT CONTROL 


FULLY 
ADJUSTABLE 
FAN AND LIMIT 
SETTINGS 


AVAILABLE 
_ WITH OR 
| WITHOUT 
ling WINDOW 
ce = | PROTECTED 

a eT 4°) BIMETAL 
Bic | ELEMENT 


tty’s 
that 

te 
3 for 


sai, ~*~ : 7: ACRO Snap Action 
itis . ; PRECISION 
SWITCHES 


Here’s a combination you can’t beat. It’s the 
ae NO BIGGER Crise Model FAL-40 that performance-wise is 
* THAN FAN OR equal to any conventional bimetal fan and 
ected limit control and is interchangeable with most. 
A reduction in size and number of parts per- 
mits us to manufacture the FAL-40 economi- 
cally and still maintain highest standards of 
y the : quality and performance. 


The Model FAL-40 Crise has adjustable fan 
and limit control settings. The fan differential 
is also adjustable while the limit differential is 
fixed at approximately 20 degrees. 

Many leading manufacturers have already 
adopted the Crise FAL-40 and thousands are 
giving excellent service in the field. Available 
with your brand name if desired. 


1 pity Write for a sample and quotation. 


eto CRISE CONTROLS DIVISION 


: ACRO 


COLUMBUS 16, OHIO 





Distributed in Canada by Leland Electric Canada, 


ol 


ltd., Guelph, Ontario 
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THE SS STATUE OF LIBERTY, second of 


fo 


Service Co, and Grand Bassa Tank- 


ers, Inc., was launched on June 2 at 


N 


Watson, wife of the president of Cities 
Service, christened the tanker as the 
707 ft. vessel slid down the ways of 


th 


Dry Dock Co. 
The 
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| Seid reueh ichbors cod Distributors, Also Special Application 


"Automatic Oil Heat Exclusively Since 1921" 


launched on April 20 and made her 
trial runs during June. The Cities 
Service fleet will total 27 when all four 
supertankers are in service. 

They are among the world’s largest, 
surpassing in length even ocean liners 
such as the SS America and SS Con- 
stitution. A single cargo load of oil 
amounts to 336,000 barrels of 14,- 
112,000 gals. 

The Statue of Liberty cost $9.5 mil- 
lion to build, is equipped with 22,000 
hp engines and can attain an estimated 
top speed of 17 knots. Ship’s beam 


ities Service launches 
its second Supertanker 


ur supertankers being built for Cities 


ewport News, Va. Mrs. Burl S. 


e Newport News Shipbuilding and 


WaS 


SS W. Alton Jones 


MAN’S QUEST FOR DEPENDABLE HEAT 


One of Man’s earliest sources of heat was dependent 
upon a movement of the earth — an avalanche! 
Friction created by the terrific speed of falling 
stones, sometimes produced grass fires. Early 

man carefully preserved burning embers from 

these fires. If his fire went out he was 

. without warmth and comfort. 


Since those early times, man has come 
° a long way in insuring his comfort. 
And even today, dependability of 
heating equipment is vital. 


GIVE YOU MORE DEPENDABLE HEAT 









EXCLUSIVE NU-WAY NOZZLE SHIELD 


Protects nozzle from heat and carbon de- 
posits. Carbon on an unprotected nozzle 
reduces oil burner efficiency as much as 20% 
in one season. 





Nu-Way Also Increases Dependability With 


BRASS BUS BARS — To reduce chances of shorting and deterior- 
ation. No springs or wires. 


TRANSFORMERS — With more turns of wire and more coil lamina- 
tions to give positive ignition even under low voltage conditions. 


Patented aluminum foil shield eliminates radio and television inter- 
ference. 









NU-WAY DEPENDABLE HEATING EQUIPMENT 
Write Dept. FO-754 for details on the Nu-Way line. 


THE NU-WAY CORPORATION 


ROCK ISLAND, ILLINOIS: 


for Ferngpe: and Boiler Manufacturers. — : 
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is 93 ft., loaded draft is 30 ft. 

Unusual features include aircond;. 
tioned individual staterooms for the 
crew of 54 and a dehumidifying devic, 
for reducing tank corrosion. 
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American to build Line 
from Texas to East Coay 


ON JUNE 16 the Office of Defeny 
Mobilization granted a certificate of 
necessity to American Pipeline Co of 
New York for construction of a 1,425 
mile petroleum products line from 
Houston and Beaumont, Texas t 
Newark, N. J. Citing the national ¢ 
fense aspects of the project, the opy 
certificate grants American accelerated 
amortization to permit 40% of the 
$170 million cost to be written off in 
five years. 

Initial pumping capacity of the line 
which will be 26” pipe from Texas to 
Louisville and 24” from Louisville to 
Newark, will be 250,000 bbls. daily. 
Eventual capacity may be increased to 
500,000 bbls, a day. 

The line, being financed entirely 
with private funds, is scheduled to ke 
completed next spring. Construction i 
starting immediately, orders having al 
ready been placed with mills for the 
437,000 tons of steel needed, 

Half of the ultimate capacity of the 
line could be reserved for defense needs 
in the event of an emergency, the 0DM 
explained, with the balance left to con 
tinue regular service. 


>, 
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Petersen says Gas hurts 
more than oil Imports 


COMPETITION from natural gas burt 
Texas oil producers worse than com 
petition from foreign crude oil, T.5 
Petersen, president of Standard Qi! 
Co. of California, said in a letter! 
Ernest O. Thompson, chairman, Texas 
Railroad Commission. 

As reported in The Oil Daily, Peter 
sen, whose company is one of sevett 
which plans to reduce oil imports for 
the rest of this year as requested by 
Thompson, presented charts and fg 
ures to show the increasing use of nal 
ural gas since the war. “It is apparent, 
he stated, “that the principal rea 
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they come with 


EBSTER Fuel-units « 
Ignition Transformers 


HAT’S WHAT A. L. Bowen of the Bowen Supply Company, 1320 Chew Street, Allen- 


town, Pa., had to say when asked about fuel-units and ignition transformers. 


And Mr. Bowen should know because he has been in the oil burner business since 
1927 and selling and servicing them in the Allentcwn area for the last 20 years. Let’s 


hear more of what he had to say: 


“I know WEBSTER products so well after all 
these years that I feel perfectly safe in sup- 
plying them to our customers. We have less 
costs, and fewer no-charge service calls on 
them. This has proved definitely so, espe- 
cially in the last few years.” 

When asked about servicing fuel-units in 
the field, Mr. Bowen continued: 

“I carry a small stock of parts so that, in 
case I have to service them, it can be done 
without delay. My men are educated along 
that line and know WEBSTER products as 
well as I do so they service them on the 
spot too.” 

Another WEBSTER product Mr. Bowen has 
had success with is Delaytrol, the delayed 


If you would like to know 


WEBSTER 


RACINE, mere ons Ge 


FORMERS AND DELAYTROLS 





opening, instantaneous cut-off valve. Here’s 
what he said about it: 

“Delaytrol saves a lot of troubles and head- 
aches for the service men. It is very simple 
to install. We use it at every opportunity. 

“With prospects now asking for more de- 
tailed information about the construction of 
oil burners, we have a good sales story to 
tell them about the rugged construction of 
WEBSTER Fuel-units, Delaytrols, and Ignition 
Transformers. If they want further proof, 
all we do is refer them to our customers. 

“Some customers are demanding WEBSTER 
equipment on the burners they buy because of 
the advertising done by WEBSTER. This sure 
makes it easier for us to sell our burners.” 


how WEBSTER equipment can build Customer Confidence for you, write for details... 


SIMILAR FUEL-UNITS ARE MADE FOR SALE IN CANADA BY CANADIAN ACME SCREW & GEAR, LTD., OF TORONTO 
UNDER LICENSE BY WEBSTER ELECTRIC COMPANY 


ALECT ELS 
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for the failure of U. S. crude oil to 
find larger markets is not increasing 
imports. The primary reason is increas- 
ing competition from natural gas and 
liquids produced therefrom.” 

Petersen pointed that Texas in 1946 
marketed natural gas with a fuel 
equivalent of 902,000 barrels daily of 
crude oil. By 1953 this had jumped to 
an equivalent of 2,281,000 barrels a 
day. In the same period, Texas oil pro- 
duction increased 725,000 barrels daily 
to 2,808,000 and total United States 
increase in oil production or its nat- 
ural gas equivalent was 2,104,000 bar- 
rels a day, This compared with a gain 
of 663,000 barrels daily in imports 
during the seven years. 

Petersen remarked that prices paid 
for Texas natural gas are “‘inordinate- 
ly low” compared with oil prices, Nat- 
ural gas at 10¢ per thousand cu. ft. 
is equal to oil at 60¢ a barrel, he said, 
and gas now averages less than 8¢ per 
thousand, while crude is nearly $3 a 
barrel. “Until such time as field prices 
for gas have come into closer balance 
with real values paid to producers of 
crude oil, property and royalty owners 


can continue to expect meager returns 
and crude oil will suffer still further in- 
roads in its markets,” Petersen de- 
clared. 
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Estimates see record 
Construction in 1954 


ACCORDING TO revised estimates pre- 
pared jointly by the Building Materials 
and Construction Division of the U. S. 
Dept. of Commerce, and the U. S. 
Dept. of Labor’s Bureau of Labor Sta- 
tistics, new construction expenditures 
are expected to reach a new record 
high of $36 billion in 1954, 2% above 
the 1953 record level of $35.3 billion. 
The anticipation of a 2% increase 
in 1954 construction activity over 
1953, contracts sharply with the pre- 
viously forecast 2% decline made by 
the departments last November. 
Although most types of civilian con- 
struction are showing greater activity 
than previously expected, the optimis- 
tic construction outlook results largely 
from a higher level of new home build- 
ing so far this year. Current indica- 


tions are that 1,080,000 new priya 
nonfarm dwelling units will be started 
this year, while outlays for new com. 
mercial structures of all types are ey, 
pected to go over the $2 billion mar 
for the first time. 

It is interesting to note, that al 
though new all-time annual highs ap 
in prospect for religious building, 4 
$525 million; private educational gop, 
struction, $520 million; utility build 
ing with $4.5 billion (with all utility 
types except railroad and local transi 
construction sharing in the gain); and 
various new public works such as high. 
ways, schools, and water facilities 
showing increases. 

Reflecting a diverse trend, construe 
tion of new private manufacturing 
plants has been declining slowly sing 
early 1954. However, 1954 expendi 
tures for private industrial construc 
tion are not expected to decline much 
below the $2 billion level, or around 
13% less than in 1953. This drop, it 
should be pointed out, is probably due 
to the attainment of plant expansion 
goals most of which were achieved un 
der tax amortization programs. 
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precision Afago NOZZLES 





THE NOZZLE 
THAT SELLS 
ITSELF! 








PACKED IN THE 
ORIGINAL CLEARSITE 
HEXAGON CONTAINER 





ALL CONTAINER LIDS NOW IMPRINTED WITH SIZE AND DEGREE! 


Red for Hollow 


Blue for Solid 








Ht ago Products ~ 128i Springfield Ave., Irvington 11, 1! 


In Canada—RICHARDSON DISTRIBUTORS, 15 Brule Gardens, Toronto 
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ba Proven fuel economy, the result of ® Fuel Savings up to 40% 
a TORIDHEET’S 30 years of research and 
development of Wall Flame Combustion, 
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: ®@ Quiet, clean, fully automatic 
sion 


un: makes TORIDHEET a profitable line for ® Trouble-free—only 1 moving 
you to sell—a profitable line for your cus- part 
tomers to buy. @ Completely self-lubricating 
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TORIDHEET Model ORA TORIDHEET Model F Burner TORIDHEET Model ORD TORIDHEET Model ORU TORIDHEET Model GFA 
Wall Flame Furnace in Warm Air Furnace Wall Flame Counterflow Wall Flame Boiler Gas Fired Furnace 


For Conversion Jobs and in Complete Heating Plants — Oil or Gas 


Rotary Wall Flame Burners @ Gun Burners @ Rotary Fired Boilers and Furnaces 
Gun Fired Boilers and Furnaces @ Gas Conversion Burners and Gas Fired Furnaces 
Low Boys @ Hi-Boys @ Counterflows 
THE FINEST RESIDENTIAL HEATING LINE IN AMERICA __ TORIDHEET Model G-3 


Gas Conversion Burner 
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Industey Grouyas 


Activities of local and national in- 
dustry associations are reported month- 
ly in this department, Secretaries are 
invited to send reports of their Group’s 
activities to reach the editor by the 


15th. 
Philadelphia Associations unite 
to make more effective Group 


AN INTEGRATED FUEL dealers associa- 
tion has been organized by combining 


the Oil Heat Association of Metro- 
politan Philadelphia with the Greater 
Philadelphia Fuel Conference. When 
organizational details have been com- 
pleted the group will be known by the 
latter name. 

A fund raising program is the first 
goal on the agenda of the strengthened 
group. Officers are attempting to en- 
roll every fuel marketer throughout 
the area as participating members in 
a city-wide public relations program. 

The Conference board of directors 
approved a war-chest goal of $115,000 













THERMO-FLO 


TUBELESS 
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HEATING 
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AMERICA'S FINEST 
HOME HEATING BOILER 


Latest Patented Design causes 
serpentine-like water circula- 
tion between the serpentine 
fire travel. Faster Heating with 
Greater Economy. 


FLASH PERFORMANCE 
with high water content. 


Made entirely of 14” ASME 
quality Boiler Plate... NO 
TUBES USED. 


@ 
Write for Literature today! 


A few territories available for 
Distributors and Agents. 





MANVILLE BOILER CO., Inc. 


HACKETTSTOWN, N. J. 


U. S. Patent #2575723 Issued No. 20, 1951 U. S. Patent #2633107 Issued Mar. 31, 1953 
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to be used exclusively for the promo. 
tion of oil heat in the area. The first 
response was the collection of mop 
than $5,000 from retail dealers. 

Natural gas has come in strong in 
the area and organization officers fe 
that an active program to promote oj, 
heating actively is imperative in the 
next J years. 

The Fueloil Division (chairmanes 
by Jack Campbell, Elliot-Lewis Co) 
strongly recommended that all dealers 
whether or not they were members of 
the Conference, all equipment and x. 
cessory manufacturers plus the refiners 
and independent jobbers participate in 
the advertising campaign. 

Edward E. Esterline, executive gee. 
retary, has compiled a special campaign 
list of every fuel marketer throughout 
the market to receive special progress 
bulletins on the drive. 


OHI Distribution Division 
Offers Oil Heat Calendar: 


CALENDARS WITH photographs of twin 
babies have been designed by the Dis 
tribution Division of the Oil Heat In 
stitute, 500 5th Ave., New York 36, 
for customers of oil heat companies, 

Each picture is captioned with a 
humorous line and below the caption 
is a brief sales message extolling oil 
heat. There is space at the bottom of 
the calendar for the individual com 
pany’s imprint, its slogan, address and 
phone number. 

Orders should be sent to the New 
York office of the Distribution Div 
sion. Price reductions are offered asthe 
order is increased; envelopes are ale 
available. 


I-B-R Modern Heating Schools 
scheduled through October’ 


THE INSTITUTE of Boiler and Radiator 
Manufacturers, Chicago, IIl., has a 
nounced a new schedule for the BR 
School of Modern Heating for th 
summer and fall of 1954. 

The school will be conducted in th 
following cities: 

Williamsport, Pa., August 10-12 
Pittsburgh, Pa., August 17-19; Cin 
cinnati, O., August 24-26; Knoxville, 
Tenn., August 31-September 2; Chat 
tanooga, Tenn., September 1416 
Nashville, Tenn., September 21% 
Winston-Salem, N. C., September 28 
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makes them even more efficient! 
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: Compact GENERAL ‘QARReeneenene 
Ns All-Copper 
" Tankless Heaters 
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BR 

he Now your customers will get more water-heating Other outstanding features of GENERAL AIl- 
eficiency than ever with GENERAL All-Copper Copper Tankless Heaters include: rugged octagon 

ae Tankless Heaters! T hese performance-proven heaters wrench grips, easy drainage of both coil and boiler 
Now contain integral finned tubing. . . provide a water, and fiber glass insulation. Sizes for homes, 

5 much larger heat transfer surface in the same com- apartments, and hotels. Write for new illustrated 

i, Pact, easily-installed package. folder. General Fittings Co., 125 Georgia Avenue, 

: _ The tubing is coiled within the shell in a con- Providence 5, Rhode Island. 

a tinuous in-and-out “Whirlpool Spiral” to assure free 


a prretotion of boiler water. Wide spacing of the fins G & n & R Q L F | TTI n G S 


utther aids circulation . . . maintains high heat COMPANY 


transfer. Whar’ ing i re 
nt te tubing is woah... cqunle TANKLESS AND INDIRECT WATER HEATERS 
oth tubing in strength and corrosion resistance. AND HEATING SPECIALTIES 
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30 and Charlotte, N. C., October 5-7. from the Committee on Oil and Gas 
Tuition for the school is $28, and Emergency Defense Organization and 

further information may be obtained the Committee on Petroleum Storage 

from the Institute, 60 E. 42nd St., Capacity. 

New York 17. 

Technical Papers presented 

at ASHVE semi-annual Meeting 


SEVERAL TECHNICAL papers were pre- 
CHAIRMAN WALTER S, HALLANAN, Na- __ sented at the semi-annual meeting of 


NPC Chairman calls 
Meeting on July 15 


tional Petroleum Council, has called — the American Society of Heating and 
a meeting of the Council for July 15 Ventilating Engineers, New York, at 
at 10:00 A.M. in Washington. Swampscott, Mass., June 28-30. 

It is intended that committee reports R. J. Mindak and I. B, Fieldhouse 


are to be presented, including those of the Armour Research Foundation of 























HAS 137 sTANDARD 
DESIGNS AND sizes oF LITE - CAST Cc) 
INSULATING REFRACTORY COMBUSTION 
CHAMBERS FOR... iene 
ALL somers & FURNACES 
ets ata 4 SHAPES 
c SIDE WALLS « 
dé . 25 SIZES 
v DOUBLE SEAL 
= BETWEEN e 
$ FLOOR AND WALLS 
: ae .75 to 12 G.P.H. 
nm FLOOR 
z AIR SPACE 
bad BENEATH FLOOR 


CLOSE TO ONE HALF MILLION INSTALLATIONS 








COMPLETE PACKAGE INCLUDES: Combustion 
Chamber, Back Fill, Steel Bands and Finishing 
Cement. 


NOTE TO MANUFACTURERS—Our Engineer- 
ing Department will appreciate the privilege 
of working with you on special designs. 











STANDARD FOR 20 YEARS 

















Illinois Institute of Technology read 
a paper on the performance data op 
ceiling panel heating and Cooling 
Their findings were based on tests 
limited to unfurnished spaces in which 
the entire ceiling area was used a, 
heating or cooling source with no air 
infiltration. 

Another paper on panel systems was 
presented by L..F. Schutrum and J, D, 
Vouris, ASHVE Research Laboratory 
Cleveland, and was called “Effects of 
Room Size and Non-Uniformity of 
Panel Temperatures on Panel Perform, 
ance.”’ An analysis of the tests run in 
dicated that the effects of room siz 
on panel heating performance in floor 
or ceiling are relatively small, so that 
heat transfer relationships developed 
in the standard room may safely kk 
used for the design of panel heating 
systems for any space of normal siz 
or proportion. 

G. V. Parmelee, research associate 
at the ASHVE Research Laboratory, 
read a paper establishing a relation be 
tween direct radiation, diffuse radix 
tion, clearness of sky, and the altitu& 
of the sun. He concluded that if the 
solar altitude, and either the total or 
direct radiation received by any sur 
face are known, it is possible by means 
of charts to estimate the amount of 
diffuse solar radiation reaching the sur 
face. 

C. O, Mackey and N. R. Gay from 
Cornell University discussed how to 
get accurate computations on the cool: 
ing load added to equipment by solr 
radiation through glass, Their paper 
was entitled, “Cooling Load from Suv 


lit Glass and Wall.” 


Warm Air Heating Association 
sponsors college Short Cours 


THE UNIVERSITY of Wisconsin hel 
a short course for warm air healt 
dealers July 13-16, Among those rep 
resenting the National Warm Ait 
Heating and Air Conditioning As 
ciation, Cleveland, were Bill Red 
past president; Lorin G, Miller, tel 
nical consultant; Guy Voorhees, tech 
nical secretary and Bruce Mc 
chairman of the college short cou 
committee, ; 
Classroom instruction was provide 
by authorities in the warm air heating 
(Please turn to page 128) 
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Tacoma oilheating Quartet 


Report on a Visit to this important Northwest Market 


NE OF OUR MOST concentrated oil- 

heating sections is the Puget 
Sound country in Washington. Oil- 
heating saturation runs from 75 to 
9% in the cities and there are several 
sod ones in the group, like Seattle, 
Tacoma, Olympia, Bremerton, Ever- 
ett and others. 

Tacoma, the second largest city on 
the Sound, was the object of special 
tudy on our annual trip this Spring 
to look in on the convention of the 
Pacific Coast Oil Heat Institute, held 
this time at Portland. 

For an insight into the Tacoma mar- 
ket four company operations were 
studied, Jensen Fuel, Western Fur- 
race, Griffin Fuel and Fuel Oil Service 
Company. The four companies were 
chosen not necessarily because they 
were largest . . . there are other large 
ones in the city .. . but rather because 
they have shown a friendly interest 
through past months and years by sup- 
plying figures for our market studies. 


Robert Elmslie, executive secretary 
of the Oil Heat Institute of Washing- 
ton, came along on the two excursions 
to Tacoma and was helpful in dis- 
cussions of the market’s activities. 

The first interesting visit was with 
Everett Jensen, of Jensen Fuel Com- 
pany, an original coal and wood dealer 
now heavily into fueloil and oilheat- 
ing. Jensen has been particularly ac- 
tive in civic affairs and at present is 
vice president of the Chamber of Com- 
merce and a member of the City Coun- 
cil. He is active in the oilburner busi- 
ness selling Gilbarco, Williamson Fur- 
nace, Combustioneer and Quiet Heet. 

The principal discussion with Jen- 
sen was on two phases of his business, 
the oilburner service problems and 
radio operation of trucks. On burner 
service he mentioned that wage rates 
for skilled have now 
climbed to $3.12 an hour including 
fringe benefits. 

This high scale is the result of hav- 


servicemen 



































ing several plants in the city doing de- 
fense production work. The burner 
servicemen in Tacoma belong to the 
sheet metal workers union and a lot 
of the Government work employs the 
same trade. Thus in establishing the 
new scale for these Government prod- 
uct plants, oilburner service is drawn 
into the same considerations. 

Charging the customer $5 an hour 
for a minimum call seemed high to 
the customer but still represented a loss 
to the average service department, 
with the result that the service avail- 
ability for oilheating users has moved 
in a rather unhealthy direction. 

A number of the oil companies have 
laid off their servicemen or in other 
words have abandoned their service de- 
partments. These mechanics in some 
their 
homes independently and the oilmen 
refer the calls to them. This could be 
a satisfactory arrangement, but, human 
nature being what it is, there is too 
much temptation to overcharge. 

On his radio truck operation Jensen 
shares a Motorola broadcasting station 
with five other companies all on the 
same wavelength, These are typical 
users such as taxicab companies. Be- 
cause in the Northwest with its mild 


instances are working from 


climate so many of the homes use stove 
oil in space heaters, only 60% of Jen- 
sen’s accounts are on automatic deliv- 
eries. The radio service to the fueloil 
trucks is particularly effective under 


Everett Jensen, seated, discusses with 
Bob Elmslie, managing director OHI of 
Washington, some operating figures. 
Jensen is second generation in the fuel 
business in Tacoma, a prominent foot- 
ball player in his days at Washington 
State, and a city council member. 
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these conditions where customers 
phone in and order oil, Jensen is one 
of the few radio users who has kept 
an accurate record of improved opera- 
tions through the radio. Gallons deliv- 
ered per mile have risen 15%. 

Discussing the radio from a cost 
standpoint Jensen explained that you 
should allow about $700 to fit up each 
truck. His operating cost on six radio 
equipped trucks was $77 for the month 
of March and that includes repairs. 
The total operating cost is about $15 
a month per truck. Jensen features 
Mobilheat fuel and his division in heat- 
ing oil gallonage is 56% furnace oil 
to 44% stove oil. His average drop on 
furnace oil is 197 gallons and on stove 
oil 73 gallons. 

The next visit was to Herman J. 
Stelling, president of Western Fur- 
naces, Inc. This company goes back to 
1924 when it started operating a foun- 
dry to make cast-iron furnaces for coal. 
The furnace business, as foundrymen, 
carried on until 1941 when the manu- 
facturing operation was abandoned. 
During those years the company was 
not particularly profitable but was 
able to keep going. The more recent 
success of Western Furnace has come 
through the business of selling General 
Electric oil furnaces and Shell fueloil. 

As contrasted with the Jensen oper- 
ation that we were just discussing Stell- 
ing’s business in oil is 86% furnace 
and 14% stove oil, Stelling believes 
that the best way to build fueloil vol- 
ume is through the sale of oilheating 
equipment and he has been selling 
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Herman J. Stelling, the mastermind of 
Western Furnaces, Inc., who sells 400 
G-E jobs a year in Tacoma mostly to 
builders and thus increases his Shell 
fueloil gallonage. He uses an interest- 
ing device in his advertising by way of 
relating heating cost to the square foot 
size of a pictured home. This has at- 
tracted considerable notice in the mar- 


ket. 





around 400 installations a year mostly 
to new homes. 

On the new home work he finds that 
the G-E name is able to carry a pre- 
mium of probably $40 a house above 
other local competition because the 
builders can merchandise the name in 
their selling. The units cost him about 
that much more than competitive units 
so there is no real dollar advantage 
but he obviously does have a selling 
advantage. On this builder business 
Stelling says about one-fourth of the 
houses use the Airwall type of heating 
and the other three-quarters use floor 
type perimeter systems. 

The company operates its own sheet 
metal shop and sells the complete job 
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Heating Cost Only 
6.3 per Sq. Ft. per Yea 


The R.A. Goodner. hore, 1449 Fant Main 
tap, hap a total floor area of 118 fe 4 
The General Blectric ait fired furnace Repu 4 
the utility room. The whois Hone jy nenban 
Mex, Goodeer operates an antique shop oq 
lower Moor, The totet of tay trom Patino 
4942, to January 18, 1954 was 3134.5t-~aaly op, 
i muare foot for the your That's real 

wa, toe, Can save whith a i 
iad a GENERAL PLEChEy 


2801 South 
Tacoma Way 


FREE PARKING 





on new home work, It does not take 
outside sheet metal orders because up 
to now it has always been pushed o 
its own deliveries. 

An interesting personality in the 
Western Furnace team is Mrs, Dwight 
S. Robinson, the widow of the former 
head of the business. Mrs. Robinson 
is in charge of fueloil sales and doe 
this work from her own apartment 
through an extension telephone tie lin 
to an order department in the offic 

Mrs. Robinson personalizes the fuel 
oil accounts much more than would 
done by the average man. For exam 
ple, she watches all newspapers for 
personal references about any of the 
company’s oil customers and sent 
friendly notes, flowers, or whatevet 
is suitable for the occasion, 

Stelling has an interesting accoutt 
system in which he makes a close sep 
ration between the various phases 0 
the company’s activities. Taking jut 
one coluinn from his 1953 operatité 
statement we find the following g* 
profit percentages in gross sales 
eight different types. The gross pitt 
is after all primary costs such as ™ 
terials, labor, direct delivery costs ™ 


In the photo at left is am interd 
ing phase of Jensen’s business, 4% 
service facility for both coal and wo 
The customer comes at any hour 4 a 
day or night and gets an emerge 
supply of coal or Prest-O-Logs for 
fireplace by placing coins in 4 slot. 
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Furnaces, old houses 
New houses, single 
New Homes builders 


Boilers 


Boilers, new homes 


Burner service 


Vacuum Cleaning 


Fueloil 


wich, The gross profit percentages in- 
dude all general overhead, sales ex- 


pense and net profit. 


1953 
Gross 
Profit 
37.9% 

25.6 
18.8 
34.0 
ZE] 
33.2 
59.3 
23.1 


Perhaps the most interesting phase 
of Stelling’s business is the fact that he 
has gone into burner service contracts 
with most of his accounts while in the 
Pacific Northwest generally contracts 
are very little used. He charges $16.50 
foran annual contract. This covers two 
definite calls per year, plus any emer- 
gency calls that may be necessary. At 
one time in the year his men go to the 
job and thoroughly clean it and tune 
itup. Then they make a second call 
usually at the peak of the heating sea- 
nto check up and be sure that every- 
thing is going well. The result as might 
be expected is that emergency calls are 
few and far between. Not only that, 
but requirements for service parts are 
ilmost nil because the jobs are kept in 
ine working order. 

That seems to be about the only way 
to handle service in a market where 


the man’s wage rate is over $3 an hour. 

For customers not on contracts the 
company charges $3 for the first ten 
minutes on the job plus 10¢ a minute 
for additional time. Stelling has no 
ticed that customers do not often com- 
plain about services charges if they 
are convinced the man has put in a 
substantial amount of time on the job. 
Under his arrangement if the require- 
ment is something that can be taken 
care of in the first ten minutes after 
the man arrives, he charges only $3, 
but, of course, if he does work a full 
hour in the basement after he gets 
there he charges $8. 

In a market where service rates are 
so high, any company is apt to get 
complaints on the time billed. For that 
reason Stelling’s men always leave a 
ticket at the house showing the actual 
time spent between arrival and depar- 
ture. 

One innovation in his service con- 
tract is that the air filter is changed 
twice a year without extra charge. This 
is quite important because filters al- 
lowed to remain in the heating plant 
for a full year have a tendency to slow 
down the air movement. 

The third company visited was Grif- 
fin Fuel of which Edwin L. Griffin is 
president, Griffin has given a lot of 
study to the best types of fueloil trucks 





Ed Griffin, right, of Griffin Fuel, shown with Bob Elmslie after inspecting the 
"ew Mack diesel truck for over-the-road hauling of heavy fuels to inland indus- 
uck is also shown in the small photograph and it has a capacity of 
Y gals. Griffin, a considerable student of automotive equipment in the fuel 
‘smess, will appear soon in the magazine with an article on why he uses 
Particular types of trucks. 





for his particular market, He is such 
an enthusiast on the subject that he has 
agreed to write a feature article on 
truck selection in one of the early is- 





sues. To demonstrate his interest in 
fine automotive equipment it is worth 
noting that Griffin not only keeps his 
trucks very well painted but every 
truck is washed every day. Then all 
fueloil drivers wear white uniforms 
which are changed every day. 

Grifin was doing this long before 
the industry started promoting the idea 
of cleanliness in trucks and drivers to 
offset the gas industry’s promotional 
concept of gas being a cleaner fuel 
than oil. 

Not only has Griffin taken a great 
interest in trucks but he is one of the 
nation’s outstanding collectors of an- 
tique automobiles . . . in fact he has 
two ancient fire trucks . . . and all of 
this antique equipment is kept in run- 
ning order so that he can use it occa- 
sionally in parades. Among collectors 
of old cars Griffin is best known for his 
Palmer-Singer, built in Long Island 
City in the early years, and the only 
one known of these still in existence. 

On the humorous side Griffin is a 
director of the Canon Hill and Pacific 
Railroad with Spokane headquarters, 
about which he explains that while it 
may not be as long as others it is just 
as wide. 

Griffin fuel is exclusive distributor 
in the city for Tide Water Associated. 

The fourth company in our Tacoma 
quartet is Fuel Oil Service Company. 
The president and principal owner of 
the company is Mark Dolliver, who at 
the time of the visit was president of 
the Oil Heat Institute of Washington. 
A distributor for Standard Oil Com- 
pany of California, Dolliver probably 
has the largest fueloil volume in Ta- 
coma with approximately 7,000,000 
gallons in fueloil of all types ranging 
from stove oil to residual. 

Dolliver for years has enjoyed one 
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of the most profitable operations for its 
size in the industry showing last year 
10% net on his gross billing. This is 
not common in the Pacific Northwest 
any more than in other parts of the 
country but it does reflect a very in- 
tensive and thorough type of manage- 
ment. 

In discussing some operating details 
Dolliver mentioned that his delivery 
cost per gallon on light oil last year 








winter demand then the monthly mini 
mum charge in the summer is 65 % of 
the winter maximum charge, 

At dinner that evening looking oy 
the windows of Dolliver’s club towarg 
the harbor and the industries thy 
fringe the shores of Puget Sound, he 
was talking of the new refineries com: 
ing into the area. At present the P, 
cific Northwest uses about 300,09) 
bbls. a day of all petroleum products 
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was .764¢. That was so far below the Practically all of this comes up the ing | 
normally accepted figure we asked him coast from California. Now, however 300 

to give us a breakdown. In his usual General Petroleum is building at Fem, time 

spirit of cooperation on anything that dale, Washington, a refinery with ; & 
will help the industry Dolliver had his capacity of 35 MBD; Shell is now buily 72° 
accountant take off the figures shown ing at Marsh Point a 55 Mp refinery ty, b 

in the accompanying table. a group of Independents are building “ 
Notice that each of his ten trucks is at Tacoma a 20 MBD refinery, They wrth 
analyzed separately, that the trucks are Mark Dolliver, who heads Fuel Oil three plants will supply one hundred 
identified by make and year and that Service Company, and who was Presi- and ten thousand bbls. a day or mor Bra 

the delivery cost per gallon on light dent of OHI of Washington at the time than one-third of the present demand, a 
oil was just as he had stated and on of the March visit, has contributed It is expected that the crude for thes 0 
heavy oil was 15¢ per bbl, Naturally some useful figures on truck operations. refineries will come down from Van 2 
the truck driver wage rate would have couver, hooking on to the new pipe — 
a bearing on this. In Tacoma it was they have converted to their form of line recently completed to that point MS 
$2 an hour. His light oil business is heating. Last summer these ran as high from the oil fields of Alberta. es 
approximately 75% to furnace ac- as 80 a week. Most of them replace With the California refiners im pli 
counts and 25% stove oil. space heaters or floor furnaces, The porting 80 MBD of crude from other ioe 
4 Tacoma has an advantage over some monthly rate for home heating is: First | countries and this new refining capa mp le 
; less favored cities in that approximate- 30 Kw $1; next 400 Kw @ 1¢; all ity in the Northwest of 110 Msp there wees 
ly 60% of the furnace oil customers over at IY¢. is every reason to promote vigorously ei 
have tanks larger than 275 gallons. Of To help the utility even out the sea- the expansion of oil for heating by a 


sonal peaks, they encourage other elec- 


course there is a Y2¢ price differential throughout the Northwest. This urg He 
ei 








} for these larger tanks. tric applications by tying the summer _is reflected by the splendid program in hi 
C Dolliver told us some interesting rate to the winter usage. If the house- —_ now in its third season conducted by ia 
f things about electric heating in Ta- hold in summer uses 80% as much the OHI of Washington and spending hela 
: coma. Each week the utility issues a electricity as in the winter there is no | around $100,000 a year to make folls Pi 
; statement showing how many homes penalty. If it uses less than 80% of the love oil heat. fia ; 
Fueloil Service Co., Tacoma, Truck Operating Costs, 1953 de 
lion 
Truck No. 1 ae 3 4 7 9 10 11 12 i gal 
Repairs 495.36 373.32 29.85 200.07 172.24 537.90 203.57 477.01 602.56 323. Bob ] 
Depreciation 564.60 —‘1022.16 # ” 1166.76 645.12 1647.48 1013 fret try 
Gas 800.80 359.06 96.98 156.00 59.80 480.48 481.00 781.82 771.42 407.lé 
Oil 22.50 5.63 1.90 a9 1.50 sO HY | 9.00 16.90 12.40 on a§0, It 
License 111.75 106.25 34.75 136.75 61.00 91.75 111.50 152.00 172.50 163" BE wealthy 
City Tax 10.00 10.00 10.00 10.00 10.00 10.00 10.00 10.00 10.00 10.0 lon dri 
Wages 3897.60 1600.20 646.80 718.20 283.50 3110.10 2902.20 4168.50 4032.00 18854 8 dri 
Insurance 129.14 138.50 63.56 129.14 130.31 132.18 69.64 140.06 139.95 138!) BE located 
—_" le 
6031.75 3615.12 943.84 1353.91 718.35 5540.42 4432.03 5746.29 7388.31 —3954# — 
me 
Truck No. 1 2 3 4 7 9 10 11 12 Se Reeser 
Hours 1856 762 30714 3411 135 148014 1382 1984 19191, —_897/ H What the 
Gals. 8099 275,569 97,507 167,596 44,063 631,370 704,812 942,537 1,033,187 Pe truck on 
s. 44,690 30 Ae 5 ts ae re “2 a oe bine . 
Miles . 12,190 4586 2018 1707 794 9664 9342 14,806 10,729 730 ills, an 
Pe om 307914 1380l4 373 39914 22914 1848 1850 3006) 2966, 156 TE to adg te 
st rer a “he 
Gal./Bbl. —.1344 013 0097 0081 0185 0088 .0063 00609 oon 86 big buc! 
Gal./Mi. 155 60.1 48.3 98. 55.5 65.3 75.4 63. 96.3 1 efciene 
Per Hr. 1016 362 316 490 400 426 510 475 538 IR tidious 
Make 40 ‘51 "40 "39 41 50 52 ‘47 50 A . 
Mack Mack Chev. Mack Mack Chev. Chev. Mack Mack Doo Be He gay 
; Average Delivery Cost Per Gal. .00764 Average Net Cost per Bbl. F. O. AS of year 
X Labor Av. Net Cost Per Gal. 00448 Labor Av. Net Cost per Bbl. F. O. .0868 8 
Gross Cost Per Gal. .0213 Gross Cost per Bbl. F. O. 412 dreds of 





July 
1954 





62 









, Out 
ward 
that 
1, he 
com, 
» Pa 
),000 
lucts, 
> the 
ever, 
Fern, 
ith a 
wuild: 
nery; 
Iding 
These 
ndred 
more 
mand, 
these 
Van: 
pipe 
point 


$ im 

other 
capac’ 
) there 
rously 
eating 
$ urge 
gral 
ted by 
ending 


e folks 


y3! 
1013.64 
40.1 


16351 
10. 
1985 
136! 


3953. 
[4 

397) 
1926 
1,625 
6730 
1566 


182 
135 
1013 


Dodge 








by 
Ray Horan 


F. DOEPEL, president of Chicago’s 
R, Braun Bros. Oil Co., says build- 
ing from one truck and a bucket to 
30,000,000 gallons at retail is a full 
time job. 

In Chicago, big businesses and even 
big oilheating companies are no novel- 
ty, but Braun Bros., whose headquar- 
ters are located in the fashionable 
northern suburb of Winnetka, is of 
special interest. 

Braun Bros, Oil Co. was started in 
1925 when young Bob Doepel fresh 
out of the University of Illinois took 
a job with the Braun brothers who 
owned and operated an automobile tire 
tore with a gasoline pump at the curb. 
Young Doepel fixed tires, pumped 
gasoline and sometimes sold kerosene. 
Before long he discovered that a few 
yeople were heating their homes with 
kerosene and another petroleum prod- 
uct often referred to as gas oil which 
had a viscosity comparable to present 
day number two oil. 

He induced the Braun brothers to 
jin him in a fueloil business, a truck 
was obtained, with a short hose and a 
big bucket and young Doepel mounted 
the truck and started to deliver oil. 
Since that time he and his company 
have delivered more than one half bil- 
lion gallons of that heat-laden liquid. 

Bob Doepel told us the story of his 
frst truck and his “big bucket.” Years 
ago, it seems that many homes in his 
wealthy suburb had very big lots and 
long drives, Fill pipes were not always 
located for utility in those days and 
his hose was very short. Sometimes cus- 
tomers would not permit him to take, 
what they considered, a dirty little oil 


truck onto their property for fear of | 


Mills, and in the winter the snows came 
7 add to his trucking problems. The 
big bucket” became his answer to the 
“icency of equipment and a fas- 
tidious clientele. 

He says that during the first couple 
of years he ladled out so many hun- 
teds of gallons of oil with the “big 


From Bucket to thirty million Gallons 


Bob Doepel delivered first Fueloil sold by Braun Bros.; today heads entire Company 


bucket,” he began to think that the 
fueloil business was designed for those 
with a strong back and a weak mind. 
Well, he had the strong back all right 
and he needed it too, but if there is any 
weakness in a mind that can father 
and build a multimillion dollar busi- 
ness from less than nothing, lots of 
people would enjoy the affliction. 

From the beginning, Bob Doepel was 
the manager and driving force of 
Braun Bros. Oil Co., many years ago 
he bought out his partners and became 
the sole owner of this vast enterprise. 
From one little truck and a bucket, 
Braun Bros. has grown to a fleet of 180 
pieces of rolling stock which includes 
retail delivery trucks, transports and 
service equipment. It has two water 
terminals that total 16,000,000 gallons 
of storage. This storage is supplied by 
lake tankers and barges coming up the 
Mississippi and Illinois waterways, In 
addition to these terminals, eight bulk 
storage plants are located strategically 
throughout the retailing area. Each of 
these local plants has storage capacity 
ranging from approximately one quar- 
ter to a half million gallons. 

The large number of community 
bulk plants are essential because of the 
wide territory served by the firm. This 
extends from the southern boundry of 
Cook county on the south to the Wis- 
consin state line on the north a dis- 


tance of approximately forty miles. 
With Lake Michigan as an eastern 
boundry the territory extends west 
nearly to the city of Elgin, a distance 
of about thirty miles, probably making 
it the largest area served by any inde- 
pendent retailer of fueloil in the coun- 
try. 

This vast retail development was not 
assembled by mergers or buying up ex- 
isting gallonage. Instead it was built 
by the original management in one 
continuous process of growth and ex- 
pansion from a central point, using 
earned capital with only customary 
banking credits. 

What then is the answer to this un- 
usual success? It was not due to any 
wildcat growth of the community nor 
was it possible because Braun Bros. 
has had weak or ineffective competi- 
tion, Anyone who knows the Chicago 
market will attest to the ruggedness of 
its commercial rivalry. What then is 
the uncommon ingredient that has 
caused this firm to outdistance so many 
other companies who offer as good a 
product and substantially the same 
service? 

In an effort to get below the surface 
and examine the innards of this opera- 
tion we spent two full days visiting 
with Bob Doepel, his vice president, 
Charles Genge, With the aid of Rob- 
ert F. Doepel, Jr., we visited the vari- 





Selling Triumvirate: (left to right) Charles Genge, R. F. Doepel, and R. F. 
Doepel, Jr. 
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. . . » Braun Bros. 


ous plants and met and talked with the 
branch managers and members of their 
staffs and came away convinced that 
the real distinguishing characteristic of 
Braun Bros, is the degree of sales 
mindedness of its top management. 

Sales mindedness, we know, is not 
an uncommon trait with successful oil- 
heating companies throughout the na- 
tion but the degree is the thing, par- 
ticularly in the executive department. 
Many times we find a sales manager’s 
activities greatly curtailed by a non- 
sales minded president, or a good sales 
department effectively smothered by a 
disinterested treasurer or comptroller. 
It is not enough for a firm to have com- 
petent sales personnel. If a real selling 
job is to be done, the sales department 
must have the backing, support and 
above all inspiration and encourage- 
ment from the top. 

From the girl who runs the type- 
writer to the mechanic who repairs the 
pumps every employee is a salesman 
at Braun Bros. Best of all, every execu- 
tive seems to be a sales promotion man- 
ager in his own right, for sales are the 
topic of the day—every day. 

The branch plant managers invari- 
ably talked about sales and new cus- 
tomers. They seemed to have no time 
for small talk, non-profit talk about 
or the that 
cracked an axle; they were thinking 
and talking sales. In the vice-presi- 
dent’s office, Charles Genge failed to 
give us that old line about “it’s going 
to be a hard winter on the merchant,” 


union troubles truck 


or that bank money was going to cost 
four points more next year. 

Instead he launched into an explana- 
tion of Braun’s perpetual sales contest 
for all office employees; a program that 
gives the office or the shop worker a 
certain number of points for each fuel- 
oil customer acquired and for each 
equipment lead. These points add up 
to purchasing power for prizes that 
are displayed in the company’s gift 
catalog. All and all, there seemed to be 
no end to the talk of sales promotion. 

In equipment sales Braun Bros, op- 
erations are both extensive and unique. 
In each of the six branches, a sales 
department promotes the sale of both 
oil and equipment, and through these 
branches dealer franchises are set up 
for a wide range of products, includ- 
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ing Oil-O-Matic, Timken, Bettendorf, 
Delco, Bryant and Ace (industrial). 
At a separate location the firm oper- 
ates the Doepel Supply Co., a whole- 
sale business that serves between 75 to 
100 other dealers with a complete line 
of heating supplies and equipment. 
Braun Brcs. report that last year the 
profits from equipment sales equaled 
exactly in tctal dollars those acquired 
in the oil division. 

From the standpoint of management 
and organization Braun Bros. presents 
a most favorable picture. A great many 
long term employees have been with 
the company twenty years or more and 
one branch boasts eleven consecutive 
years without a reportable accident. 

When World War II gct under- 
way president Bob Doepel was able to 


They all sell: Points which can be redeemed for merchandise are give 


leave the business to Genve’s manage. 
ment and enter the army, first asa my, 
jor, later as a colonel, While the presi 
dent was away the business continue 
without a hitch and maintained its cys 
tomary profit position. 

Bob Doepel believes that “money 
makes the mare go” and that employee 
should have a chance to make more fo, 
doing more, so he has found one oly 
tion for two problems by making al 
workers salesmen or at least giving 
them the chance. He adds to their ip. 
come and increases his sales, 

All branch managers or department 
heads receive 10% of their depart 
ments profits. All truck drivers and all 
service or installation men get 10% 
commission for equipment prospects 

(Please turn to page 144) 
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employees involved in a perpetual sales contest. 
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cus IE for fueloil truck drivers, service men and burner salesmen 


Lex Thomson of Toronto has unique incentive Plans 





oney by ulating their performance through in- 
ayees Robert Gray telligent incentive plans . . . so that 
oie will be the story. 


solu- [' WAS DURING the week of the heat- Fueloil truck drivers have a base 


ing show in late March at Toronto salary, then a bonus for volume of oil 


all 
iving that I first met Lex Thomson. AlCraw- _ delivered above a quota and then a sea- 
it in- ford of Timken introduced him as one sonal bonus based on a merit plan of 


performance beyond the deliveries. 

The salary is the same through win- 
ter and summer although the hours are 
different. In winter the men work 48 
hours, in summer 37/4. The base pay 
rate in the city for such men is $1.75 
war, it was well worth staying over an hour, and while Thomson doesn’t 
lng enough to arrange a visit to his follow this in his system, the men earn 
plant. more. The men are not in a union but 
they have a drivers’ negotiating com- 
mittee. Not all drivers are kept on de- 
liveries through the summer, naturally, 
but those laid off have a chance to work 
on oilheating installation jobs. And be- 
cause the simple conversion installa- 
tions are made on a unit pay basis the 
men can make quite a good sum if they 
want to put in long hours. 

After the drivers are paid the base 
salary they are given a quantity bonus 
of 21¢ per 100 gallons over 18,000 
gallons a week, The quantity is ad- 
justed downward in some of the thin- 
ner suburbs. 


of their dealers who had come up 
ment pretty fast. When I learned later that 
pat Mf Fueloil Sales Ltd., of which Thomson 
idall # ispresident, had built up a volume of 
10% 14 million gallons of light oil annually, 
pects J and all of that since the close of the 


Of course Canada in oilheating has 
gown like a weed since the end of 
World War II, Toronto, with 200,000 
central heating burners today, had 
probably 20,000 in 1945. But even with 
lush a market there are many com- 
panies working at it so it’s clear that 
the business didn’t just fall into the 

lps of Thomson and his associates. 
Naturally they pushed hard with 
: advertising and selling, but so do many 
‘ maller companies, so that wasn’t the 
whole answer. One thing did stand out 
very plainly. That was his treatment 
of the people in his organization, stim- 



























High Performance, high Pay 


Thomson uses a seniority system un- 
der which a man’s base salary is raised 
up to 10 years, Since the drivers work 
in territories the seniority allows the 
older men their choice of territories, 
and also their choice of trucks if they're 
suitable for the area worked. 

Perhaps the most interesting phase 
of the driver incentive program is the 
seasonal award based on merit. We 
have reproduced a typical example of 





Open loading racks are the rule in 
Canada. Insurance companies until re- 
cently have forbidden sheltered plat- 
forms. 


A. T. "Lex" Thomson, president of 
Fueloil Sales Ltd., Toronto, and secre- 
tary-treasurer of the Oil Heat Assn. 
of Canada. Thomson, previously a con- 
struction engineer, came into this com- 
pany in 1951 after buying control in 
association with Oliver H. Ferguson, 
president of Toronto Fuels Ltd., which 
is primarily a coal company, 

Fueloil Sales Ltd. goes back to the 
close of the war when Gordon Mc- 
Mehen got ahold of 8,500 oilburners 
and formed a partnership with Donald 
M. Springer, large coal operator, to go 
into oilheating. They sold the burners 
in 18 months, getting oil contracts 
which they farmed out the first two 
years. It was 1947 before they started 
in oil on their own so the present large 
volume has come in seven years. Mc- 
Mehen sold out to Springer and started 
Liquifuels, Ltd., a large terminal op- 
eration, Then Springer died in 1951 
and Thomson persuaded Ferguson to 
join with him to buy it from the estate. 

Thomson at age 35 is headed for a 
promising future as a Canadian indus- 
trialist in the opinion of his friends in 
the industry. 
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a report going to driver J. Armstrong 
for February. He got a perfect score, 
so this report illustrates the system. 

The men are graded this way by a 
management committee each month 
from November through March. If 
they win the full 100 points they are 
given first $20 and then another $10 
for a perfect score. If a man dropped 
to a 90 point score for the month he 
would get 90% of the basic $20 or 
$18. But that is all he would get be- 
cause the extra $10 would be lost. 

If a driver goes out with a dirty 
truck he loses 5 points or $1.00... 
plus the extra $10, so he really loses 
$11 if his record is otherwise clean. 

In most months about 40% of the 
drivers get a perfect score, occasionally 
as high as 60%, 

The awards are not simply handed 





Charlie Jarrett, left, manager of the heating division, talk- smaller than 600 line spaces. During February and March 
ing with R. E. Parker, chief accountant, in the heating 
showroom. At right is the company’s duct shop where it 
handles complete heating jobs including considerable new 
home work. The company sold 60 jobs in March, averages 
a thousand a year. Complete heating systems account for 


about 40% of sales. 


Jarrett is a strong advertiser, using for burners nothing 
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out at the end of each month, Instead 
they are all withheld until after the 
end of March. Then Thomson puts on 
a dinner party for the men and their 
wives and the awards are given out 
with some good natured fanfare. 

A fourth way for drivers to earn 
money is through getting new ac- 
counts, They get $5 for each oil ac- 
count; all told they bring in 300 a 
year. 

The company operates 42 trucks on 
No. 2 and range oil. They’re getting 
13 new ones this year of which 8 will 
be semi-trailers. These are Ford F-900 
cab-over type with a capacity of 4,800 
U.S. gallons (4,000 Imperial). They 
tried six semi-trailers last year and 
found they work very well where the 
territory is not too hilly. 

The oilburner service men also have 


tioning Assn. 








he used outside signs on trolley cars to feature 4 
stallation. On inquiries more than two-thirds of the sows 
are built into something larger. He gets lots of coal conver 
sion leads through the affiliated company, Toronto Fues 
Ltd. All heating salesmen are required to attend thre 
courses of the National Warm Air Heating and Aircon’ 
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Colleen Nolan, director of public 
lations and advertising. She is often 
personalized in the company’s public: 


























ity, for obvious reasons. Following Ther 
Thomson's program of working close MH zbove t 
ly and sharing the good things with HH yar st 
employees Miss Nolan merchandise 100 of 
the firm’s advertising to its people « 
illustrated in the photograph left. nent $1 
an incentive basis. Actually they ke i 
; 000 jun 
come small business men owning their 
mit... 
service trucks. The Toronto metropoli: 
haga ne man re 
tan area is divided by the company into led 
a 
18 territories. The 18 men look after i: be | 
22,000 service customers. The depart ' al 
ment employs five persons in the office. ie 


Among all these accounts are a li nike 
tle over 4,000 on annual contracts The 
These sell for $30 including all parts 
The burner is tuned up and cleaned 
once a year and then it is checked every 
60 days under the contract. 
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The service man is paid $2.75 for 
wery call he makes, excepting these 
6) day checking stops which are often 
imply courtesy calls. For these he gets 
dollar. Staying in a territory, getting 
» know the burners and their eccen- 
tricities, the men care for well over a 
thousand each. Taking the whole lot 
of the men last year, they earned an 
average of $6,201. 

The oilburner salesmen have an in- 
gative plan that is very unique, par- 
ticularly in our industry. They get 
nore, a higher rate of return, as they 
increase their volume. To start their 
income they have a fixed salary of $60 
aweek, “for security,” Thomson says. 
Thesecurity works both ways. Straight 
mmission men are too unreliable he 
fnds, for if they are really good they 
will often go south for the winter. 

There’s a commission paid over and 
above the salary on all sales. The fiscal 
yar starts May 1. For the first $35,- 
000 of sales the man gets 2%. For the 
next $15,000 its 3%, the next $15,000 
i's 4% and so on up the line in $15,- 
(00 jumps, But here’s the best part of 
it... it’s all retroactive. When the 
man reaches, say $50,000 the 3% is 
applied to the original $35,000 as well 
as the later $15,000. Thus everytime 
te reaches the next higher percentage 
bracket he gets additional commission 
on jobs he sold months before. 

The plan runs through 12 months 
and then starts over in May. Two of 

(Please turn to page 145) 


lack Tannahill, seated, is showing some 
if the other department heads details 
if the company’s automatic delivery 
system, The interested observers are, 
from the left, A, J. Atkinson, manager 
of fleet operations, Harold Sims, office 
manager, and Rupe Wright, service 

installation manager, Tannahill is 
thief dispatcher. 

Oddly enough, the system uses 75° 
sa base for degree-days instead of the 
ustomary 65°. They run them 10 
woths including June. They wouldn't 
60 back to the 65 base for anything, 
“aiming that the new system takes 
‘are of spring and fall months beauti- 
MY without having to make special 
‘culations for them. Tannahill claims 
: one operator can handle more ac- 
Phi: this way, At the winter peak 

“) use three degree-day operators on 
7000 accounts, At the end of March 
*re were only two needed. 
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DRIVER: J. ARMSTRONG 


b. 


MERIT AWARD FOR FEBRUARY, 1954 


DATE: March 24th, 1954. 


The following is a summary of a meeting of a Committee of Management, 
which has reviewed your performance through the month of February, and has de- 
termined the amount of bonus which is to be awarded to you for your conduct: 


ACCIDENTS 
The Management Committee was pleased with your driving 
record during February and accordingly awards you a full 


. NEATNESS OF APPEARANCE 


Your appearance during February was considered good, and 
for this reason you are awarded a full 


CLEANLINESS OF EQUIPMENT 

The Management Committee was satisfied with the condition 
of your truck and cab during February and you are, therefore, 
awarded 


HANDLING OF COMPANY FUNDS 

The Company’s drivers have completed another month of 
prompt, careful and accurate settlement with regard to Company 
funds, and without exception are awarded, as you are, a full .... 


ACCURACY OF DELIVERY 

You appear to realize the importance of giving sufficient atten- 
tion to your invoices thus reducing wrong fills, spills, etc., and 
for having done so, we are pleased to award you a full 


COURTESY TO CUSTOMERS 

We have tangible evidence of driver courtesy in our increas- 
ing number of accounts, and for your part in this important aspect 
of our customer relations, we are pleased to award you 


. DAILY REPORTS 


An important part in the recording of deliveries, is the driver's 
report, and the manner in which you prepared yours during Febru- 
ary warrants an award of 


SAFETY REPORTS 

We are pleased to note that you recognize the importance of 
preparing your Daily Safety Reports and thus reducing possible 
breakdowns of our fleet, and we are happy to award you 


GENERAL 

Generally, this Company’s drivers have established an enviable 
record over the past few months, and we have endeavored to assist 
you to increase the points, where possible, by pointing out each 
month where you have fallen down. The improvement is spec- 
tacular, and we are sure it will improve further which will reflect 
in the form of a larger cheque when the Company expresses its 
appreciation of the driver participation in our total customer rela- 
tions program at the end of the merit award period. Your award 
for the month of February is 


40 Points 


Points 


Points 


Points 


Points 
Points 


Points 


x 20¢ = $30.00 


A. T. Thomson, 
President. 
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Better Control tor Gas 


A Discussion of the Need for better Regulation to improve gas safety Standards 


by 
Allen J. Johnson* 


| vom POPULAR CONCEPTION of the 
current “battle of the fuels” is 
that of three large industries, coal, oil, 
and gas fighting for a market which 
any one of them could supply. This, 
however, is sheer flattery to coal and 
oil, and to coal and oil retailers, The 
true battle is one of thousands of little 
Davids fighting a large, well-organ- 
ized, well-financed gas industry. Yet it 
only took one David to slay Goliath. 

Just as it seems likely that David 
won his classic battle by: first carefully 
appraising the strength and weaknesses 
of his enemy; so is it important to fully 
understand the natural gas situation 
so that every move will have maximum 
effect. 

Less than 30 years ago, only 4% of 
the total fuel and power requirements 
of the United States were supplied: by 
natural gas; today, gas supplies well 
over 20% of our greatly augmented 
fuel and power needs, to show an in- 
crease of over seven fold. 


Gas supplies increase 


Only eight years ago the conversion 
of the “big inch” and “little inch” 
lines marked the introduction of this 
fuel into the Northeastern States; to- 
day, the amount distributed northeast 
of Washington, D. C, by three com- 
panies alone just equals the total en- 
ergy production of the entire anthra- 
cite industry. 

The Petroleum Administration for 
Defense predicted that by 1955 94% 
of all gas distributed to the ultimate 
consumer will be, or will contain, nat- 
ural gas. They further predicted that 
almost 10 million tons of new pipe 
lines will be laid in three years, Over 
70% of these new lines are to be 16” 
or over. 

In a 16” natural gas line the burst- 
ing pressure of each lineal foot is 72 
tons. Containing this force is a steel 


*Consulting mechanical engineer, Lans- 
downe, Pa. 


68 


tubing, subject to all sorts of stresses, 
strains, and shock that is usually not 
over one-quarter or three-eighths of an 
inch thick. This is only a fraction of 
the thicknesses commonly used to re- 
strain similar industrial pressures; and 
it results in factors of safety among 
the lowest encountered in mechanical 
engineering. It is not a pleasant 
thought to be living within a stones 
throw, or rather a rocks throw, of a 
monster of this size constantly strain- 
ing to be loose. 

Since the sheer strength of steel is 
much less than its bursting strength, 
even the slightest rupture, and in fact 
even a nick, can tear a pipe to almost 
unlimited lengths. Whereas, it might 
be thought that such a break would so 
relieve the internal pressure that the 
break would remain localized for the 
lack of further bursting force, it is a 
further fact that the speed of tearing 
a pipe is so much greater than the 
speed of release of pressure that the 
tear can travel for great distances be- 
fore stopping. In one instance, just for 
example, 3,000 lineal feet of pipe were 
ripped apart and strewn all over the 
countryside before being stopped by 
the reinforcing effect of a railroad cul- 
vert. 

As to the after effects of such a 
break, it would be bad enough if they 
were limited to the throwing of steel 
and rocks for hundreds of feet, but 
since a spark smaller than that from 
the smallest particle of coal that can be 
weighed is sufficient to ignite gas-air 
mixtures, fire almost inevitably follows, 
to throw geysers of flame hundreds of 
feet into the air. 

While the hazards of high pressure 
transmission are understandable, why 
is domestic natural gas considered more 
hazardous than manufactured gas 
which has been used with relative safe- 
ty for so many years? 

There are several reasons for this. 
Manufactured gas is made under con- 
ditions that absolutely limit its pressure 
to the few ounces needed for distribu- 
tion; if needed at higher pressures, it 
must be stepped up mechanically un- 


der readily controlled conditions, Ny. 
ural gas is always transmitted at hyp. 
dreds of pounds pressure and reduce) 
to a few ounces for ultimate domes 
use. Any failure in the multiplicity of 
requisite pressure reducing stations ly. 
comes extremely hazardous, For jp. 
stance, at Rochester, New York, ; 
slight fire in a reducing station devas 
tated 40 houses by releasing a line pres 
sure of forty pounds to a residenti 
district, Thin tin meters, built for 
ounces, burst; pilot lights flamed thre; 
feet in the air; closed cocks sprung 
open; and lighted flames were either 
extinguished to pour out volumes of 
gas, or flamed high enough to ignit 
the homes. 


Leaks develop 


Natural gas is drier than manufac 
tured gas, so that distribution lines 
dried at the caulked joints develop a 
myriad of leaks. Being more fugacious 
or harder to contain than manufa 
tured gas, escaping natural gas can 
travel readily underground. It often 
follows sewers or other utility line 
into cellars to demolish homes and kil 
occupants who did not even use gai 

Natural gas is normally odorles; 
and even when artificially odorized, the 
odorant has been known to filter ot 
as the gas passes through the ground 

In courts I am frequently accuxé 
of being a confirmed opponent of nt 
ural gas. This is not true. Through 
engineering reports, I have been bot! 
directly and indirectly responsible fo 
the sale of millions of feet of natutl 
gas a day. But, I am very definitely 
against unfair practices of any 
that deprive us of property without 
true redress, unsafe practices which 
are solely in the interest of privat? 
gain, and unfair competition that ae 
prives fueloil distributors of righttv 
share of business. 

To illustrate that such injustices # 
encountered, the following is by 
means hypothetical, being merely com” 
piled from literally hundreds of such 
experiences. 

(Please turn to page 146) 
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1950 Census Summary with 
Data on central Heating 


NEHALF of the occupied dwelling 
() units in the United States in 1950 
iad central heating equipment. This is 
revealed in the U. S, Summary of the 
1950 United States Census of Housing, 
ispublished by the Bureau of the Cen- 
ys of the U. S. Department of Com- 
nerce, Report H-A1. 

The Census tabulated data on 42,- 
(56,150 occupied dwelling units and 
of these, 21,191,270 were equipped 
with central heating. Note that these 
fgures refer to dwelling units and not 
xtual central heating installations. 


Multi-unit structures, for example, 
have only one central heating system 
which serves all the units in the struc- 
ture so that the number of units with 
central heating shows up as consid- 
erably larger than the number of cen- 
tral heating installations. 

Central heating proportions varied 
considerably between rural and urban 
areas and even more so among geo- 
graphic divisions, the Bureau of Cen- 
sus reports in its summary. In the 
Middle Atlantic region, 79% of all 
occupied dwelling units had central 


heating in contrast to 12% in the 
South Central region. 

The proportion of dwelling units 
with central heating gained from 
42.0% found in the 1940 Census, yet 
there was an increase of a little more 
than a million dwelling units which 
were not equipped with central heat- 
ing. The increase occurred in the South 
and West, where there was consid- 
erable building. 


Included in the Summary of Find- 
ings are tabulations of the type of cen- 
tral heating system and fuel used there- 
in for 168 standard metropolitan 
areas. These have been set up in the 
accompanying table, separated by geo- 
graphic division and then arranged 
alphabetically by city. 


American Housing—General Heating Characteristics—1950 


Based on U. S. Census of Housing, U. S. Dept. of Commerce, Bureau of Census. (Summary)—By Cities—1950 








Percent Central Heating 
Total of total Equipment Fuels Used in Central Heating Equipment Not 
Area Central Central Warm Utility Re- 
Heating Heating Boilers Air Coal Wood Gas L.P.G. Fueloil Other ported 
NEW ENGLAND Occupied dwelling Units 
OY re 525,570 82.3 415,775 109,795 229,315 1,195 47,435 1,295 232,190 10,090 4,050 
Bridgeport, Conn. ....... Si2aO 74.2 28,520 25,710 17,895 215 4,525 115 30,160 945 375 
MONS TASS, 6c ccc ee 26,760 71.4 22,685 4,075 11,360 140 1,130 70 12,130 1,685 245 
fall River, Mass. ........ 13,345 34.0 10,345 3,000 3,600 130 1,720 90 7,295 415 95 
BMPOE ICON. .0000006 78,885 78.1 58,695 20,190 25,750 290 5,095 355 44,985 1,755 655 
lawrence, Mass. ......... 19,805 53.8 17,115 2,690 Po)»: 165 1,730 65 9,870 315 105 
WEINER, osc ccccsces 21,435 60.6 16,355 5,080 10,390 175 1,130 180 8,820 485 255 
Manchester, N. H. ....... 14,905 56.9 11,145 3,760 3,475 270 605 60 10,260 175 60 
New Bedford, Mass. ..... 16,150 39.1 12,195 3,955 4,855 95 1,520 65 9,445 90 80 
New Britain-Bristol, Conn. 26,080 61.9 15,140 10,940 10,385 120 1,180 105 13,430 775 85 
New Haven, Conn. ...... 53,940 72.9 34,250 19,690 18,500 175 6,355 215 26,770 1,360 565 
Pittsfield, Mass. ........ 15,265 80.1 13,390 1,875 8,160 75 895 10 5,605 390 130 
Portland, Me. .......ee0. 26,885 77.6 21,060 5,825 13,200 295 1,020 45 E325 685 315 
Providence, R. I. ........ 123,090 58.5 106,035 17,055 40,555 490 7,965 345 69,765 3,200 770 
Springfield- ‘Holyoke, Mass. . 83,940 174.4 63,670 20,270 40,115 525 6,520 210 34,415 1,360 795 
Samford-Norwalk, Conn. 44,045 82.0 34,195 9,850 10,750 60 3,235 200 28,250 1,215 335 
Waterbury, “Sia 23,320 55.3 15,865 7,455 7,625 160 2,620 140 11,985 690 100 
Worcester, Mass. ........ 45,715 61.7 39,615 6,100 17,975 365 3,625 190 21,705 1,495 360 
MIDDLE ATLANTIC 
Albany-Schenectady- 
Tr wid N.Y. 106,350 70.3 80,200 26,150 48,705 385 9,130 310 45,205 1,710 905 
Allentown-Bethlehem 
ol re. 95,355 78.3 61,835 33,520 66,420 320 5,920 450 19,345 2,390 510 
 , Pes 32,835 82.7 12,450 20,385 26,005 95 5,915 90 470 165 95 
Atlantic | Se 33,520 84.7 27,425 6,095 12,760 270 3,790 115 15,155 860 570 
biinore, a 291,095 80.4 201,785 89,310 81,220 770 38,125 970 163,040 4,805 2,165 
boghamton, ae 42,215 80.7 14,475 27,740 27,250 205 10,055 125 3,685 650 245 
| eee ZIT, 325 70.0 65,360 146,165 120,890 930 48,855 595 33,520 5,365 1,370 
Erie, Pa, eee 41,995 69.0 8,005 33,990 23,515 385 14,940 170 1,920 775 290 
Harrisburg, ane 62,110 ‘74:2 36,375 25.139 41,255 210 5,030 280 13,305 1,660 370 
obnstown, Pa. .......... 52,150 69.8 32,800 19,350 43,050 115 6,425 330 740 1,185 305 
yaster, Seige 45,140 69.8 26,340 18,800 30,190 210 1,365 200 12,140 800 235 
New York. ‘North 
Phil _ Eastern, N. J. 3,229,760 86.8 3,029,615 200,145 1,302,200 7,980 606,320 9,880 1,199,570 55,490 48,320 
> adelphia, Pa. ........ 903,840 90.2 592,845 310,995 416,585 2,380 135,455 3,230 322,195 16,855 7,140 
itsburgh, ae 444,995 73.4 132,550 312,445 254,000 1,070 182,405 1,005 2,150 2,965 1,400 
Sea 58,315 80.3 36,545 21,770 41,060 200 3,825 180 11,155 1,700 195 
chester, N.Y, ........ 124,460 87.8 29,755 94,705 82,305 395 17,275 225 22.225 1,165 870 
“aaa 53,845 75.7 45,230 8,615 48,590 135 2,470 210 575 1,275 590 
Pace, aes 76,935 80.2 16,685 60,250 48,440 300 14,250 430 12,295 890 330 
Ui aaa 52,350 88.2 33,385 18,965 25,940 180 3,630 85 21,540 735 240 
Utica Rome, N. : ee 57,930 73.1 15,935 41,995 37,320 530 3,145 265 15,620 775 275 
uthington, D. ae 349,130 87.7 275,835 73,295 104,740 835 94,865 1,360 135,820 8,940 2,570 
f es Barre. ‘Hazleton, Pa 72,695 68.9 57,805 14,890 68,015 210 2,455 285 685 595 450 
Mington, Del. ... |... 57,180 76.6 30,490 26,690 22,415 285 4,450 255 28,565 880 330 
irs...'......... 40,115 68.8 22,245 17,870 22,135 295 3,470 125 12,600 1,305 185 
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American Housing—General Heating Characteristics—1950 


Based on U. S. Census of Housing, U. S. Dept. of Commerce, Bureau of Census. (Summary)—By Cities—1950 








Percent Central Heating ; . 
Total of total Equipment Fuels Used in Central Heating Equipment Not 
Area Central Central Warm Uulity ¥ Re 
Heating Heating Boilers Aw Coal Wood Gas L.P.G. Fueloi Other ported 
SOUTH ATLANTIC Occupied dwelling Units MIDWES 
Agnevitie NOC: sa cesee's 11,670 35.9 5,800 5,870 8,770 210 190 25 1,900 505 0 South | 
2 SS, ar 74,305 41.2 21,205 53,100 15,920 270 51,745 1,035 2,860 2,035 440 Springf 
Augusta, Ga. ........... 4,985 12.0 1,425 3,560 1,425 135 675 55 2,500 140 5 Spring 
Charleston, §. C. ........ 4,340 10.4 1,695 2,645 330 135 770 185 2,665 140 11S Springf 
Charleston, W. Va. ...... 20,410 25.0 4,770 15,640 1,345 35 «18,540 25 30-345) Terre E 
Gpamoite: No OC, fies sce 18,685 35.9 5,870 12,815 8,600 35 235 65 9,010 560 180 Toledo, 
ReID, BC. isiscss oes 7,260 20.9 1,675 5,585 2,465 20 760 100 3,560 300 55 Topeka 
Soluminus, 5a... 1.0000 000 7125 17.9 1,645 5,480 565 70 5,355 265 415 400 55 Waterlc 
Dernam. NOC. 62 002222 5.830 22.8 2,585 3,245 2,490 45 70 5 2,765 420 4 Wichite 
Greensboro-High Youngs 
Point, N. C. 14,610 29.4 5,690 8,920 6,130 115 EUS 20 1555 635 4) 
Greenville, §. C. ....6.006 7,790 17.3 2,42) 5,665 3,765 85 95 80 bP 2) i | 210 4 
Huntington, W. Va.- 
Ashland, Ky. 16,845 25.6 4,610 12,235 L275 60 15,115 65 70 220 4) SOUTH 
Jacksonville, Fla. ........ 9,160 11.0 3,205 5,955 940 290 955 350 5,450 1,035 140 Amarill 
SORE: Ce 5.955 16.2 1,820 4,135 560 45 4,920 100 260 100 0 Austin, 
SG Ur 5,020 3.3 4,450 570 370 165 1,450 505 435 1,280 815 Baton R 
Norfolk-Portsmouth, Va. .. 43,870 39.2 28,885 14,985 18,145 90 2,095 200 22.250 795 295 Beaumo 
Orando, Fla. 6.00 e000 4,500 12.8 805 3,695 135 225 1,000 205 2,480 365 90 Birming 
LUISE Se SS ¢ 11,395 35.0 5,280 6,115 4,030 65 180 60 6,265 750 4S Chattan 
Richmond, Va. ......... 46,475 S157 33,365 13,110 19,155 130 4,465 130 21,310 960 325 Corpus 
POONOKE Va. icccce coos 21,380 59.7 11,905 9,475 14,590 80 950 20 5,180 430 130 Dallas, 
Savannah, Ga. .isincccce 3,905 9.2 1,205 2,700 425 120 1,150 255 1,770 140 4S El Paso 
Tampa-St. Petersburg, Fla. . 12,150 9.4 4,050 8,100 330 300 2,830 310 7,440 fie 165 Fort W 
Wheeling, W. Va.- Gadsder 
Steubenville, O. 58,465 58.8 7,470 50,995 42,220 165 14,305 180 425 885 285 Galveste 
Winston-Salem, N. C. .... 12,930 33.3 3,290 9,640 6,210 130 130 85 5,440 855 80 rer 
ackson, 
Knoxvill 
pte 
xingt 
MIDWEST Little Ri 
Beton, OM 255 vee ess 98,580 83.4 10,585 87,995 41,935 215 51,015 185 3,635 1215 380 Louisvill 
Bay City, Mich. ......... 13,945 56.3 2,979 11,370 9,215 120 3,010 70 1,405 50 15 Lubbock 
Canton, Ohio... 67,060 83.9 6,090 60,970 46,225 115 18,080 130 1,680 660 170 Memphi 
Cedar Rapids, Iowa ...... 22,305 70.5 3.210 19,095 11,355 300 5,900 185 4,170 320 1% Mobile, 
fo WTS) Te || Sr a Woe Ae Ae ee 76.9 832,635 389,880 814,375 2,995 194,920 7,730 174,075 18,045 10,375 Montgor 
Cincinnati, Ohio ........ 194,465 71.5 53,220 141,245 108,450 615 74,845 900 6,600 1,930 1,125 Nashvill 
Cleveland, Ohio ......... 346,660 81.6 89,860 256,800 169,325 860 159,695 680 11,915 2,320 1,86 New O; 
Columbus, Ohio ......... 98,045 70.2 10,810 87,235 54,445 145 39,890 60 2,870 215 410 ante 
Davenport, lowa-Rock . Son Ang 
Island-Moline, Il. 52,615 VI14 9,955 42,660 37,510 170 9,200 260 4,820 425 230 Shr Ant 
eta. SIRE” 6 a's c's 0% 0 85,495 66.3 12,385 73,110 45,310 245 32,745 350 AD p | 945 645 Tu 
MRTEINIE SEUNG ows 0 ceipibew asa 21,580 71.0 3,465 18,115 16,665 65 2,710 40 1,660 360 80 am ¢ 
Des Moines, Iowa ....... 53,080 76.8 9,525 43,555 28,990 245 15,415 305 7,520 405 200 Wick? | 
bere ae (te re 648,605 79.2 226,425 422,180 362,090 1,475 184,650 1,385 -86,725 8,635 5,645 ichita 
Duluth, Minn.- 
Superior, Wis. 47,530 63.6 22,450 25,080 31,290 925 3,270 195 7,850 3,585 a1) 
Evansville, Ind. «.<.<sses 25,985 55.2 4,220 21765 20,345 60 3,440 140 1,570 345 85 peasy 
LES Re O70 hae 55,505 71.6 6,060 49,445 33,480 160 7,785 120 13,345 395 - MOUNTA 
Fort Wayne, Ind. ........ 40,870 75.5 4,660 36,210 27,945 395 5,565 145 6,350 340 “ nbuque 
Grand Rapids, Mich. ..... 61,290 5 8,765 52025 32,465 555 20,965 210 5,770 1,045 . aoe. 
Green Bay, Wi6C.. 6.00 6:0 17,075 66.0 3,265 13,810 12,565 305 1,245 140 2,420 320 ‘0 Ysa 
Hamilton-Middletown, Ohio 25.530 - 62.7 3,425 22105 19,275 85 3,700 95 1,915 350 a phoenix, 
Kansas City, Mo. ........ 182,645 8 i 53,180 129,465 41,330 735 124,760 970 9,830 2,785 at re | 
Indianapolis, Ind. ....... 117,070 70.9 24,345 92,725 84,750 275 10,335 ZL 18,805 1,785 ‘§ alt Lak, 
Peckson; WUCR.. 6 os600 020s 21,840 72.0 2,410 19,430 14,205 365 3,570 75 3,165 375 
Kalamazoo, Mich. ........ 27,480 75.7 2,990 24,490 15,505 160 3,930 60 7,430 315 if 
RPNGEND. WHISC; <vccecd ss 17,885 81.1 4,250 13,635 13,590 100 765 i ye] 3,135 235 105 aoc 
Lansing, Mich. ....0.. 6 36,050 74.8 5.885 30,165 21,360 330 7,285 35 6,355 380 m -IFIC 
Se er 15,450 60.5 2,305 13,145 10,495 90 3,240 45 1,200 310 r Fresno, ( 
SatGONT NED: (ss ~-0.5100'sa's 28,410 80.0 5.545 22,865 5,940 125 19,785 215 1,850 345 i Log Angi 
Lorain-Elyria, O. ........ 32,220 79.0 5,495 26:725 17,055 145 11,820 145 2,505 435 of etland, 
Madison, Wisc. .....+++- 36,040 78.8 12,040 24,000 17,035 650 2,010 340 15,495 415 940 Sacramer 
Milwaukee, Wisc. ........ 205,505 82.9 72,715 132,790 149,160 615 21,680 370 30,375 2,365 1970 7 Bers 
Minneapolis-St. Paul, Minn. 262,325 80.8 135,620 126,705 99,105 1,110 77,430 1,305 78,655 3,150 0 ee Dies 
TET: Ca rae a 14,070 51.9 1,985 12,085 9,985 90 1,560 25 1,950 240 ‘of _ Fran 
OSS GS |S 79,335 i Pe 17,560 61,775 34,035 370 25,445 420 17,325 1,115 190 Sen Jose. 
NN SoG Seite 53.755 72.9 8,450 45,305 39,860 180 9,505 105 3,565 350 5 cattle, ; 
GEIR WABCO, . s\6 60% 401005: 24,700 79.0 5,395 19,305 17,545 110 1,965 60 4,730 205 rf spokane, 
LORDS RS | a i 32,470 76.0 4,635 27,835 21,190 260 5795 100 6,740 270 100 pickton, 
Saginaw, Mich. .......... 22,520 53.0 5,405 17415 13,935 335 4,690 100 3,145 215 100 acoma, 
St. Joseph, Mo. .......... 16,995 60.0 2-720 14,275 5.355 60 9,245 125 1,840 270 38 
SEE OTT. er 332,150 68.6 108,055 224,095 220,220 1,025 73,465 1,740 «+ 28,650 3,715 Th Total of 
Sioux City, Iowa ........ 23,499  °75.3 3,945 19,550 11,935 145 5,180 160 5,835 i 50 UNITED | 
Sioux Falls, S. D. ........ 13,875 67.8 1,655 12,220 6,000 100 5,795 130 1,605 19 : 
Jul 
70 Y 


1954 
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American Housing—General Heating Characieristics—1950 


Based on U. S. Census of Housing, U. S. Dept. of Commerce, Bureau of Census. (Summary)—By Cities—1950 


Area 


yipwest (Cont.) 


South Bend, Ind. .... 
Springfield, Ill. ...... 
Springfield, Mo. ..... 


Springfield, Ohio 


Terre Haute, Ind. .... 


Toledo, Ohio 
Topeka, Kans. 


Waterloo, Iowa 


Wichita, Kans. ...... 


Youngstown, Ohio 


SOUTH CENTRAL 


Amarillo, Tex. ...... 
[SS 
Baton Rouge, La. .... 
Beaumont-Port Arthur, Tex. 
Birmingham, Ala. .... 
Chattanooga, Tenn. .. 
Corpus Christi, Tex. ..... 
LS ae 
LS 


Fort Worth, Tex. 


Gadsden, Ala. ....... 


Galveston, Tex. ..... 


Houston, Tex. 


Jackson, Miss. ....... 


Knoxville, Tenn. 


CS SS 
Lexington, Ky. ...... 


Little Rock-North 


Little Rock, Ark. 
louisville, Ky. ...... 


Lubbock, Tex. 
Mobile, Ala. 
Nashville, Tenn. 


New Orleans 


San Antonio, Tex. 


Shreveport, La. ...... 


Tulsa, Okla. 
Waco, Tex. 


MOUNTAIN 


Albuquerque, N. M. 


enver, Colo. 
Ogden, Utah 
hoenix, Ariz. 
Pueblo, Colo, 


PACIFIC 

Fresno, Calif. 
Los Angeles, Calif. 
Portland, Ore. 
Sacramento, Calif. 


%an Bernardino. Calif. 


San Diego, Calif. 


Yan Jose, Calif. 
Seattle. Wash. 

Spokane, Wash. 
Stockton, Calif. 
acoma, Wash. 


Total of 168 Cities 


UNITED STATES 


eeeeeves 
eevee 


Memphis, Tenn. .. ' 
Montgomery, ‘Ala. an 


Oklahoma City, Okla 
San Angelo, Tex. .... 


CO CE 6 ee 0 
Cees ees 


dan Francisco-Oakland. Cal. 


Percent 


Central Heating 











Total of total Equipment Fuels Used in Central Heating Equipment Not 
Central Central arm Utility Re- 
Heating Heating Boilers Air Coal Wood Gas L.P.G. Fueloil Other porte. 

Occupied dwelling Units 
45,005 76.6 4,990 40,015 33,045 175 2,435 70 8,465 615 200 
28,535 70.9 6,225 22,310 20,290 95 5,370 125 1,415 975 265 
12,765 39.1 1,810 10,955 5,005 75 5,700 435 1,405 100.; 45 
17,815 pp wy 1,915 15,900 10,815 30 5,530 55 1,045 240 100 
20,350 61.2 2,085 18,265. 17,695 90 1,300 65 840 305 55 
79,005 69.0 18,555 60,450 37,695 85 26,550 215 13;253 845 360 
21,830 67.4 2,170 19,660 3,190 110 16,955 210 860 290 215 
21,695 74.8 2,965 18,730 14,425 180 1,410 60 5,530 60 30 
41,615 60.9 5,840 35,775 1,810 110 37,770 435 580 655 255 
114,460 79.3 10,300 104,160 80,125 410 30,455 245 2,065 750 410 
10,565 40.2 795 9,770 65 45 10,260 80 30 45 40 

4,430 10.6 985 3,445 120 60 3,995 120 60 35 40 

5,585 13.6 1,195 4,390 50 85 4,965 320 25 95 45 

6,470 11.6 2270 4,200 70 a 6,025 100 80 115 25 
39,015 25.7 11,180 27,835 18,840 95 18,100 430 1,065 315 170 
14,765 21.9 3,835 10,930 12,145 110 415 60 950 980 105 

D2 11.9 2,430 2,695 80 65 4,630 245 10 75 20 
33,410 18.4 10,170 23,240 405 145 31,285 995 100 295 185 
13,385 28.9 3,950 9,435 135 45 12,500 75 245 315 70 
17,250 16.1 5,615 11,635 Zan 170 15,795 595 105 140 150 

3,060 12.4 370 2,690 Wh 50 2,000 80 90 75 10 

3,995 12.6 2,680 1,315 65 35 3,755 70 20 25 25 
43,070 18.8 19,870 23,200 755 190 41,230 350 70 170 305 

8,995 24.7 2,425 6,820 75 50 8,660 80 10 30 90 
26,115 29.8 7,480 18,635 22,605 105 140 15 1,290 1,720 240 

495 3.9 475 20 l 10 445 5 10 — 10 
11,060 41.6 3,190 7,870 3.225 ae 7,440 40 185 105 40 
16,375 29.9 3,140 13,235 135 125 15,590 350 aD 30 70 
81,275 49.5 18,090 63,185 48,095 490 25,165 480 6,125 445 475 

6,610 23.6 645 5,965 30 20 6,295 210 10 30 15 
73,109 42.0 19,900 35,205 2,420 yo | 50,605 253 820 555 225 

9,830 16.0 935 8,895 325 390 7.455 640 850 120 50 

9,210 24.8 1,470 7,740 625 20 8,295 70 75 100 25 
31,140 35.8 6,090 25,050 23,935 60 4,450 25 865 1,595 210 
38,930 20.1 LL,TS5 yf fl | 630 310 35,300 395 1,730 330 235 
31,810 32.0 5,405 26,405 250 110 30,790 185 40 260 175 

1,045 6.3 180 865 30 35 885 35 PD 10 25 
17,615 13.9 9,150 8,465 290 y As | 15,990 700 150 145 85 

4,935 10.8 2,245 2,690 100 25 4,710 pA 5 15 55 
33,510 43.6 4,360 29,150 340 105 32.540 150 30 135 210 
3,300 9.1 1,510 1,790 60 45 2,925 85 60 90 35 

3,160 12.3 1,005 pa | 40 15 2,995 35 35 60 20 
19,245 48.9 | Py 69: 17,510 295 70 18,270 325 95 100 90 

125,615 73.9 34,435 91,180 15,235 340 104,545 1,635 2.400 725 735 
¥2.720 54.4 2,570 10,150 5,785 30 6,335 35 335 155 45 
21,985 23.8 3,790 18,195 120 105 20,200 530 475 430 125 
13,100 54.2 1,800 11,300 2,965 20 9,705 135 140 100 35 
56,815 73.0 13,005 48,810 19,550 245 33,325 165 2,025 1,245 260 
32,900 42.0 2,990 29,910 225 210 28,925 1,995 700 735 110 

640,180 44.9 95,790 544,390 5,255 2,640 610,305 4,505 6,660 8,185 2,630 

129,975 5 BE 24,560 105,415 10,825 13,615 13,470 255 77,225 13,895 690 
40,590 50.0 3,950 36,640 195 yy) 37,675 830 750 815 100 
24,385 29.1 2,955 21,430 230 180 21,930 480 1,050 395 120 
60,525 36.5 8.210 52,315 620 335 30,535 «1,735 6,005 1,030 265 

431,195 GL:7 112,835 318,360 4,405 1,660 396,225 2,425 15,595 8,005 2,880 
50,720 60.0 3,885 46,835 225 240 47,500 995 920 700 140 

148.195 63.8 46,220 101,975 24,730 2,130 6,550 285 105,315 7,830 1,355 
40.805 60.4 10,855 29,950 26,865 1,190 635 50 9,275 2,385 405 
24.025 42.1 2.350 21,675 120 115 21,460 1,245 570 460 55 
32.745 42.3 8,260 24,485 6,79F 2,319 565 65 20,500 2,430 275 

15,872.720 65.7 8.399,145 7,474,110 6,914,780 74,670 4,692,465 76,235 3,703,945 279,750 130,875 


“2 seb hOt.270 


9.890.300 11,300,970 9,636,730 261,330 5,726,785 170,315 4,831,745 404,585 159,780 



























First Lady ot Sales 


Twenty Years of oilheating Selling earns 


the Title for Mrs. Catherine Y. Woodbury 


by 
Ray Reynolds 


wre THE JUDGES announced 
the winner and little Catherine 
stepped up to take her bow and receive 
her awards for wining the 1919 Popu- 
larity Contest of Bethlehem Steel 
Corp. in Boston, the Chairman of the 
Committee asked the frightened little 


teen-age girl what she wanted to. 


do most and she said breathlessly, “I 
want to sell oilburners.” The Chair- 
man scowled for a minute and said, 
“Nix on that, they ain’t even invented 
them things yet, so I'll have to send 
you off to Paris on a sight seeing tour 
all expenses paid.” 

History records that Catherine did 
just that. She packed up all her honors 
and blue ribbons, if that’s what they 
give Popularity Contest winners, and 
she went to Paris. She had a big time, 
bought Paris gowns and knick-knacks 
and returned home a few weeks later. 
Not long thereafter she married a nice 
young fellow by the name of Wood- 
bury and started right in making his- 
tory all over again. 

However, her ambition to become an 
oilburner salesman or saleslady had to 


Transition: Catherine Y. Woodbury 
as a dance instructor some ‘years ago 
became the successful oilburner sales- 
man in the middle picture. 
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wait for some 17 long years before i 
could be realized. While she was wait. 
ing for the oilburner to be perfected 
so it could bring its great blessings t; 
mankind, Mrs. Catherine Woodbury 
just had to do something. Of course 
being Catherine Woodbury, whatever 
she did it had to be different, so she 
opened a Dance Bungalow. Ever hear 
of a Dance Bungalow? Well we have 
a suspicion that she not only invented 
the business but the name for it as well 

It seems that Catherine liked to 
dance and when she was in her teens 
her Mother did not permit her to yo 
to public dance halls, said it was not 
becoming a girl of good breeding 
When Catherine was older and mar 
ried and got the urge to start a busi 
ness, she opened a Dance Bungalow— 
a place where parents would permit 
their boys and girls to assemble in small 
groups and dance under Catherine's 
watchful eyes. 


Taught Dancing 


For several years Catherine taught 
the young people how to dance, made 
them members of the Club and 
chaperoned them. Catherine made 
money and the kids and Catherine al 
had fun. Then one day Catherine wi 
had never been afraid of anything be 
fore in her life, got “scared.” She 
heard that the people of the Unite 
States of America had voted to repe#! 
prohibition and, not having had ay 
appreciable experience with “liquid 
lightning” and fearing that she W# 
not man enough to supervise and ot 
trol the energy of youth and the ki 
of old John Barleycorn at one and i? 
same time, she threw in the towel a 
that was the end of the Dance Bung 
low. 3 

All of this happened just in tim 
too, because about this time in the lite 
of Catherine Woodbury a great eves! 
took place, The Woodburys had # 
oilburner installed in their home 
Mrs, Catherine Wocdbury has ™% 
been the same since, Being a lady firs. 
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ay that other people were not quite 
in their right minds, but she did con- 
$de to us that for weeks and weeks 
:fter they got their oilburner she kept 
ioking at other folks who still shov- 
ded coal and wondered to herself if 
those people really had all their but- 
tons, 

To her way of thinking this was 
the greatest invention since the tele- 
shone and the Dance Bungalow and 
he became obsessed with the idea that 
wery home should have one, She 
tarted telling people, telling all of her 
fiends who did not seem to know 
what was going on in the world of 
\yxurious living, and she kept on tell- 
ing them over and over again until 
me of her friends commissioned her to 
hwy an oilburner for them. She went 
tothe Ballard Company and arranged 
to have the burner installed for her 
friends, When the job was finished, to 
ter great surprise the Ballard Company 
ent her a commission check. 

Well, that did it. Mrs. Catherine 
Woodbury was an oilburner sales- 
woman, probably the first one in Amer- 
ia, Apparently it had to be, for you 
an't meet her and view her at work 
inher fine place of business without 
feeling that it must have been destined 
fom birth, Mrs. Woodbury entered 
the oilburner business displaying the 
ame imagination that characterized 
ter earlier business venture. 


Started out for Herself 


Instead of going to work as a com- 
tission saleswoman for Ballard, she 
‘ontracted to buy the burners at whole- 
ule and arranged with an installation 
tan she knew to install them. This 
ttabled her to earn considerable more 
Per job than would have been the case 
tad she refused the responsibility of 
tutallation and worked as a commis- 
tion saleswoman. 

The first year she sold 18 jobs, not 
‘lot but a start, and she learned 
Plenty, One thing she learned was that 
the business requires some technical 

owledge, that conviction and en- 

‘slasm were not enough, This dis- 
he however, did not discourage 
“ts. Woodbury in the least. She 
Ptomptly enrolled in an MIT extension 
“ure in heating and proceeded to 


st and all the time, she would never 





acquire the engineering knowledge she 
needed. She continued this course of 
study evenings over a five-year period. 

During her early years in the oil- 
heating business Mrs. Woodbury in- 
creased her sales steadily and at the 
same time built a considerable fueloil 
gallonage as a commission agent with 
one of the large oil companies, This 
was beginning to pay her a nice return. 
Then she discovered, as most people 
do in business, that nothing is static 
and change is inevitable when her sup- 
plier advised her that he was going 
to have to cut her commissions. It is 
in the record of the industry that many 
people having been faced with a simi- 
lar situation have simply put it down 
as a bad break and went along as be- 
fore. But we assume that they were the 
tired people and Mrs. Catherine 
Woodbury apparently never had time 
to get tired. She started to figure and 
talk to friends and friends she had, too, 
a great many of them, including the 
Massachusetts Oil Heat Association 
and others. 

The Massachusetts Oil Heat Asso- 
ciation is made up of oilburner and 
fueloil dealers from a wide area around 
Boston and Mrs. Woodbury always 
had been an active member. When 
she explained her problem to her 
friends in the business (competitors 
nonetheless) they told her that all that 
was needed was a fueloil truck and lots 
of courage. Well, Mrs. Woodbury 
had the courage, her friends had the 
trucks and they came forward with 
offers to sell, loan or give her a truck 





or deliver oil to her customers, The 
result was that she bought a truck and 
was in the fueloil business. 

In recounting her experiences dur- 
ing those dark and difficult days she 
remarked, with some emotion, “Do 
you see why I like trade associations? 
Without the counsel and assistance of 
the friends I made at the MOHA I just 
don’t know what would have happened 
to me. They were all wonderful and 
I will never forget them.” As a re- 
sult of her experience, she is today the 
staunchest kind of supporter of both 
the MOHA and the Oil Heat Institute 
of New England and is serving on the 
educational committee of the latter or- 
ganization at the present time, Pre- 
viously she had served OHI of New 
England as president for one term and 
the MOHA for two years as secretary 
and six years as member of the board 
of directors. 

Today the C. Y. Woodbury Com- 
pany, Quincy, Massachusetts, is a 
highly successful oilheating dealership, 
housed in a modern building of excel- 
lent location. It contains one of the 
finest showrooms in the area, display- 
ing a variety of boilers, furnaces and 
oilburners. Offices, service department, 
warehouse and truck storage also are 
located under the same roof. 

The Woodbury company is known 
throughout the Quincy territory as a 
first class institution, capable of han- 
dling any kind or type of domestic or 
commercial oilheating installation and 
this reputation has existed for a long 
time. As far back as the New York 
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The sons—Glen and Curtis Woodbury now help their mother manage the 
business: Glen manages the fueloil department and Curtis is in charge of service. 





World’s Fair days, recognition of the 
company’s engineering ability was 
shown when the Howard Johnson 
restaurant chain awarded an $80,000 
heating contract to the Woodbury 
Company for the installation of the 
heating system in the Howard Johnson 
World’s Fair restaurant. 

In the years that followed the 
Woodbury Co, installed heating plants 
of every type and description in 72 
different Howard Johnson restaurants 
in several states. At one time, the com- 
pany had crews working in Maine, 
Massachusetts, New York and New 
Jersey. 

There are about 20 full time em- 
ployees and Mrs, Woodbury will tell 
you with a glow of honest pride that 
Alexander Dickie, that fellow who in- 
stalled the first oilburner she ever sold 
way back in 1933 is still with her as 
her chief engineer. Mr. Libby, one of 
her sales engineers, has been with her 
since 1937 and Mr. Milbury has been 
a steady employee since 1935, 

She also has some employees who 
are much younger than those men- 
tioned and better looking, too. I refer 
to those highly attractive young ladies 
who man the front office and smile at 
you so sweetly when you first enter 
the establishment. 

The company now operates three 
fueloil trucks and is preparing to add 
a fourth truck, 
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That really is the story of the Wood- 
bury Company unless one wants to 
elaborate on the company’s president. 
But, if we attempted to do a real 
biography, we would be at this job a 
long time trying to tell the complete 
story of the accomplishments of Mrs. 
Catherine Woodbury. 

Until now we have overlooked an 
historical fact in the life of Mrs. 
Woodbury that she would never for- 
give us for. While she has been busy 
these many years building and operat- 
ing a very substantial business, she still 
has found time to be a mother. And, 
just a little proudly she will introduce 
you to her sons if you should stop by 
there some day. 

Her sons, Glen, 32, and Curtis, 26, 
both recently of the United States 
Navy, are now giving mother a hand. 
Glen manages the fueloil department 
and Curtis is in charge of service. As 
you talk to these fine young men you 
get the impression that in spite of all 
the time that the business has claimed 
out of mother’s life that somehow she 
found time to do a lot of “raising.” 

As we come to the conclusion of 
this narrative about Mrs. Catherine 
Woodbury, “Her Life and her 
Works,” our mind goes back to the 
concluding hour that we spent with 
her. We sat at luncheon in a rather 
fashionable restaurant and dropped the 
subject of business and were just visit- 
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ing about things in general. It occurred 
to us that we were being completely 
absorbed by a tremendous personality 
one that embodied high intelligence, a 
keen business sense, physical and men, 
tal energy, and an underlying strain 
of gaiety and good humor. We gath. 
ered our courage and asked her point 
blank how old she was. With a tilt of 
her head and a little smile she said, “Oh, 
fifty plus.” We promptly dropped the 
subject for it did not really matter now 
because we were sure we knew ap. 
proximately how many years it takes 
for nature to produce such a delight 
ful and gracious lady. 

*, 
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Housing Starts up 


14% during April 


STARTS of privately-owned housing ad- 
vanced in April to the highest level 
for a month in more than 34 years, A 
14% rise from March, reported in pre- 
liminary estimates of the U. S, Labor 
Department’s Bureau of Labor Statis 
tics, brought the total of new dwelling 
units begun in April to 110,000, of 
which 109,100 were privately-owned, 

Seasonally adjusted, private starts 
have been at an annual rate of well 
above 1,100,000 for the past three 
months and the rate during April (1, 
159,000) was the highest for any April 
except 1950. During the first quarter 
of 1954, privately-owned dwelling unit 
starts totaled 341,400 units, almost 
equalling the total for the first four 
months of 1953, An 80% slump it 
public housing brought total nonfarm 
housing starts down 6% to 346,000 
units. : 

Final reports for 1953 show that ly 
103,800 new permanent nonfarm 
dwelling units were started in 19%, 
compared with 1,127,000 in 1952 and 
1,396,000 in the peak year 1950. A 
13% rise in private apartment build 
ing last year almost offset moderate de 
clines in new 1- and 2-family housing 
so that total private dwelling units be 
gun in 1953 were 1,068,300, virtually 
the same as 1,068,500 in 1952. | 

Public housing as a whole decline? 
from 58,500 units in 1952 to 35,50 
in 1953. 
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by 
J. R. Lewis 


TIS QUITE safe to assume that, to 
] the average home owner, the term 
irconditioning means summer cooling 
perhaps with some of the advantages 
of dehumidification for greater comfort 
in “sticky” hot weather. These are 
the noticeable benefits to the public 
who pay brief visits to the theater, 
restaurant or retail shop where they 
have learned to enjoy airconditioning. 

But it is more important to note that 
the experienced businessman who owns 
the property and who pays for the 
airconditioning has a variety of rea- 
ons for making his investment. In 
exactly the same way, an alert dealer 
an show a home owner the several 
important reasons why he should give 
grious consideration to all-season air- 
onditioning. Recognizing this, the 
equipment manufacturers are now 
counting heavily on his assistance for 
the expansion program on which they 
ar, and will be spending large sums 
of money. 


Varies with Climate 


The relative importance of the sev- 
tal reasons for deciding to own all- 
yaar airconditioning naturally varies 
with the climate. Airconditioning en- 
gineers generally treat this country as 
taving 15 different climatic regions. 
Regardless of this fact, the basic prin- 
tiples are readily understood when 
they are pointed out to those who have 
Wed in a particular climate for more 
than 12 months, 

Quite naturally, the greater the 
wed for adding heat in winter, the 
Nore important it becomes to take pre- 
‘utions that will provide adequate 
‘umidification, This is necessary for 
he Protection of health because heated 
ithas very low relative humidity, and 
He More heat that must be added, the 
Ne: the humidity will descend. Doc- 
he are in agreement that human health 
Sadversely affected by humidity well 
“lo 25% because such air has a 
‘armful drying effect on human 


Profits in Cooling 


Part V. How to select the airconditioning system for the Job 


breathing passages, It is often more ap- 
parent on the furnishings, plaster and 
wooden structure of the home which 
will shrink for exactly the same rea- 
son. Moderate temperatures and win- 
ter humidities between 30 and 40% 
are ideal for comfort, for health and 
for the best wearing qualities of fabrics 
and furnishings which have a normal 
moisture content that is subject to 
change due to variations in the humid- 
ity of surrounding air. 


Dehumidification Important 


On the other hand, in summer, the 
relative importance of dehumidifica- 
tion along with cooling are equally 
important, Fortunately they can be ac- 
complished at the same time with mod- 
ern refrigeration equipment. Further- 
more, the dealer who is prepared can 
offer his prospects an interesting vari- 
ety of alternatives to accomplish the 
right type of residential conditioning 
system. The final selection probably 
will depend upon the type of heating 
system that has already been provided 
or will be provided. The available sys- 
tems to accomplish cooling and de- 
humidification include: 

1. The air-cooled window unit now 
available in a wide variety of sizes and 
for simple installation, regardless of the 
type of windows, It is usually imprac- 
tical to condition any more than the 
room in which a window aircondition- 
ing unit is installed. Furthermore, it is 
important that the dealer investigate 
available wiring facilities before sug- 
gesting one or more window aircondi- 
tioning units, Frequently the wiring is 
not capable of safely taking the elec- 
tric load. 

2. Factory assembled one ton and 
larger air-cooled units which incorpo- 
rate independent sets of fans to (a) 
circulate conditioned air into one or 
more rooms through a short duct sup- 
ply and return system and (b) recir- 
culate outdoor air to the built-in con- 
denser compartment. 

3. A partial cooling system installed 
as a part of a central duct system along 
with dampers that are arranged so that 


all of the limited cooling capacity will 
accommodate a few rather than all of 
the occupied rooms. 

4. A cooling system on a central 
duct system that has been sized to ac- 
commodate all of the rooms. 

Manufacturers who have made nu- 
merous surveys anticipate that, by far 
the biggest unit volume and dollar vol- 
ume of residential airconditioning 
business for the present season is ex- 
pected to come from the window air- 
conditioning unit. The advantages are 
numerous including low first cost, 
flexibility, low cost of opertaion and 
portability. Furthermore, this method 
is equally suitable to new or old homes 
and is entirely independent of the heat- 
ing system. 


Better Value possible 


Nevertheless, there are increasing 
possibilities for a dealer to give better 
value with the type of system de- 
scribed under point 2 above that are 
worthy of careful study. Note that old 
homes as well as new homes can be so 
equipped. The method does not de- 
pend upon existing heating ducts and 
is, therefore, a very nice complement 
to a wet heat system. However, duct 
work used exclusively for cooling can 
be expected to be costly, particularly on 
finished buildings. Therefore, to make 
this system practical, the contractor 
must find satisfactory cooling equip- 
ment space adjacent to the group of 
rooms which are to be conditioned. As 
an example, attic space is usually advis- 
able in a conventional two-story resi- 
dence and short runs with ceiling out- 
lets can easily accommodate all of the 
second-floor bedrooms. Basement or 
utility room space is generally available 
for the cooling equipment that is large 
enough to condition one or two first- 
floor rooms, Always remember that 
transmission of noise can become a 
problem and for this system, as well as 
for others, care must be taken to pro- 
tect against transmitting vibration or 
machine sounds. Furthermore, avail- 
ability of required power is always an 
important consideration before estab- 
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lishing final cost figures. With this, 
or any, air-cooled refrigeration appli- 
cation, it is best to estimate at least 
1.5 h.p. for each ton of cooling effect 
that will be needed. 

The third alternative is adaptable 
only to warm air duct systems, Using 
partial cooling and partial summer air 
circulation will probably require spe- 
cial fan consideration for the particular 
zone to be accommodated. The logical 
separation point is to take living and 
dining room day loads and to have the 
bedrooms conditioned by the same 
equipment when other rooms are not 
occupied at night. The biggest advan- 
tages are naturally, low cost for equip- 
ment and low cost of operation. There 
must be some question, however, as to 
whether a proper degree of comfort can 
be reached by the occupants when a 
few, but not all, of the rooms are con- 
ditioned. Probably a number of buyers 
will accept and even enthuse over re- 
sults which others would insist did not 
meet their expectations. 


Fastest growing System 


The fourth system is, without doubt, 
the fastest growing and should, there- 
fore, offer best potential dollar volume 
of business for the indefinite future. 
In a previous article of this series, the 
equipment components have been de- 
scribed, As yet, however, nothing has 
been mentioned about the all-impor- 
tant duct details upon which overall 
success most assuredly is dependent. 

For any heat or cooling job, a duct 
system that is not designed properly 
will make it impossible for even the 
best equipment to provide good results. 
Temperature that is wanted will not 
be achieved if a too small duct pre- 
vents circulation of a reasonable air 
quantity, Noise and vibration will be 
serious if duct velocities are wrong or 
if the central plant is not isolated from 
the drum effect which can be generated 
in metal ducts. Reasonable first cost 
will be impossible unless the ducts are 
no longer and no more numerous and 
no larger than required for good re- 
sults. Operating costs will be unrea- 
sonable unless ducts are insulated to 
prevent losses to adjacent spaces that 
are not conditioned. Costly mainte- 
nance can result from corrosion of 
metal ducts exposed and sweating be- 
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cause their temperature is lower than 
the dew point of surrounding air. Eye 
appeal and furniture arrangements 
may have to be poor if ducts and dis- 
tributing grilles are not properly 
placed. None the less, it is well estab- 
lished that a dealer capable of doing 
a good heating duct installation has 
very few new pitfalls to avoid. In spite 
of the fact that some of the theory 
is complicated, there are today plenty 
of simplified tables which make the 
engineer’s duct selection problem a 
good deal more simple than it was in 
the past. 


Velocity always Impeded 


Naturally, as air travels through a 
duct, it will always have its velocity 
impeded because of the wiping effect 
or friction on the duct surface. In a 
straight run of fixed size duct work, 
there can be no reduction in velocity 
as long as the air flow (cfm) is con- 
stant. Therefore, to measure the 
amount of friction effect, the air static 
pressure readings which can be taken 
along the duct run are used, The term 
static pressure may be considered as 
the pressure of the air in the duct 
which is endeavoring to enlarge the 
confined volume. This pressure is read 
with a static pressure draft gage as 
shown in Figure 1. The amount of 
pressure depresses a fluid on a cali- 
brated scale converted to give readings 
which are equal to inches of water 
which is the standard unit of measure- 
ment for this class of work. Note that 
static pressure always is maximum at 
the fan discharge where the resistance 
to flow is zero, At the far end of the 
duct run where resistance to flow is 
maximum, the static pressure is zero. 

An additional component of the 
total air pressure in a duct is the force 
required to create the velocity and to 
create the changes in direction which 
the air must make as it passes through 
the duct system. This pressure is fre- 
quently referred to as the dynamic or 
velocity pressure. It may be measured 
with draft gage instrument similar to 
that shown in Figure 2. This particular 
gage reads the total pressure on one 
side of the scale and subtracts static 
pressure on the opposite side of the 
scale in order that the dynamic or 
velocity pressure can be separated. 
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A fair understanding of this gmalj 
amount of theory should help the cop, 
tractor to more quickly apply any of 
several simplified methods for sizing ais 
ducts. Manual 7 of the National Warm 
Air Heating & Air Conditioning Aggy 
ciation has a method which should kk 
familiar to anyone in this work, The 
document clearly shows combinations 
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Figure | —- Type of draft gage and 
method used to measure the static pres 
sure at any point in a run of duct, 


for trunks, branches, risers and regis 
ters based on experience. This may kk 
considered very dependable informa 
tion for quality residential work, To 
use the tables, it is only necessary to 
calculate room Btu heating loss, the 
length of duct from furnace bonnet 
to boot and the equivalent duct length 
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Figure 2 — Type of draft gage and 
method used to measure dynamic or 
velocity pressure. The static component 
is subtracted from total pressure 0 
the air as it travels through the duct 
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for the required number and type 
fittings in the duct system. 

Duct sizes may be selected for cool: 
ing systems with the same simplifed 
procedure whenever the cfm to e 
run required for cooling is not ma 
than the cfm required for heating 
Oversizing may be necessary of coh 
ing work but it is not «difficult to check 
this point. 

Extensive details on theory and pr 
tice as well as other simplified duct 
selection methods will be found in See 
tion 32 of the latest issue of the 
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American Society of Heating and 
Ventilating Engineers Guide, The two 
aasiest methods are also the most adapt- 
able to the fairly simple short duct 
ystems required in residential condi- 
tioning work. 

For the smallest type jobs, one rec- 
ommended procedure is to select veloc- 
ity and estimate reduction in velocity 
1s air travels further from the fan. 
The static which circulating fan must 
then overcome is established by total- 
ling individual resistance in each duct 
run to determine which offers the 
greatest resistance. Naturally, an arbi- 
trary velocity cannot be assumed, Prac- 
tice has established best recommended 
werage and maximum figures which 
will be discussed later in this article. 

A more acceptable method of duct 
izing which should be used for larger 
duct layouts is the equal friction meth- 
od, This sizes each run of duct for the 
ame static loss per unit of length. 
Taking the longest equivalent run and 
the amount of static pressure available 
at the conditioning unit fan will estab- 
lish what resistance per foot can be 
ued on the balance of the system with- 
out overloading the fan. 

Here is a summary of the important 
figures and facts which will help re- 
duce costs by assuring satisfactory 
performance and with reasonable 
maintenance for the duct system which 
8a major contribution to any success- 
ful air conditioning installation: 

!) Air velocity in main ducts should 


te 800 ft. per min. and never over 
1200, 





BP Topical compact duct arrangement for high in- 
wee ee of air. It is necessary that all doors 
come ould be undercut so that air may return uni- 
omy to the conditioner, to balance losses from the ex- 
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min. and never over 1000. 

3) For risers, use 500 and never 
over 800. 

4) Isolate power driven equipment 
from the duct system. 

5) Keep each run as short and as 
straight as possible. 

6) Use round or square or nearly 
square sizes to minimize material costs. 

7) Use rust-resistant material and 
take pains to see that a cold air duct 
is protected if it must pass through a 
location that may become damp. 

8) Be generous in installing varied 
position lock type dampers on branches 
for they may have to be altered when 
changing from heating to cooling 
cycles. 

9) Registers with adjustable louvers 
will always be useful for fine adjust- 
ments. 

Whenever the dealer must consider 
the addition of cooling equipment to 
an existing warm air heating installa- 
tion the first step is to calculate cooling 
loads and estimate the total and room 
cfm requirements. Then the fan and 
duct sizes have to be considered, and 
possibly altered. Furthermore, best 
“comfort without draft” may be ex- 
pected when the old or new duct dis- 
tribution is one of the following: 

A) High inside wall or ceiling sup- 
ply grilles, For heating cycle and when 
buildings are relatively large, so that 
equipment is remote, it will help to 
have returns located under windows. 


This is a necessity in really cold cli- 
mates. 


2) For branch ducts, use 600 ft. per 





B) Low outside wall supply grilles 
with central return in small areas or 
several central returns in larger build- 
ings. 

In the accompanying sketch, Figure 
3, the type described as (A) is shown 
with the conditioner installed in a 
closet. This can be a most economical 
arrangement, and permit very short 
duct runs. However, the same general 
system can be employed for large homes 
with the conditioner installed just out- 
side of the house or in the basement. 
Also, in climates with very light heat- 
ing loads which do not require returns 
under windows, it may be more prac- 
tical to install the conditioner in the 
attic. 

Figure 4 shows the type of distribu- 
tion described above as (B). Here 
again the conditioner would probably 
be best located in a closet for a small 
home, or in the basement of a large 
residence. Ducts may be on ceiling of 
basement, or they may be in crawl 
space or within the floor slab, The use 
of one or more returns depends upon 
climate and also upon the distances 
involved. 

Having covered in some detail the 
components of the system which pro- 
vides for cooling and dehumidification 
for summer comfort, we should also 
look very briefly at the design which 
employs the same parts to accomplish 
some heating. This design has incor- 
rectly been called “reverse cycle” re- 
frigeration and is now correctly re- 
ferred to as the “heat pump.” 

The “heat pump” cycle on cooling 





hausts and to supply the combustion needs of the oilburner. 


Figure 4—Another central location for the conditioner can 
help keep short ducts for low outside wall distribution. 
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loads is identical to what we have de- 
scribed in previous installments, The 
“heat pump” cycle on heating loads 
must absorb heat from an outside 
source to the evaporator, and pump it 
to the condenser where it can be dis- 
sipated to the indoor air at a useful 
higher level. 

The question as to when a heat pump 
may be seriously considered will be 
answered by a variety of factors and 
including: 

1. Ratio of cost for power versus 
fuel. High fuel and low power favor 
the heat pump. 

2. A reliable source of “heat” for 
the evaporator, required during the 
heating season. 

3. Climatic conditions which mean 
that one size of equipment is sufficient 
to satisfy the peak cooling and normal 
maximum heating loads. 

Insofar as point one (above) is con- 
cerned, the answer will establish cost 
of operation, which is always impor- 
tant to the homeowner. 


No Routine Answer 


The answer to number two is any- 
thing but routine. Air at temperatures 
as low as 40° F. can heat an evaporator 
coil. However, no frost may be allowed 
to form on this coil as it will reduce 
the air flow and insulate the coil against 
picking necessary heat. 
Evaporators have on occasion been 


up more 


placed underground, but this is gen- 
erally very costly construction. 
Obviously most homes are in those 
climates which require heating and 
offer less than 40° temperatures to the 
evaporator. The solution to date has 
been to employ supplemental electric 
heating elements or a relatively small 
heating plant of more standard type. 
This supplemental heating must be 
taken into account in estimating the 
normal cost of operation comparisons, 
and it does not favor the heat pump. 
In considering point 3 above, there 
also will be an answer to what percent- 
age of the heating may be accom- 
plished by the system required to do 
the cooling. This answer is probably 
the most important in reaching a deci- 
sion on the heat pump. Engineers have 
been known to design some fairly 
complicated variations of the heat 
pump, making use of refrigerant to 
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brine to air combinations. They can be 
controlled and made to perform an 
industrial cooling or heating function. 

Having looked carefully at some of 
the mechanical equipment, engineer- 
ing details, and time-consuming field 
work required to complete a good year- 
round residential air-conditioning sys- 
tem, there may be a tendency for a 
dealer to decide that there are easier 
ways to earn a good living. Conclu- 
sions must not be drawn until other 
interesting aspects have been weighed. 


Architects prefer Cooling 


Residential buildings logically start 
with an architect. For new construc- 
tion the architect has good reasons for 
trying to include year-round condi- 
tioning. In this way positive air move- 
ment and perhaps mechanical ventila- 
tion make it possible to place windows 
and doors to serve convenience rather 
than a dual function which includes 
ventilation, Orientation becomes less 
important, and exterior shape and posi- 
tion on property lines become less im- 
portant when an entire wall could be 
windowless. Windows may be less 
costly because they are set in fixed 
frames, and the extra cost for screens 
and storm sash may be eliminated. 
Probably most important of all, the 
most feasible simple rectangular floor 
plan giving greatest interior usable 
space per dollar construction cost is 
more easily attained. These are but a 
few of the reasons why an architect 
will, with certainty, include more 
complete airconditioning in his residen- 
tial work. 

The builder is naturally aware of 
the appeal that complete aircondition- 
ing offers to everyone. He must watch 
construction costs but experience is 
showing ways that they may be easily 
kept within reason. 

The owner will be the final judge of 
value offered. He must balance com- 
fort, health, potential future value and 
a lot of intangible extra benefits against 
first cost and operating expense. A lot 
has been done to make initial cost fig- 
ures more reasonable; a lot can be and 
will be done to cut cost still further 
because of greater field experience 
help to cut costly man hours’ time 
from installation price. 

Some help is needed in arriving at 
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reasonable accurate operating expeng 
figures. Here again, more experience 
can and will contribute just what the 
experienced heating contractor wants 
before he leaps into cooling work. 
is interesting to note that three Cap 
rier engineers have published (p, 3 
May, °54, issue FUELOIL & Om Hear) 
a paper to be presented to the June ’§4 
meeting of the ASHVE entitled “The 
Operating Cost of Residential Cog 
ing Equipment.” This covers a num 
ber of elaborate procedures and tests 
for a group of widely scattered regi 
dences. It highlights what needs to be 
accomplished to make the cost estimate 
reasonably accurate, and it will lead 
to the industry’s having available in 
formation that may be trusted to fur 
nish operating expense information, 

It isn’t safe to try and predict what 
the future will bring, but it is reason 
able to draw some conclusions on the 
trend for residential airconditioning. 
It will be the fastest growing part of 
what is now one of our most rapidly 
expanding industries. In any part of 
the country one good installation will 
bring numerous inquiries which can 
be the source of good year-round 
activity for the fueloil dealer who 
is staffed to accept the responsibilities 
of a true airconditioning contractor. 
The experienced heating contractor is 
now better equipped for this poten 
tially profitable field work, but this i 
not a permanent condition. 

Those who prepare and accept the 
responsibility early will have a com 
manding lead on competition for 4 
number of years, and the work cat 
be an interesting challenge. 
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API publishes Fact Book 


on Petroleum Industry 


A NEW EDITION of ‘Facts about Oil,” 
has been published by the America 
Petroleum Institute, New York 2!) 
N. Y., for distribution to newspapes 
television and radio stations, libranes 
and schools. 

The 32-page booklet provides up” 
date information on the origin, * 
ploration, drilling, production, trails 
‘portation, refining, supply and & 
mand, marketing, uses and general 
nomics of the oil industry. 
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How Automatic 
is No. 6 Oilr 


Big Burner Jobs are as “fully automatic” as their Installers decide to make them 


by 
Jean L. Dupuis 


“tb schapenaa EXPERIENCES, listening 
to complaints from owners of big 
burners, and conferences with top ex- 
ecutives and engineers of big-burner 
manufacturers—these three items pre- 
cipitated this article. Here is an effort 
to discuss a subject in pressing need 
of the attention of the entire commer- 
cial-industrial oilburner industry. The 
subject is fully automatic burners for 
No. 6 fueloil . . 
the degree to which big burners using 


. or more accurately, 


No. 6 fueloil can be fully automatic 
for the first item, and should be fully 
automatic on actual jobs for the sec- 
ond item. 

The conferences with top executives 
and engineers of big-burner manufac- 
turers centered on the abilities of hori- 
zontal rotary-cup type burners having 
the gas-electric ignition systems and 
integral automatic electric oil heaters 
that characterize the models which are 
sold universally as “fully automatic” 
and are made to burn No. 6 fueloil. 
The conferences brought out surpris- 
ing differences in the ideas of the men 
who design, manufacture, and sell 
these burners. These men had greatly 
different ideas, to start out, on just 
how automatic these “fully automatic” 
burners could be. 

Big burners using No, 6 oil really 
cannot be considered fully automatic 
at all, says the inventor-designer of an 
outstanding line of such burners, They 
cannot, that is, be considered fully 
automatic in the sense that a domestic 
gun-type oilburner, for example, is 
fully automatic. 

In the case of the domestic gun-type 
burner, this engineer explains, you can 
lock the door of the boiler room and 
throw away the key except for (1) 
expecting a breakdown once a year or 
so, and (2) the need, once a year or 
more often, for routine upkeep and 
adjustment attention to the oilburner 


’ 
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and the furnace or boiler and related 
equipment. This engineer finds a do- 
mestic gun-type burner to be “more 
fully automatic” than a modern auto- 
mobile. It needs no one to start it, no 
one to do the equivalent of staying 
with it to drive it. Such a domestic 
burner needs far fewer hours of ex- 
pert attention per year—for upkeep, 
maintenance, adjustment, and repairs 
—than does the family automobile. 

We have automatic refrigerators, 
automatic electric water heaters, auto- 
matic gas-fired water heaters, and auto- 
matic domestic oilburners, this engi- 
neer’s story goes, but the “fully auto- 
matic’’ commercial-industrial burners 
using No. 6 fueloil are not in a cate- 
gory with the equipment just listed 
as automatic. 

Here’s why, he says: (1) Frequent, 
regular attention is needed for the 
atomizing cup of a big burner of the 
type being discussed—daily cleaning 
of the cup is best for certain installa- 
tions; (2) Once-a-week or similar suc- 
tion-line strainer cleaning is needed 
for typical installations, and shutting 





down the burner is usually involved in 
this chore that requires more than a 
few minutes; (3) Owners work out 
to be most satisfied and breakdown 
trouble is at a minimum only on job 
where the superintendents know 4 


great deal about their burners, con 
trols and related equipment, for its 
really best that these big burners & 
checked over daily by superintendents 
capable of such work as adjusting them 
to a degree, untangling little trouble 
with ignition systems and controls, 
tending to needed lubrication, a 
perhaps adjusting and replacing de 
belts. 

Whereas the domestic oilburner * 
more automatic and more troublett 
than a family automobile, this enginet 
concludes, a burner called “automat 
and firing from 25 to 150 gph of No 
6 fueloil compares poorly with a fan 
ily automobile. The big burner wou" 
compare with a family automobile that 
gives satisfaction only with a protes 
‘sional chauffeur driving it. The bis 
burner compares with an automobi 
that needs sensitive parts cleaned 
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iybricated perhaps once a day or once | 
every 300 miles of travel. On this en- | 
‘ineer’s basis, then, the big burner | 


ysing No. 6 fueloil really is not “very | 


jutomatic.” | 
Obviously the man whose ideas are | -SUPERIOCOE S 
given above loves his big burners SO 4-HOLE HINGE IN 


much that he does not aim to oversell 


STRAIGHT LINE FLOW 


them—much of his time goes to selling 
the burners he designed—and this at- 
titude is diametrically opposite the 
ttitude of a high-pressure sales artist 
who will tell an apartment house 
owner almost anything in an effort to 
gil him a “fully automatic” oilburner 
that uses No, 6 fueloil. 

Now to turn to the slant of building 
up the degree to which these big burn- 
as using heaviest fueloils are “fully | 
automatic,” examine the ideas of a | 
ules engineer responsible for technical 
literature supposed to help dealers sell 
these burners. 

“Automatic to an amazing degree” | 
are the words this sales engineer em- 
loys to describe the operation of 
atual installations that give him his 
inspiration for writing outstanding 
ales literature on the burners. 
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Really automatic Jobs ROTARY BURNERS 


He can take you to actual installa- 


tions about which he can cite amazing DEPENDABILITY anda EFFICIENCY 
pnts—all about fully automatic 


ed in 
an a 
k out 





down #§ totary cup burners firing from about 

1 jobs HF 2) to 150 gph of “the heaviest No. 6 @ Time-tested horizontal-rotary Superior’s 4-Hole Hinge illustrates the point. 
ow a Miueloil you’ve ever encountered.” design. It has the effect of placing the primary pump 
voy WH : ; e@ V-Belt Drive for the high cup my ‘ ; 

con @ "ere are some of his points: speed essential to efficient (which is enclosed in the reservoir) between the 
yr it’s l. Typical apartment-house__ oil- atomization. fuel tank and oil heater. Oil is brought to the 
a6; bur i i ees 4 @ Four-Hole Hinge circulates oil . . 

ors be ners, in boiler rooms that are un duinnale alt Sindtie sx tet hat reservoir by suction and pushed through the 
dents tended and locked up, go about their oil is on the pressure side of heater. This system relieves the pump of the 

dus rs the pump, allowing you to burn . . ° 
o ® cil 2 ae at ' pump, gy 
ties : y work 365 days of the year pro oil ob Male tenmandtene, unnecessary strain of pulling cold ot through 
oubles #& viding heat and hot water. Absolutely ® Adjustable Air Nozzle pro- the heater, and allows unlimited heating of the 
ntrok, # ‘id finally, there’s no need for a boiler vides accurate control of flame oil. The hinge also eliminates the need of 
contour. 


, and om attendant; for if you kept a man ¢ Qual Mees ond) Maton breaking connections when the burner swings 


drive $9 the boiler room only 40 hours a combined with Constant Oil out of firing position. 
week at le; : : Rate Control provide con- i ° ° h und 
S hs t least 38 of these hours would welled title ‘wanadiie es The 4-Hole Hinge is but one of the so 
ner HH tully wasted, viscosity variation. fundamentals which give Superior Rotary 
plefte: #2. These automatic burners are e Burn any grade of oil. Also Burners the dependability and efficiency which 
inet Mee 100% . ; available with combined gas ss ; 5 d fit. You'll 
gine Me Cautious and reliable. Usually burner for any type of gos. result in dealer prestige and profit. Youll see 
matic ey have three features that make e Fully automatic in sizes to more and more Superior Rotary Burners from 


f No. HB tem super-cafe- ae . 500 bhp with dual ignition, ’ with them, write 
0 per-safe: (a) Their gas pilots ond Wteuas tie aa now on. If you want to grow with them, 


a fam ate checked electronically, by the best ing costrol. us today for details. 
would Hd most-modern electronic devices 
le -— *Stainable, before their shut-off valves 
prot? “open with the result that oil sprays 
he big he: the fireboxes, (b) Low-fire start- 


de HH Ng js 
mob a ‘ used for the sake of smooth, SUPERIOR COMBUSTION INDUSTRIES INC. 
ned * BH elighting up, (c) With the burners | TIMES TOWER, TIMES SQUARE, NEW YORK 18, N.Y. 


for performance you can BA NK on If Searcy 
Asli oil 
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firing normally, their flames are moni- 
tored electronically, again by the best 
and most-modern electronic devices 
obtainable today; in case of flame fail- 
ure, or even in case of a flame tending 
to smoke up a bit, the flow of fueloil 
to the nozzle is stopped within two to 
four seconds. 

3. These burners provide hot water 
that can’t be improved, thanks to their 


. - « » Hou automatic is No. 6 Oil? 


powering modern, high-capacity water 
heaters connected to their boilers. In- 
dustrial-type water mixers are used on 
many jobs to give house occupants hot 
water of precisely the temperature best 
for them. 

4. Started and stopped during the 
heating season by most-modern big- 
building heat control systems, these big 
burners provide heat that can’t be im- 
proved as far as proper indoor tem- 
peratures are concerned, 

5. Proper starting after a prolonged 
shutdown is insured by the automatic 
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methods can be used to cope with prob 
lems of keeping suction and retum 
lines, and the fueloil in them, warm 
during prolonged oilburner “off” pe 
riods+—so that the fueloil moves easily # -—— 
any time pumping starts. Many big 
burner experts are enthused about new 
methods for heating fueloil lines elec 
trically. Others are enthused about 
using separate small boilers to provide 
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BURNS LOW-COST No. 4 
or No. 5 HEAVY OILS 





Saves customers from 3 to 
6¢ per gal. over standard 
light oils. No. 4 or 5 com- 
mercial oils also contain 
7% more heat per gallon. 


Cuts heating bills up to ) 

30%! Builds long-range steam or hot water for indirect fuel 

saat oil heaters. Fired by gas or light fuel 
ATTRACTS BIG FUEL ( oil and used in connection with aur 
USERS 


iliary heavy-oil pump-sets, the smul 
boilers keep the heavy-oil lines waft 
even when the big boilers, fired 
heavy oil, remain cold because ™ 
steam is needed from them. Another 
new idea is to use a high-capaaty 
automatic electric fueloil heater ® 
series with the usual under-the-watt’ 
line fueloil heater. 

7. Finally, says this sales engine 
the most amazing feature of all lies# 
the small amount of attention ne 
by one of these burners—considenié 
that the burner may use the equ 
lent of a quarter of a ton to one ton 
coal per hour—may in winter staft 
stop from 30 to 100 times per dif 
each time going through its pace* 
f putting through their paces af a 
able network of controls and availa 
equipment. On typical jobs, this 8 





This includes apartments, 
churches, stores, laundries, 
hospitals, factories, insti- 
tutions, etc. who regularly | 
use more than 6,000 gal- 





ITH natural sales angles like 
W these — why limit your selling 
to the highly competitive light oil 
burner markets. It’s no wonder alert 
dealers are cashing in with Hev-E-Oil 
Burners in the less competitive heavy 
oil burner field. 

Hev-E-Oil Burners are the prod- 
uct of Cleaver-Brooks Company, 
America’s leading builder of pack- 
aged boilers and oil-fired equipment. 





lons of light oil or 45 tons 
of coal. 


PROFITABLE, FAST 
INSTALLATION 





In a typical locality, fig- 

ures show that for every 

$100 profit on light oil job 
—you make $400 to $500 on | 
Hev-E-Oil installation. Re- 
placement parts always 
available. Installs as easily | 
as domestic burner on any 
standard heating boiler. 


FOR COMMERCIAL, INDUSTRIAL, AND 
INSTITUTIONAL INSTALLATIONS 


WRITE FOR COMPLETE DATA on deal- 
er franchises now open. Get all the in- 
formation on this low-pressure, air- 
atomizing type burner that burns No. 
4 or 5 oils without pre-heating! 
\ CLEAVER-BROOKS COMPANY, 
\ Dept. 1-378 E. Keefe Avenue, 
Milwaukee 12, Wisconsin 


Cleaver "/ Brooks 


HEV-E-OIL BURNER . . . A QUALITY PRODUCT THAT BUILDS YOUR BUSINESS 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Protection 
for 
Oil Burners 
®& 


Industrial 
Ovens 


Power 
Gas Burners 


WHAT It DOES 


The Dewey Safety Air-flow Switch protects against 
opening of fuel valve until fan is up to speed. 


Insures purging of furnace before fuel valve opens. 
Closes fuel valve if fan slows up or stops. Flashes 
danger signal if fan or fuel stops. Safeguards against 
danger from gas fuel failure when used in connection 
with safety shut-off valve. 

Thousands sold. Factory Mutual and Underwriters 


Laboratories Approved. Standard equipment on 
leading products. 








Write for prices and literature. 
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DEWEY GAS FURNACE CO. 


100 &. Baltimore Detroit 2, Mich. 
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OIL PRE-HEATING 
UNITS 


*% Integral adjustable thermostat elim- 
inates wiring problems. 


* Adjustable temperature dial marked in 
degrees. 


* Available with both thermostat and motor 
control built into unit. 


*® No relays or auxiliary controls needed. 


*% Available with pipe-thread or flange 
header. 


* Wattages from 1000 through 7500. 


* Conservative watt-densities prolong 
life, minimize carbonization. 


WRITE DEPT. FO FOR DATA SHEETS 
PRS-152 & FRS-152 


“LECTRO.-THERM INC. « SILVER SPRING, MD. 


eloil 


You make money 
by saving customers 
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el PREFERRED 
Devemellle DRAFT-A-JUSTOR | 


100% Statically Bal-€2> —‘'t pays for itself in a few 
anced. Readily and months and gives years of 
Easily Installed — clear profit thereafter. 


@ Saves 10-30% in Fuel 
@ Insures Uniform Draft 
2.0n side of breeching © Increases CO, Percentage 
e 
cs 
s 














1.0n top of breeching 


: Reduces Boiler Maintenance 
3. Under breeching Ventilates Boiler Room 


4. At base of chimney Available in All Sizes. 
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PREFERRED UTILITIES MFG. CORP. 


1860 BROADWAY Dept. OH- 2 NEW YORK 23, N.Y. 











DOES EVERYTHING 


FOR OIL FIRED 
FURNACES and BOILERS 
BECAUSE 
IT IS THE MOST EFFECTIVE FUEL 
OIL CONDITIONER EVER MADE 


SAFE | 
TO NON-EXPLOSIVE 
USE | 

KEEPS THE ENTIRE FUEL SYSTEM CLEAN 

MAKES MORE STEAM POSSIBLE WITH LESS OIL 


SEND FOR FREE BULLETINS 
Some Territories Still Available To Manufacturers’ Agents 


Gee amenel @ sek o- We nen, 


Division of Oxi Corporation 
MANUFACTURING, ENGINEERING, AND COMBUSTION SPECIALISTS 


600 WEST Sth AVENUE, GARY, INDIANA 
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COMMERCIAL & . 
INDUSTRIAL 
oilburning 


engineer emphasizes, the only weekly 
attention an apartment house super- 
intendent needs to give his burner lies 
in giving a few minutes to cleaning the 
atomizing cup as often as proves nec- 
essary under the particular conditions; 
also he might have to clean a suction- 
line strainer once a week, though if 
this is considered important work it 
can be minimized—there are such 


. . . » How automatic is No. 6 Oil? 


things as spare strainer baskets, greatly 
oversize strainers that need attention 
only infrequently, and duplex strain- 
ers that can be cleaned without stop- 
ping the burners they serve. 

Weigh the argument first given here, 
to the effect that rotary burners using 
No. 6 fueloil really are not “very 
automatic” compared, for example, to 
domestic gun-type burners. Weigh that 
first argument against the second argu- 
ment, the sales engineer’s argument to 
the effect that these big burners using 
No. 6 fueloil are automatic to an amaz- 





HARD TO BEAT 
FOR ACCURACY 
CONVENIENCE 
DEPENDABILITY 
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PETROMETER 


Remote 
Reading 


Tank Gauges 


operate on the principle of static pressure—a prin- 
ciple that is simple and reliable. There are no 
complicated pulleys, springs, or electrical mecha- 


nisms to go out of order. This means easy installa- 
tion and trouble-free operation. 

Petrometer Gauges can be installed on tanks 
above or below the ground and up to % of a mile 
away. The tank assembly unit can be installed 
even when there is liquid in the tank. The copper 
tube line from the tank is connected to the gauge 
with one simple compression connection. No setting 
up or adjusting on the job is required. 

And the Petrometer is accurate. The divisions on 
the large vertical scale are almost twice those of 
other makes. The gauge scale has two indicating 
columns—one showing the depth in inches—the 
other calibrated to indicate gallons or other vol- me 


ume or weight units. 


PETROMETER GAUGES ARE IDEAL FOR: 


Petroleum Bulk Storage; Industrial and Domestic 
Fuel Oil Storage; Storage of Industrial and 


Chemical Liquids. 
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6 Send for Bulletin PF today. £ 


LIQUIDEPTH INDICATORS, INC. 


43-22 TENTH ST., LONG ISLAND CITY 1, N. Y. 
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" tronic controls, to select just one stem 


ing degree. You probably will conclude 
that the big burners at their best cer. 
tainly are automatic to a sufficient oilbe 
degree, for the best big installations [J prov 
need no boiler-room attendants, Even rs 
if they need three hour's attention per 
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point 

week per burner—and that’s stretch, be I 
ing things—they start automatically J the p 
day in and day out with help from no & gone 
one. velop 
True and as the inventor-designer of I trial ¢ 
big burners for heaviest oils points I distin 
out, even at their very best these burn. I matic 
ers are not in a class of automatic tainly 
operation with gun-type domestic oil tomat 
burners, automatic refrigerators, auto.  cold,c 
matic electric or gas-fired water heat & results 
ers, etc. The inventor-designer belabors J haved 
that fact, however, to emphasize his & fueloil 
point that big burners using No. 6 §& boiler: 
fueloil must have a certain amount of J& stone 
attention each week — without this, & charact 
definitely will not operate dependably & for No 
and efficiently. the deg 
This article started out discussing § piped | 
the degree to which big burners using J mildly) 
No, 6 fueloil can be fully automatic, @ mary rc 
for the first item — to which degree J lower t 
suction 





they should be fully automatic on @& 
tual installations was listed as the % 
ond item. The first item has be 
covered: these big burners certainly 
can be fully automatic enough. Manv 
facturers who provide the many ty? 
of equipment needed on commerti 
industrial installations have gone far 
enough in developing automatic few 
tures and needed auxiliary equipme™ 
That's not to say that even safer, od 
foolproof and more dependable ele 





















will not be produced in the future. «- 
it’s not to say that the oilburnerst 
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gives and the many kinds of auxiliary 
equipment that must be used on these 
oilburner installations will not be im- 
proved as years ZO by. 

Closing in finally on one remaining 
point about just how automatic these 
big heavy-fueloil installations can be, 
the point about automatic starting of a 
tonecold boiler needs discussion. De- 
velopments in this commercial-indus- 
tral oilburner field have produced two 
distinctly different types of “fully auto- 
matic” installations. The first type cer- 
inly rates use of the words “fully au- 
tomatic,” for with the big boiler stone 
ald, closing an electrical control circuit 
results in a proper, efficient, well-be- 
haved start-up of the oilburner, The 
fueloil lines remain warm when the big 
boiler fired by heavy fueloil is idle and 
tone cold—that’s a highly important 
characteristic of this type installation, 
for No, 6 fueloil has gotten heavy to 
the degree that it can’t be pumped and 
piped nicely (and that’s putting it 
nildly) when fueloil lines chill to ordi- 
nary room temperatures and to the 
ower temperatures often assumed by 
wetion and return lines buried out- 





INDUSTRIAL 


A COMPLETE LINE | 
| TYPE A~11%4”' to 3”. Maxi- 


mum capacity to 1000 G.P.H., 
even with #6 oil, 


TYPE B—%4” and 1”, Maxi- 
~~ capacity to 100 G.P.H., 
1 to #5 oil. 


rm C—%" and %". Maxi- 
capacity to 30 G.P.H. of 
#1 and #3 _ 


Approved by Underwriters’ 
Laboratories, Inc. 








| PREFERRED UTILITIES MFG. CORP. 


BRO ADWAY 


Dept. OH-2 


PREFERRED 
ANTI-SYPHON VALVES 


Non-Adjustable Angle Type 
Heavy Bronze Construction 





doors or located in unheated storage- 
this 
first type of installation often involves 


tank rooms or enclosures, True, 


a pause or wait for the burner to start, 
after the electrical control circuit is 
closed to indicate the burner should 
get going. You close a switch, or a con- 
trol closes a circuit, and the order is 
given for the burner to start firing. On 
many jobs the burner does not start 
firing for a considerable number of 
minutes. First, slightly warm fueloil 


Code 












hours. 


“Patents 
Pending 


NEW YORK 23,N. Y. 










Even if you have never sold commercial or industrial 
heating before... 
increase in overhead and no change in your current 
operation! 

Now you can get in on BIG PROFITS with the World’s First 


ella DIRECT- FIRED D ou UNIT HEATER” 


Delta has design- 
ed an entirely new 
heating system, avail- 
able in 10 sizes from 
112,000 to 220,000 
BTU/hr for wide open 
spaces and large build- 
ings — that any dealer 
can install in a few 


To learn how easy it is 
to clean up in commer- 
cial heating, write for 
complete details. 


DELTA HEATING CORPORATION, TRENTON 8, NEW JERSEY 


in the job’s oil lines may be circulated 
and heated additionally for a few min- 
utes, or electric or other fueloil heaters 
must be given time to heat some fueloil 
to a temperature sufficiently high for 
excellent atomization. The big point is, 
however, that installations of this first 
type can provide proper, efficient, well- 
behaved start-ups of their burners at 
times when the big boilers fired by the 
heavy fueloil are stone cold. 

The second type of installation being 
sold today as “fully automatic,” and 
capable of using No. 6 fueloil, cannot 
start automatically and without help 
after its big boiler (fired by the heavy 
oil) becomes stone cold for any reason. 
Open all the main switches of such an 
installation for 24 hours or 48 hours 
during cold weather, and the burner 
will not start properly when you close 
the circuits that have been open, keep- 
ing it idle. 

Plainly, the second type of instal- 
lation is not as “fully automatic” as 
the first type. That brings up the ques- 
tion: Should a reputable dealer sell the 
second type of installation as “fully 
without indicating to the 


automatic” 


YOU can 
successfully sell 
COMMERCIAL 
‘and INDUSTRIAL 
Heating! 










you can do it now . . . with no 










































4 
















87 






END Your Heavy Fueloil Heating Problems — 


.. . with HAYDEN HEATER COMPANY'S "THERMAROD" 
Electric Heating 
Elements 































with 
Integral Temperature Control 


END your worries over heat density, temperature differential and ELIMINATE unsightly junction boxes and inadequate conduit 
poor heat transfer. entrances. 


TURN TO BUILT-IN conduit hubs. Remove the streamlined cover and BX or conduit remains in place. 

SPECIALLY designed 2" N.P.T. mountings for any type wrench. Flange headers available in multi-tubular 
THERMAROD design with densities as low as 12.5 w.s.i. ELEMENTS which DO radiate their rated wattage. 
for: SPECIAL SERVICE TO JOBBERS WITH ATTRACTIVE DISCOUNTS T 


HAYDEN HEATER COMPANY ING, + siccyus * cetyr'ar'sfgreectig" “me 
































= — - GIVE 

buyer of the installation that additional Imagine that you are looking at a A, 

features or additional equipment could = modern rotary cup burner in its ship- COMMERCIAL & . F 

be added to make the job “more nearly —_— ping crate—it has an ignition system INDUSTRIAL : be 

fully automatic?” and an integral automatic electric fuel- oilburning = cast-i 

‘ Also: Is it proper for an equipment il heater, and is UL listed for using pact a 

; dealer to sell the second type instal- No. 6 fueloil. In its shipping crate, that tomatic this burner winds up when ing 

: lation as “fully automatic and able to _ burner is only potentially “fully auto- actually installed, for burners of this = 

: burn No. 6 fueloil properly and matic.” It can be made to be “very type are only as automatic as their istics 

‘ efficiently,” then to tell the burner automatic,” able to start nicely, efh- installers decide to make them. Many peg 

i owner he must use No. 5 fueloil be- ciently, and without assistance from buyers of big burners jobs are finding tories, 

cause it develops the owner does not man—with the boiler it fires being — out late that the burners they bought _ 

want to keep his big boiler hot at all stone cold. The man who plans the are “not as automatic” as they should Th 

times? installation details will decide how au- __ be in the opinions of the buyers. ke 

aman 

ENGINEERED FOR SAFETY, ECONOMY AND YEARS OF SERVICE... Solve Bulk Tank Preheating!!! Al 
ee oe REMPE 


X-ray construction * 3-300 HP, 15-225 Ibs. working pressures. "Hot-Spot" PREHEATER 

















STEEL BOILER INSTITUTE CAPACITY RATED § 

RS OE TT Heats heavy oils in bulk storage to proper flow a | 
Boiler sizes for all industries. Write for name and temperature before they enter the suction line 

address of your nearest Gabriel Boiler dealer. —takes load otf suction pumps t THE M 


AND FI 


Heating medium — 
steam or hot water. 
Construction — all 
steel — connections 
BOILER & FABRICATION for any diameter tank. 
COMPANY Write for bulletin 
1428 W.W. 14th AVENUE « PORTLAND 9, ORE, REMPE COMPANY 
336 N. SACRAMENTO BLVD. CHICAGO 12, ILL. 
BUILDERS OF FINE BOILERS 


























ic : : Order your copy today 
Commercial & Industrial 
Oilburning Book 


It contains a series of articles that have appeared 
REDUCE HEATING COSTS... in FUELOIL & OIL HEAT magazine, including 
INCREASE YOUR PROFITS twelve features by Kalman Steiner. This 80 past 


book 814 x 11 is profusely illustrated with phot 








No. 5 OIL BURNERS 











Burn Na. 5 heavy fuel oil. Self- . : 2.00 
contoined, all electric. Self-tu- graphs, charts, and diagrams. Price only $2.00. | 
ricating. Many new exclusive eas ‘| re- 
features, Write for full details. We prepay mailing and postage. Please mail 


GOOD TERRITORIES OPEN mittance with order. 
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TAKE THE GUESSWORK 
OUT OF DRAFT! 


GIVE YOUR OIL BURNER INSTALLATION 
A BREAK, with UNIFORM draft under 
all conditions 
Ts WHITTY ID Series of Induced 
Draft Fans have been scientifically 
yet simply designed to suit any steel or 
ast-iron boiler application. 
No guess work—no complicated engi- 
neering. Just select the fan correspond- 
ing to the boiler being fired. Fan 
performance and design have been inte- 
grated in advance with the character- 
istics Of the boiler, oil-burner, and load. 
Ordering a WHITTY INDUCED 
DRAFT FAN is easy. For open terri- 
tories, prices, phone or write for 
Bulletin 8406. 


The WHITTY CO., Inc. 


86 Western Ave. Boston, Mass. 
St 2-4711 




















ARTCRAFT 


Direct Fired 


SPACE HEATERS 


THE MOST MODERN, ECONOMICAL 
AND FLEXIBLE METHOD OF HEATING 
LARGE AREAS 


© INDUSTRIAL 
BUILDINGS 


© BARRACKS 


© HANGARS 
© WAREHOUSES 
e SCHOOLS 


© RECREATION 
HALLS, 
CHURCHES, 
ETC. 


OR OIL 
200.000-2,000,000 B.T.U. 


(Also Suspended Furnaces, 
75,000-750,000 B.T.U. ) 


Manufactured by 


Chicago Steel Furnace Co. 


oe ANTHONY AVENUE 
GO 17, ILL. 


Capacities: 





SERIES “A" FOR 


© REPAIR SHOPS | 


| 
| 


FIRED WITH GAS | 








Feaders’ Problems 


Q. As a subscriber and enthusiastic 
fan of FuELom & Or Heart, I turn to 
you for help: 


We have several large installations 


| that we take care of including churches, | | 
schools, etc. We often are asked about | } 


treating boiler water. 
Of course, we stock and use the | 


regular boiler-water conditioners rec- | 
ommended for domestic boilers, but we | ; 


would like answers to these questions: 

1. What companies and amassand 
are available to analyze boiler water 
and to xegdgnmend follow-up suitable 
treatment? 

2. How often should itiaaiaial 
chemicals be given boilers? 

3. What is the best way to intro- 
duce the conditioning chemicals into 
the boilers? a. Directly into boiler? 
b. On vacuum side of system? c. Be- 
tween return pipes and boiler? d. Be- 
tween return pipes and pumps? 

4. Is treatment the same for steel 
and cast-iron boilers? 


5. If boiler does not prime or does | } 


not prime excessively, is boiler water 
conditioning necessary? 

6. Does conditioning boiler water 
prolong the life of tubes and of the 
boiler itself? 

We would appreciate an answer to 
these questions as we have been asked 
for a decision regarding such treat- 
ment. 

W.C.M., Rockville Centre, N. Y. 

A. 1. Learn about companies now 
conditioning boiler water in your lo- 
cality by visiting large power plants 
and putting questions to chief engi- 
neers in charge of industrial boilers. 


Also put similar questions to represen- 


tatives of steel boiler manufacturers. 
2. Depending on the size of the 
commercial boilers, the nature of the 


PUMPS and 
SEPARATORS 


for oil burner service 


Direct Drive for 
#1 to #5 oils inclusive 
Ask for bulletin A-1330 

























3 & » © + 
Reduction Drive 
for heavy oil 
Ask for Bulletin No. A-1193 
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@eese 
Single and Duplex 
Standard and High Pres- 
sure Baskets instantly and 
easily changed — elimi- 
nates filter replacement 
costs entirely. 













Ask for Bulletin 
No, A-1214 
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Duplex 
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Direct Drive 
For exclusive use with 
Light oils and Solvents 
Ask for Bulletin No. A-1267 





Interchangeable Service 
Both light and heavy oils— 
tank truck and bulk station 
Ask for Bulletin No. A-1366 


IARAISSL® 
295 WILLIAMS AVE., HACKENSACK, N. J. 
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THE MOST COMPLETE 


AND DIVERSIFIED LINE | 


OF NO. 6 
FUEL OIL HEATERS 
FULL RANGE OF SIZES IN ALL TYPES 


‘(Steam or Hot Water) 








(Steam or Hot Water) 


: TANK SUCTION 
4 TYPE 
; (Steam or Hot Water) 


U-TUBE 
TYPE. 


STRAIGHT 
TUBE TYPE 
(Steam). 


TANK SUCTION 
BELL HEATER 


HEAT TRANSFER EQUIPMENT 





“PARAPROBE”* § 


Fuel Oil Heater 
(For Below-The- 
Water-Line Service) 


<——. 


re GF’ 


Indirect Gas Fired 
Fuel Oil Heater 


WRITE TODAY 
«FOR 
BULLETINS 

AND PRICES! 


*Patents Pending 








Guards against oil leaks and automatically 
shuts down oil burner and pump in event of 
oil heater failure. A positive protection against 
oil in the boiler. 


Generates its own supply of steam for heating 
the oil! Applicable to any type of oil fired ap- 
paratus. A radically new development! 





ALL PARACOIL Fuel Oi! Heaters 
carry the stamp of approval of the 
BOARD OF STANDARDS & APPEALS 

CITY OF NEW YORK 





DAVIS ENGINEERING 


CORPORATION 


1064 East Grand St., 


90 


Elizabeth 4, N. J. 


30 Rockefeller Plaza, New York 20 
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. . « « Readers’ Problem: 


water in them, and the nature and 
amount of make-up water used, treat. 
ment may be on a once-a-year basis 
a once-a-month basis, or anything in 
between. An important factor cop, 
cerns how determined the owner is tp 
protect his’ boiler—how much money 
he will spend yearly to make certain 
the boiler water will be kind to his 
boiler. 

3. In the case of low-pressure steam 
commercial boilers in schools and 
churches, usually the chemicals are in: 
troduced into the boilers. 

4. You can start arguments asking 
this question, for some authorities an. 
swer “Yes,” while others find that un- 
der certain conditions cast-iron boilers 
have less need for boiler water treat: 
ment than other boilers. Make up your 
own mind about this, after obtaining 
and considering much information on 
the subject. 

5. A boiler badly in need of water 
conditioning chemicals does not nec: 
sarily prime. Using proper chemicals 
and procedures to clean a new boiler 
of oil, sludge, etc. is one problem 
First, you clean a newly installed boil 
er. Very likely, then, it will not prime 
Second, you turn to the problem of 
proper conditioning of the boiler water 

you use chemicals which are not for 
cleaning, but which make the boiler 
water kind to metal. 

6. Yes, that’s the big idea of the 


chemical treatment that continues afte 
the boiler has been cleaned. 
Write to several of the manufactur 
ers of the commercial boilers you x" 
ice. If you are lucky, one or more 0! 
these manufacturers will be willing! 
have you ship samples of boiler watt 
and samples of make-up water 10" 
analyzed, and will make recommen 
tions regarding proper treatment. 
Send 30¢ to the Superintendent” 
Documents, U, S. Government Pritt 
ing Office, Washington 25, D.C, ie 
a copy of the booklet “Questions ant 
Answers on Boiler Feed- Water On 
ditioning” by J. F. Barkly—this * 
“Question and Answer Handbook } 
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of the Bureau of Mines. 


Q. Ref. Burners for gasification # 
| gas-oil—Being of opinion that Lg 
| know perfectly all products and Ys 
| manufacturers referring to oil heat 
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bol B Easy to install... fewer pieces f 
_. Save labor costs. Fewer pieces permit installation in a minimum ; 


mo! of time. 


wa Designed for top efficiency 

adie Design conforms to the natural shape of the flame and allows free 
boiler gs movement ... quiet operation. 

a Adaptable to most sizes 

9) Ie 


: by the addition or removal of a few tile, the STREAMLINED 

s alter Combustion Chamber can be adapted to practically all types and 
sizes of domestic boilers and furnaces. Made from high quality 
Missouri Fire Clays. Will last for years under most severe service 
conditions. Chambers installed 15 years ago are continuing to give 
u ser’ satisfactory service without repairs. 


Individually packaged 


Each Chamber is packaged in a specially designed carton to give 
full protection in shipping and storing. 


LOOK FOR Your A. P Green Distributor in the 
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. . Readers’ Problems 


problems, we take the liberty in solicit- 
ing your assistance. 


We are looking for manufacturers 


of the above-mentioned burners. We 
know only that these are made in the 
USA. To give you an idea of the burn- 
ers we should like to import, we attach 
an illustration. We are quite sure you 
are able to name us some manufac- 
turers. 


We beg you to take notice of our 


possibility to import from the USA 
having available free dollars, We are a 
well-known house all over the Span- 





ish market with regard to oil-heating 
problems and we need the burners for 
resale in Spain. 


L. H., Barcelona 
A. You use the term “oilheating” 


in your letter, and seemingly desire 


SAVE TIME ON 
SERVICE CALLS—USE THE 
EDDINGTON FLEXIBLE INSPECTION 
MIRROR FOR INSTALLATIONS, 
ADJUSTMENTS, AND CHECK-UPS. 
EXTRA LENGTH EXTENSION HANDLE 
FOR HARD-T0-GET-AT-PLACES. 


® No assembly required 


@ Highly polished stain- 
less steel mirror 


@ Adjustable to any 
position 

@ Easily packed—just 
recoil and place in box 


@ Price sheets and de- 
tailed information on 
request 








oilburners for house-heating. But burp, 


ers of the type you have in mind are 


not used for house-heating in the USA. 
therefore we are not familiar with 
manufacturers of such burners . . , we 
regret to inform you, Such burners ug 
relatively expensive fuel, such as kero. 
sene or high-quality No. |! fueloil. 
they cannot use the heavier, less ex. 
pensive fueloils used regularly for 
house-heating in this country, They 
must be lighted manually, for they are 
not adaptable to automatic operation, 
If you actually want to buy burners 
of the type you describe and show in 
your illustration, make inquiries about 
such burners in the field of kerosene 
burners made for cookstoves, 


Q. In one book I find the advice 
Never install a nozzle without a nor 
zle strainer. Elsewhere I find a many 
facturer stating a nozzle larger than 
a certain capacity (above about 5.) 
gph some say, others above higher 
rates) needs no strainer because fuel 
units have built-in strainers. First ad 
vice is given emphatically, second is 
given mildly. Will you comment on 
this? 

S. L. J., Marshalltown, la. 

A. Using usual nozzle strainers of 
relatively fine mesh and low dirt-hold 
ing capacity, as you increase the gph 
rate you reach the point at which the 
openings in the nozzle are larger than 
those in the usual nozzle strainer, To 
eager to prevent nozzle plugging, the 
strainer plugs needlessly and often 
The result is more trouble than comes 
of using no nozzle strainer and & 
pending 100% in the relatively large 
strainer in the fuel unit, This larg 
strainer can hold much dirt, and does 
strain the fueloil well enough to pre’ 
vent clogging of high-capacity nen 
zles. That’s the argument against usiie 
nozzle strainers on high gph pressut 
burner installations having fuel units 
The argument in favor of using 41° 
zle strainer for every nozzle spe 
for itself. It becomes stronger # # 
adds that a high capacity burner that 
uses, say, 15,000 gallons of oil yeatl 
needs in the nozzle line a suitable 
strainer—a strainer of mesh no i 
than needed to protect against nowt 
plugging, and of dirt-holding capac 
suitable for the 15,000 gallons # ® 
that pass through it yearly. 
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You Can Save Time and Money 
With This New Complete 
: Comprehensive Third 


- 11,000 c a i + on 500 


ate HEATING BOILER 
sa BOILERS yt TRADE NAMES 


“| BEACON BOILER REFERENCE BOOK 


1 Dealers, Service Men, Heating Contractors, all Heating 
my men will find it a vast reservoir of help— 


than 


50 P js nee ‘ 
tie This new Third Edition contains much more data than the 


ful xeond edition which was published many years ago. The size 
ay & 88% x 1144 — very handy and convenient, it contains more 
ds @ ‘han 200 pages and carries ratings on domestic heating boilers 
t on & Ypto 3,000 sq. feet of steam and equivalent Hot Water. 
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All ratings are taken from the Manufacturer’s own statements 
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oi of specifications and technical information. = j= (|. SANVY “rire 
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hold. Heating Contractors and all persons engaged in installation 


| : ° ° . ° 
gph § of Boilers, including Dealers, Salesmen, Estimators and Service 



































hthe § men, have highly endorsed the accuracy of information and 
tas stated how much help they derived from the contents of Beacon 
a Boiler Reference Book. 
y, the 
often You, too, we are certain, will also find it very valuable, help- 
comes ful and profitable. 
de = 
al We are holding the price down to $4.00 a copy, in spite of j 
ise mounting costs of printing, paper, publishing and other costs. eS 
does 2 a ) ve BBG 
0 pre : ; IARI: a ; 
ae Order Your Copy Today! Please Mail Remittance With Your Order. $4.00. 
) Py y 
r usig 2 W. 45 ST. 
= HEATING PUBLISHERS, Inc. yewvoreaen. y. 
in Heating Publishers, Inc. 
on 2W. 45 St., New York 36, N. Y. 
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Predict sales Upturn 
at I-B-R annual Meeting 


A SHARP rise in the sale of hot water 
and steam heating equipment due in 
the early fall of this year, was forecast 
by the 39th annual meeting of The In- 
stitute of Boiler and Radiator Mfrs., 
at the Seaview Country Club, Abse- 
con, N_ J., June 2-4. 

Featuring a round-table discussion 
of business conditions in the industry, 
the manufacturers of boilers, heat dis- 
tributors, controls, and accessories, 
cited F. W. Dodge figures to point out 
that April set an all-time high for con- 
struction while the reports for the first 
half of May indicated that the month 
will surpass April in building starts. 

As a result of this unprecedented 
volume of new construction added to 


Big market for H.C.Little oil wall 
furnaces means big profits for you! 


Both new home and remodeling markets for this furnace keep growing and H.C. Little 
Dealers keep on chalking up bigger and bigger sales records and profits! Why don't you 
get into the act? Mail coupon today! 
THE FIRST ELECTRIC IGNITION vaporizing oil burner was introduced by 
H. C. Little over twenty years ago, leads all others.—THE ONLY vaporizing 
equipment U.L. listed for No. 2 oils—DUAL HEAT DISCHARGE promotes 


comfort. See living room and hall views. MANUAL RESET device assures heat 
even if electric power fails!) 65,000 BTU output. 





t H.C. Little Burner Co., Inc., San Rafael, Calif. 


Send Franchise Plan, name of local Distributor and 
location of nearest Warehouse to: 
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Head Office and Factory: | 











the usual seasonal demand during the 
fall months, 1BR members are expect- 
ing stronger markets in the immediate 
future. 

Furthering this optimistic trend, 
many of the manufacturers voiced the 
opinion that the industry may be faced 
with possible shortages of materials 
this fall unless wholesalers begin im- 
mediately to build up substantial in- 
ventories. The manufacturers also 
noted that there was a swing to hot 
water by builders in many sections of 
the nation. 

As an additional indication of larger 
markets for hot water and steam heat- 
ing equipment, the enlarged slum 
clearance programs in metropolitan 
areas were emphasized. 

Largest in history from the stand- 
point of attendance, the meeting was 


Tus is the original Shell-Designed Combus 
tion Head. It produces the highest efficiencies 
known to oilburning. 


There is only ONE Shell-Designed Combustion 
Head. Like all outstanding products, you will 
find it imitated. When installing an oilburner, 
make certain it is equipped with the original 
Shell-Designed Combustion Head, and not 4 
substitute, to insure trouble-free performance 
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highlighted also by addresses on such 
important topics as the research pro 
gram in heating and cooling at th 
Univ. of Illinois, short courses at the 
same university and Purdue, the mk 
school of Modern Heating, two new 
proposed 1BR Installation Guides, the 
appointment of a new technical secre 
tary and the inauguration of a public 
relations program coordinated with the 
work of the Plumbing and Heating 
Industries Bureau. 

Among the reports heard were thos 
given by R. E. Ferry, general manager 
and treasurer of IBR, and Warren $ 
Harris, research professor, Univ, 
Illinois. 

Ferry told the meeting in his annua 
report that IBR has invested $1,500," 
in the last 14 years in educational, pro 
motional, and research activities 10 














and highest efficiency. 






The Shell-Designed Combustion Head is manu 
tactured under license from the Shell Develop 
ment Co. and is available to burner manufac: 
turers’ only. 


Manufactured by: MODERN DIE & MACHINE HL 









166 PLEASANT ST. 
s BOSTON 25, M 





Accuracy! 


Detroit’s No. 411-CH Timed Cy- 
cling Room Thermostat assures 
accuracy of temperature control that 


Adjustability! 


Equipped with an easily adjustable 
parallel heater, Detroit’s Timed 
Cycling Thermostat can be swiftly 
adapted with minimum effort to pro- 


ordinary thermostats can’t duplicate. 
Uncornfortable, unhealthy over and 
under heating are eliminated and 
greater fuel savings result—a combi- 
nation of true comfort and economy! 


vide maximum comfort under a wide 
variety of installation conditions. 
Factory settings will take care of all 
average installations, yet by a turn 
of a screw the length of heating cycles 
may be changed to meet the require- 
ments of abnormal conditions. 


sge8 
a daptability! 
1 pro . in the electrical load. In addition, the 
it the Timed Cycling Thermostat saves 


at the 
re IBR 
> new 


Timed Cycling’s unique parallel 
heater makes this remarkable ther- 
mostat suitable for all jobs. That’s 
because it is not affected by variations 


you time and trouble by eliminating 
the need of selecting a special heater 
because it gives you one heater 
adaptable for all jobs! 
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al, to No. 411-CH Timed Cycling Thermostat 


Maintains constant room temperature 
Minimizes stocking and inventory 
Easy to install and service 

Good for all types of systems 
Dependable, long-life performance 


Beauty that harmonizes with the finest 
furnishings 


Get the complete Timed Cycling 
story. Find out how you can insure 


better heating control for your cus- D E T R 0 i T ¢ a) N T R 0 L S 
tomers. Send for this free, illustrated , 
booklet today, FORM 1545-A. Corporation 


5900 TRUMBULL «+ DETROIT 8, MICHIGAN 
Division of AMERICAN RADIATOR & STANDARD SANITARY Corporation 
Representatives in Principal Cities e Canadian Representatives in Montreal, Toronto, Winnipeg—Railway and Engineering Specialties, Ltd. 


AUTOMATIC CONTROLS for REFRIGERATION 
AIR CONDITIONING + DOMESTIC HEATING + AVIATION + TRANSPORTATION + HOME APPLIANCES + INDUSTRIAL USES 


oi la ~~ ~~ Sennng home and indus 


“NTRICAN STANDARD « AMERICAN BLOWER + CHURCH SEATS & WALL TILE + DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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the advancement of the boiler 
heating industry. He added that there 
have been 165 1BR schools of Modern 
Heating since the first school was held 
in April, 1950. 

These schools, Ferry remarked in 
stressing the need for continuation of 
the educational program, have brought 
new ideas on designing and installing 
hot water and steam heating systems 
to 9,000 students, although only 5% 
of the installers have had representa- 
tives in attendance, 

Reviewing the research work in hot 
water and steam heating carried on 
at the Univ. of Illinois during the last 


year in cooperation with BR, Prof. 
Harris told the convention that the 
chief subjects covered during the last 
year were summer cooling utilizing the 
same piping and distributors as for 
winter heating; a study of heating 
with the equipment used for summer 
cooling; a study of the costs and op- 
eration of a snow melting system, 
which revealed that hot water was 
more efficient and cheaper than man- 
nual labor; and the use of panel 
heating. 

Robert S. Waters, chairman of the 
Board of the National Radiator Co., 
presided at the meetings, and was re- 
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I WANT NO MUD ON MY 
FLOORS! 
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elected chairman of the Institute. 

Also re-elected were H. F. Ran 
dolph, president of International Heat, 
er Co., vice-chairman, and R, E, Ferry, 
general manager and treasurer of the 
organization. 

The following, in addition to the 
officers, constitute the Executive Com. 
mittee of the Institute: D. D. Couch, 
American Radiator & Standard Sanj- 
tary Corp.; A. E, Bastedo, Burnham 
Corp.; G. L. Erwin, Jr., Crane Co; 
S. K. Smith, The H. B. Smith Co, 
Inc.; Carl Sahler, Thatcher Furnace 
Co.; H. B. Steggall, U. S. Radiator 
Corp.; W. C. Murray, Utica Radiator 
Corp.; R. B, Sweet, The Vulcan Radi 
ator Co.; E. R. Westphal, Weil-Me 
Lain Co.; and D. F. Bennett, Warren 
Webster Co. 

Reports, in addition to those by 
Ferry and Harris, were given by Ar 
thur L, Wales, field training director 
of the Institute; R. J. Martin, Univ, 
of Illinois; H. F. Randolph; R. M 
Stockwell, chairman of the Short 
Course Committee; John Reed, Pub 
licity Committee chairman; J. Balter, 
chairman of the Installation Commit 
tee on Snow Melting; D. D. Couch, 
on the Intra-Industry Committee; 
M. W. McRae, chairman of the Boiler 
Technical Committee; and Norman J. 
Radder, Plumbing and Heating Induy 
tries Bureau. 

The convention also heard addresses 
by R. S. Dill, chairman of the Re 
search Committee, ASHVE; and L, N. 
Hunter, president of ASHVE. 
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Thomas C. Sutton has been named 
manager of manufacturing, OPW 
Corp., Cincinnati, Ohio. He has been 
with the company since 1951 in the 
capacity of production control mat 
ager and plant superintendent. 
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Construction in May 


at Peak for Month 


EXPENDITURES for new constructi0® 
rose seasonally to a record for May © 
$3.1 billion, reaching a peak of a 
billion for the first five months of 1, 
' from preliminary estimates preparce 


by the U. S. Departments of Con 





merce and Labor. Private spending fo 


July 
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your problems 


equipment & storage i 
maintenance with us 





8 management 
ma & problems 





Even the most successful distributor cannot pos- 


by cost control ‘ sibly be expected to overcome all of these prob- 





Ar lems by himself. That’s why we offer the practical 
ctor advice of experts. 

niv. 

M. 


These are experts in all phases of sales and 


hort nave ucT p distribution. They are ready to check your prob- 





ub : lems, to help you meet and solve them. 
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at, it Ormad lon Atlantic has been in retail marketing for some 
uch, 84 years. All of this accumulated experience is 
tte, 


rs yours for the asking. It’s yours when you need it, 
oiler degree day a dl where you need it. It’s a regular part of the staff 


assistance available to every Atlantic Heating Oil 


dus deliveries 1 4 distributor. 
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Re Atlantic Heating Oil is triple-refined by a special 
ON 5 i J y } 
= 7 process that assures maximum conversion to heat 
budget plan 1 and cleaner burning. That means lower customer 
+ , service costs. And Atlantic Heating Oils are 
available at conveniently located pipe line or 
= J water terminals. That means continuous, de- 
y A endable supply. It’s worth looking into! 
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@ TOP QUALITY FEATUR 


Microstone® Element 


FILTERS 


--- 100,000 BTU capacity. Maximum filtering 


efficiency ...low flow resistance. Easily installed and cleaned on tank or line on 
all medium to large oil burning installations. Offers positive protection. Price 
includes built-in shut-off cock—drainage plug. Se//—install-the SETTE Microstone 


Element Filter—Model MS-3. 


TAKE ADVANTAGE OF THIS NEW LOW PRICE. IF YOUR JOBBER CAN'T SUPPLY YOU, ORDER DIRECT. 
Supplied postpaid anywhere in the U.S. A. Normal discount in dozen lots. 


ZAROU AF r 





Valuable territories still available for distributors. 


ANUFACTURING COMPANY 
1241 High St., Oakland, California - Export Div.: OCEANIC EXPORT CO., 400 Montgomery St., San Francisco 4 


















Model No. MS-3— List Price $3.95 
Inlet and Outlet: 4” IPT 
Individually packaged 
Packed: 24 to the carton 









residential building exceeded $1 bil- 
lion in May; commercial building re- 
versed its downward drift of the past 
few months with a more than seasonal 
advance to a new all-time peak for 
May. Expenditures for private indus- 
trial plant continued a slow downtrend 
to 14% below a year ago and, aside 
from farm construction, was the only 
major type of private activity to show 
any weakness this year, 

Record levels of construction ex- 
penditures so far this year result from 
unprecedented activity in building of- 
fices, shopping and service establish- 
ments, schools, churches, public utility, 
water and sewer lines, roads and high- 
ways, for all of which a backlog of 
need still exists. 

Outlays for private industrial plant 
and military facilities have been run- 
ning at the lowest levels for the same 
months since 1951; conservation and 
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development work, river and harbor, 
flood control and reclamation, and pri- 
vate and public hospital building are 
at the lowest rate since 1949. 

All types of public construction, ex- 
cept public housing, contributed to a 
13% April to May rise this year. 

Revised estimates for 1953 indicated 
total expenditures for new construction 
of $35,256,000. Totals for the first five 
months of 1954 already are 1.7% 
ahead of the same period in 1953. 
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Harry L. White has been appointed 
sales manager of the Autocar Division, 
The White Motor Co., Exton, Pa. A 
vice president of the Autocar Sales 
and Service Co., White was formerly 
manager of the Pittsburgh branch, He 
started with the company as a sales- 
man and was for several years in charge 





Enthusiastic reception by the public 


explains the higher sales frequency of 


the Sundstrand all-electric oil burners. 
With a Sundstrand, the most modern 


of nine regional sales areas in Eastern 
Pennsylvania and New Jersey. 


Carl J. Beckstedt, Sr., 59, traffic 
manager of the Williamson Heater 
Co., Cincinnati, Ohio, died June 10 
after a brief illness. He had been asso- 
ciated with the company for the past 
28 years. He formerly was in charge 
of the billing department, was a mem. 
ber of the sales board and a past mem: 
ber of the junior sales board of direc’ 
tors. 


Donn E. Schinman has been ap 
pointed manager of the new Mortemp 
Division of Mechanical Products Mar’ 
ufacturing Co., Seattle, Wash. He is 
in charge of all heating equipment. 
Donald B. Olsen, formerly repre’ 
sentative of the Mortemp Heat Mv 
chine Co., has been named sales mat 


ager. 


concepts of warm air heating are Te 
alized... . That’s not enough; with @ 
Sundstrand, initial low-cost is mate 

by long-span oil burner performance. 


. .. These values and the Sundstrand reputation for the 
finest in oil heating add up to complete customer satisfac- 
tion. Foot or bracket mounted, all Sundstrand oil burners 
are listed as standard by Underwriters’ Laboratories - «« 
and meet all state and local requirements. 


A leader in oil heating for 33 years. 


SUNDSTRAND ENGINEERING CO., Rockford, lias! 


July 
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Abednego to get us some clean AMER-glas Filters, Meshach.”’ 


“Right. Shad. They’re available everywhere.” 





merican Air Filter Co., Inc. 
j 134 Central Avenue 
Louisville 8, Ky. 





YES, NATIONAL DISTRIBUTION IN LESS THAN THREE YEARS! 


. . . because so many manufacturers of furnace and air-conditioning equipment 
have chosen AMER-glas FILTERS as original equipment. 

Consumers, too, are specifying AMER-glas FILTERS . . . for replacement. They 
appreciate the absence of odor . . . of greasy feel .. . of prickly slivers. 

AMER-glas FILTERS have two other jumbo advantages : the sensational, sales- 
boosting “hospital-white” color . . . and the patented, dirt-catching adhesive 
that means long useful life. 

If you’d like more information about amer-glas FILTERS, write today. You'll 
have the information before you can say “Shadrach, Meshach and Abednego”. 


AMER-///S' FILTERS 


FOR FURNACES AND AIR CONDITIONING UNITS 


(ae 9 















RRM RIL | 


43 


ged iF 


AA ie 


“Nt? ¥ te 


=~ 


ae 


tri7Viv 


ae ° ° : Rockford Fuel Oil Dealers Ass'n 
Distribution Div. Members rr Mee al 


increase during Year Rockford, Illinois 
© Stanley Thoren, President 


ACCORDING TO THE report delivered at W. R. Hafstedt, Secretary 
the recent OHI annual meeting in eta 
Philadelphia, the Distribution Divi- Electric League of Indianapolis 
sion membership, both individual firm eb tal Sage oa SI 
, vont Indianapolis 4, Indiana 
memberships and chapter afhliations, A. L. Maillard, Managing Director 
have increased during the past year. Oil Heat Ass'n of Gary 
Since March 1, 1953, the beginning 1000 Madison Avenue 
- aie Gary, Indiana 
of OHI’s fiscal year 20 new chapters Wn. E. Allman. President 
have been added to the Division (this Dean Call, Secretary 
includes the six accepted in Philadel- Iowa 
phia) and nearly 750 firms have been — setsani dertalinncnnad 
added to the roster. The membership Waterloo, Iowa 
, . . R. B. Ritter, President 
, . >s nla en ¢ ’ e rt, > 3 
now ope a and approxi SA. Vaeie, Sicesiary 
mately 3,000 individual firms. 
, ) ; Api . 7 Oil-Heat Institute of Iowa, Inc. 
Chapters in the Division as of June 606 Grand Avenue 
4, 1954. are as follows: Des Moines, lowa ; 
lee Tell es M. S. Campbell, President 


DISTRIBUTION DIVISION CHAPTERS Miles Mills, Jr., Secretary 
June 4, 1954 MARYLAND 
ILLINOIS pee: Oil-Heat Ass'n of Maryland, Inc. 
Burning Oil Distributors’ Ass’n Stafford Hotel, Rm. 512 
505 N. Michigan Ave. Baltimore, Maryland 
Chicago 11, Illinois | Claude W. Schaefer, President 
J. K. Curran, President Patrick Clark, Exec. Secretary 
Lee Wolfe, Secretary 
CALIFORNIA 
Chicago Oil Burner Ass’n Oil Heat Ass’n of Northern California 
505 N. Michigan Ave. 760 Illinois St. 
Chicago 11, Illinois San Francisco, California 
E. W. Jones, President A. S. Kozman, President 
Lee Wolfe, Secretary T. S. Petersen, Jr., Secretary 


~ THE RIGHT PUMP FO 


TUTHILL TYPE SU 
for Industrial Heating 


Designed to han- 
dle heavy fuel 
oils, the Tuthill 


Oil Heat Ass'n of Southern California 
550 Bauchet St. 
P. O. Box 3189, Terminal Annex 
Los Angeles 54, California 

R. W. Norton, President 

E. R. Kellam, Secretary 


MASSACHUSETTS 
Oil Heat Institute of New England 
839 Beacon Street 
Boston 15, Massachusetts 
C. Everett Elliott, President 
F. N. Beckwith, Exec. Secretary 


MICHIGAN 
Oil-Heat Institute of Detroit 
3035 East Grand Avenue 
Detroit, Michigan 
H. G. Stanzell, President 
N. J. Biddle, Secretary 


MIssouRI 
Missouri-Kansas Oil Heat Institute 
231 West 47th Street 
Kansas City 2, Missouri 
Jack Cosgrove, President 
Wm. Hinds, Secretary 


Oil-Heat Institute of St. Louis 
1430 S. Vandeventer Avenue 
St. Louis 10, Missouri 

A. Jack Becker, President 


George Koertel, Secretary 


NEBRASKA 
Oil-Heat Institute of Omaha, Ine. 
4035 Seward Street 
Omaha, Nebraska 
Frank Palladino, President 
J. J. Griffiths, Secretary 


New JERSEY 
Atlantic Cooling & Heating Ass'n 
210 N. Tennessee Avenue 


R THE JOB 


Type SU multiple _ For original equipment or replacement, Model 


V-belt unit pro- 


30A5SG FUELSTAT offers many important 


vides flexibility | advantages beyond traditional Tuthill quiet 
never before = | ~~ _—__— operation, leakfree performance and low 
available. Typical ~~~ ss power consumption. Ir is reversible in the 
advancements in- — fF field. It has a one-position vertical valve chat 


clude one-point belt-tension 
adjustment; motors up to 5 h.p. mounted for 
easy adjustment or replacement without drill- 
ing or tapping; jack shaft supported by ball- 


can be piped from either side and serviced 
easily. Its mechanical seal is replaceable in the 
field. It is universally interchangeable with 
standard commercial models. It reduces pump 


bearing pillow blocks, carries weight of pulley Z | inventory because the same pump can be used 
and absorbs belt tension. For the complete for both rotations and both valve positions. 


story, write for Catalog No. 107. 


| 


Write for Model 30A5G bulletin. 


TUTHILL PUMP COMPANY 


Dependable Pumps since 1927 
939 East 95th Street, Chicago 19, Illinois 
Canadian Affiliate: Ingersoll Machine & Tool Co., Ltd. 
Ingersoll, Ontario, Canada 
July 
1954 












by world-famous industrial designer, 


Brooks Stevens 


in a new color, Mountain 
Spring Green 


NEW, REDESIGNED 


For complete year-’round Air Conditioning 


The Cutaway view above shows how the Type 
116-216 is designed and styled for cooling. 
ou simply insert the compact, 24-inch 
uare, Type 916 cooling module between 
the heat exchanger and the blower-filter type. 
Or you can install the Type 116-216 with 
cooling casing in place. Then later you 
‘an add the Mueller Climatrol coils and con- 
Nser for a profitable repeat sale. No mat- 
ter Which way you install the Type 116-216 
¥0u provide the finest home comfort available. 





TYPE 116-216 WINTER AIR CONDITIONER © 90,000—110,000—130,000—150,00 Btu input 


it's better in appearance, 
better in performance and 
a better-than-ever 

money-maker for you! 


Every time you sell a Mueller Clima- 
trol Type 116-216, you and your cus- 
tomer both come out ahead. 


Look at it from your 
prospect's viewpoint 


In the Type 116-216, he gets famous 
Mueller Climatrol Designed Converti- 
bility. He can install the unit for oil 
now — convert to gas later inexpen- 
sively and get the same top efficiency. 


And he gets extra value for his heat- 
ing dollars, with such Mueller Climatrol 
features as: (1) All-welded, heavy- 
gauge steel heat-exchanger with free- 
floating radiator that eliminates expan- 
sion and contraction noises. (2) Large 
blower that is cushioned on rubber for 
quiet Operation. 





Look at it from 
your standpoint 


The Type 116-216 gives you extra sal- 
ability, with the eye-appeal of new, 
modern styling and a new, handsome 
finish — the buy-appeal of Designed 
Convertibility and famous Mueller 
Climatrol performance. 


You cut installation time and increase 
your profits, because the Type 116-216 
is pre-wired and pre-assembled. The 
unit is shipped in two sections — goes 
through any ordinary door and down 
narrow, winding basement stairs with- 
out trouble. 

The Type 116-216 is one more exam- 
ple of the leadership in design and 
quality that has made Mueller Climatrol 
the Big Name in Heating. 


Get the facts and figures 


Get the complete story on the Mueller 
Climatrol Type 116-216. Write for facts 
and figures. 


@ 
© Mueller Climateol «+2: 
—_ Milwaukee 15, Wisconsin 
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Atlantic City, New Jersey 
_J. A. Hughes, President 
F. J. Sithens, Secretary 


Fuel Oil Distributors Ass'n of N. J. 
Room 229, 1060 Broad Street 
Newark, New Jersey 

W. M. Hedden, President 

A. W. Rich, Exec. Secretary 


Middlesex County Oil Heat Ass‘n 

1306 Livingston Avenue 

New Brunswick, New Jersey 
Duncan MacPherson, President 
Frank Epstein, Secretary 


South Jersey Fuel Merchants Ass’n 
10 W. Atlantic Avenue 
Audubon, New Jersey 

Wm. Miller, President 

Roger Allen, Exec. Secretary 


Union County Oil Heat Ass'n 
P. O. Box 829 
Plainfield, N. J. 
Robert Crane, President 
Philip Carter, Secretary 


New York 
Bronx Fuel Oil Board of Trade 
1416 Williamsbridge Road 
Bronx 61, New York 
Henry Zoldessy, President 
Frank Howard, Exec. Secretary 


Central Suffolk Fuel Dealers Credit Ass'n 
Port Jefferson, L. I., N. Y. 

Arthur Bryant, President 

I. G. Woodfield, Secretary 


Commercial-Industrial Oil-Heat Ass'n 
c/o OHI of America 

500 Fifth Avenue 

New York 36, N. Y. 


*25% LESS INSTALLATION COST 


This is really an extra 25% clear profit for the REXOIL 
dealer. There's no easier way to make money than just 


not to spend it. 


*PRACTICALLY NO REPAIRS 


Repairs are always expensive to the dealer and annoying 
to the customer. Seldom does any REXOIL ever need 


repairs. 
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JOBBER AND DEALER INQUIRIES INVITED! 


* Conclusions resulting from independent survey of oil burner dealers. 


F. S. Burroughs, Acting Secretary 


Eastern Suffolk Fuel Dealers Ass'n 
P. O. Box 758 
Riverhead, L. I., N. Y. 
Branson Wright, President 
Sylvester Willmot, Secretary 


Gotham Retail Fuel Oil Dealers Ass'n 
Belt Parkway & Bay 38th Street 
Brooklyn, New York 

Joseph Scovell, President 

Harry Kerner, Exec. Secretary 


Mid-Island Oil Heating Ass’n 
124 Greene Avenue 
Amityville, L. I., N. Y. 
Ray Slomin, President 
Abe Levine, Secretary 


New York Oil Heating Ass'n 
55 West 42nd Street 
New York, N. Y. 
Fred Heaney, President 
Philip Schepp, Exec. Secretary 


Oil-Heat Ass'n of Eastern New York 
51 Benson Street 
Albany, New York 
Franklin Steinhardt, President 
Eugene J. Fitzpatrick, Secretary 


Oil Heat Ass'n of North Nassau 
118 Glen Cove Avenue 
Glen Cove, N. Y. 

Jacob Ain, President 

Joseph Vulpis, Secretary 


Oil Heat Ass'n of South Nassau 
80 Main Street 
Mineola, L. I., N. Y. 

Frank Bauer, President 

Joseph Kohard, Jr., Secretary 








Dealers in two sample cities. 


Translate the saving involved into payroll dollars and it becomes 
a tidy bonus profit for Rexoil dealers. 


REXOIL DEALERS MAKE MORE MONEY IN 4 WAYS! 


*FREE ENGINEERING SERVICE 


For those hard-to-figure jobs—REXOIL engineers will 
prepare all plans and specifications without cost to you. 


*ADVERTISING ASSISTANCE 
Prepared mailing pieces, newspaper mats, point of pur- 
chase displays, etc. are supplied to REXOIL dealers 
FREE. You pocket this saving, too! 


“We Have 75% Fewer 
Service-Adjustment Calls 
with REXOIL Installations...”" 


... that's the conclusion reached by an independent survey organi- 
zation after interviewing a representative group of Oil Burner 





Oil Heat Ass'n of Staten Island 
1762 Richmond Terrace 
Staten Island, N. Y. 
Abe Weinstein, President 
Fred W. Lange, Secretary 


Oil-Heat Ass'n of Western New York 
367 Northampton Street 
Buffalo 8, New York 

J. Warren Pfeifer, President 

James Whitaker, Secretary 


Oil-Heat Institute of Rochester 
116 N. Plymouth Street 
Rochester 4, New York 

Sam Lipani, President 

Irving Koval, Secretary 


South Shore Fuel Dealers Credit Asg'y 
P. O. Box 486 
Patchogue, L. I., N. Y. 

Frank Zanazzi, President 

Wilbur Prall, Secretary 


Westchester Oil Trade Ass'n 

39 Mount Vernon Avenue 

Mount Vernon, New York 
Charles S. Sichel, President 
Noel B. Yewdell, Secretary 


NortH CAROLINA 


Alamance Oil Dealers Ass’n 

P.O: Box 612 

Burlington, North Carolina 
W. O. Payne, Chairman 
T. M. Johnson, Secretary 


OHIO 


Oil-Heat Institute of Greater Cincinnati 
514 Main Street, Blymyer Bldg. 
Cincinnati, Ohio 

Bill Stratemeyer, President 
M. A. Schneider, Secretary 















REIF-REXOIL, Ine. 
BUFFALO 3, NEW YORK 


37 CARROLL ST. 
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ON THE FINEST 
OIL BURNERS 


“TJEFFERSON TRANSFORMERS 


@ core DESIGN (Core and Coil) means 
cool operation. No charring of insula- 
tion which would result in breakdown. 


@ externa JUNCTION BOX avail- 
able. Three binding posts (two are in- 
ternally connected to transformer pri- 
mary) eliminate splicing and provide 
ample room for all wiring. Convenient 
knockouts provided. 
innati 

@ custom DESIGN makes perfect high 
quality installations. Never a misfit. 
Every Jefferson ignition transformer 
is the finest of its type. 


@rors FOR CONTINUOUS IGNITION. 
Greater quantity and finest quality 
materials mean a very minimum of 
heat rise even in long, continuous 
ignition service. 











on the Finest Oil Burners is 
undeniable proof of Jeffer- 

son Leadership in Ignition 
Transformers. For over 35 years Jefferson 
has worked intimately with oil burner en- 
gineers to produce the most advanced trans- 
formers to make oil heating successful, 
safe, and sure. 

During these many years Jefferson has 
always paced ignition transformer develop- 
ment with outstanding improvements that 
have aided the growth of the oil heating 
industry. The Mid-Point Ground design 
and Radio Interference Barrier were pat- 
ented Jefferson developments. 








eloil 





No skimping of steel and copper in a 
Jefferson Transformer, and special com- 
pound filling assures the most dependable 
operation, the best insulation, the lowest 
heat rise, and the greatest resistance to 
dampness. 

These vital features have made Jefferson 
Transformers the choice of leading oil 
burner manufacturers. Their superior qual- 
ity can be of value to you. Investigate now. 
There is no obligation. 


JEFFERSON ELECTRIC COMPANY 


Bellwood, Illinois 
In Canada: Canadian Jefferson Electric Co., Ltd., 
384 Pape Ave., Toronto, Ont. 














TRANSFORMERS 
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Oil-Heat Institute of Northern Ohio 
1530-2 Midland Building 
Cleveland 15, Ohio 
Raymond H. Quiggen, President 
Norman R. Steenstra, Secretary 


Oil-Heat Institute of Western Ohio 
526 High Street 
Toledo, Ohio 

Harold E. Wunderley, President 


Hamlin L. Tanner, Secretary 


Bridgetown Park @ Elmwood Avenue 
Feasterville, Pennsylvania 
G. E. Ashworth, President 
Jesse E. Terry, Secretary 
Electrical Ass'n of Philadelphia 
17th St. at Sansom 
Philadelphia 13, Pennsylvania 
John A. Morrison, Mng. Director 
Sheridan Taylor II, Secretary 


Stephen D. Franklin, President 
Erich Sander, Exec. Secretary 


Oil-Heat Ass'n of Centra! Pennsy} 
303 North Sherman Street 
York, Pennsylvania 

Jay Oberman, President 

John Hoback, Secretary 


Oil-Heat Ass'n of the Lehigh Valley 
123 Hamilton Street 
Allentown, Pennsylvania 
Earle E. Gangewere, President 
Wilbur Snyder, Secretary 


Greater Philadelphia Fuel Conference 
1201 Chestnut Street 
Philadelphia, Pennsylvania 

E. G. Schreiber, President 

E. E. Esterline, Exec. Secretary 


OREGON 
Oregon Heating Industries 
1221 Failing Building 
Portland 4, Oregon 
Chas. R. Holloway, Jr., President 
Dale Josephson, Exec. Secretary 


VIRGINIA 
Richmond Oil Heat Ass'n 
1708 Magnolia Avenue 
Richmond, Virginia 
J. M. Kelleher, President 
D. W. Mallory, Secretary 


Heating Contractors Division 
Norristown Chamber of Commerce 
38 Curren Arcade 

Norristown, Pennsylvania 


PENNSYLVANIA 
Delaware Valley Oil Heat Ass'n 











Tidewater Oil Heat Ass'n 
6300 Cottage Toll Road 
Norfolk 5, Virginia 
E. L. Fentress, President 
S. D. Hardy, Jr., Secretary 


: | WASHINGTON 
Oil-Heat Institute of Washington 
305 Lloyd Building 
Seattle 1, Washington 
Mark C. Dolliver, President 
Robert G. Elmslie, Managing Director 


WASHINGTON, D. C. 
Oil-Heat Institute of Greater Washington 
Room 305, Century Building 
412—5Sth St., N.W. 
Washington, D. C. 
Worden W. Reed, Chairman 
A. Graham Shields, Managing Director 


WISCONSIN 
Wisconsin Oil Heat Ass'n 
622 N. Water Street 
Milwaukee, Wisconsin 
Alfred Hegeman, President 
Harold M. Mottram, Exec. Secretary 


CANADA 
Fuel Oil Dealers Ass’n of B. C. 
906—850 W. Hastings Street 
Vancouver 1, B. C., Canada 
R. M. Summerfield, President 
Cyril G. Hayman, Secretary 





“24” & “48” Nozzle Boxes 


Don't jumble your nozzles 
loosely in your tool box like 
“nuts and bolts" if you 
expect them to be usable. ve 
Carry them securely in these | ad 
sturdy, compact steel boxes. 


FLAME MIRRORS 


Until you can see the flame 
you can't tell whether or 
not a burner is firing prop- 
erly! With a Monarch Flame 
Mirror you can see to check 
that the flame is balanced, 
the electrodes properly 
located, and that there | 
is no flame impingement 
on the firebox or aircone. 


1. Every Tip individually tested for 
Spray Angle and Capacity — your 
guarantee of uniformity. 

2. Self-Centering internal assembly al- 
ways produces a balanced spray—No 
lopsided fires. 

3. Micro-Finish of Tip and Disc seats 
plus extremely close manufacturing 
tolerances insure accurate capacity 
control. 

4. Will handle any domestic oils cur- 
rently being supplied in the United 
States or Canada. 

5. Tip, Disc and Locknut are made of a 
High Chrome Stainless Steel for maxi- 
mum heat and wear resistance. 

6. Five different series available for 
producing various spray characteristics 
—all developed through hundreds of 
fire tests in both Laboratory and Field 
work. 


WRITE FOR CATALOG "0" 


Oregon Heating Industries 
to have State-wide Meetin 


A STATE-WIDE meeting is being plane’ 
by the Oregon Heating Industries 4’ 
| sociation on September 18 in Klamat 
Falls. | 
Officers have been elected by low! 
organizations in Oregon, Ken Gusti! 
son is the new president of the Ls 
County fuel dealers, Serving with hit 
will be Jack Bosse as secretary. 
Six directors were selected ; 
ern the Portland Oil and Burner Deal 
ers Association. They are Walt As 
derson, American Oil; Lloyd Mies 
Sunset Fuel; Roy Lindsey, Econ 
4 Oil: Ian Shaw, Albina Fuel; Jim ae 
mans, Multnomah Fuel and Chuc 
Holloway, Liberty Fuel and Ice. 
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DEALERS: Buy from your Monarch Jobber 


to gol 


MFG. WORKS, INC. 


2503 E. ONTARIO ST. 


PHILADELPHIA 34, PA. 


Canadian Agents: (Except B.C.) Canadian General Filters Ltd., Toronto 16, Canada 


Central and Southern Europe: A. Coutau, Rue De La Scie No. 16, Geneva, Switzerland 
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THE FAMOUS 


ECONOMY \ 
CLUTCH 


‘ll the burner with the Economy Clutch and you’ll sell 
ore burners! Gilbarco dealers meet and overcome com- 
tition without shaving profits with the easy-selling 
ies leatures of this exclusive and patented action. When you 
th hia #2 explain to your customers how the Clutch saves fuel 

‘Show how it increases quietness and cleanliness by 
0 ‘iminating smoky starts and stops—your sales will 
r Da show results! And the Gilbarco franchise covers a com- 





An ij . . . > @ 
; . plete line of equipment —for jobs of every size and type. 
jest 
ono There are profitable territories open west of the Ap- the ott henner 
m Yoo balachians. Wire us collect today! with the exclusive 
Chu Economy Clutch 
, SILBERT & BARKER MANUFACTURING COMPANY © WEST SPRINGFIELD, MASS. * TORONTO, CANADA 
Fricloil 105 
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HEATING 







It takes a good line—a complete line—to 

warm up heating sales today. And mister 

—that’s Norge Heat! Just look what 

Norge Heat offers you: 

@ A complete line of oil and gas-fired units 

@ Winter air conditioners dnd gravity furnaces 

@ Hi-Boys, Lo-Boys, Counterflows, Suspended 
Units, Conversion Burners 

@ Oil-fired units easily and inexpensively con- 
verted to gas—with no loss of output 

@ Hi-Boy and counterflow units U.L. approved 
for close clearance 

@ Many package units—factory assembled and 
tested 

@ Designed, engineered and built by Norge Heat 
in Kalmazoo—for top efficiency and economy 

@ Priced to meet—and beat competition 

All this—plus outstanding new sales and 


service policy. And all backed by Norge 
Heat and Borg-Warner. It’s a selling line 
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—a profit line—the line for you if you’re 
MODEL GF720-75U _—sm in _ business to make money 
Gas-Fired 
Counterflow 


MODEL OF710-100S 
Oil-Fired 
Horizontal-Vertical 


Ask your Norge Heat representative 
or distributor—or write direct 






pees) Also —Summer Air Conditioning Units. Glass Lined 
x Gas and Electric Water Heaters 


ORGE HEAT 


BORG-WARNER CORPORATION 


KALAMAZOO +¢«+ MICHIGAN 






































New Products 


Each New Products item has an identifying number, 
If you want more information on any equipment described 
here send the coupon on page 124 to FUELOIL & Om Hear, 
2 West 45th St., New York 36, N. Y., and identify the 
product by circling its number on the coupon. 


New Webster Electric fuel Units 
are for Use in close Quarters 


WEBSTER 8000 Series fuel units are intended for use where 
installation space is at a premium and where servicing i: 
made difficult due to cramped quarters. Capacities range 
from 3 to 7 gph in single stage types and from 3% to 20 
gph in two-stage units. All 8000 Series are interchange: 
able with previous units and retain the features which 
suppressed tank hum and hydraulic pulsation. Hydraulic 
cushions in the new models further assure such elimination, 
Other features include: Quick-opening and closing piv 
ton-type valve; positive seating, corrosion resisting stair 
less steel outlet seat; low-friction diaphragm seal. Clos: 
coupled hub design and self-aligning, lubricated alloyed 
bronze outboard bearing also are used. Certain units have 
an easily-cleaned, basket type strainer of corrosion-resistant 
monel wire cloth, protected against collapse. 
Made by: Webster Electric Co., 1900 Clark St., Racint, 
Wis. 
Circle El on coupon, page 1|26 


Scully Signal introduces four 
Products for fueloil Dealer: 


FOUR NEW PRODUCTS, introduced by Scully Signal Co. 
have been designed to simplify fueloil delivery. The Scully 
14” oil delivery 
nozzle, with built- 
in anti-drain 





check valve, elimi- 
nates after-fill 
drip and weighs 
just about half a 
conventional noz- 
zle. Incorporated 
in the nozzle . 
spout is a vacuum-breaking feature for use with Scully 
FasFill connector. 























July 
1954 


















For 
swivel 
ring th 
tion ea! 
the wel 
able irc 
A sa 
inside ¢ 
3 floatis 
ening a 
An e 
dectrod 
case, TI 
ile spra 
the ben 
job. 
Made 


Mass. 


Hereo 


HERCO } 
sure Mo 
fring 
tween 0), 
oh. U 
Sundstre 
pressure 
ar and 
pumped 
ly to th 
and are | 
Herco’s 
Fer, 
Fach r 
bin. di 
Made | 
‘aster, Py 


OPW | 
I 


PW NO. 
%W item 
peration 
uavity 
bow pum 
sures up t 
On 2” 
» to 20 
* se, T 
ody ig 
lard, we: 
ng bron; 


4D, Movi 
“tapped | 













nber, 
ribed 
[EAT, 
y the 


ters 


phere 
ng 1s 
‘ange 
ro 20 
Ange’ 
vhich 
aulic 
ition. 
5 pis 
stain’ 
Jlose- 
loyed 
have 
istant 


acing, 


alers 


| Co. 
Scully 





\ 


cullys 


wwivel connector is equipped with 29 ball bearings permit- 
ting the nozzle to be brought to the correct delivery posi- 


sion easily. It is made of special metal alloy, about one-half 


the weight of brass, but equivalent to the strength of malle- 
able iron. 

A safety vent cap has a venting area larger than the 
side diameter of a 144” vent pipe and is equipped with 
floating screen. It comes in one piece and requires tight- 
ening a set-screw for installation. 

An electrode kit is the fourth item and consists of an 
Jectrode gauge and two electrode benders in a leatherette 
«ase, The gauge facilitates exact electrode settings for noz- 
se spray angle and required height from the nozzle center; 
the benders are handy tools expressly designed for their 
job. 

Made by: Scully Signal Co., 174 Green St., Melrose 76, 
Mass. 

Circle E2 on coupon, page |26 


Hereo model HLP-1 announced 
as low pressure conversion Unit 


HERCO MODEL HLP-1 conversion oilburner is a low pres- 
wre model that may be “dialed” for any of ten different 
fring rates be- 
tween 0.4 and 1.5 
oh. Using the 
Sundstrand 1 o w 
pressure fuel unit, 
ar and oil are 
pumped separate- 
y to the nozzle 
nd are mixed by 
Hero's Thrifti- 
Fier, 





Each model, which can be equipped with a 7, 9, 12 or 
Sin. draft tube, is fire-tested before shipment. 

Made by: Herco Oil Burner Corp., 131 Locust St., Lan- 
caster, Pa, 


Circle E3 on coupon, page 126 


UPW No. 317 Valve for small 
bulk Plants, Molygate drum Coupler 


*W NO. 317 small bulk plant loading valve is one of two 
*W items introduced recently. The 317 is intended for 


ration with 
favity flow or 
Ow pump pres- 
‘ures up to 30 Ibs. 
Mon 2” size and 
? to 20 Ibs. on 
* site. The valve 
iy is made of 
lard, Wear-resist- 
"g bronze, with 7 

“?, Moving and stressed parts also of bronze. Valve body 
“tapped for vacuum breaker, steel carrier shaft is “0” ring 






For use between the oil delivery hose and nozzle, Scully’s 






























































AIR 
CONDITIONING 


wes 
Coolest Hing 7) cooling ° 


Summer air conditioning is the 
big news today. So—get in on the 
ground floor with a line that’s 
really c-o-o-l. Norge Heat’s got it 
—and it’s ready for you now— 
with: 


@ Vertical and horizontal modets 


@ For use with Norge Heat furnaces, ex- 
isting warm air heating systems, or as 
free-standing independent space 
coolers 


@ Compact, efficient designs require a 
minimum of space 


@ All models hermetically sealed com- 
plete systems 


VERTICAL UNIT @ Available in 2 and 3 hp, single and 
three-phase capacities 


®@ Available with or without its own blower 

@ Every unit performance-tested before shipment 

@ Priced to sell—with full profit for you 

So now it’s Norge Heat for COOL comfort too—with this 
great new line of central air conditioning systems. It’s a 
selling line—a profit line—the line for you if you’re in busi- 
ness to make money! 


HORIZONTAL UNIT 








Ask your Norge Heat representative 
or distributor—or write direct 


ee! «= Also— Oil and Gas-fired Furnaces. Glass Lined Gas 
—<aeaq and Electric Water Heaters 


ORGE HEAT 


BORG-WARNER CORPORATION 


€ 
KALAMAZOO «+ MICHIGAN 
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GET ALL THE 
FEATURES 


WITH A 


FURNACE & BOILER 
VACUUM CLEANER 


CONVERTS 


TO POWER 


and Power Blower 


BLOWER IN 


2 SECONDS 





COMPARE THESE PULLMAN 
FEATURES WITH ANY 
OTHER VACUUM CLEANER 


@ Powerful turbine type suction 
and (2) automatic power blower 
coupling. (3) Balances for one- 
hand carry and (4) has low, 
non-tip, center of gravity. 
G) Auxiliary disposable paper 
filter and (@) NO outside bag to 
snag or tear. 











— om me CUT HERES mn ot me mS 


Pullman Vacuum Cleaner Corp., Boston 19, Mass. 


SIGNED 


Send information on Boiler & Furnace Vacuum Cleaning. 


. « « « New Products 


| sealed in a stuffing box and a malleable iron ope 
_ lever is connected to the carrier shaft with a lock ny 


No. 317 has a single type construction poppet yf 
Buna N composition disc, with the disc holder part of; 
piston that operates in the cylinder on the outlet side gf 


| the valve. 


The Molygate 


drum coupler 
i'makes valve 
| changeover from 
' one drum to an- 
| other quick and 


easy, merely screwing gate valve or bene into the coupler 


| whose winged swivel assures secure attachment withoy 
| wrenching. A quick twist disconnects the coupler, which 


is leak-proof, of all-bronze construction and has a straigh 


| through design to allow full 2” rate of flow. 


Made by: OPW Corp., 2735 Colerain Ave., Cincinngj 
25, Ohio. 
Circle E4 on coupon, page 124 


Johnson Model 53 horizontal Rotary 


available in Sizes from 25 to 500 


MODEL 53 Johnson horizontal rotary oilburner, availa 
in seven sizes from 25 to 500 hp, incorporates positing 
Sgisgpis¢s- 
ment metering 
pump, hydrau- 
lically-balanced 3- 


| way magnetic oil 


valve and simpli- 
fied electrical con- 
nections, A posi- / 
tive displacement 
type secondary 


| pump meters oil to the burner atomizer, is actuated bya 
| extension of the shaft driving the suction pump amg 


removed easily for inspection. 
Volumetric displacement of the metering pump is vat 
by manual or automatic operation of an external levera 





| oilfiring rate is not affected by changes in oil temperalit 
or viscosity. Any vital component on the model 3 @ 


Ja| be removed with minimum disturbance to the remallit 


| of the assembly, while line and low voltage electrical 0 
| nections are simplified by a feature which permits strippi 
| wire for 1”, inserting the stripped end and tightenilg 

| screw. A one-quarter turn of the latch allows the bunt 
| to be swung out of firing position. 


| Made by: S. T. Johnson Co., 940 Arlington Ave, Us 


| land 8, Calif. 
i 





COMPANY 
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CITY ZONE STATE 
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| Circle E5 on coupon, page !24 


'Thermolok develops Guard for 
| Honeywell’s round Thermo®™ 


| 
THE LINE of Thermolok thermostat guards now inde 


model developed for use with Minneapolis-Hone 
TM-86 round thermostat, The combination lock and 
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You always make the sale with PEERLESS. | r Series TO-IA 
PEERLESS makes 63 cast iron boiler models for ened pe 
residential, commercial, and industrial use. at ron boiler. 
GAS and OIL-FIRED Now available 


with year-round 


There may be a PEERLESS dealership available domestic water coil 
in your territory. For details, mail coupon below. 


looking forward to our 
OLDEN ANNIVERSARY 
: P P EERLESS HEATER COMPANY 
serving america’s heating needs oe 
DIV THE EASTERN FOUNDRY CO BOYERTOWN PA 
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What's tS 
making Se 
fueloilmen 


LOOK FOR GOLD? 


Lots of men in the oil heating business are looking 
for gold, right now, and when one of them finds 
it, it’s going to be in a plain cardboard carton! 

That’s right, and here’s the whole story. Early 
this year, Rochester Manufacturing Company 
made its 3 millionth Universal Oil Tank Gauge. 
When it came off the assembly line, it was gold 
plated and sent to the National Oil Heat Exposi- 
tion in Philadelphia in May. 

Now this “Golden Gauge” has been packed in 
a regular carton, and shipped out in a regular 
order—no one, including us, knows where. When 
a heating contractor (maybe you) opens that 
carton to install the gauge, he’ll strike gold, and 
it’s going to pay off for all concerned. The home- 
owner will receive a Stromberg-Carison Hi-Fi-Et 
record player—the heating contractor who installs 
it and the distributor who handles it will each 
receive a Stromberg-Carlson 21 inch Television 
Receiver! It would take a pretty big nugget to 
pay for that! 


Call your distributor today and reorder your Rochester 
Uahveresd Oil Tank Gauges. You may be the fueloilman who strikes 

id. Rochester Manufacturing -, Inc., 8 Rockwood St., 
ochester 10, New York. 


Kochi 


OFPENOABLE H ACCURACY 
MANUFACTURING COMPANY, INC. 


DIAL THERMOMETERS GAUGES AMMETERS Sls 
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_ which prevents tampering with thermostat settings ig fy 
_ ished to match the face of the thermostat. 


| CAST-IRON “PACKAGED” PACE-PAK oilheating boiler unt 





. New Products 











The new guard retains the same principles ag othe 
Thermoloks and consists of a base which slides behind 
the thermostat and a cover which slides over the base 4 
rubber gasket inside the cover clamps tightly against thy 
dial preventing it from turning. No screws or nails ap 
needed to apply the guard. 

Made by: Thermolok Mfg. Co., Inc., 541 Rogers Ay. 
Brooklyn 25, N. Y. } 


Circle E6 on coupon, page 126 




















Walker draft Regulator offered i 
in Model featuring longer Colla§ 


WALKER L-CD draft regulator for domestic central heating 
plants now features an improved longer collar, With } 
the damper can 
be kept entirely 
out of the gas 
stream and the 
collar and control 
can be assembled 
more easily. 

The L-cp, with its box type hinged sealed against cor 
rosion, dirt and dust, adjusts easily with a patented pointer 
and calibrated dial. Body is made of aluminum steel; the 
aluminum frame is rigid and long-lasting. The LD i 
one of a complete range of Walker models aavilable. 


Made by: Walker Mfg. & Sales Corp., St. Joseph, Mo 
Circle E7 on coupon, page 126 





Burnham’s packaged Pace-Pak 
boiler Unit shipped assembled 







announced by Burnham is delivered cn the job with d 
equipment factory-assembled and in- 
stalled. Its net IBR water rating is 530 
sq. ft. Attractively styled jacket is 
heavily insulated to prevent heat loss. 
The complete job is shipped in a sturdy 
crate, with skid bottom for easy han- 
dling, and is well protected from dirt 
and moisture by waterproof paper 
wrappings. 

Equipment includes flush jacket, oil- 
burner, essential controls, wiring harness, circulator 
tankless heater. An extended jacket unit also can be sf 
plied. 

Made by: Burnham Corp., 2 Main St., Irvington, N17 


Circle E8 on coupon, page 126 


Kor fueloil Conditioner offered 
for distillate and residual (il 


KOR fueloil conditioner is offered for treating fueloils os 

> . ae Us 
No. 1 to No. 6. It is described as non-corrosive and 18 
resistant and has been designed to dissolve sludge 


Serving h 
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SUNBEAM announces two high-quality, 
low-priced additions to its basement line 


1308-OBX 
80,000 Btu capacity at register 


oll | 1309-OBX 


Vith i 96,000 Btu capacity at register 
i Both sizes only 2512” wide, 48%” deep, 51” high 


.. . factory-tested heating element 
. . . factory-tested burner 


ist cor 


190 + age basic furnace unit is shipped in one 


el; te package as a complete, self-contained 
LCD 1 winter air conditioner less burner. Unit fea- 
le. tures a factory-tested heating element with a 
hh, M \ wrap-around type, one pass radiator; un- 
: usually quiet, double inlet blower with a de- 
pendable, constant-duty motor. These new 
units may be easily and economically con- 
verted to gas at any time with a Sunbeam 

gas conversion package. 


The OIL BURNER PACKAGE contains factory- 
tested Arcoflame Oil Burner; combustion 
chamber made of high temperature stainless 
steel; precision controls, including time 
cycling thermostat; stack control; blower and 
limit control; and draft stabilizer. 


LLL ELLA LTALTTHIRT 


For descriptive literature and more detailed 
information about these new additions to our 
basement line, contact your Sunbeam dis- 
tributor. He islisted under “Furnaces” or “Air 
Conditioning Equipment” in the Yellow 
Pages of your phone book. Sunbeam Air 
Conditioner Division, American Radiator 
& Standard Sanitary Corp., Elyria, Ohio. 


Other sizes: 110,500, 135,500, 157,000, 200,000, 
240,000, 285,000, 330,000 Btu capacity at register. 


oS 


American-Stardard 
SUNBEAM AIR CONDITIONER DIVISION 


ils fro ELYRIA, OHIO 

nd 10s 

ge Eg * Executive Offices: Bessemer Building, Pittsburgh 22, Pennsylvania 

mg home and industry: AMERICAN-STANDARD © AMERICAN BLOWER © CHURCH SEATS & WALL TILE © DETROIT CONTROLS © KEWANEE BOILERS © ROSS EXCHANGERS © SUNBEAM AIR CONDITIONERS 
fue oil “s 111 
cilheat, 















Carefree Fuel Supply 


in Oil Burner Sales 
7 with combination | 


VENTALARM *GAUGE 


Underwriters’ Approved 




































The famous whistling tank fill signal and 
easy reading gauge in one money-saving 
unit. Goes on tank as integral part of 
vent pipe. Signal case takes the place 
and saves cost of reducer bushing. One 
less tank opening needed. One item to 
install instead of three. 


Specify tank depth and opening 
when ordering. 


“BUTTON-LIFT” 
INSTALLATION 

Lifting the button indicator 
draws cork arm up close to main 
shaft for easy installation 


even in partly filled tanks. 13) 








Underwriters’ Approved 


A modern convenience in every way. 
Big figures, adjustable face, jam-proof 
lever arm, cork float. Accurate serv- 
ice-free operation. 


Specify tank depth 
when ordering. 


and the famous 


VENTALARM 


T m REG US. PAT. OFF 


WHISTLING TANK FILL SIGNAL 


Accurate fuel oil delivery without 














Le 








home entry. Truly automatic fills for 
the householder. Makes oil supply as 
clean and convenient as any other fuel. 


A variety of models for 
new and old tanks. 


Scully Products are manufactured under U.S. 
and foreign patents or patents pending. 





“ Just fill while 
the whistle blows.” 





See your regular Supply House. 








. . « « New Products 





emulsify condensation. Its complete action is said to even, 
| tually dissolve sludge throughout the entire fuel system ang 
| keep heating surfaces clean. 

Recommended application is one quart of Kor for each 
1,000 gals, of fueloil, added to the tank before each refuel 
ing. It is alkaline in reaction and contains a considerable 
portion of hydro-carbon solvent. 

Made by: Kor Corp., 600 W. 9th Ave., Gary, Ind. 


Circle E9 on coupon, page 126 








Acme Model CP gun Burner 

in low capacity Range 
ACME HEAT & 
burner in capacities from .50 to 1.75 gph. Available for 


POWER announces the model cP gun type 


pedestal or flange 
mountings with 
9”, 13” and 20° 
manifold lengths, 
the burner in- 
cludes nonad- 
justable Turbo- 
stat Headas 
standard equip- 
ment. 

Flange type 
burners are fitted 
with a mounting 
plate for various types of boilers, Both types are constructed 
of a one-piece cast-aluminum housing and standard com: 


a 





ponents. 
Made by: Acme Heat & Power, Inc., 318 Ten Eyck St 
Brooklyn 6, N. Y. 





AS a 
Circle E10 on coupon, page 126 choice 
heatins 
Wing announces new Design ket ov 
of furnace draft Inducer Price 
ie Al 

A NEW DESIGN of the Wing furnace draft inducer has beet 
' _ Newsy 
announced, main features of which are: interchangeable aia 
side panels, in “a 
place of which a Movie 
barometric damp- for she 
er may be used; 20-Mit 
movable mount- benefit 
ing feet, allowing tioning 
for four different contrac 


mounting posti- 
tions; motor and 
fan assembly . 
withdrawable; spring-mounted motor and V-belt drive 
variable speed motor for precise draft control and pie 
sealed bearings. 

With a wide capacity range to loads of 100,000 Ibs, /t 
the new draft inducer can be installed more easily 9m 
only the casing need be handled. Motor-fan assembly a 
be inserted as a final step. 

Made by: L. J. Wing Mfg. Co., Linden, N. J. 
Circle Ell on coupon, page |26 











There's money in the air... 


when you sell CHRYSLER AIRTEMP! 


THESE “DEALER HELPS” 


make 


CHRYSLER 
AIRTEMP 


easier 
to 


sell! 




























































































As a Chrysler Airtemp Dealer you have the widest 
choice of tested and proved selling helps in the entire 
heating industry. Each one works for you in your mar- 
ket Over your name. And each one is so inexpensive to 
use under liberal terms of the Chrysler Airtemp Coopera- 
tive Advertising Plan! 


Newspaper, Radio and TV Advertising — all the 
materials you need furnished free. 


Movie Trailers—30-second films in full natural color 
@ for showing in theatres of your choice. 


2-Minute Movie—A full-color dramatization of the 
benefits of Chrysler Airtemp Heating and Air Condi- 
loning for showing before clubs, church groups, builders, 
contractors, etc. 


CHRYSLER AIRTEMP 


heating + air conditioning for homes, business, industry 


Airtemp Division, Chrysler Corporation, Dayton 1, Ohio 


eloil 
ae 
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Hi-Boy Furnace 
in gas and 
oil-fired models 


Lo-Boy Furnace 
—in gas and 
oil-fired models 





























HT 


pint O8 p MlFung a 
Penarenved by > 
Good Housekeeping 
<2 45 aoveanst wee 


Direct Mail—Broadsides, jumbo post cards, envelope 
stuffers and other power-packed mailing pieces. 
Literature—Catalogs, merchandisers, prospect presen- 
tations, survey and estimating forms, specification 
sheets and other literature to help you sell. 
Identification and Display—Signs and decals to identify 
you as the Chrysler Airtemp Dealer. Displays and 
banners to focus the prospect’s attention on Chrysler 
Airtemp Furnaces. 

Consistent national advertising builds public acceptance 
and preference for Chrysler Airtemp. It makes these 
powerful selling tools unusually productive for Chrysler 
Airtemp Dealers. But there are many other reasons why 
you will find Chrysler Airtemp easier to sell! Send con- 
venient coupon now for complete details. 


a 

FO&OH-7-54 | 
Airtemp Division of Chrysler Corporation 
P.O. Box 1037, Dayton 1, Ohio 


| 
| 
| 
| would like to know more about the Chrysler Airtemp Franchise. 


Nome. 





Address 



































VY JZ TRIMRAD 
fe oe cre, 


BASEBOARD RADIATORS 


4 

~ | Slash installation costs with KOVEN TRIMRAD, the 
dependable two-way baseboard radiator. Engineered 
by KOVEN,one of America’s leading steel fabricators, 
TRIMRAD is installed so quickly and easily the job is 
finished in no time ...completely frees floors and walls 
for decorating. For extra profits make your next 


installation KOVEN TRIMRAD. 





® NO DRAFTS OR COLD POCKETS CLZAs 
® UNIFORM HEAT from floor to me... 
ceiling ba = 
* NO FINS TO CLEAN or get clogged “MORE rr 
with dow BY RADIATION 


® LIGHTWEIGHT — one man can - 50% convected heat 
handle longest length - 50% radiated heat 


® MILL-ROLLED WELDED STEEL 
gives maximum heat conductivity 
® 3 BIG WATERWAYS back front panel 
—hold more water, store and emit 














heat longer s 
© FOR NEW OR OLD WORK ALMOST INVISIBLE — 
Practically flush with 


NATIONALLY ADVERTISED the wall 


WATERFILM BOILERS, INC. 
@ division of L. O. KOVEN & BRO., INC. 


36-40 New York Ave., Jersey City 7, N. J. 
Plants: Jersey City, N.J. * Dover, N.J. * Trenton, N.J 











. . «+ New Products 


Steinen announces Cabinet for 
storing Supply of burner Nozzle 


A CABINET for storage of oilburner nozzles has been an 
nounced by Steinen, recommended for use by large dealers 
or jobbers. The cabinet measures 104%” x 1034” x 1034" 
is made of heavy gauge steel, contains four drawers ang 
holds 90 nozzles. 

Made by: Wm. Steinen Mfg. Co., Accessories Div, 43 
Bruen St., Newark 5, N. J. 

Circle E12 on coupon, page 126 


Sundstrand anti-hum Diaphragm 
silences fuel unit Operation 


SUNDSTRAND HAS ANNOUNCED the development of an 
anti-hum diaphragm constructed of acid-and-oil resistant 
nylon which acts 

as a pillow to 

cushion the oil as 

it is being pumped 

into the strainer 

chamber. Two 

pieces of nylon 

are molded and 

fused together, 

forming an air 

chamber between. 

When the oil is 

pumped, the diaphragm has a breathing effect which 
changes tank hum into smooth, quiet operation. Its design 
does not restrict the flow of oil so there is no danger of 
starving the fuel unit. In Sundstrand fuel units currently 
being produced, the diaphragm is simply clipped to the 
end of the gear housing. 

It is now being furnished in both single and two-stage 
units, Sundstrand’s Models “J” and “H.” In older model, 
the diaphragm can be placed loose in the strainer chamber 
It can easily be inserted in practically any type and mae 
of fuel unit. 

Made by: Sundstrand Machine Tool Co., 2531 Eleventh 
St., Rockford, IIl. 

Circle E13 on coupon, page 1|26 


Unarco ceiling-suspended cooling 


Unit equipped with built-in Wine 


A UNARCO ceiling-suspended airconditioner, available 
sizes from 3 to 74 tons, is equipped with a built-in winch, 
which _ permits a 

two men to install 
it easily and al- 
lows one man to 
service the unit. 
A circular distri- 
bution grille at the 
bottom of the unit ~ 
eliminates the need for ducts, although it can be adapte! 
to use with ducts. When installed at one end of a 1 
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The 


TACO-VENT 
is the Only 


Automatic 


Hot Water 


VENT 
that’s Leak-proofed 


This patented feature can’t be imitated 


Exclusive Porous Bronze 
Plu g does the Trick! 
SPECIAL 1 Air passes through VENT. 


; Water, following air, is cleaned by 
a Z zs special filter. 
PLUG Water is ‘slowed up by porous bronze 
SPECIAL plug. 

FILTER Discs absorb water... swell and 
Ve" OR V4” > completely seal the VENT. 

CONNECTIONS , 


As air again accumulates, fibre discs dry 
and shrink . . . and VENT is readv for 


another cycle. 


Better Heating- 
Better with Taco 


TACO HEATERS INCORPORATED * 1160 Cranston Street, Cranston 9, R.I. 


- « Y are te . ns Se 
. m, Ke phaeoag Lot ett in Se a eal 4. ware 43% 
ee ha a yan he tam ee pn heen MOS e nee oon -e - 








TWELVE 
MONTH 
ANSWER 


to YOUR 


Business Problems! 


i 4 , A 
F 
£ 





aY- JUNE-JULY’ @¢ 


9 GUST - SEPTEMBER + OCTOBER - NOVEMBER- 


° uazawaa? 











SUMMER WINTER 


© ody HUY: 


“Step-Up” your business into the 12-month 
class by selling CLIMA-TWINS, year ‘round 
conditioned air, instead of a furnace. You can 
cut installation time and increase profits 
. CLIMA-TWINS are pre-wired and pre- 
assembled in two sections—go through ordi- 
nary doors and down basement steps. 


GET THE FACTS... THE ROUND 
OAK DEALERSHIP OFFERS MORE 


ROUND OAK 


YOUR AIR CONDITIONING HEADQUARTERS 


MAKE YOURS A 





TWELVE MONTH 
BUSINESS | 

















Round Oak Co., Inc. 
Dowagiac, Michigfan 


Please rush me information on the new Round Oak fine: 
Name 


Address. 








City. 











the unit can be supplied with a half-round grille 

A condensate pump makes it unnecessary to run drain 
pipes from the unit and all piping and electrical connee, 
tions are brought down from the ceiling or wall. Three 
and 5 hp models are 62” long, 40” wide ap 28” high: 
74 hp model is 72” long, 47” wide and 32” high. 

Made by: Union Asbestos © Rubber Co., 332 S. Michi. 
gan Ave., Chicago, III. 


Circle El4 on coupon, page 126 


Cleaver-Brooks “CB” is small, 
self-contained boiler Unit 


CLEAVER-BROOKS has announced the “cB’ “ aged boiler 
a compact, self- contained unit available in 15 to 40 hp 
capacity. Larger models, 50 
to 80 hp, are expected to be 
available shortly. 

The “cs,” designed for 
processing or heating, steam 
or hot water use, burns light 
oils and includes Fireye elec- 
tronic combustion safety con- 
trols as standard equipment. 
All operating and safety controls are accessible with burner 
components mounted on front head, 

Design features include four-pass construction for great 
er heat absorption, integrated construction to provide mor 
boiler in space normally required for units with longer 
burner frames. 

Made by: Cleaver-Brooks Co., 326 E, Keefe Ave., Mil 
waukee, Wis. 

Circle EI15 on coupon, page 126 





Burn-Rite adds Model with 
long blast Tube to Line 


AN ADDITION to Burn-Rite’s Model A-a oilburner line is: 
20” blast tube, designed for conversion work, Also, Mode 
Ava, which is rated from .75 to 3.25 gph, is being offered 
as a flange-mounted model for original equipment manv’ 
facturers, An adjustable flange is available for field we 
This can be furnished with the burners or shipped sf! 
rately. 

Made by: Burn-Rite Products a 354 Saw Mill Rive 
Rd., Yonkers, N. Y. 


Circle E16 on coupon, page |26 








Vectaire warm air Baseboards 
available now in four Stylé 






THREE NEW STYLES of Vectaire warm air heating or 
ing baseboards have been announced. The Imperial is 
able in 5 and 10 oe 
ft. lengths, may 
be cut at any 
point and joined. * 
Inside and outside 
corners permit 
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mo Ala DOUBLE 
«| ae 9 SE REDUCTION 


oiler, 


| ¢ ga REAR 


An Autocar Invention 


| al rer 





more 
onger 

Autocar evolved the double reduc- 
Mil “ ‘ve . tion principle in rear axle construc- 
, tion. The patent is dated 1902. 

Instead of transmitting the engine 
power to the driving axles through 
one pinion and gear, Autocar utilizes 
two pinions and two gears. Result: 
rear ends of greater strength and 
more power. 

Gears and pinions are, of course, 
Mode! A U TO C A g matched and sound-tested before as- 
fered sembly so that every gear tooth 

makes proper contact and functions 


manu’ 
A 7 U C KS quietly in operation. 
When you buy Autocars, you get 


AUTOCAR DIVISION quality workmanship which assures 
OF THE WHITE MOTOR COMPANY you of first - year performance for 
Exton, Pa. year after year of low-cost hauling. 


Autocar Trucks are sold and serviced throughout the world 





5; Autocar Division of The White Motor Company 
tvles he. Exton, Pa. 


Please send me the Autocar Fact Booklet. 


ot | NEW AUTOCAR FACT BOOKLET — 
5 aval JUST OFF THE PRESS! Name and Title 





Tells you about Autocar’s Firm Name 
other exclusive advantages. sf 





Address 





No. of trucks in fleet 





Type of operation 






































Make Custémers 
Influence Profits 


HEAT-TIMER 


guaranteed controls and valves 
They have no competition 





ro ey 
A 


takes the guesswork out 
of heating installations 


ce ee ee ‘ath 


neat-timer ELECTRONIC CONTROL 


automatically times heat supply to weather, makes 
possible up to 40% fuel savings; has other important 
efficiency and economy features. No other control 
at any price offers equal benefits. Installations sell 
for you. Owners recommend Heat-Timers; managing 
agents install them in all their buildings. You ‘build 
for customer satisfaction and increased profits ‘with 
every Heat-Timer Control that's sold. 











neat-rimer THERMOVALVE 


automatically maintains accurate 

5. temperatures, room by room. 

precision-made; Has built-in dial thermostat. Does not 
long-life; brass, . . ee 

chromeplated. interfere with existing controls. Angle 

or straight shank. List $3.95 


_neat-timer WARIVALVE 


gets heat fast to those hard-to- 
heat rooms, mains and risers. 
Venting orifice, variable 0” to 5/16”. 
Angle or straight shank. List $3.45 


HEAT-TIMER CORP’N 


657 Broadway, New York 12, AL 4-5380 


Mfrs. ot HEAT-1IMEK Electronic Controls, Thermovalves, 
Varivalves, Motorized Valves; Smoke-Eye Smoke Alarm; 
Fire-Chief Fire Alarm and other outstanding products. 


118 





. . . « New Products 


joining at right angles. The original Vectaire has beep fe 
designed and is offered in 4 and 8 ft. lengths, with re 
versible clip-on end caps and “magic shutter” heat contro) 
The Classic features “Circulaire” rotating shutter ang 
comes in 3 and 6 ft. lengths, factory-finished in white o, 
cream pine lacquer. Classic, Jr., designed to replace the 
ordinary warm air register, has a locking operating lever 
for heat adjustment and is only 19” over-all length, 
Made by: Vectaire Mfg. Co., Melrose, Mass, 


Circle E17 on coupon, page 126 


Two sizes of AlRotor Wheels 


added to Torrington Line 


TWO AIROTOR blower wheels, especially designed for oil 

burner application, have been added to the Torrington 

line. A new 514” 

wheel, series 504, 

is available in 

widths of 14”, 2- 

1/16", 2-15/32", 

244", 34%" and 

314". The 53%” 

wheel, series 524, 

is being made in 

widths of 1-5 /32”, 

21/16", 24", 2- 

29/32”, 31%", 3- 

VY", 3-25/32” and 

444". The additional sizes have been found necessary due | 

to requirements to obtain additional air within the physical 

size limitations of existing equipment. ; 
Torrington produces AlRotors in nine other diameters 

for oilburner, airconditioning and ventilating applications 

and makes other sizes for specialized uses. 


Made by: The Torrington Mfg. Co., Torrington, Conn, 
Circle EI18 on coupon, page 1|26 


Gilmore “Cat-O-Lyzer” Burner ] 
announced as in Productiot 


GILMORE CAT-O-LYZER oilburner is now in production al 


is offered as a conversion burner or packaged unit for fu 


naces or boilers 
up to 75,000 Btu, 
hr, capacity of 
about 0.7 gph, It 
is described as 
completely differ- 
ent from conven- 
tional pot - type 
burners, which it 





resembles in out- 
ward appearance, 
operating as it 
does under ideal vapor-pressure combustion char 

Burner is rated as flexible for easy adjusting and tes 
sive to oil or air rate changes. Basic patent claims have Pi 


sie 


allowed on the burner, with field tests reporting high a 


acteristl 
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DYNAMIC HOMEOWNER APPEAL... 


The Honeywell Round offers the first really new ide, 
in thermostats in years . . . new shape . . . new beauty. 
The simple round design and jewel-like appearance are 
a complement to any room. Homeowners love it. 


Cover ring snaps off for decorating. Exciting new feature is the 
snap-off cover. It comes in a beautiful silver-bronze finish, yet can 
be painted by the homeowner to match the color scheme of any 
room in just a matter of minutes. 


BEST MECHANICAL DESIGN EVER 


In addition, there are real improvements inside the Honeywell 
Round—a reflection of the engineering skill of the world’s oldest 
and largest manufacturer of automatic controls. 


Mercury Switch. A hermetically sealed mercury switch, actuated 
by the coiled bimetal element, gives positive, quick make-and- 
break switching. No more service calls to clean dirty contacts. 


Adjustable Heater. Your inventory problems are simplified. Fea- 
tured in this new thermostat is a heater which is adjustable to the 
current characteristics of most primary controls. It can be set to 
operate the burner in the timed cycles needed for constant de 
livery of heat and good temperature control. 


Honeywell TM. Honeywell’s Time Modulation feature means better 
performance from your heating plant. TM automatically varie 
the burner cycles according to the load to assure a smooth flow of 
heat for uniform room comfort in all weather. 


THE HONEYWELL ROUND IS GOOD FOR YOU 
AND IT’S GOOD FOR YOUR CUSTOMERS 


For new installations. Take advantage of the fresh demand of this 
nationally advertised new thermostat. Make it a feature of the 
heating jobs you sell. SPECIFY THE HONEYWELL ROUND. 
Better still, specify a complete, matched system of Hone 
controls. 


For replacement business. Use the Honeywell Round as 4 part of 
your everyday service campaign. You'll find a new source of p 
in replacing old-style thermostats with this sleek new model. 


Honeywell 
MINNEAPOLIS 8, MINNESOTA Fouts We (Corto 


TORONTO 17, CANADA 











@ This year American-Standard is putting an 
extra promotional push behind its popular line 
of Hot Water Heating equipment. The 1954 
Boiler-Maker Campaign stresses the reasons 
why the consumer should install a new auto- 
matic American-Standard boiler NOW instead 
of “getting by” with their unreliable, fuel-eating, 
old-fashioned heating unit. 


well 
dest 


We’re shouting “Act Now” in so many places 
that prospects are bound to hear . . . and act! 

In addition to our regular four-color advertis- 
ing in BetrER Homes & GARDENS, AMERICAN 
Home, House & GARDEN and other home-type 
magazines, we’re running two big full page boiler 
replacement ads in Lire and in the SATURDAY 
EVENING Post during August and September. 









ated 
and- 
Get your American-Standard boiler promotion kit now. There’s one to fit 
your needs exactly. You can get a kit specifically designed for the retailer 
with display facilities—it costs you only $15.00! Or you can choose the kit 
designed for the retailer without display facilities—only $13.25. See your 
wholesale distributor for details. 


How to make 
Bigger Boiler Sales! 


Fea- 
) the 
at, to 
, de- 


® Hard-hitting co-op ads! 
© Colorful direct mail pieces! 
@ Brand new TV film spots! 
@ Special radio commercial scripts! 
© Booklet of profitable promotion ideas! 
@ Eye-catching window streamer!* 
® Big wall poster!* 
@ In-store display spots!* 
(*In “display” kit only) 


Gnd Something Special " 


In both kits there’s a brand new type of sales presentation 
portfolio to help you sell easier, more effectively. It’s 
bound in a handsome leatherette case and is a complete 
self-contained presentation . . . from interest arousing 
photos to an impressive heat loss calculator and financial 
figures. It’s a real sales-clinching package! 





*° 


American-Standard 


HOT WATER HEATING 


fh American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 
7g home and industry: AMERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS & WALL TILE + DETROIT CONTROLS KEWANEE BOILERS - ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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HEAT-RESISTING STEELS 


SHEARED - 


TO SIZE FOR YOUR 





Exceptional Forming Qualities 


Ingersoll specializes in producing heat- 
resisting stainless steels—of exceptional 
forming qualities—specifically for oil burner 
combustion chambers. 


Whether you use these steels in large or 
small quantities, Ingersoll facilities offer 
exceptional service by custom shearing to 
your own specified combustion chamber 
blanks, or multiples thereof. 


Advantages 
OF HEAT-RESISTING STEEL CHAMBERS 


No breakage in shipment or handling 
Lighter weight lowers freight costs 


Quicker heating—greater efficiency 


Write, wire or phone for details 


Ingersoll STEEL DIVISION 


Borg-Warner Corporation 
310 S. Michigan Ave., Chicago 4, Illinois 
Plant: New Castle, Indiana 


grees of efficiency and performance during the past heating 
season. 

Made by: Gilmore Burners, Inc.., 
Cleveland, Ohio. 


Circle E19 on coupon, page 126 


1028 E. 134th & 


New Century Models include 
low and highboy furnace Unis 


DESIGNED as compact, low-cost, preassembled heating uni 
Loboy and Hiboy Century furnace units have burner anj 
flue openings on same side to cut down on installation space 
needed, Loboy models have heavy steel channels and level 
ing screws, eliminating the need for a concrete base, 

Oil models are equipped with Century “Cushion 
Cradled” burners and are complete with line voltage wir 
ing. Loboy models measure: 25” x 43” x 41Y/" x 46” high 
Hiboy units measure: 25” x 26” x 60” and 66” high, 

Made by: Century Engineering Corp., Heating Dip, 
Cedar Rapids, Ia. 

Circle E20 on coupon, page 126 


Peerless and Round Oak have 
year-round Airconditione 


MODELS of 2 and 3 ton cooling capacity are available from 
Peerless and Round Oak in its Clima- Twins di for year 


‘round airconditioning, The 
packaged unit is prewired and 
preassembled, with dual ther- 
mostats and twin shutters that 
automatic 


provide change- 


Over. 
The line includes oilfired 
models, coupled with a water- 
cooled cooling system that is 
hermetically-sealed and fac- 
tory-charged. 
Made by: Peerless Furnace 
and Foundry, Indianapolis, i 
Ind. and Round Oak Co., Inc., Dowagiac, Mich. 
Circle E21 on coupon, page 126 


Bendix-Friez Humidistat controls 
dehumidifying Devices automaticall 


BENDIX-FRIEZ humidistat has been engineered to stop an 
start a dehumidifier motor automatically, controlling ui 
up to 1/6 hp. Its humidity-detection element, attached 00? 
small switch in the instrument, senses undersirable changes 
in the moisture content of room air. 

Adjusting a knob atop the control permits se 
desired operating condition, Installation requires n0 
wiring or electrical work. It is equipped with a heavy 
cord attached to a dual-purpose socket which is pl 
into a wall outlet, The dehumidifier itself plugs imt 
control’s socket. 

Made by: Friez. Instruments Div., Taylor Ave. at Lad 
Raven Blvd., Towson, Baltimore 4, Md. 

Circle E22 on coupon, page !26 


lection # 


July 
1954 





* 


is something 


ALWAYS 


missing ? 
(to cut your profit) 


EXAMPLE No. 6: 11s easy to improve 


your profit performance with an aggressive 
line-up of factory experts behind you. Bryant’s 
field representation puts the services of all 
these men at your disposal: a division sales 
manager; a district sales representative; and 
a traveling, three-man, sales-training and 
service team consisting of a heating product 
specialist; an air conditioning specialist, and 
a merchandising specialist. You can avail 
yourself of all these profit-building services 
by switching to Bryant, now! 

Your Bryant Distributor has full details. 


every selling need 


HEATING AIR CONDITIONING 
WATER HEATING 


. The most complete line in the industry 

. Quality products—Competitively priced 

. Established name—Good customer acceptance 
. Broad, attractive profit margins 

. Local Distributor warehousing and service 

. Factory district representatives and traveling 


sales training and service teams 


Bryant Heater Div., Affiliated Gas Equipment, Inc., 17825 St. Clair Ave., Cleveland 10, Ohio 
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\OF HOT WATER 
FOR ALL! 


For the large residence, the 
motel, launderette or indus- 
trial installation, ALDRICH 
high delivery hot water heat- 
ers make satisfied users, Wide 
selection of sizes includes the | 
ALDRICH Bantam, Gulf | 
Stream and popular “Series 
B” models. It offers net ratings 
of 93 to 850 gallons per hour 
of clean, rustless hot water. 
All are internally galvanized. 
They heat the water directly. 
Hot water instantly — and in | 
continuing supply, whatever 
the demand. Units are com- 
pact, rugged, easy to service, 
thrifty on fuel. Oil or gas fired, 
Write for complete details. 


al 








































ALDRICH _ 


HOT WATER HEATERS = 


PRODUCT 
ALDRICH COMPANY 103 East Williams Street Wyoming, ol | 
A SUBSIDIARY OF BREEZE CORPORATIONS, INC. 
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Rockford No. 807 filter Valve 
for bottom Outlet oil Tank 





NO. 807 filter valve, announced by Rockford Brass, ha; 
been designed for bottom out- 
let oil tanks and features an 
elbow sufficiently long to as- 
sure clearance between the 
tank and valve handle when 
being installed. 

No, 807 is available in two 
sizes: VY” x 48” L.P.S, and 34” 

34” IPS. Each size is 
equipped with oil-proof pack- 
ing and has been tested under pressure. 

Made by: The Rockford Brass Works, Rockford, Il) 


Circle E23 on coupon, page 126 







G-E heating-cooling Combination 
occupies only 6 sq. ft. of Space 


OCCUPYING only 6 sq. ft. of floor space and available with 
air-cooled or water-cooled (illus.) arenas: a new Gt 
downflow unit provides residential 
heating and cooling, Especially de- 
signed for basementless homes, cooling 
units are available in 1/2, 2, 22 and 3 
ton sizes. They feature large cooling 
coils with aluminum fins and are serv- 
iced from the same side as the match- 
ing G-E furnace. 


ON 


The downflow oil furnaces have out- 
puts from 60,000 to 85,000 Btu/hr. 
Units are completely automatic, are 
thermostatically-controlled and have 
been designed for use with Air-Wall 
ducts and registers. Other distribution 
systems may be used also. 














Made by: General Electric Co., a 
Home Heating and Cooling Dept., Bloomfield, N. ]. Ford 
Circle E24 on coupon, page !26 field. 
high, 
payle 
New Line of electric Motors is #80 
announced by Delco Products Dii§ th 
A NEW LINE of AC, squirrel cage, induction electric mot oe 
has been announced by Delco Products in frame sizes" more 
182 through 326, V-8 a 
made to meet new Carga 
NEMA standards. es 
One is the open Ne: 
drip proof motor on the 
(illus.) , with cast- Opera 
as 759 
iron main and end the ste 
frames, aluminum contro 
die-cast rotors, the dr 
“Delcote” cotton . P 
and varnish insulation and a drip proof baffle cast # a De td 
of the end frame. Dept. 
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ANOTHER 


YOU SAVE WITH 


a Gee 
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T-Series Chassis-Cab models fit any special purpose body from 9 to 19 ft., 
give you up to 3,800 lbs. more payload than other make 6-wheelers. 





ONLY YOU CAN PREVENT FOREST FIRES 


New Ford Tandem-Axle Big Jobs 


factory-built for low first-cost! 





The new Ford T-700 and T-800 Bic Joss bring famous 
Ford performance and economy to the extra-heavy-duty 
field. Ford’s mass-production methods keep quality 
high, first costs low. You get much larger body and 
payload capacities—up to 95% more on the T-800 than 
F.800—within legal axle weight limits of most states. 





Three new engines up to 170 h.p.—Ford’s new 
Low-FRICTION, overhead-valve V-8 engines give you 
low piston speeds, up to 50% longer engine life and 
more gas-saving power. All-new 138-h.p. Power King 
V-8 and 152-h.p. Cargo King V-8 for T-700, and 170-h.p. 
Cargo King V-8 for T-800, develop up to 44% more 
power per cubic inch than other engines in their class. 


New Ford factory-installed tandem rear axles are 
the most modern in the industry. Rubber-bushed 
suspension reduces shock, minimizes lubrication needs. 
Power divider with 3rd differential equalizes driving 
power for longer tire life. Lockout feature standard. 


SAVE WITH ALL THREE 


1. Gas-Saving Power! 2. Driver-Saving Ease! 





New Master-Guide Power Steering—is standard 
on the T-800 and on the T-700 (with 152-h.p. engine). 
perative at all times, it cuts steering effort as much 
48 75% and practically eliminates road shock to 
the steering wheel. New Ford Driverized Cab and 
controls provide comfort and driving ease to help 
the driver do hard jobs faster, with less effort. 


3. Money-Saving Capacities! 
And ... Ford Trucks last longer, too! 


For complete information, see your Ford 


ealer, or write: Ford Division, Ford Motor Co., FO R D cCONOMY TRU C KS 


Dept. T-19, Box 658, Dearborn, Mich. MORE TRUCK FOR YOUR MONEY! 
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Get dependable valve and nozzle 
protection with the new 
Purolator Oil Burner Fuel Filter 


V Over 100 g.p.h. 
gravity flow rate 

V 7,000 galions per year 
dirt-retention life 

V Refill fits all popular 
filter housings 


Vv UL-approved 


V Anti-spilling depressed 
cover 

V Over 200 sq. in. of 
filtering surface 

V Stops dirt down to 
-0002 in. 


All of these exclusive Purolator* features 
add up to fewer costly service calls... 
more dependable heat . . . greater over- 
all oil burner performance. 


You owe it to your reputation to sell 
and recommend only the finest in oil 
burner filtration . . . Purolator Micronic*. 
Write for specifications and the name of 
your nearest supplier. *Reg. U. S. Pat. Off. 





PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 
Factory Branch Offices: Chicago, Detroit, Los Angeles 


Oil FILTER 


WoRLOS FINEST ( 








126 












Another is a totally enclosed fan-cooled motor, wit, 
ribbed frame construction allowing external fan to dires 
air over it and lower operating temperatures. 

Made by: Delco Products Div., General Motors Corp, 
Dayton 1, Ohio. 
Circle E25 on coupon, page 126 


Chrysler Airtemp develops 




























air-cooled commercial Uni & Honey 
AIRTEMP has introduced a 5 hp packaged, air-cooled cop. pin! 
mercial airconditioner, measuring 58” wide and 35” high moed 
Its 28” depth al- prey 
lows passage therm 
through standard movin 
door frames. The 
unit was devel- 
oped for use 
where water sup- 
ply is scarce or 
expensive, 
Applicable also 
to larger homes, the unit is designed for use with any of 
six evaporator coils or evaporator-coil-blower assemblies Hectre 
produced by Airtemp. All controls are factory wired is yay 
model 1205, which uses Freon-12 as a refrigerant and fe — 
tures Airtemp’s 1750 rpm hermetic compressor. 
Made by: Airtemp Div., Chrysler Corp., 1600 Webster 
Ave., Dayton, Ohio. 
Circle E26 on coupon, page 126 
FUELOIL & OIL HEAT READER SERVICE 
2 West 45th St., New York 36 Electro 
REPLY CARD JULY indoor 
Mail Now—Card Expires Sept. 30, 1954 
Circle numbers of new product items on which you 
want more information: 
NEW PRODUCTS 
E| E2 E3 E4 E5 Eo &7 & 
E9 EIO Ell E12 E13 E14 E15 El6 
El7 E18 E19 €20 £2! £22 €&23 £2 
E25 E26 
ADVERTISEMENTS—Give page number and name 
of advertiser about whose products you want more Hectro 
information. the cin 
: keep th 
Page ...... Advertiser ............----00'" 
Vomr Came oc ccccscccccscvccceneseosccnsesnene 
NE ven ccna evensicwseennt Position ...--+:"'"' 
f 
Be vicccecescectneccsescusssaee es oe eneeam 
. For coy 
ica) cesta wad» acabicniiucbn nce edan pi 
ee enantio mae 
(] Manufacturer Employee [] Manufacturers Rep. (9 inneg 
Dealer [] Other aaa 
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Honeywell makes control systems for any type 


heating plant, any fuel. Here’s a typical All-Honeywell 


Control System for oil-fired hot water 


Honeywell Electronic Moduflow, Y210-A is 2 new super-sen- 
sitive temperature control system. It features an outdoor 
thermostat that automatically keeps the indoor thermostat 
tuned to weather changes. It’s e/ght tithes more sensitive 
than ordinary control systems, and yet uses the simplest 
thermostats ever designed . . . no contacts, no bellows, no 
moving parts. 











Hlectronic Weathercaster, outside the house, senses outdoor 
temperatures and automatically raises or lowers control point 
of indoor thermostat, when outdoor temperatures change. 





Electronic Clock Thermostat, inside the house, measures 


indoor requirements and signa’; the relay amplifier. 





Hectronic Relay Amplifier receives these signals and cycles 
the circulator to provide the amount of heat required to 
keep the house at exactly the right temperature. 


Specify an All-Honeywell 
Control System when ordering 
from your wholesaler or manufacturer 


for complete information on the above system, individual 
— or other Honeywell Control Systems, contact your 
ocal Honeywell office. Or write Honeywell, Dept. FH-7-129, 


‘tn€apolis 8, Minnesota. 
dloil 
oilhear, 





























EY Outdoor Weathercaster— (sce illustration). 

EJ Indoor Clock Thermostat —(see illustration). 

KJ Electronic Relay —(sce illustration). 

[EJ Protectorelay, RA817-816 —sctack- mounted relays for either 


intermittent or continuous ignition oil burners. 


G Aquastat, L6010 — new fast-acting unit that responds instant- 
ly to temperature changes. It easily handles jobs that formerly 
required two or more separate Aquastats. It has two sensing 
elements housed in a single immersion well (you need only 
one boiler tapping) . . . a completely enclosed bellows .. . and 
dials that are easy to read and set. 


I Delayed-Opening Oil Valve, V4001A— provides smooth, clean 
starts and stops, reduces carbon deposits on heating surfaces 
—increases heating plant efficiency. 





Honeywell 


ACROSS THE NATION 
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CUSTOMERS ASSURED oO 






latest Carl Metz development of new homes, 


fere with furniture, draperies. 

Here's why: 

1. only one installation is re 3. only one 
each room. pipe. 


Patco installations . as you will, too. 


write Dept. F. 














AIR 


THE WALL WADIATES 


PATCO AIR BASEBOARD PROVED FOR D FOR COOLING! 


F YEAR ‘ROUND COMFORT gps 


Patco Air Baseboard has been proved for over three years as 
the perfect diffuser for warm air heating systems. 


has been proved as the perfect diffuser for cooling systems, too. 
It gives homeowners even distribution of cool air 
den cold drafts, noise, streaks, loss of space—and 


eliminates sud- 
does not inter- 


Vateo Air Baseboard is the perfect diffuser for you to install 
because it increases your profits, lets you get more jobs done. 


connector is re- 


quired for heating and cool- quired. 

ing. 4. inexpensive industrial down- 
2. a smaller extended plenum is spouting in 10’ lengths is 

used with 4” or 5” runs to used for 4” or 5” diameter 


5. there’s no fabricating time. 


and economy of 
details today— 


Contractors throughout the country like the ease 
Get full 






CHEAT 






Now, in the 
; Pa., Patco 












Patco is used for heating and 
cooling in this Carl Metz 
development, Rydal, Pa. 























be Patco offers a pleasing 
—N appearance plus many ad- 
gat ea ee | ditional benefits. 


ren a as is a ss ee ee ene 





PATCO MFG. CO., 231 N. BREAD STREET, PHILADELPHIA 6, PA. 








































Industry Groups 
(Begins on page 54) 
and airconditioning industry and by 
members of the University staff. 


NYOHA and OHOT combine 

to hold largest Outing 
ON JUNE 24 over 400 attended the 
annual golf tournament and outing, 
this year sponsored by the New York 
Oil Heating Association, the Oil Heat 
Old Timers and the Fueloil and Oil- 
heating Dealers, Nassau County divi- 
sion of NYOHA. 

Arthur Bierman headed the enter- 
tainment committee which arranged 
for the all-day outing at the Hunting- 
ton Crescent Club, Huntington, L. IL, 
during which the manufacturers won 
the traditional softball game, beating 
the dealers by a score of 11 to 7. 

The complete day’s activities includ- 


ed field events for which prizes were 
awarded, luncheon and dinner. 


Heating Systems Short Courses 

offered at Illinois and Purdue 
SUMMER COOLING and snow melting 
will be covered for the first time in the 
eighth short course on hot water and 
steam heating systems sponsored in co- 
operation with The Institute of Boiler 
and Radiator Manufacturers at the 
University of Illinois, July 27-30. 

Lectures will cover subjects such as 
‘Results of Summer Cooling Research 
in the I-B-R Research Home” and 
“Cooling Load Calculation Methods.” 
Lectures will be followed by classroom 
sessions on design and calculation of 
cooling loads for a residence. 

The course to be held at Purdue, 
July 20-23, will concentrate on design 
and installation of hot water and steam 




















heating systems. The courses are open 
to people engaged in sales, installation 
and maintenance, and requests for fur 
ther information should be addressed 
to Supervisor of Engineering Exten 
sion, Room 116, Illini Hall, 725 South 
Wright St., Champaign, IIl., or Prof. 
Merle M. McClure, assistant director 
of the Division of Adult Education, 
Purdue University, Lafayette, Ind. 


















Wisconsin Oil-Heat Association 
has 11th Annual Industry Rally 
THE WISCONSIN Oil-Heat Association 
had their 11th Annual Industry Rally 
June 4 in Milwaukee. The day’s pro 
gram included a luncheon meeting, a! 
afternoon forum and a banquet. 
Among the speakers were I. M. Ne 
son, Boston Machine Works Co.; Pat! , 
F. Neess, Perfex Corp.; Randolph M 
LaKomski, Cities Service Oil 
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Avoid Seasonal Layoffs...Keep Your Men Working Profitably' 


. this year put your fueloil truck drivers and extra seasonal personnel fo 








work making ducts and fittings for warm air'and summer cooling jobs. You'l 
not only keep valuable personnel all year round, but you'll also save 4 big 
slice of profits by not ‘‘farming-out’ your sheet metal work. | 


This One Tool... 


Let us Show You! Write: 


| HALLMOR INC. — McMurray Road, Bridgeville, P# 


July 
1954 
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... Solves Your Problem 
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: SUMMER 
PUES aeote)], ipjggie) ii, femel ins 


The COMPLETE Line... 
with COMPLETE Prices... They’re Compact... 


Require less space than most standard size 
heating Units. 
#8 


They’re Easy to Install... 


Factory assembled with High and Low Wiring. 
Charged, Tested — ready for installation. 


INU Tolsato hile AAoki=1 am Ao] NA-+ See OLoLo) Ilale MolaleMal-tolilare) 

Thermostat . . . Transformer ... High and Low 

Voltage Wiring . . . 5 Year Protection Plan are 
ALL included in the Dealer Price. 


; AVAILABLE IN 3 
Readily Adapted SIZES—2 Ton, 3 Ton, 5 Ton 


+ 

fo Practically Any The 2 TON UNITS have 2 compressors and provide 
2 stage cooling controlled by a specially designed 

Room Thermostat. Available with either air or 

Wi t Ai water cooled condensers. 

in od ir The evaporator (cooling coil) assembly on the 

top of the cabinet can be shifted front to back 

for advantageous duct connection or when it’s 


” Conditioning System necessary to use the blower assembly for greater 


air circulation. When equipped with blower, 
ition, motor compartment, either vertical or horizontal 
d air delivery can be obtained. 





Available with water cooled Condensers. Blower 




















ation ; i section is available for installation on top of 

Rally ee cooling cabinet when extra blower capacity is 
% necessary. 

; pro 

9, af 

Ne Ye: 4 Be 

oa f a ALL HERMETICALLY SEALED 

h M ; , : COOLING CIRCUITS CARRY A FIVE YEAR 
Co | ‘ PROTECTION PLAN AT NO EXTRA COST 

er The hermetically sealed cooling systems in all Luxaire 
| l Summer Air Conditioning Units carry a 5 YEAR PRO- 

y: ae TECTION PLAN which provides for the replacement of 

Ze ‘he the sealed cooling system should it fail within 5 years 

a ay Zs ohat-t amar diol itohitola) 

nel {0 

You'll i J 

a big See your Luxaire jobber today! Get the 


attractive sales-getting prices! 
IMustration of Summer Air Conditioning Unit 
Connected to a Forced Air Heating Installation 


C. A. OLSEN MANUFACTURING COMPANY . .« etvaria, onto 


Pa HEATING & AIR CONDITIONING UNITS 
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. Industry Groups 


William E, Allman, president OHI of 
Gary, Ind., and Leslie A, Falk, Wis- 
consin Ice and Coal Co. 

Alfred Hegeman, president of the 
group, opened the meeting, George 
Ritonia was chairman of the affair. 


I-B-R Residence in Illinois 
Cooling Costs determined 
THE I-B-R RESEARCH home, a six-room 
brick house just off the campus of the 
University of Illinois, was cooled for 
44 cents a day last summer according 


to research engineers. 


The same pipes which carried chilled 
water from the basement to distribu- 
tors in the rooms were used to convey 
warm water for research work during 
the winter. The same boiler which 
heats the house was used to melt snow 
on driveways and walks. 

The insulated, well-shaded house is 
in Urbana, IIl., where the cost of elec- 
tricity is 247 cents a kilowatt hour and 
water costs 37 cents for 100 cubic feet. 
If windows were not opened at night 
the cooling cost was almost double or 
76 cents a day. 





Granco Meters 


REDUCE YOUP GOST OF FUELING 










Check these 
PROFIT BUILDING features 


Guaranteed accuracy 

NY -Tol(-TeWme] o)]eehZ-te| 
Individually tested & certified 
Faultless operation 

Saves driver and truck time 


Printed record of your fueling 
Saves accounting time 


Day and nite fueling 
under lock and key 


Meter does your policing 


Let us tell you how GRANCO 
Meters can save you time 
and money. Write... 
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For all services where 
accurate metering is desired 


© BULK PLANTS 
© WHARVES 
@ FIELD INSTALLATIONS 
_ © TRUCK LINES 

@ DELIVERY SERVICES 
@ BUS LINES 
@ TAX! COMPANIES 
@ BREWERIES 


i { © LAUNDRIES 


@ TRUCK AND FLEET OPERATORS 





Me 


METERS AND PUMPS 
GRANBERG CORP. 


1308 SIXTY-SEVENTH STREET 
OAKLAND 8&, CALIFORNIA 
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During the summer of 


1953 there 
were 41 days when the outdoor tem, 
perature was over 90°. Indoor tem, 
perature was held between 75° ang 
80° degrees with a relative humidity 
of 50% to 60%, Further tests are be. 
ing carried out this summer by the In. 
stitute of Boiler and Radiator Many. 
facturers in cooperation with the Unj. 
versity. 


Heating Contractors elect 
Morrow as 54-55 President 


J. DEWITT MORROW, Houston, Tex, 
was elected president at the annul 
convention of the Heating, Piping and 
Air Conditioning Contractors Nz 
tional Association, New York, in At 
lantic City, N. J., in May. 

Other officers for the 1954-55 term 
are Edward Jungbert, Coral Ridge, 
Ky., vice president and George Hall, 
Madison, Wisc., treasurer. Directors 
are as follows: Merrill W. McKinstry, 
Seattle; Douglas W. Bell, Denver, 
George J. Johnstone, Minneapolis, 
J. DeWitt Morrow, Houston; Gustay 
Nottberg, Kansas City; and K, A 
Stephenson, Atlanta, Ga. 


Atlantic City to have NPA 
Annual Meeting in September 


PLANS ARE BEING made for the 52nd 
annual meeting of the National Petro 
leum Association, Washington, D, C, 
scheduled for September 15 through 
17 at the Hotel Traymore, Atlantic 
City, N. J. 

A. W. Scott, president, has issued 
an invitation to members and friend 
of the organization and urges thos 
planning to attend to make reservations 
immediately. All meetings are opé 
and there is no registration fee. 


Convention held by Heating 
Wholesalers in Massachusetts 


THE NATIONAL Heating Wholesales 
Association, Inc., Chicago, Ill., met for 
a spring convention at the New Ocean 
House, Swampscott, Mass., May 2426 
Among the speakers wefe Jack 
Allen, Buffalo, N. Y., who disc 
“My Company sells Wet Heat’ 
‘Stuart A. Smith, Minneapolis, Minn. 
“Credits and Collection”; and Albert 
A. Carretta, Commissioner of the Fed 
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DIL TANKS 


for 
Basement or Underground 


Price domestic fuel oil storage tanks are manu- 
factured to Underwriters specifications and bear 
Underwriters labels. 








Obround Basement 


(Vertical or Horizontal) Round Underground 





Cap. in Cap. in 
Gals. Gauge Size Gals. Gauge Size 





275 4or12 27x 44x60 285 14 0r 12 38 x 60 
220 W4orl12 27x 44x 48 550 12 46x76 
235 140r12 22x 44x60 550 7 48 x 70 
275 12 22 x 44x72 | 1000 10 52 x 110 
1000 7 48 x 130 











lorger tanks up to 4,000 gals. Skid tanks with pumps now available. 


Write Today for Catalog and Prices 


FIREPLACE HEATER & TANK Corp 


252 W. Austin Street 237 Jackson Road 
Buffalo, N. Y. Hatboro (Philadelphia), Pa 











GALONGAGE... 


Cicwengy 
i € 1 


Galongage is designed 

the most exacting requir 

ond do credit to the finest 
"stallation. Quality construction: 
Practically eliminates i 
unprofitable service calls and 
bothersome adjustments. 


"hen making replacements or check- 
"9 oil burners install Galongage for 
seater efficiency and customer 
‘atisfaction. Approved by 

“ncerwriters’ Laboratories. 


A 
Write ite! 


day for full particulars. 


APPLIED MECHANICS COMPANY 
167 OLIVER STREET, BOSTON 10, MASSACHUSETTS 


eloil 


for Quiet -— Uniform- 


| Efficient Combustion 


“¢ STEINEN 


Mirror-Finish 
Tip 


iB WM. STEINEN MFG. CO. 


43 Bruen St., Newark 5, N. J. 


2474 

















“SELECTING 
A POPULAR 
BRAND 


is paramount to building 
a prosperous fuel oil business.’’ 


heating oil 


says Jesse E. Terry, successful Gulf 
Solar Heat jobber of Feasterville, Pa. 


a progressive, promotion-minded 
businessman who puts the Gulf Solar 
Heat Marketing Plan to work... 
and gets results! ... a dealer we are 
proud to salute. 


GULF OIL CORPORATION 
GULF REFINING COMPANY 
























. . «+ Industry Groups 






eral Trade Commission, “New Trade 
Practice Rules.” 

C. Stuart Rambo 1s executive secre- 
tary of the organization with offices at 


228 N. LaSalle St., Chicago, IIl. 






















Union County (N. J.) Assn. 
has Meeting; attends Ball Game 
THE REGULAR monthly meeting of the 
Union County (N. J.) Oil Heat Asso- 
ciation was held at Springfield, N. J., 
June 3. 

Members of the group attended the 


New York- Detroit night game on June 
8 at Yankee Stadium, This was the last 
activity planned by the group until 
the monthly meeting in September. 


Westchester Group is using 

cooperative ad Campaign 
WESTCHESTER OIL Trade Association 
has mailed to residents of Westches- 
ter County, N. Y., a six-page folder 
comparing fueloil costs with those for 
gas. 


Called “Facts about Oil vs, Gas 


WHY NOT LIVE IN THE LAND OF 























cals, acids and alkalis. 


particles as well as slugs. 
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ELECTRONIC AIR FILTER 
Distributor — Jobber Or Dealer Franchise 


No competition nothing like it or comparable to it on today’s market. 
High profit margin its initial cost is soon amortized because it 

Never wears out if cleaned according to instruction. 

Low maintenance cost quickly and easily cleaned, simply rinse with cold 
water. No oiling or adhesive required. 

Scientifically designed of woven monofilament that is impervious to chemi- 





Greater filter efficiency ecause of the millions of traps that catch finer 


For further details wire, phone or write 


Wicutron 


615 Fugate Avenue « Charlotte, N. C. 


Telephone 7-1039 


July 
1954 


*R. Jonswold, treasurer; Robert F. Doe 





Heat” the mailer asks the house owner 
to compare his own gas bill with the 
cost of oil. A chart points out as the 
size of a dwelling increases so does the 
saving resulting from the use of oj. 
Testimonials with pictures of houses 
are included in the promotion. Parti) 
pating in the campaign are 33 dealers 


Oregon Heating Industries 


holds 20th Annual Meeting 


CHARLES R. HOLLOWAY, president, 
summarized the year’s activities at the 
20th annual meeting of the Oregon 
Heating Industries, June 16 in Port 
land, Ore. 

A report on the OHI annual meet: 
ing was presented by Dale Josephson, 
executive secretary. Officers and direc 
tors were elected for the °54-°55 fiscal 
year. 


North Carolina Oil Jobbers 


have Convention on Cruise 


THE 1954 sPRING Convention of the 
North Carolina Oil Jobbers Associa 
tion was held on board the Queen of 
Bermuda sailing to Bermuda during 
the week of May 23. 

Business sessions were held aboard 
ship and among the speakers were Ed 
Wimmer, vice president of the Nw 
tional Federation of Independent Busi 
ness, and J. Parks Gwaltney who spoke 
on Natural Gas vs. Fueloil. 

While the group was in New York 
many of the major suppliers enter 
tained with luncheons and sightseeing 
trips around the city. 

The fall convention has been sched 
uled at the Grove Park Inn, Ashewilk, 
N. C., September 6-8. 


Schurman named Head 
of Burning Oil Dists 

AT A RECENT MEETING of its board of 
directors, I. L. Schurman was elected 
president of the Burning Oil Distrib 
utors Association, Chicago, Ill. 

Schurman, president of Consumers 
Petroleum Co., has been a member! 
the BODA board and has held sevet@ 
offices in the organization. His elect 
is to fill the unexpired term of the late 
James K. Curran. 

Other Association officers are: Cat 


pel, corporate secretary and Lee & 
Wolfe, executive secretary. 
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. Rotary Atomizing 
Boiler-Burner 
: Units 


Guaranteed 


° 
o 
eS Efficiency 
© 3 Sizes 
400, 550, 730 EDR STEAM 


ee Rotary Burners 


¥%, to 12 GPH 


“ll mM “ PRESSURE BURNERS 


%, to 10 GPH 

















HAYWARD OIL BURNER CORP. 
86 Kirkland Street Cambridge, Mass. 


















COMBUSTION 
CHAMBERS 


... and flawless! 


GEM Combustion Chambers are die formed from hi-grade 
lightweight insulating materials and then kiln-fired to with- 
sand 2600° F temperatures . . . that’s why they're “tough” 
tnd give years of “flawless” performance. GEM’s construc- 
on guarantees high combustion efficiency and excellent 
performance with high or low pressure burners. 


The universal design of GEM Chambers enables fast and 
*asy installations in any boiler or furnace. The scientific 
oat packaging” used assures maximum protection from 


takage. Enjoy GEM’s many advantages on your jobs— 
Write Today! Y y g Y' J 


Special designs to meet furnace and boiler manufac- 
ean Specifications are our specialty. Inquiries are 
vited for prompt free estimates. 











GK CLAY FORMING CO. 
Sebring, Ohio ¢ Phone: 8-614] 


ag of RADIANTS «© BACKWALLS ¢ STOVE oy, 





STION CHAMBERS © INSULATING BRICK ¢ ELEMENTS 





LOOKING FOR WAYS TO 
IMPROVE YOUR BURNER? 


We invite you to test an Acme Electric transformer 
under any conditions that will match actual service 
by all electrical standards. Acme Electric ignition 
transformers will provide maximum performance to 
assure customer satisfaction. 


ACME ELECTRIC CORPORATION 


Main Plant 507 Water Street e Cuba, N. Y. 


West Coast Sngientng Laboratories: 1375 W. Jefferson Bivd., 
os Angeles, Calif. 
In Canada: Acme Electric Corp. Ltd., 50 Northline Rd. Toronto, Ont. 

































Tank may be removed 
and replaced at low cost. 


@ EXTRA heavy galvanized 
tank, REMOVABLE 

@ Sectional combustion 
chamber. Taken in and 
out of inspection door 

@ Use No. 2 oil, same as in 
your furnace 

@ Wide public acceptance, 25 
years making good oil 
water heaters 

@ Also a complete line of 
heavy-duty oil or gas fired 

water heaters. 
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110 S. DICKINSON ST. 
MADISON 4, WIS. 
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.... Industry Groups 


Northwest oilheating educators at 
award dinner for graduates of oilburn- 
er classes: Left to right standing, Paul 
Talbot, Dual Burner Service Co., Seat- 
tle, chairman, Education Comm., Oil 
Burner Dealers’ Assoc.; Frederick P. 
Griffin, Griffin Fuel Co., Seattle; How- 
ard Vange, Electro Watt, Seattle, 
Treas., Oil Burner Dealers Assoc.; 
David M. Davis, Business Repr., Local 
46, I.B.E.W.; and Robt. G. Emslie, 
Mgr. Oil Burner Dealers’ Assoc., Oil 
Fuel Dealers, OHI. Seated, left to 
right, “Doc” Parker, Northwest Pump 
Service, Education Comm, of Oil 
Burner Dealers’ Assoc.; Elgin Pritch- 
ard, Asst. to Emslie; and Arthur 


t 
i" 


* Order your fall stock 
of FULFLO FILTERS and 
HONEYCOMB FILTER 
TUBES now. for prompt 
delivery ... then you 
won't have to wait for 
your supply later on 
when you quickly need it. 


COMMERCIAL FILTERS CORPORATION 


2 MAIN STREET, MELROSE 76,MASSACHUSETTS 
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Association President. 


Sponsored by the Oil Burner Deal, 
ers’ Association of Washington, th 


dinner was held at the end of the firs 
of two thirteen-week courses in ad 
vanced training for oilburner service 
men, and featured the award of walle 
cards to forty-one service men, repre: 
senting thirteen different companies 
who had completed the course. The 
servicemen also heard three addresse: 
given by “Doc” Parker, Fred Grifin, 
and Paul Talbot. 

The school was based on a series of 
talks by 20 different speakers chosen 
chiefly from the ranks of oilheating 
manufacturers’ representatives, 4) 
though the program was rounded out 
to include lectures on subjects where 
no particular product was involved. 

Only those who earned at least 75% 
of their wages by working as service 
men were eligible to take the cours, 
and they chalked up a remarkably high 


attendance and grade record. 


Jersey Distributors plan 
Annual Outing ; Tournamen! 


ARRANGEMENTS are being made fot 
the annual outing and golf compet! 
tion at the Deal, N. .., Country Club, 
July 27 by the Fueloil Distributor 
Association of New Jersey. 
Non-golfers can participate i! 
| fishing trip during the tournament. The 
| annual banquet will be held in the eve 
| ning. Co-chairmen of the event 
Willard Hagerman and Robert Cran 


Northwest Petroleum Group 
| has Summer Conferett’ 


| A SUMMER CONFERENCE was held ¢ 
Breezy Point in Minnesota by ti 
Northwest Petroleum  Associati® 
|- June 14-15. : 

| Norman Walz was in charge #” 
| rangements for the two-day pros 
July 
1954 












Cooperstein, Rossoe Mfg. Co., Seattle 
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Double Flex 
FLEXIBLE 


COUPLINGS 


There is no surer way 
to get quiet, vibration- 
less operation . .. long, 
efficient performance 


than by installing and standardizing 













on Lovejoy Double Flex Flexible 


Couplings. 


Quickly installed. Easily serviced. 
for close-quarter applications. 


Ideal 


Investigate why leading manufacturers specify Lovejoy jaws on 
Send today for bulletin and prices. 


LOVEJOY FLEXIBLE COUPLING CO. 


4812 W. LAKE ST. 


‘an hubs. 





——HOW TO SOLVE 


automatic control problems 


@ basic principles @ basic problems @ how 
control devices operate @ how to combine 
control devices into systems 





CHICAGO 44, ILL. 














Here is a book that shows you how automatic 
control works in a heating or air conditioning 
situation, and that gives you information you can 
apply in designing, installing, or servicing heating 


or cooling equipment. Avoiding analysis by mathe- 


Just 
Published! 


matical formulas, this book shows you the basic 
problems that are likely to arise in various heating 
and air conditioning systems, and then gives you 


the basic principles for solving them. 





AUTOMATIC 
CONTROL of 
HEATING and AIR 
CONDITIONING 


By JOHN E. HAINES 
Vice-President, 
Minneapolis-Honeywell 
Regulator Company 
354 pages, 6 x 9, 200 
illustrations, $6.75 





ee 








FUELOIL & OIL 
HEAT 
2 West 45th St. 


New York 36, N. Y. 


This is a practical book that 
takes you logically from means 
of measurement and means of 
actuation . . , through construc- 
tion and characteristics of con- 
trol devices . . . to the combina- 
tion of individual devices into 
control systems. Special atten- 
tion is given to each area—do- 
mestic heating, commercial heat- 
ing and air conditioning, unit 
heaters and unit ventilators, and 
radiant panel heating systems, 
and the special problems of 
automatic control for refrigera- 
tion equipment as used in air 
conditioning. A big aid is a 
chapter on control terminology. 
A few of the chapters: 


® Definitions © Electric-control 
Circuits © Pneumatic-control Cir- | 
cuits @ Electric-control Units - 
Pneumatic-control Units © Zone | 
Control — Commercial Heating | 
© 14 fact-filled chapters in all ' 
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KING ENGINEERING CORP. 


Box 410 ° 


MANUFACTURERS OF GAUGING 





HYDROVALVE 


engineered for 


replacement 


Ann Arbor, Mich. 


EQUIPMENT\FOR OVER 30 YEARS 


Oil Burner 

Service Parts and 
Tools open the 
door to 

MORE PROFITABLE 
Oil Burner Servicing 


* Fuel unit and relay service parts, bellows, nozzle- 
ports, seals, helixes, elements, etc. 

* A complete line of SUPERSEAL gaskets for all fuel 
units, filters and fill boxes. 

* An entire line of ENGINEERED FOR REPLACE- 
MENT standard and special electrodes for all oil 


burners. 


* Servicing tools to make servicing easier and quicker. 


The high quality of HYDROVALVE products, pre- 


cision made by skilled craftsmen is recognized through- 


out the oil burner industry. 


HYDROVALVE 


COMPANY 


BUY THROUGH YOUR JOBBER 
—HE SERVES YOU WELL! 


1319 Utica Avenue 
Brookiyn 3, N. Y. 


BUckminster 4-1330 
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.... Industry Groups 

















ber Co., Inc., 


president; 


Inc., treasurer. 


Connecticut Plumbing, Heating 
Wholesalers form Association 


“THE PLUMBING and Heating Whole- 
salers Association of Connecticut” has 
been formed with headquarters in New 
Haven, Conn. Officers of the group 
are Albert R. Webber, A. R. Web- 
George 
Sprick, Modern Equipment Corp., vice 
president; Arnold J. Alderman, Heat- 
ing Equipment Center, secretary; and 


Fred Webster, Plumbers Supply Co., 


The primary aim of the organization 


neapolis-Honeywell 


24. 


Haines speaks at Building 
Research Institute Meeting 


is to develop better understanding 
among wholesalers and to make avail- 
able to all of them, credit information 
on contractors and dealers in the area. 


JOHN E. HAINES, vice president, Min- 
Regulator 
Minneapolis, Minn., spoke at the third 
annual meeting of the Building Re- 
search Institute at Hershey, Pa., May 


Co., 


He pointed out that automatic con- 

































DELAVAN TYPE A 
HOLLOW CONE 


138 





Every DELAVAN nozzle 
is spray-tested and 
proved accurate for rate 
of flow, spray angle and 
spray quality. 
ONTOR LABORATORIES LTD. 


111 TYCOS DRIVE PARK ROAD 
P. O. TORONTO 10, CANADA 


MANUFACTURING 


Grand Ave. & 4th St. * West Des Moines, lowa 


new 





ELAVAN 


To Cut Down on “Call Backs” 


Replacing carboned nozzles 
with new DELAVAN nozzles 
has paid off for thousands of oil 
burner service departments. 
You'll save valuable time, re- 
duce service costs sharply, be- 
cause “no heat” calls and “call 
backs” are kept to a minimum. 
Install Delavan Nozzles with 
Hally Filters Attached. 


Write for 


Catalog 148B 






of oF 















| 
| 
| 
| 
| 
| 








July 
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trols must be a basic design component 
if heating and airconditioning systems 
are to give satisfactory performance. 
“Automatic controls cannot remedy 
poor planning,” he said. ; 

The Institute is a part of the Ni 
tional Academy of Sciences-National 
Research Council, Washington, D.C. 


S. C. Oil Jobbers urge Majors 
to bolster fueloil Advertising 


AT A RECENT meeting of the South 
Carolina Oil Jobbers Association 2 
resolution was adopted urging major 
oil companies to set aside a poriton of 
their advertising budgets for the pres 
entation of fueloil advantages. 

The association asked that the majors 
take a more active part in combating 
the advertising programs of competi 
tive fuels. They also urged the majors 
to make and use technical studies de- 
termining the efficiency of oil heat. 


Convector Manufacturers adopt 
round, blue and white Emblem 


THE CONVECTOR Manufacturers Asso- 
ciation, Detroit, Mich., has adopted a 
small, circular blue and white label 
initialed with CMA for members, The 
label signifies that the user—the manu. 
facturer member of the organization— 
has had his convector ratings approved 
by the U. S. Bureau of Standards. 
The emblem will also give identity 
to the Association as an industry or 
ganization, The labels have been dis 
tributed to all members, R. S, Ricka 
baugh, Tuttle & Bailey, is president of 
the group, and R, O, Reeves, Airtherm 
Manufacturing Co., is vice president. 


Engineering Society elects — 
Officers at Michigan Meeting 


AT THE ANNUAL meeting of the Michi 
gan Engineering Society held in Jack 
son, Mich., May 7-8, Joseph B. Jewel, 
Pontiac, was elected president. 

M. E. Malone, Kalamazoo, W# 
elected secretary; D. Bradford Aptes 
Grand Rapids, treasurer; and Georg? 
M. Foster, East Lansing, director 
large. : 

Among those made Honorary Lite 
Members of the Society were: Grover 
D. Dillman, Michigan College of Min 
ing and Technology and Ferdinan¢ 
Menefee, University of Michigan. 
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PROFIT 
NOW! 


WITH 


GRAND 
RAPIDS 
FURNACE 
CLEANERS 

















It’s easy to get a lion’s share of furnace 
cleaning profits when you use a Grand 
Rapids Furnace Cleaner. Greater clean- 
ing capacity, handling ease and practi- 
cally designed groups of fur- 
nace cleaning attachments 
help you give better service 
and clean more furnaces per 
day at a higher profit. 













Act now! Write today for 
complete information and prices. 















.. QUALITY INSTRUMENTS 
that Pay for Themselves 


The FYRITE Service Kit provides a complete set of accurate, 
jality-buile combustion-testing instruments at the lowest cost. 
‘includes the FYRITE CO2 Indicator which is unsurpassed for 
DR accurate flue gas analysis; and also contains the popular 
- FTRITE Draft Gauge and the 950° EF. 
tty Stack Thermometer, all packed in 
sturdy steel instrument chest. 


The chest ig : : 

‘quipped with brackets for the mercury 
pmometer, and the TEMPOINT 200°-1000° F. Dict 
Wituted f shown at the right which may be sub- 

or the mercury thermometer at slight extra cost. 












Ask your Jobber or Write for Bulletin 730 


BACHARACH industrial Instrument Co. 


7301 PENN AVENUE 2 * PITTSBURGH 8, PA. 




















ONE THIRD 


THE WEIGHT 


From 95 to 3114 Ibs. in the 
6 gal. size. 20% smaller in 
size. But, more important, 
the new AllCopper Aqua- 
Heater has 


LARGER HOT WATER CAPACITY 


Yes, Finned Copper Coils, operating on Aqua- 
Heater’s famed counter-flow principle, have 
stepped up hot water capacity an additional 15%. 
You get smaller more compact size, less weight 
and more capacity in the new 


AguaHeaTeR 


The Insulated Tankless Water Heater 
GUARANTEED FOR 15 YEARS 





Manufactured by 
Joseph E. Lewis & Co., Inc., Baltimore 30, Md. 


See your Plumbing Supply House 























5 YEAR GUARANTEE AGAINST LEAKS 


up 
U. 8. Pat. 





A FEW DESIRABLE EXCLUSIVE FRANCHISES 
ARE STILL AVAILABLE 





Product of MARIETTA METAL PRODUCTS CORPORATION 
MARIETTA, PENNA. 
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Manufacturers 
Cetivities 


A-P Controls adopts Vinyl 
Plastic production Process 


A-P CONTROLS CorP., Milwaukee, Wis., 
recently introduced a vinyl plastic 
coating on their oil control valves. 
More than five years was spent in re- 
search to develop the coating process 
and the production line. 

By centralizing a multitude of pro- 
duction processes within the confines 
of 2,000 square feet of factory space, 
the company can better control the 
quality of the product from the time 
it leaves the casting vendor up to the 
time the body enters the assembly line 
to be built into a finished control. 

The need for an improved corro- 
sion-resistant finish inside of the con- 
trol valves has long been recognized by 
the company, and the problems of find- 
ing an efficient, rapid method of pro- 
duction where solved by the produc- 
tion line shown in the photo, Lathe 
operators face and trim raw die cast- 





ings at starting point of process, The 
worker places machined casting on a 
conveyor hook. Drying ovens are di- 
rectly above machining area and con- 
trol panel for entire operation is at 
right. 

A conveyor chain carries the cast- 
ings into the etching tank, after which 
they are water rinsed and conveyed to 
dry-off oven to remove moisture and 
any remaining oil. The controls are 
next dipped in the plastic solution and 
passed through two temperature areas 
in curing oven, After leak-check all 
drilling and tapping is completed. 












USED 
ON LEADING 
MAKES OF 
OIL BURNERS 


Underwriters’ 


a Dongan! 
@ 










7 


WRITE FOR 2981 Franklin 












The first of all transformers to be listed by the 
Laboratories as standard 
burner ignition. Dongan Transformers have long 
been used on leading makes of oil burners. For 
long life and dependable service, you can’t beat 


Voltages from 5,000 to 20,000 
A variety of sizes and mountings 


Dongan Electric Manufacturing Co. 
“The Dongan Line Since 1909” 


for oil- 


Detroit 7, Mich. 





Literatsurs 





140 








July 
1954 







KLEMM AUTOMOTIVE PRODUCTS CO 


eo 29 Oh + eC OC RP O.8 6 OS * DO 6H © bye o 
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Williamson Heater completes 
largest Line in its History 
COMPLETION OF its 1954 line of warm 
air furnaces, residential cooling units 
year-round heating and cooling units, 
duct, pipe and fitting and accessories 
was announced recently by the Wil 
liamson Heater Co., Cincinnati, Ohio 
Utilizing a wall chart to make the 
formal announcement, this year’s Wil 
liamson line is the largest in their hiy 
tory, and comprises three major fur 
nace price lines, five distinctive furnace 
types and 114 different furnaces. 


Packed with Eye Appeal! 


FUEL OIL FILTERS 


eatures... 


© Glass or Metal Bowls 

@ With or Without Valves 

© 17 Models 

@ Exclusive CHEMISTONE 
Element 





Modern Engineering and Sty 
ing combine to make Klems 
Fuel Oil Filters appealing 10 
both the Heating Contract! 
AND his patrons. A choice 0! 
models to meet every filtering 
requirement .. - and each 
featuring the exclusive Klems 
CHEMISTONE Element. As 
your jobber for details . Of 
write direct. 

MILLIONS SINCE 1932 


| KGcmin PRODUCTS 


DIVISION OF MPANY 


1722 North Damen Avenue, Chicago 47, Illinois 
EXPORT: Guiterman Co., Inc., New York, 
CANADA: Elgee, Ltd., Toronto 

























Mi 
wh 
7 
the 
win 
play 
equi 
conc 
ples 
0 

is a 
com, 
movi 
syste 
show 
strip: 
the s 
the n 


Bur 


ACCOI 
Burn 
ham ( 
chase 
Ber 
Berge 
has be 
ment : 
air he: 
ABas 
Ing un 
at Be 
Berger 
ager, § 
made t 


organi: 


White 
Ir 

AN EN 
cilities 
thermo 
and oj 
deen a 
Ltd, T 
The 
Manufa 
and no 














tory 
varm 
Inits, 
nits, 
ories 
Wil 
Jhio 
e the 
Wil 
r hiy 
- fur 
race 





ils 
alves 


ONE 


ad Styl: 
Klemm 
Ling 1 
reractor 
ice of 
ileering 
d each 
Klems 
at. Ash 
ee 


PANY 


nois 





Lennox Home Comfort Coach 
demonstrates equipment Line 


4 UNIQUE traveling display unit has 
been developed by the Mid-West di- 
vision of Lennox Furnace Co., Mar- 
shalltown, Iowa, for the purpose of 
taking the sales story to the customer. 
The unit, known as the Lennox Home 
Comfort Coach, is now on tour in the 
Midwest territory stopping at towns 
where Lennox dealers are located. 

The size of a large passenger bus, 
the Comfort Coach has a 17 ft. show 
window installed on each side, On dis- 
play inside is a selection of Lennox 
équipment, including heating and air- 
conditioning units along with exam- 
ples of Perima-flo air handling. 

One of the features of the display 
is a mechanical Lennie Lennox, the 
company’s cartoon character, which 
moves and talks through a loud speaker 
system. The coach has facilities for 
showing motion pictures and film 
strips, along with removable letters on 
the sides to carry the dealer’s name and 
the name of the town. 


Burnham Corp. buys Interest 
in Berger Furnace Corp. 


ACCORDING to an announcement by 
Burnham Bowden, president, Burn- 
ham Corp., Irvington, N. Y., has pur- 
chased an interest in Berger Furnace. 

Berger Furnace Corp., formerly the 
Berger Furnace Manufacturing Co., 
has been manufacturing heating equip- 
ment since 1936, specializing in warm 
air heating lines and including “‘Perim- 
ABase” warm air baseboard distribut- 
ing unit. Its main office and plant are 
at Belle Vernon, Pa, Andrew H. 
Berger is president and general man- 
ager, Sales of Berger products will be 
made through the regular Berger sales 
organization. 


White-Rodgers planning 
more Canadian Production 


an ENLARGEMENT of production fa- 
cilities to increase the output of room 
thermostats, fan and limit controls, 
and oilburner primary controls has 
deen announced by White-Rodgers 
Ltd, Toronto, Canada. 

© company started Canadian 
manufacturing operations in October 
‘nd now has sales, stock and service 

















Meets All Special Needs 
Of Oil Burner Cleaning 


The new Super furnace cleaner Model AF especially 
designed for gas and oil burner cleaning is low 
priced, light weight, and small in size but provides 
both wet and dry pick-up. It has the same powerful 
suction and wide range of utility of the big Supers. 
Constructed of high-quality materials with the same 
specially built electric motor as the larger 
Supers, the Super AF meets all the re- 
quirements of the oil burner industry. 
The Super AF and all the special labor- 
saving Super tools for high and low, wet 
and dry suction cleaning provide you 
with low cost means of sales promotion 
expansion and good will. Ask your sup- 
ply dealer. Write for complete specifica- 
tion data. 








Super Model AF—The only commercial suction 
cleaner which provides in a small, light-weight, 
low-priced unit the wide range of utility and 
powerful pick-up of the big heavy-duty Supers. 


Super Red Streak—Super Red Streak Model SH 
provides the big capacity for extreme heavy duty 
wet and dry, hot and cold furnace and heating 
plant cleaning. Can be equipped with non-clog 
Supertex Filter Bag—standard compact size, not 
oversize—at small extra cost. Super Model AF 


NATIONAL SUPER SERVICE COMPANY, INC. 
1951 N. 12th Street Toledo 2, Qhio 


Sales and Service in Principal Cities 


In Canada: Plant Maintenance 
Equipment Co., Toronto, Montreal, Vancouver 


“Once Over Does It” 


SUPER SUCTION, 


SINCE 1911 
“THE DRAFT HORSE OF POWER SUCTION CLEANERS” 


























. Manufacturers’ Activities 


































branches in Vancouver, Edmonton, sid 
Regina, Winnipeg, Windsor, London, ing 
Ottawa, Montreal and St. John, with B, 
the factory and head office at 611 Ger- tab 
rard St. East, Toronto 8, Ontario. nee 
was 
GE’s Weathertron Dept. pre 
forms new sales Unit P 
THE WEATHERTRON Department of the N. 
General Electric Co., Bloomfield, N. J., All 
producers of heat pumps, have an- Islas 
nounced the formation of a new sales Car 
and distribution planning unit, with ll we J ing; 
Beit ” ‘5 ip pasion Air source heat pumps extract heat Some of the 300 dealers who attended - 
rior to his new appointment, Cox ¢ aS i tee nse the two-day national airconditioning Ray 
had been Weathertron manager of _— _ ee ee Cees ae conference sponsored by Peerless Fur sel; 
product planning, and succeeding him pump pees ne empathy se ~— © Foundry, Inc. and Round Oak, Plun 
idee: geeieinn’ is’ Wdltan B.’ Hall unit reverses itself automatically, ex- Inc. at fo gern Ind. on March App 
Formerly, Hall was design supervisor on — —_ ened ernie Belay i Begs. and 
S P it outside. The unit needs only elec- of Furtom & Om Heat. The confer. , 
for the department. ves ence featured the new “Clima-Twins’ Whi 
Weathertron announced at the same svicity toperionnithese tasks. year ‘round airconditioners, Grot 
time, that i¢ would bewin-marketing == = #©. + +i ij ##§ § <(Licdeeceousceveceeecceeeubn Plum 
the heat pump in the New Jersey area, Carlin sales Meeting held 
and that C. P. Mohrfeld, of Collings- ae Heating Supply Co., Long Island City, BP Nin 
wood, N. J. would be the first fran- , N. Y., attended a sales meeting recent: 
chised dealer, Previously, most of the NEW DISTRIBUTORS of United States ly at Philadelphia, Pa. ° DUR 
Company’s heat pump marketing ac- __ oilburners in the Middle Atlantic area, Bert Watling, The Carlin Co.,U.S. J Timk 
tivity was in the South and West. along with representatives of Burns Burner Division sales manager, pre ductis 
























Refractory. 


REPLACEMENT PARTS FOR 


HEAVY O/L BURNERS 
NEW and REBUILT 


Pumps — Magnetic Valves — Anti-Syphon Valves — 
Relays — Pyrostats — Electronic Controls — Modu- 
trol Motors — Stators — Ignitors — Transformers 
— Transfer Pumps — Draft Controls — Firebrick 


IT’S SID HARVEY'S for 


ALL POPULAR MAKES 


Send for Sid Harvey's Catalog for details of Re 
placement Parts for all forms of Automatic Heating: 


Oil — Gas — Stoker. 
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31 STORES TO SERVE YOU 
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sided and outlined sales and advertis- 
ing policy. Following the welcome by 
B C, Lindberg, president, a round 
table, at which the latest U. S. engi- 
neering developments were reviewed, 
was conducted by John Carlberg, vice- 
president in charge of engineering. 
Left to right in the picture are: Bob 
Hack, John Hack Co., Woodbury, 
N, J.; Bill Frederickson; Irv Hecht and 
AlBurns, Burns Heating Supply, Long 
Isand City, N. Y.; John Carlberg, 
Carlin vice-pres. in charge of engineer- 
ing; Ben Lindberg, Carlin president; 
Bert Watling, Carlin sales manager; 
Ray Bidwell, Carlin advertising coun- 
vl; Bill Knolls and Bill Wiles, Lebanon 
Plumbing Supply, Lebanon, Pa.; Ken 
Appleby; Pete Sheffer; Emery Krick 
and Milt Sheffer, Appleby Bros. & 
Whitaker Co., Harrisburg, Pa.; Ed 
Grote and Earl Knauss, Bethlehem 
Plumbing Supply, Bethlehem, Pa. 


Nine sales Rodeos 

under way by Timken 
DURING THE second half of June the 
Timken-Silent Automatic Div. is con- 
ducting a series of “Sales Rodeos” in 





nine Midwest and Eastern cities, all 
directed toward training in retail sell- 
ing. One of the principal features will 
be a course in handling cheap com- 
petitive offers, 

The schools, each one-day, will be 
in the following cities on the dates 
shown: Chicago June 16, Minneapolis 
June 17, Des Moines June 18, Detroit 
June 21, Philadelphia June 22, Boston 
June 23, New York June 24, Buffalo 
June 25, Toronto June 28. 

Instructors in the schools will be a 
factory troop consisting of R. M. 


Marberry, Wm. Chappell, Sherman 





Ramey and Carl Watres. 


G.E. transfers Air Conditioning 
Division to Trenton, Bridgeport 
BECAUSE OF growing demand for its 
products, the Air Conditioning Divi- 
sion, General Electric Co., Bloomfield, 
N. J., has found it necessary to trans- 
fer its home heating and cooling equip- 
ment production out of Bloomfield to 
plants in Trenton, N. J. and Bridge- 
port, Conn. 

When this program is completed 
sometime next year, Weathertron and 
Commercial Products operations will 








OIL BURNERS... 


Problems—A to Z. 





eiaia: 


FOR A QUICK SOURCE 
OF INFORMATION ON 





YOU'LL find practical answers to help you solve 


burner construction, adjustment, combustion, re- 


plumbing, building, construction, etc. 


tion and servicing of oilburners. In the pages you’ll 


all major types of oilburners and oilburning equip- 


ment, for—on-the-job use of designer, installer, serv- 


iceman . 


burn these fuels safely and efficiently, it provides a 
detailed study of the entire field. 


ORDER this new edition today!!!—Titled “OIL 


BURNERS” by Kalman Steiner, answers Oil Burner 
trations, charts, etc., will be mailed parcel post pre- 


paid. Please mail remittance with your order. Price 


$5.00. 


oilburner problems of every description. Problems 


arising in electricity and electrical apparatus, oil- 


fractories, as well as allied subjects like insulation, 


YOU'LL receive specific information on . . . 


find descriptions, data, diagrams, and charts covering 


. . everyone concerned with oilheating. 
IT'S packed from cover to cover with information on 
every phase of oilburners and oilburning. From the 


chemical and physical properties of liquid fuels, to 


the most modern methods and equipment used to 


THIS 502 page book, of 22 chapters and many illus- 


HEATING PUBLISHERS, INC. 


2 West 45th St., 


opera- 


New York 36 
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There’s no guess work when 
you install Viking pumps for 
moving viscous or semi- 
viscous liquids. The prim- 
ing and discharge action is 
positive and smooth flowing. 


The Viking “gear within a 
gear” action and port design 
allows the material to readi- 
ly enter the pump. The non- 
slip action of the gears 
forces the liquid out in 
steady volume. 










be located at Bloomfield, The Bridge- 
port plant will produce G-E boilers and 
related components; the Trenton plant 
will manufacture home cooling units, 
gas and oilfired furnaces, 

Home Heating and Cooling Depart- 
ment headquarters will, however, re- 
main at Bloomfield, N. J. 


Carrier develops Training 
Program for heating Dealers 
A TRAINING program aimcd at heating, 
sheet metal and commercial aircondi- 
tioning dealers, and teaching the fun- 


If you need POSITIVE PUMPING 


seecty WIKING 








secon || VIKING 


Conventional 


PUMPS 
VISCOUS 1 VISCOUS 


or semi-viscous i or semi-viscous 


LIQUIDS LIQUIDS 





Investigate today, the smooth, even flow of Vikings handling 
either viscous or thin liquids. To start, ask for bulletin 54SEE. 


VIKING PUMP COMPANY, Cedar Falls, lowa 











damentals of residential aircondition- 
ing, has been developed by Carrier 
Corp., Syracuse, New York. 

The program, consisting of a basic 
and practical course in refrigeration 
fundamentals, will enable a dealer 
whese experience to date has been con- 
fined chiefly to warm air or wet heat 
systems along with inexperienced re- 
tailers to move directly into the home 
airconditioning field. 

According to William A. Lake, resi- 
dential sales manager for Carrier, 
training sessions are already underway 


or have been scheduled for nearly , 
thousand dealer representatives, The 


program is made up. of six two-hoy 


classes or two day-long sessions cop, 
ducted by distributor and Carrier fel 
personnel. 


Harvey Book on Clean-ups; 
announces lubricating (jj 


SID HARVEY, INC., Valley Stream, N. 
Y., has published a 16-page booklet 
“Clean-up Time,” featuring field 
checks for determining if fuel units or 
stack relays are in condition to operate 
without trouble. The checks described 
do not require removal of either unit 

The booklet, which is available with. 
out charge to oilheating dealers, con- 
tains also 13 pages of parts and sup 
plies needed for routine summer clean. 
ing of automatic heating systems, 

Sid Harvey also announces a new 
lubricating oil for burner and circu 
lator motors. Developed to prolong 
the life of intermittently-operating 
electric motors, the lubricant has been 
thoroughly field-tested. 


Honeywell offers sales Aids to 
Dealers for Summer Promotion 


A SUMMER SALES CAMPAIGN to combat 
the heating industry’s summer sales 
slump has been launched by the heat 
ing controls division of Minneapolis 
Honeywell Regulator Co., Minneap 
olis, Minn. 

The program is designed to provide 
heating dealers with useful sales aids 
and otherwise help them in their ows 
summer sales and service efforts. 

Featuring the promotion of twelv 
Honeywell controls, an announcement 
was sent out to 65,000 heating indw 

















These Books will help you 


INSTALLING THE DOMESTIC OILBURNER 


This is the first practical guide on oilburner installation. 
It contains the most significant articles from FUELOIL 
& OIL HEAT that cover all phases of installation step by 
step. It is 8% by 11 inches and contains 64 pages. Illus- 
trated with numerous diagrams, charts and photos. 


$2. 


PLEASE MAIL REMITTANCE WITH ORDER! 
HEATING PUBLISHERS, INC., 2 West 45 St., New York 36 


solve your Heating Problems 


OILHEATING SNAGS 


This book gives the solutions to many of the Everyday 
Snags that annoy you in installation and service. Weve 
been working on them for years. They are all simple an 
practical answers to the most common goat-getters on Jo0S. 
It’s an 8% by 11 inch book of 64 pages. 


$2. 
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try representatives pointing out that 
the plan will provide free descriptive 
literature, window displays and ban- 
ners, special suggestions on combined 
giles and service programs, along with 
,reduction in the price of Honeywell’s 
booklet “Seven Steps to Greater Dealer 
Sales.” 



























Remington Corp. realigns 
domestic sales Department 


THE DOMESTIC sales department of 


ben realigned with the appointment | Georgia and Florida. Zauner will be engineering, research Building | 
of eastern and western field managers _— responsible for the Pittsburgh area, | PENN CONTROLS, INC., Goshen, Ind., | 
and a new general sales manager Michigan, Ohio, Kentucky, Indiana, has revealed plans for a new engineer- 
Frank A. Mitchell, formerly in the Illinois, Minnesota, Iowa, Eastern Ne- __ ing and research building to be erected | 
sme position with Servel, Inc. Mitch- — braska, Missouri, Kansas, Arkansas, on the site of the present main office | 
dl has been active in the aircondition. | Oklahoma, Mississippi, Louisiana and _and plant at Goshen. | 


ing field since 1948 when he joined _— Texas. 


The new building, designed by the | 

Fedders-Quigan. Harry Jobes, former assistant tothe | Austin Co., will be constructed of steel, ' 
In the new marketing setup A. M. general sales manager, will continue __ brick and concrete, and completely air- 
Masiello and C. F. Zauner have been his duties in the home office, backing conditioned with fluorescent lighting | 
named eastern and western field man- __up the activities of the field managers. throughout, In addition to the engi- | 
agers respectively. Masiello will cover M. L. Judd recently resigned as gen- neering offices, the building includes a | 
the six New England states, New _ eral sales manager to become Reming- library, drafting room, and model | 
York, Pennsylvania (except the Pitts- ton’s manufacturer’s representative in shop, all aimed at providing for ad- | 
burgh trading area), New Jersey, | Michigan, Northern Ohioand western vanced development of automatics . 


Delaware, Maryland, D. C., Virginia, | Pennsylvania. 





OUR NEW 1954-55 





CATALOG 
| OIL HEATING 


‘EQUIPMENT ano ACCESSORIES 
| ——>NEW LOW PRICES ¢— 


I Write Today on Your Letterhead 


SIMS CORPORATION 


393 Harris Ave. Providence, R. I. 
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Remington Corp., Auburn, N. Y., has = Tennessee, the Carolinas, Alabama, Penn Controls ready to build 








FLAME-MASTER 


A new better and cheaper Low- 
Pressure Oilburner with twenty-two 
less parts. 

Easy to Install, Attractively Priced. 
Extra large orifice quarantees 
trouble-free nozzle operation. 
Lifts fuel from buried tanks. Com- 
plete atomization at low-pres- 

sures. 
High COs ratings. 
20 year guarantee Exclusive franchises available. 
on NOZZLE Simple service requirements. 
CONVERT TO LOW PRESSURE! Our 
new Low Pressure pump fits any gun 
type burner. Write for information 
today! 


FAME-MASTER CO., 3118 N. Milwaukee Ave., Chicago 18, Ill. 
ropolitan nptenent Supply Co. 


Met 
827 W. 30th St., Indianapolis 23, Indiana 
National Heat & Power 
3952 Market St., Philadelphia, Penn. 




















13526 Fenkell Ave. Detroit 27, Mich. 
















controls. 










AUTOMATIC 
HUMIDIFIER 





x NO FLOAT 





* NO DRIP 
x NO CLOG 





THIS 15 





The revolutionary new Auto-Flo “100” 4, of S 
Humidifier requires no servicing other than MULO FU 4 
an occasional cleaning of the pan and the Stainless Steel 






early replacement of the : P 
ak A large size orifice vary — DR AIN C Li P 
replaces the float valve * that Prevents 
and there are no parts to ea 
stick, wear or clog up. |): WATER DRIP 
Evaporator plates are oe 
equipped with drain clips 
to eliminate any possi- 
bility of dripping. 

















One Year Factory 
Guarantee on ali parts 


NOs coh i kemiee) i- 


















LOWER 
INSTALLATION COSTS 


BETTER PERFORMANCE 
with 
Kolbkast Chambers 





The Kolbkast Standard. This 
low cost chamber has capaci- 
ties from .75 to 2.25 gph and 
can be installed quickly as 
there are only 5 pieces to 
assemble. 





The Kolbkast Universal. It is 
16” high, has capacities from 
.75 to 8 gph and can be fitted 
easily to most boilers and 
furnaces. 
& 


All Kolbkast Chambers have a K- 
factor equal to insulating brick 
and provide excellent perform- 
ance with high or low pressure 
burners. The Standard and Univer- 
sal are available in two types 
—for temperatures to 2100° F 
and for temperatures exceeding 
2100° F. Kolbkast Chambers are 
scientifically packed to prevent 
breakage. 
Get details today 


KOLB REFRACTORIES CO. 


MEADOW AND JACKSON STS., 
PHILADELPHIA 48, PA. 


KOLBKAST 


INSULATED 
CHAMBERS 
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. . . . Manufacturers’ Activities 


New Address in Cranston, R. I. 


is announced by Taco Heaters 


A CHANGE IN address has been an- 
nounced by Taco Heaters, Inc., from 
137 South St., Providence, R. I. to 
1160 Cranston St., Cranston 9, R. I. 

The new quarters are considerably 
larger, and the move is the result of 
Taco’s expanding business in the 
plumbing, heating, oilburning and air- 
conditioning fields, 


| Hart Heat moves plant; Overend 


becomes Partner in Company 


W. I. OVEREND will take over Hart Heat 
Division wholesale sales activities in 
the central territory and acquire a 
partnership in the Avery Farm Ma- 
chinery Co,, Peoria, Ill., according to 
Earl K. Smith and Lloyd F. Smith, who 
now own the Hart-Avery firm. 

For the past eight years Pete Over- 
end has been with Minneapolis-Honey- 
well in the central Illinois territory as 
a sales engineer. Previously he’d been 
a sales engineer for 16 years with Shell 
Oil. 

The company has recently moved its 
oil burner manufacturing operation 
into a larger plant located at the Foot 
of Junction St., Peoria, Ill. Offices, 
plant and laboratory are housed on one 
level with separate truck and rail load- 
ing docks. 


Airtemp opens fifteen 
compressor repair Points 
FIFTEEN NEW “packaged” aircondi- 
tioning compressor rebuilding stations 
have been established by Chrysler Air- 
temp, Dayton, Ohio, in the firm’s key 


| service areas. 


Organized and approved according 
to Airtemp factory standards, the new 
stations can repair both in-warranty 
and out-of-warranty compressors. 


Locating the rebuild stations so as 


to meet the needs of the service areas 





has substantially reduced shipping and 
handling time. To further add to the 
stations’ eficiency, compressors for use 
on a rotating basis are being carried. 


Madden Brass moves Plant 
from Chicago to Aurora, Ill. 


COMPLETION OF the construction of a 
new building has been announced by 


utilizing all company personne 


July 
1954 


the Madden Brass Products Co., Chi. 
cago, Ill., manufacturers of oilheating 
and airconditioning accessories, j 

The company’s new location js a 
948 Oliver St., Aurora, Ill., and their 
former address was 111 N. Franklin 
St., Chicago, Ill. Because of the com. 
pany’s steady growth, larger and more 
modern quarters were found necessary 


Regional sales Conferences 


held by Penn Controls, Ine. 


TWO SALES CONFERENCES were held 
recently for its field men by Penn Con. 
trols, Inc., Goshen, Indiana, New 
products and product information, 
recent market developments in res: 
dential airconditioning, gas and oil 
heating, commercial refrigeration and 
other subjects essential to effective sell. 
ing were discussed at both meeting; 
Men attending from the main office 
included E. B. Maire, R. H, Luscombe. 
K. W. Cash, R. V. Clark, J. Searls, 
W. F. Worth, Paul Penn, R. L. Rat: 
liff, O. E. Johnsonbaugh, E. A. Price, 
Carlos Morgan, and Emile Tassin, 


o, 
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Braun Bros. 
(Begins on page 63) 


that are sold, (this is the highest lead 
commission we have ever heard of) 
All truck drivers and service personnel 
receive Y4¢ per gallon for all new oil 
business acquired. All inside personnel 
are paid for prospects and leads 
through the merit point program pre 
viously referred to, There are other 
special bonuses for special categories 

A house organ called the “Grape 
vine” goes to all employees to keep 
them aware of their money making 
opportunities. We examined mati 
commission and bonus records 
were extremely impressed with the & 
tra income received by employees ! 
their extra work on sales. 

It is rather obvious that Braun Br 
has not invented anything new if sl 
ing or sales promotion, but because” 
the extreme sales mindedness of the 
executive staff it is everlastingly P® 


moting with everything in the a 
anc 





aie pet 
feeding the fire of enthusiasm with th 
. 7 . a qm’ 

most liberal of: profit sharing and co 
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ever increasing number of oil custom- 
ersand an equipment sales business hit- 
ting a million dollars a year. 


We have avoided any attempt at the 
glorification of Bob Doepel because we 
came to examine him and his works not 
to praise him, 
“an organization is the elongated 
shadow of the man at the top.” Thus, 
it must be so in the case of Braun Bros. 
for Doepel started the business, per- 
gnally delivered the first gallon of oil, 
and from that day to this has selected 
the top executive personnel, fashioned 
the plans and the policy, molded the 
organization and breathed the fire of 
life into every branch of the firm. 

Some time ago we were talking with 
a prominent Chicago oil man, a man 
who has known Doepel and the Braun 
Bros, operation for nearly twenty 
years, and he said “Bob Doepel has 
built an enviable reputation for his 
business and enjoys the highest respect 
of his competitors. If I were to nomi- 
nate a retail oilheating man for the 


title of ‘Mr. Oil Heat’ it would be Bob 


Doepel.” 


mission payments. The results are an 


High Performance 
(Begins on page 65) 

the men last year passed $150,000 
each. That is a special milestone, for 
when they reach it they are sent to 
Florida for a week with their wives. 
Getting up to $150,000 gives the man 
9% on all of it plus his $3,120 salary 
or $16,620 .. . and a vacation. 

The total cost to Thomson for all 
sales was 9.5% with an average of 
eight men. One of the niceties of this 
plan is that it rewards well the men 
who stick; the short timers lose. The 
men are given exclusive territories and 
provided with lots of leads through 
the company’s coal affiliate and its 
consistent advertising of special offers. 

Perhaps we can agree that Thomson 
is building his business on people. As 
he lets them make good money for su- 
perior performance he is building 
strong loyalties. Nearly all of his men 
are young. To a number of his key 
men he is giving periodic night classes 
in general management fundamentals. 

This reminds me of a remark made 
the other day by Irving Jacobs, presi- 
dent of Gilbert & Barker at Spring- 


but to quote a phrase, 


field. Talking to a group of his key 
people he put it this way, “Help the 
man behind you; help the man behind 
the man behind you. There’s plenty of 
room up ahead but you can’t go there 
until you have trained a good man to 
handle your present job.” Thomson 
is building that way. 


o, 
“9 


Thompson & Holmes, Ltd., San 
Francisco, Calif., becomes distributor 
for Remington Corp., Auburn, N. Y., 
in the San Francisco area. Remington 
also named distributors in the follow- 
ing territories: McCutcheon Distribut- 
ing Co., Pittsburgh, western Pennsyl- 
vania, eastern Ohio and northern West 
Virginia; Associated Southern Indus- 
tries, Memphis, Tenn., eastern Arkan- 
sas, western Tennessee and northern 
Mississippi; Small © Schelosky Co., 
Evansville, Ind., southern Indiana, 
southern Illinois and western Ken- 
tucky; Wall Distributing Co., Fort 
Wayne, Ind., western Ohio and Indi- 
ana; Charles A. Lenz & Associates, St. 
Petersburg, Fla., will cover Tampa, 
St. Petersburg and Orlando. 








FORD 

FORD 

GMC 
CHEVROLET 
STUDEBAKER 
REO 


Late Model Tank Trucks And Trailers 


1200 Gal. (New tank) 


2000 Gal. (Used tank) 


1200 Gal. (New tank) 


REO 
800 Gal. (Used tank) 
FEDERAL 
1000 Gal. (Used tank) 
be AUTOCAR 
1500 Gal. (New tank)—2 2600 Gal. (Used tank) 
WHITE 
120 Gal. (New tank)—2 800 Gal. (Used tank) 
3975 Gal. S.A. Trailer (Used) 
4200 Gal. S.A. Trailer (Used) 


190 Gal. (Used tank) 


FOR VALUES THAT MAKE PASSERS "BUY," call 


OlL TRUCK SALES CO., RTE. #5, BERLIN, CONN. | | 
PHONE—HARTFORD, JACKSON 7-5000 


PARTIAL LISTING 














THERMOLOK Thermostat Locks 





JUST WHAT YOUR 
CUSTOMERS HAVE 
BEEN SEEKING—Every 
church, gym, apt., in- 
dustrial plant, etc. has 
been seeking this fool- 











i 





541 Rogers Ave., Brooklyn 25, N. Y. 


proof lock — not a 

chance to change the se 
thermostat setting un- te) tee staTio 
less one has the spe- 50 Yo eV 


cial "Yale" type key. 
Easy to install—just slip 
it on and turn key. Fin- 
ish of lock matches the 
thermostat. 
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NO PLENUM 


too small for the 
Convector Humidifier 





No flat bottom to restirct warm air flow. 
Individual water troughs (only %"’ thick) 
30% 
evaporation area, 60% less plenum re- 


spaced 1" apart. Means more 
striction. Perfect for small-plenum, short- 
cycle warm air furnaces . . . conventional, 
counterflow and year around air condi- 
tioning units. Made of copper and brass, 


nothing to corrode. 


See your jobber or write 


‘MAID-O’-MIST, inc. 


3217 NORTH PULASKI ROAD, CHICAGO 4iI, ILLINOIS 
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Use "CRESCENT PARTS" Service 


SERVING THE ST. 


LOUIS TRADE 


AREA 
I 4 





CONTROLS 


Minneapolis-Honeywell 
White-Rodgers 





ww 


“FACTORY REBUILT" Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 


Installation Materials 








Mercoid - General 








Detroit - Perfex - Penn’ GRESCENT PARTS AND EQUIPMENT CO., INC. 


MAIN OFFICE 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 


BRANCH 
1140 St. 
East St. Louis, Ill. 


\ 
& Accessories 
\ 


\ 
) 
\) 


Louis Ave. 














Better Control for Gas 
(Starts on page 68) 

Let us assume that you have settled 
in the country for its peace and quiet 
and for the health and safety of your 
family; or even that you went there 
to make a living. A stranger ap- 
proaches and informs you that a trans- 
mission company has irrevocably de- 
cided to run a high pressure gas line 
across a part of your property of their 
selection. Immediate possession is de- 
manded in order to cut a fifty, or 
more, foot, swath through your woods, 
uproot any shade trees in their path, 
and in every way possible devastate a 
wide path across your land. 

Your visitor may or may not tell 
you that they will have perpetual right 
to repair, inspect, and otherwise tres- 
pass on your property at any times that 
they please; that they will want a 
cleared way for trucks; that a low fly- 
ing airplane may inspect daily; and 
that you can never build on or near 
this piece of your own ground. 

He will most certainly not tell you, 
or even admit that, at the customary 





700 pounds per square inch pressure, 
there will be the same explosive force 
in each 2'4 linear feet of this line as 
is in a 500 pound bomb (assuming 30” 
line); nor will he mention that blast- 
ing, or even driving a heavy tractor 
over this part of your property may 
be hazardous. For all of this, including 
prepetual right-of-way, you will prob- 
ably be offered $1 a rod, which 
amounts to some $6 per hundred feet. 

A natural reaction is that such an 
injustice would be quickly remedied in 
court, Not so, Courts do not make the 
laws, they merely enforce and inter- 
pret them; and the laying of gas trans- 
mission lines in both urban and sub- 
urban communities has run far ahead 
of protective legislation. 

You may question the gas company’s 
right of immediate possession, and de- 
mand that construction be delayed un- 
til the matter of property settlement 
has been settled. The transmission com- 
pany will answer that several retail 
companies and thousands of consumers 
are at the brink of disaster because of 
your unwarranted stubbornness. Your 


attorneys will show that these compa 
nies and customers have lived profit: 
ably and happily without natural gas 
for over a hundred years and that in 
the past generation the retail gas com 
panies did not even find it necessary to 
expand their facilities. 

Yet, if past experience is any cti 
teria, the court will decide that you 
and your petty interests should not ke 
allowed to obstruct the wheels of prog: 
ress. The line will then go in, provid 
ing it isn’t already in, and the trany 
mission company, the retail companies, 
and the needy consumers will settle 
back to wait another year or s0 for 
completion elsewhere. 

Your next step, and second exper 
sive legal battle, will be to adjudicate 
the value of your land, assuming thet 
you didn’t give up in disgust and take 
the dollar or move. A court appointed 
commission will agree that your fam 
in its entirety is worth even more than 
you are asking, but will set up atten 
tively as the company explains thi! 
they are only borrowing a little part of 
your vast holdings for a most human! 








For 
Dependable 
Performance ... 





Specify... 


BERKSHIRE 





Ignition Transformers 











] - You'll find the highest standards of 
) engineering and dependability built 
into every BERKSHIRE you purchase. 


Each 


ed, and adjusted. U.L. Approved. 
Shielded. 


guaranteed. 


transformer is individually test 


Fully 


Interchangeable. 





oul Write for full Information: 





28 S. Delaware Ave. 
Philadeinhia 6. Penna. 
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CLISBY & ASSOCIATES 


TRANSFORMER CORP. 
15 South Ave., New Milford, Conn. 


CLISBY & ASSOCIATES 
P.O. Box 654 


York. Penna. al 








July 
1954 
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MNICCORKLE 


CONTROLS are designed to GIVE _ no require 


for Vaporizing Oil Burners 


tarian cause, and that even the bor- 
rowed part is underground. 

This directly affects the business of 
the fueloil distributor because the lack 
of just compensation for a normally 
high cost component of the gas busi- 
ness, together with the futility of seek- 
ing redress in the courts is a major 
factor in enabling gas to be brought 
into any area at ruinous prices. 

Oil at 12¢ a gallon costs 8¢ a therm 
of 100,000 heat units; yet a retail gas 
company having a good load factor 
buys natural gas for less than 3¢, and 
even with a poor load factor for 4¢. 
Fortunately, the greed of local compa- 
nies and law of supply and demand is 
keeping a large part of this differential 
from the consumer, but the threat is 
there, and the fact that a gas company 
ina pinch can always sell gas at a price 
below oil costs, makes any competitive 
fort at the retail level effective only 
toa point that the local gas company 
8 willing to tolerate. 

Even if this was not the case, utili- 
tes enjoy a Utopia not even dreamed 
of by other fuel distributors in that the 


Fast Installation 


@ Patented dual blade bi-metal assembly 
—insures trouble-free operation— supplies 
a wide margin of extra power. 

@ More rapid heat transmission. 

®@ Adjustable snap acting Micro-switch. 

@ Heavier, more rugged construction. 


law virtually guarantees them a profit 
on their investment. Regardless of 
management practices, they can actual- 
ly fight you with your own money if 
necessary. 

These then are the all too well 
known hazards and disadvantages of 
natural gas. What can you do about it? 

The answer to me seems very funda- 
mental. Unite and fight as an organ- 
ized army of Davids for legislation at 
both the national and state level to 
bring gas standards of safety up to the 
level of your industry and their trade 
practices to a basis of fair competition. 

I have expressed doubt as to chances 
for relief in court, not as any reflection 
on the honesty of the various courts 
that have heard litigation arising from 
natural gas’s rough-shod methods, but 
because the almost complete absence of 
covering legislation leaves the courts 
powerless to intervene. Are we going 
to wait for the gas companies to sug- 
gest such legislation as is needed to 
make this a fair fight, or are we going 
to demand it? 

In contrast to the seeming futility 


—— everything clicks for a smooth job. "=a 


Easy Servicing 


— all surfaces and accessories quickly accessible. 


Sizes to heat the smallest home or largest building. 


Fitzgi : 
'2€ibbons Boiler Company, Inc. 101 park AVENUE, NEW YORK 17.N. Y 


SERVICE 





GORTON HEATING CORPORATION 


Manufacturers of Heating Equipment — CRANFORD, WN J. 


Less service means greater cus- 
tomer satisfaction—increased 


profits— more new business 


p. 1. INCCORKEE co. 


Box E, Station A Berkeley, California 


of my thirty some appearances in 
court, just two appearances before the 
New Jersey and New York utility 
commissions were very fruitful. In 
company with Roderick Stephens, 
Fuel Consultant, New. York, I at- 
tended a hearing of the New York 
State Public Service Commission at 
which a gas interests-inspired trans- 
mission code was scheduled for passage. 
In one day, we asked for and obtained 
permission to file a written objection. 
This was later submitted, and the code 
that finally passed was much stronger 
and more effective than the original 
proposal. 

Later in Trenton, N. J., the Com- 
mission was considering a code that 
virtually paralleled the emasculated 
original New York code. Representing 
Parsippany and five other Northern 
New Jersey towns and townships, I 
appeared and offered proposals for the 
same changes as had been accepted in 
New York. These were also incorpo- 
rated in the final draft. 

I only wish that these codes were 
being followed and that standards of 

























































BEACON RADIATION BOOK 


The second printing of the BEACON Rapiatioy 
REFERENCE Book & HEAT Loss GUIDE is now ayail- 
able. A reprint of the original edition, published 
in 1946, the new issue reproduces the entire series 
of tables showing heat loss requirements for rooms 
of various sizes. Range of rooms covered begins 


RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


with those measuring 5 ft. x 5 ft. and continues 
up to rooms with 20 ft. x 30 ft. dimensions. $4, 


HEATING PUBLISHERS, INC. 
2 West 45th Street New York 36, N. Y. 


Code No. C/T #11 


THE RAJAH CO., 35 Verona Ave., Newark, N. .J 


Cede No. $-$OS 71) 

















construction and safety had been cor- 
respondingly raised. Unfortunately, 
this is not so, and in New York at 
least, they seem to have adopted the 
practice of granting exceptions when- 
ever the gas company elects to ignore 
the provisions of the code. All of which 
points to the urgent need for enforc- 
ing legislation. 

These examples did prove to me 
that, with relatively slight effort, the 
grossly neglected regulation of natural 
gas can be corrected. I do not mean to 


We need fittings 
QUICK! 


When can you 
ship ‘em? 


Ni always 
ships quick...your 
order’s going out 


IMMEDIATELY! 


for fast service on... 


COPPER TUBE 
FITTINGS 


Phone... Wire... or Write TODAY | 


SPAN gives the fastest shipping 
service in the industry, because 
SPAN manufactures and stocks a 
huge inventory of Copper Tube Fit- 
tings. Write for catalog and price 
list of high quality flared fittings, 
compression fittings, and valves. 


® 


SPAN 


BRASS MFG. CO. 
200 wWwIiLSOn STREET 
oy § & O70, ‘@ & soe Mage Ce 
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make the gas companies spend money 
to penalize them, but if they were 
forced to higher safety standards, their 
added cost would impart a more realis- 
tic price to natural gas. 

Another flagrant example of the 
need for legislation is the current prac- 
tice of dumping as during the off-peak 
months. Current regulations and leg- 
islation are such that local gas com- 
panies are encouraged through price 
differentials and penalties to take the 
same amount of gas 12 months in the 
year, even if they have to sell it to 


_ industrial users at cost in the summer. 


| 
| 


| 
| 
| 
| 
| 


| 


(It is significant however, that there is 


| no corresponding discount for cooking 


or water heating in these months.) 
This practice tends to keep this vital 


natural resource flowing eastward at | 
all times at a uniform rate, whether it | 


is needed or not. Parallel regulation 
for railroads might well mean a train 
every hour night and day with passage 
at cost at night to keep the cars full. 
Xther than the understandable but 
nevertheless wasteful desire of the gas 


| transmission companies to make as 


| much money as possible, there is no 


valid reason why gas lines can’t be 
slowed down in the summer. The re- 
sult would be material conservation of 
one of our most vital resources. 


%, 
“~~ 


Richard W. Brenneke has _ been 
named manager of the Portland, Ore., 
sales and service branch of Iron Fire- 
man Manufacturing Co., Cleveland, 
O. He will supervise dealers through- 
out Oregon and southern Washington. 
Other appointments made by the com- 


| pany include Walter C. Duvall, Salt 


Lake City, now district sales manager 


for Utah and southern Idaho; John £. 
Griffith, Richmond, Va., district sales 
manager for Virginia; Albert G, Piece, 
Warwick, R. I., field engineer in New 
England; and Bert L. Desmond, Dear: 
born, Mich., district sales manager in 
the Detroit market area. 


George Heard has been named Pitts 
burgh district sales and service man 
ager for the Dravo heating depart 
ment, Dravo Corp., Pittsburgh, Pa. 


THERE’S NO SEAL LIKE 
RECTORSEAL 


e low price 
e service 


© leak-proof 
sealing 


|REcTORSEM 


4 the posilve 
leak PREvENTER 
RECTOR 
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You can be absolutely sure of “no 
leaks” in your fuel oil installations 
when you make-up the connections 
with Rectorseal # 2. 
Thin in the can, it thickens in the 
joint to prevent leaks for the life 
the connection. 
It is economical — easy to apply 
from brush-top cans. 
Compare the quality—compare the 
price, and you'll know why theres 
no seal like Rectorseal. 
Try it at our expense. Write for 
FREE SAMPLE. 

Rectorseal Dept. O 
2215 Commerce St. Houston 2, Tex 
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